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Dealers ° _— Spotlight” on Home 


“Turn the Spotlight on the Home,” as a basic, natural 
want, the full development of which spells prosperity for 
every line of business. The article offered some sugges- 
tions as to how lumbermen and others might codperate to 
keep business good by increasing the building of homes. 

This week the AMERICAN LUM- 








August 6, headed ‘Turn the Spotlight on the 
[ said to myself: Eco- 


BERMAN of 


Home,’ ‘Sure, that is horse sense. 
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| “After reading the front page of the AMERICAN LuM- 
| core. 
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Why had no 
We have been 


and logically sound to the 
lumberman ever thought of it before? 
| asleep, and still are all sound asleep.’ ”’ 





The foregoing is quoted from a 
letter received this week from J. W. 
Mackemer, head of the J. W. Mack- 
emer Lumber Co., Peoria, Ill. 

Mr. Mackemer “Your 
idea is not only sound, it is progres- 
sive; but are lumbermen big enough 
to grasp the idea that only by adver- 


continues: 





tising can such an idea ever be made 
to pay dividends—dividends so large, 


VINE 





BERMAN has received letters and pho- 
tographs from lumber retailers which 
indicate that at least some lumbermen 
are actively “turning the spotlight” 
on the home, though no claim is 
made by this journal that these ef- 
forts were inspired by its latest ap- 
peal on behalf of home building. 
They do, however, prove that the un- 
derlying idea is taking root and 
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as a whole, to make Henry Ford’s Se ea bringing forth visible results. 

: agape: fi Lumber dealer’s prize winning float in a recent 
fade into insignificance? You have parade. Note the youthful “newlyweds” The top photograph shows a float 
hit on a real idea. To turn it into prepared by the Hammerschmidt 
dividends, it must be given countrywide publicity. Have Lumber Co., Harrison, Ark., for a parade recently held in 


lumbermen the vision to cash it?” 

The gist of the article to which Mr. Mackemer referred 
was that the best way to insure the continuance of maxi- 
mum national prosperity is not—as urged by some econo- 


mists—to create new and mostly artificial wants, but to 


that city. The chief feature of the float was an attractive 
little bungalow surmounted by the legend, “Build a Home 
l‘irst.” ‘The display was intended to represent a pair of 
“newlyweds” in their new home, the bride being imperson- 
ated by Miss Betty Jo Harbert, and [Turn to page 43] 


> 




















The newly erected billboard at right in shape of a house, 18 feet high, emphasizes the message “Build a Home First” 
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Opportunity (Ble 
oe 
The ideal time to borrow money ° ° 
on a long-term basis is when Flooring With An 
funds are fairly plentiful and in- Extra Sales Point 
terest rates are low. That is the : j 
present situation and lumber Bigelow Brand Maple, Birch and 
companies that need funds can Beech Flooring has all the sales getting 
profitably take advantage of it. qualities found in the best brands—is 
equal to any of them in quality and mill- 
When you make your arrange- ing—and in addition has that big selling 
ments through this experienced feature—the nail groove that saves the 
organization, you are assured of carpenter’s time in laying and insures 
efficient service. Inquiries invited neater matching. 
without obligation. Send for a sample and see for yourself 
why Bigelow Brand is a better sales 
proposition than ordinary flooring. 
L E We also manufacture all grades 
Basswood, Hard Maple, Soft 
e,e . Maple, Rock Elm, Soft Elm, 
Securities Corporation Beech and Birch lumber. 
231 South La Salle Street, Chicago Kneeland- Bigelow Co. 
350 Madison Ave. 625 Henry Bids. BAY CITY, MICHIGAN 
= J a e 
4, { } hp Ab Appa = * 
SI "fine =| «=| Have You Tried 
*KORRECT MAKE*1 . —_— 
S|) =—Ss(« OurrSpecial Service? 
Some i LOORING = We will save you considerable 
Values me _ = time, trouble and worry on your fu- 
= ture orders. Our service insures you 
For Shrewd Buyers 7 = a square deal and complete satisfac- 
If you are on the lookout for depend- - = tion on orders for 
able values in northern hardwoods or 7 = 
Maple Flooring, we invite you to test = Northern Hardwood 
us out on some of the following items: S 
nc seplipdinigiecnnpinctipeage _ and Hemlock Lumber 
150,000 ft. "tno. 2 Common Kiln Dried = We deliver the grades you order and 
100,000 ft. 1” 1x5. and war. 8" & Lor. No. = to prove it we have your invoice come 
100,000 ft. 1” No. 3 Common Birch = direct from the mill which fills your order. 
tx No. ank Gor Grom Sake = Our service is always dependable be- 
$0,000 11. 5/4x6 Common Spruce and Pine = cause we handle the outputs of the Weid- 
75,000 ft. 13/16x2%4" Clear Maple Flooring = man Lumber Co., Trout Creek, Mich., 
SSiove FE. IS/lenzia” Factory Maple Fleere = and Bergland Lumber Co., Bergland, 
25,000 ft. 13/18xl%” Clear Maple Flooring = Mich. 
70,000 pes. 4’ No. | Basswood Lath = We invite your future inquiries and 
100,000 pes. 32” No. | Basswood Lath S orders. 
Write for delivered prices = 
= . 
_  Weidman-Vogelsang 
= 903 Grand Rapids 
_ Savings Bank Bidg., Lumber Co. 
= GRAND RAPIDS, MICH. 
Sn nc 
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Advertisements Lose “Punch” by Repetition 


OWHERE IS IT more true that “familiarity breeds contempt” 
than with regard to advertising copy. The eye slips over 
sentences that have become familiar by repetition, and no 

definite impression is registered. 

This fact struck the writer of these paragraphs with new force 
the other day when for the hundredth time he observed a boldly 
lettered card hanging in the window of his suburban railway sta- 
tion reading, “Buy your monthly ticket now.” Placards bearing 
this reminder are furnished by the passenger department of the 
| railroad to all the suburban station agents, the theory being that 


No doubt some of the agents carry out this idea and thus the 
ecard serves its useful purpose, but most of them, including the 
one at the writer’s home station, put the cards up when first 
received and they have hung there ever since. All through the 
month they urge, “buy your monthly ticket now,” regardless of 
the fact that no one ever buys a commutation ticket at any time 
other than the first of the month, as to do so would defeat the 
purpose of economy, which such tickets are supposed to serve. 

Is not this analogous to the advertisements of many retailers? 
Through the various newspaper clipping bureaus to which it sub- 
scribes, the AMERICAN LUMBERMAN receives many specimens of re- 
tailers’ advertisements appearing in newspapers in all parts of the 
country, and it is no uncommon occurrence to see advertisements 





they will display them in their windows just before the first of 
each month as a reminder to the suburbanites to buy their monthly 
commutation tickets. 











32 


AMERICAN LUMBERMAN 


Avcust 20, 1927 





featuring seasonable items, such as screen goods, lawn and garden 
furniture, or even granaries and corn cribs, appearing long past 
the season at which the goods advertised would have any special 
appeal. 

But advertisements do not need to feature strictly seasonable 
goods to become “flat, stale and unprofitable.” All that is neces- 
sary is to let the same copy run without change week after week 
and month after month. The only safe rule, and the first plank 
in the platform of most successful advertisers is: “Never repeat 
an advertisement.” Like all rules, this has its exceptions, such as 
announcement of some coming event that the advertiser wishes to 
impress upon his community; or descriptions of physical prop- 
erties, such as real estate, buildings etc. offered for sale, where it 
is essential to furnish the reader definite information in connection 
with the offer being made. Possibly other exceptions could be 
noted, but in the main the rule holds good, and the advertiser 
who follows it will get a great deal more benefit from his adver- 
tising expenditure than the one who allows his advertisements to 
wear threadbare and lose their attention-getting power through 
repetition. 


Uniting Forces in Behalf of Home Building 


HROUGHOUT THE lumber industry the building and loan 
© association is appreciated as a factor in promoting home 
building. The industry, working through the American Sav- 
ings, Building & Loan Institute, which owed its origin to the 
inspiration of a lumberman, has been instrumental in securing the 
publication of the standard textbook on building and loan asso- 
ciations. In many communities the retail lumbermen have worked 
with and for the local building and loan associations, and in turn 
they have acknowledged the service these organizations have per- 
formed in supplying funds for the purchase of materials for home 
building. There is, therefore, already a foundation on which to 
build a unified home building campaign in which the lumbermen 
and the building and loan associations shall be the principal factors. 
Opportunities open for the kind of coéperation needed have been 
recognized by both lumbermen and loan association officials, but 
no unified campaign on a national scale has yet been undertaken. 
At the recent annual convention of the United States League of 
Local Building & Loan Associations, however, that organization’s 
Better Relations Commission made a report that points the way for 
such a campaign. In its report’the commission makes the following 
summary of methods of coédperating with lumber and other kindred 
interests: 





1—Direct contact of the Better Relations Commission with 
trade extension committees of the national associations for 
the purpose of securing official support of the building and loan 
association throughout the building industries. Cognizance 
should be taken of the building and loan association in the 
educational advertising carried on by the national trade asso- 
ciations. 

2—Conferences of State and local leagues with corresponding 
associations of dealers to insure concerted action in local adver- 
tising and in civic movements, such as better housing, city 
planning and the like. Contractors and dealers in building 
material should be convinced that only by codéperating directly 
with the building and loan association can they sell remodeling 
jobs on a large scale 

3—Securing of contractors and dealers as members and direc- 
tors of associations. 


4—Exchange of speakers between building and loan associa- 
tions and trade organizations at national, State and local con- 
ventions and meetings. 


5—Functioning of the local league headquarters as a clear- 
ing house of information for local dealers and contractors, so 
that, in a given district, they may be assured of the codperation 
of a particular building and loan association. 


6—Participation of the building and loan association. through 
the talks and literature, in better homes institutes, model homes 
expositions and other educational publicity. 


7—Exchange of articles between building and loan association 
and trade association press. 

Heretofore the building and loan association has been considered 
primarily a source of funds for new construction. A point em- 
phasized in the foregoing program is the opportunity for remodeling 
that is opened up by building and loan financing. Certainly, with 
the resources of building and loan associations made available for 
what has been aptly termed “home rehabilitation,” the homes of 


a 


the country can be so rebuilt and remodeled as not only to provide 
all residents with the comforts and conveniences now built into 
new dwellings, but so as to provide a perpetual demand for wood, 
the building material most readily adapted to remodeling. 

In its essentials, the program proposed by the Better Relations 
Commission of the United States League of Local Building & Loan 
Associations is designed to do precisely what the AMERICAN Loy. 
BERMAN has so long advocated—“Turn the Spotlight on the Home” 
Already retail lumber dealers in many sections of the country 
are “turning on the spotlight,” with splendid results to themselves, 
to new home owners and to their communities. When all the ip. 
terests and industries concerned with home building and home 
remodeling in their various aspects shall unite in the manner 
proposed the United States will see such a revival of interest in 
the home as to amount to a social revolution. 





Who Is Carrying Reserve Lumber Stock? 


OR TWO OR three years all branches of the lumber industry 
CH have realized that improved transportation service has en- 
abled buyers to delay orders upon mills until stock was 
needed to fill orders in hand or to fill in yard stocks that had been 
sold almost to the bottom board. This policy or practice of buy- 
ing from hand to mouth has prevailed so long now that it is 
considered permanently established. The conviction is general that 
hereafter the railroads will be able to transport the country’s lum- 
ber needs from mill to yard in so short a time that retail storage 
may be kept at a minimum. 

It may as well be admitted that improved transportation has 
thus effected a revolution in the lumber industry. When a month 
or six weeks was needed to move lumber from producing centers 
to consuming centers retailers had to anticipate their needs many 
weeks or even months, and they therefore always had what may be 
appropriately termed duplicate stocks, one in yard and another in 
transit. This meant that for the industry as a whole there were 
millions if not billions of feet more on the rails and in yards at 
a given time than are now in transit and retail storage at one 
time. In part, of course, the lumber formerly in transit was not 
sold when loaded in cars, and to a relatively small extent the 
same is true today. ’ 

The so called revolution in methods of buying and storing the 
lumber stocks of.the country was not effected in a day, a week, a 
month or a year. In fact, it has not yet been completed. An 
examination of the monthly reports of stocks at mills and in retail 
yards covering the period from Jan. 1, 1926, to Aug. 1, 1927, shows 
that with few exceptions the mill stocks at the beginning of each 
month were larger than for the corresponding month of the pre 
ceding year; during the same period with still fewer exceptions 
stocks in hands of retailers were smaller than those in hand the 
corresponding month of the previous year. Such fluctuations as 
occurred have been slight and they have been mere shiftings above 
or below a given level, an increase one month being generally offset 
the next by a decrease and vice versa. The trend for at least 
eighteen months has been quite definitely toward lower stocks 
in retailers’ hands and larger stocks in manufacturers’ storage 
yards. 

Leaders in the lumber industry many months ago declared that, 
owing to changes in methods of buying, it would become necessary 
for the lumber manufacturers to carry the country’s reserve stocks 
of lumber. It was urged that this would require more yard space 
and greater capital investment; which would imply a higher over- 
head at the mill. Whatever may have happened in the way of 
preparation at the mills for this increased service, it is quite clear 
that the manufacturers are carrying the stocks and performing the 
service. But they have not yet become accustomed to seeing so 
large a part of their current output stored in their yards, and they 
have not yet accustomed themselves to the new buying policy of 
the distributing and consuming trade. As a consequence, eager- 
ness to reduce mill stocks has for many months manifested itself 
in the forcing of lumber onto unwilling buyers, without benefit to 
anybody. There is sound reason for believing that cutting mill 
prices does not increase the lumber consumption a single board 
foot. It may be doubted if, considering the situation in the in- 


dustry as a whole, price cutting moves the lumber any more rapidly 
from mill to distributer. 
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It has been said with respect to political revolutions that they 
may be effected without the knowledge of the persons most directly 
congerned, because they come about so gradually. 
changes that in the aggregate constitute revolutions are likely to 
Is it to be said that lumber manufacturers are 
ynaware of the revolution that has taken place in their industry 
or that, being aware of it, they do not realize its significance to 
Not alone the figures already cited, but the conditions in 
the lumber manufacturing industry suggest that the large stocks 


pass unnoticed. 


them? 


The minute 


at the mills are not surplus stocks but merely constitute the coun- 
try’s reserve lumber supply that formerly was carried by the mills, 
by the railroads, by retail distributers and by consuming buyers. 
Because each of the other factors in the lumber industry has ceased 
to function as a storer of lumber, the major burden of storing the 
country’s lumber has been shifted to the mills. 
facturers have become accustomed to performing the storage func- 
tion it is to be expected that they will not be so eager to sell lumber 
to buyers who are not yet ready for it. 


When the manu- 





New Business Shows Increase 


[Special telegram to AMERICAN LUMBERMAN] 


WasuincTon, D. C., Aug. 18.—Increased ac- 
tivity in new business in the lumber industry, 
for the week ended Aug. 13, was noted in tele- 
graphic reports received from 480 of the lead- 
ing lumber mills of the country today by the 
National Lumber Manufacturers’ Association, 
when compared with reports for the preceding 
week. The 340 comparable reporting softwood 
mills showed increases in shipments and new 
business—the heavier in new business—and a 
nominal decrease in production, when compared 
with reports from 352 mills for the week ear- 
lier. In comparison with reports for the corre- 
sponding week a year ago, when 339 mills re- 

rted, there was this year an increase in new 
ate production about the same and a slight 
decrease in shipments. 

The 126 hardwood operations showed some 
decrease in production and shipments and a 
nominal increase in orders, when compared with 
reports from 140 mills the week before. Com- 
pared with the same week last year, when 124 
mills reported, there was an increase in pro- 
duction and decreases in shipments and new 
business. 


The unfilled orders of 223 southern pine and 
West Coast mills at the end of last week 
amounted to 625,024,864 feet, as against 626,- 
370,924 feet for 224 mills the previous week. 
The 102 identical southern pine mills in the 
group showed unfilled orders of 233,096,400 feet 
last week, as against 225,525,924 feet for the 
week before. For the 121 West Coast mills, the 
unfilled orders were 391,928,464 feet, as against 
400,845,000 feet for 122 mills a week earlier. 


Altogether the 340 comparable reporting soft- 
wood mills had shipments 97 percent, and or- 
ders 102 percent, of actual production. For the 
southern pine mills, these percentages were re- 
spectively 101 and 114; and for the West Coast 
mills, 107 and 108. Of the reporting mills, the 
314 with an established normal production for 
the week of 226,921,114 feet, gave actual pro- 
duction 100 percent, shipments 97 percent, and 
orders 103 percent thereof. 

The softwood figures for last week, the week 
before and the same week last year follow: 
Production—239,212,000 feet, against 247,877,- 
000 feet the week before, and 240,028,000 feet 
last year. Shipments—231,733,000 feet, against 
220,962,000 feet the week before, and 238,147,- 
000 feet last year. Orders—243,617,000 feet, 
against 216,025,000 feet the week before, and 
231,202,000 feet last year. 


The hardwood figures for last week, th 
week before and the same week last year fol- 
low: Production—20,046,000 feet, against 22,- 
559,000 feet the week before, and 18,800,000 
feet last year. Shipments—17,907,000 feet, 
against 19,548,000 feet the week before, and 
20,365,000 feet last year. Orders—19,355,000 
feet, against 18,181,000 feet the week before, 
and 21,457,000 feet last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
Teports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing figures 
nor in the regional tabulation below. Fourteen 
of these mills, representing 43 percent of the 


cut of the California pine region, gave their 
production for the week as 19,154,000 feet; 
shipments, 14,765,000 feet, and new business, 
17,567,000 feet. Last week’s report from 12 
mills, representing 45 percent of the cut, was: 
Production, 20,432,000 feet; shipments, 14,462,- 
000 feet, and new business, 16,259,000 feet. 


The West Coast Lumbermen’s Association 
wires that new business for the 121 mills re- 
porting for the week ended Aug. 13 was 8 per: 
cent above production, and shipments offset pro- 
duction. Of all new business taken during the 
week, 50 percent was for future water delivery, 
amounting to 62,514,015 feet, of which 36,161,- 
163 feet was for domestic cargo delivery, and 
26,352,852 feet export. New business by rail 
amounted to 57,075,054 feet, or 46 percent of 
the week’s new business. Forty-eight percent of 
the week’s shipments moved by water, amount- 
ing to 55,023,388 feet, of which 36,697,019 feet 
moved coastwise and intercoastal, and 18,326,369 
feet export. Rail shipments totaled 55,255,066 
feet, or 48 percent of the week’s shipments, and 
local deliveries, 4,405,629 feet. Unshipped do- 
mestic cargo orders totaled 135,212,381 feet; 
foreign, 127,212,658 feet, and rail trade, 129,- 
503,425 feet. 


Unusually hot weather with attending fire 
hazards has kept Douglas fir logging output at 
a low point, according to the 4L employment 
service. Hundreds of men are now employed 
on fire protection work in both Douglas fir and 
pine districts. Douglas fir sawmill operation is 
running at single shift capacity with a few ex- 
tra shifts in all districts. The supply of resi- 
dent help in the Pacific Northwest is sufficient 
for all demands. 


The Western Pine Manufacturers’ Associa- 
tion, with four more mills reporting, shows 
some increase in production, and notable in- 
creases in shipments and new business. 


The California Redwood Association reports 
production and shipments about the same and a 
slight increase in new business. 

The Northern Pine Manufacturers’ Associa- 
tion reports some decrease in production, and 
smaller decreases in shipments and new busi- 
ness. 


The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) reports a notable increase in production, 
some decrease in shipments, and new business 
about the same as that reported for the preced- 
ing week, 

Reports from eighteen hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association (the same number that re- 
ported for the week earlier) show a small de- 
crease in production, a little increase in ship- 
ments, and new business somewhat above that 
reported for the previous week. 


[The barometer of the Southern Pine Asso- 
ciation appears on page 54.—Eprror. ] 


[Special telegram to AMERICAN LUMBERMAN] 


Mempuis, TENN., Aug. 18.—For the week 
ended Aug. 13, one hundred eight units report- 
ing to the Hardwood Manufacturers’ Institute, 
and having a normal production figure of 18,- 
144,000 feet, 
shipped 13,735,000 feet, and booked orders for 
14,478,000 feet. 


manufactured 17,428,000 feet, 


Beaumont Concern Changes Hands 


[Special telegram to AMERICAN LUMBERMAN] 

Beaumont, Tex., Aug. 16.—Ray Coale, for 
the last ten years sales manager for the 
Lutcher & Moore Lumber Co. at Orange, Sam 
C. Trimble and Guy Burkhart, also of Orange, 
closed a deal here today by which they become 
the owners of the Turnbow Lumber Co., of 
this city, for a consideration said to be in ex- 
cess of $75,000. 

The entire stock and fixtures changed hands 
in the deal, and the stock held by H. J. Halli- 
day here and D. M. Caffall, secretary-treas- 
urer, sole owners of the property, was pur- 
chased by the new concern, which has been in- 
corporated under the name of Coale Lumber 
Co. Neither Mr. Halliday nor Mr. Caffall will 
in future have any connection with the con- 
cern, but otherwise the present personnel will 
remain unchanged. H. H. Howell will remain 
in charge of sales, and C. S. Howland in charge 
of the bookkeeping. A long time lease has been 
signed on the location and the business will be 
continued at the corner of Austin and Park 
streets, where it was originally established by 
D. W. Turnbow in 1908, who in turn sold it to 
Messrs. Caffall and Halliday in 1919. Mr. 
Coale has already moved his family here. Mr. 
Trimble is a native of Orange and was for- 
merly business manager of the Rice Journal, 
published at Orange, while Mr. Burkhart has 
for many years been a valued official of the 
Orange Ice, Light & Water Co., recently taken 
over by the Stone & Webster interests and in- 
corporated as the Gulf States Utilities Co. Mr. 
Coale is president, Mr. Trimble vice president, 
and Mr. Burkhart secretary-treasurer of the 
new concern. 


Lumberman Dies on Golf Links 


[Special telegram to AMERICAN LUMBERMAN] 

Soutu Haven, Micu., Aug. 17.—W. W. Til- 
den, of the Corn Belt Lumber Co.,Blooming- 
ton, Ill., dropped dead while playing on the 
golf links here today. Mr. and Mrs. Tilden 
were spending the summer at their summer 
home here. The funeral will take place at 
Bloomington, Saturday, Aug. 20. Mr. Tilden 
was one of the leading Illinois retailers and an 
active member of the State association. 


Pioneer Western Manufacturer Dies 
[Special telegram to AMERICAN LUMBERMAN] 


CENTRALIA, Wasu., Aug. 18.—F. B. Hub- 
bard, well known lumber manufacturer of this 
city, died today at 12:30. Arrangements have 
been made for the funeral to be held Sunday 
afternoon. Mr. Hubbard had an extensive ac- 
quaintance throughout the lumber industry and 
for many years was prominent in association 
activities. He held a warm place in the hearts 
of all who knew him. 


Prxe Lumser, for the first time, constituted 
an item of export to the United States from 
the Bluefields (Nicaragua) consular district 
during the quarter ending March 31, 1927, says 
a report from Consul A. J. McConnico, Blue- 
fields, made public by the Commerce Depart- 
ment. There was exported to the United States, 
during this quarter, 107,816 board feet of this 
type of lumber. 
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House Building by Lumbermen 


A number of operations have been brought to our 
attention wherein lumber dealers have worked out 
deals for the erection and completion of small homes 
to sell, including lot, for $3,500 to $4,500. Two such 
operations are now going on in this section of the 
country, one in Reading, Pa., and one in Rochester, 
N. Y., by the Eastman Kodak Co. We are wonder- 
ing if you can tell us of any others in this vicinity 
that we could communicate with. We shall be glad to 
have any information on the subject that you can give 
us, as we are very desirous of completing our investi- 
gation of this subject as soon as possible so that we 
may determine whether or not we want to engage in 
such an operation.—Inguiry No. 2,000. 

{This inquiry comes from a New York 
State retailer, who apparently is considering 
engaging in the erection of houses to be sold 
at a low price to industrial workers, or other 
persons of small incomes. Instances where lum- 
ber dealers have themselves handled the entire 
proposition of erecting houses of this character 
in industrial communities are scarce, as in most 
cases the local lumber dealer’s connection has 
been limited to supplying all or part of the 
material for houses, the industrial concern it- 
self conducting the actual building operations 
either through local contractors or with its 
own workmen; and, it may be added, in some 
instances the local dealers have not even been 
given opportunity to supply the materials. 
However, this inquirer has been put in touch 
with a midwest lumberman who, although not 
now engaged in this line of work, has in past 
years had considerable experience along the 
line proposed. The AMERICAN LUMBERMAN 
will be glad to hear from any dealers who 
may be able to supply information that would 
be useful to the above inquirer.—Eprror. ] 


Michigan Timber Values in 1913 


Like a good many others, I am having a conten- 
tion with the United States government over taxes. 
The whole thing hinges on the valuation of timber 
lands in the Upper Peninsula of Michigan in 1913. 
First I used the figures of the Michigan Tax Com- 
mission, for it had been valuing timber lands for 
assessment purposes in the Upper Peninsula in 1912- 
13; had forty timber cruisers at work. Then to be 
on the safe side I took a set-up value of $6 a thousand 
on my cruiser’s estimate of saw timber only, count- 
ing nothing for land, pulpwood, ties, poles etc. Com- 
paring the two figures I found that the tax commis- 
sion’s on the aggregate was somewhat higher, so I 
was on the safe side with the $6 basis. 


The government is now trying to double my profit 
for me by claiming that timber values were less than 
$3 a thousand in 1913, taking nothing into account 
as to the relative accessibility, transportation, near- 
ness to market, etc., but going on the proposition that 


all Upper Peninsula timber lands were worth the 
same money. 

Now, what I am trying to get is some corroborative 
evidence to substantiate the values fixed by the Mich- 


igan Tax Commission, which had competent men to 
estimate the timber and used the figures noted below: 
Wood Value Wood Value 
De weaves $4.00 per M Tamarack ...$3.00 per M 
ee ieackion 7.00 per M ea, -15 each 
ND Seid ein 67 10.00 per M UR aang ei ed .02 each 
Hemlock .... 3.00 per M Spruce pulp... 1.50 cord 
BS. “exeeuean 6.00 per M Balsam pulp .50 cord 
eee ee 5.00 per M Hemlock ..... .50 cord 
Beedli'..'.:.. 2.50 per M 7 ae .25 cord 
Oak ........ 5.00 per M Poles—25-35 ft. 1.00 each 
Balsam ...... 5.00 per M Poles—40-45 ft. 1.50 each 
eS 6.00 per M Poles—50 ft. . 2.00 each 
Spruce ...... 5.00 per M 

Iron, Gogebic, Baraga and Marquette counties 


were completely cruised. Some of the other counties 
were only partly cruised. 

Now, is there anything likely to be in your old 
files to show what hardwood logs of various kinds 
were being sold for in the Upper Peninsula in 1912 
or 1913, or thereabouts? Would there be anything, 
or do you know of anyone or anywhere that would 
help determine the fact that the Michigan Tax Com- 
mission’s figures were conservative and represented 
market values, or at least were not too high at that 
time? 

Anything yotr can do to help will be appreciated. 
It may be that a publication of the substance of the 
foregoing would bring some replies.—INQuIRY «vuvo. 


[The foregoing inquiry comes from a lum- 
berman of Michigan who has extensive in- 


terests in that State and is widely known 
owing to his activities in the industry gen- 
erally. Data of the kind he asks for are not 


readily available. In fact not much has been 
published about timber values, though they 
have been a subject of controversy between 
timber land owners and the bureau of internal 
revenue of the Treasury Department ever since 
the income law was enacted. 


The AMERICAN LUMBERMAN has received 
several inquiries similar to the foregoing, but 
has not commonly been able to supply infor- 
mation that could be used in the manner here 
suggested. It is desirable that data of this 
kind be made accessible, and it is the hope that 
publication of this inquiry will bring responses 
from timber land owners who have established 
values for 1913 that have proved acceptable to 
the revenue bureau. Specifically, of course, 
this inquirer wants evidence to substantiate the 
values fixed by the Michigan Tax Commission as 
reasonable and fair. Responses to this in- 
quiry will be forwarded to the inquirer and 
will no doubt develop information that will 
be valued by other timber owners.—EpiTor.] 


Plans for Small Clubhouse 


We have a prospect who is interested in building a 
small clubhouse or camp house about 32 feet by 32 
feet, and has asked us for some floor plans. We are 
not able to supply him with same and we are won- 
dering if you have a booklet or pamphlet showing 
such house plans. If so, we would be very glad in- 
deed to have a copy.—Inguiry No. 2,004. 


[This inquiry comes from a retail lumber 
concern in Missouri. The AMERICAN LuM- 
BERMAN has published no plans for small club- 
houses, but a number of years ago published a 
number of illustrated articles describing com- 
munity club houses. Reprints of some of these 


a 
ud 


articles have been forwarded to this inquirer 
with the hope that they will prove to be sug- 
gestive and helpful. The inquiry is published 
in order that readers may give any informa- 
tion they may have regarding a source of club- 
house plans. The name of the inquirer will be 
furnished on request.—EpirTor. ] 


SPRSEEEEEEZaE: 


Sizes and Use of Tebacco Lath 


Reference is made to your inquiry in Aug. 6 
issue regarding tobacco lath. We are in the center 
of the Ontario district for tobacco. We have ten or 
fifteen members who buy from ten to fifteen cars 
of these lath annually. The lath are usually 14-inch 
by 1% inches by 4 feet, 4 feet 2 inches, 4 feet 4 
inches and 4 feet 6 inches long, largely 4 foot. In 
southern hardwoods and yellow pine the lath must 
be clear. Three-quarter inch by 1l-inch size are also 
used, The prices run from $10 to $12 for the 4. 
foot, and from $13 to $15 for the longer lengths, 
These prices are for the lath delivered f. o. b. cars 
in this district. The lath are used only for string- 
ing the tobacco on when it is ripe and as it is cut, 
—Inguiry No. 1,994-A. 


[This response, as will be inferred from the 
text, comes from the secretary of a retail asso- 
ciation in Canada. Other responses to this 
inquiry brought similar information. One such 
response from a Wisconsin lumberman included 
a sketch showing the method of using the to- 
bacco lath, with the following description: 
“Tobacco lath are used as hangers on which 
five stalks of tobacco are hung, and then these 
are hung in a tobacco shed on stringers. They 
use a spearhead on one end of the lath and 
drive it through the stalk. When the lath is 
full they take the head off and use it on an- 
other. Lath are not used for making shades. 
Hardwood is generally used, for strength. The 
lath are ¥%-inch thick and 4 feet long, the same 
width as plastering lath.”—Epitor.] 
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whole-souled congeniality| up with small fry to bag big ities soon took them in hand, 


commend us to the lumber 

fraternity of Buffalo—that en- 

terprising old “city of eleva- 

tors and handsome women.” 
* * * 


game. 


The drivers on the Mus- 
kegon River who caught the 
contagion, lately so epidemic 


in the country, have all recov- ashamed of. 


This petty business of | however, and restored order. 
putting a man in limbo for Rum makes a bad rumpus. 
stealing a foot of timber and) es 8s 8 

winking at the great sharks | 
who appropriate pine lands by | 
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Government pine amounting 
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is only 538,700 feet, which 
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Southern Piners Book Large Volume; Prices Stiffen 


Southern pine bookings during the week ended Aug. 12 
reached their highest average per mill for any week this 
year, and their total was fourteen percent above production, 
which continued about fifteen percent below normal. 

A large part of current bookings are for yard items, as 
the mills are sold far ahead on timbers and are unwilling to 
accept much more of this business. Mixed cars for sorting 
up still predominate, but assortments do not include so 
many items, and more uppers are being called for. The bulk 
of the buying is by Texas and Oklahoma yards, it being 
noted that construction contracts awarded in Texas during 
July showed a seventeen percent gain over those for July 
of last year. Northern yards are still taking mostly well 
mixed cars for prompt shipment, but there are indications 
that demand will make a considerable increase within the 
next few weeks. In the East trade is slow, but is expected’ 
to pick up after vacation season, as retail stocks generally 
have been allowed to run down. 

Recent low quotations have been withdrawn, and a few 
scarce items advanced. It is predicted that further ad- 
vances will be made as fall buying gets into full swing. 


Volume of Southern Cypress Business Shows Gains 


Trade in southern red cypress is said to have shown 
recent improvement. Retailers are still confining their 
orders to mixed cars for sorting up stocks, and these make 
up the greater part of current business. Industrial users 
are now entering the market, however. They have no diff- 
culty in finding ordinary shop items in dry condition, but 
thicker stock is not easily obtainable, and orders for future 
delivery are being placed. The railroads are also showing 
interest in timbers. Brisk inquiry promises an increased 
volume of bookings from the retail yards. The price list 
is firmly maintained. 


Redwood Output Increased; Lower Grades Sell Best 


The unfilled order files of the California redwood mills 
have been above normal for this time of year, and they 
are increasing production. Last year at this time their output 
was only 91 percent of normal, but recently it reached 96 
percent of normal. Business from the East and from 
northern California is of good amount, but southern Cali- 
fornia trade is slow, and exports have fallen off. Sales 
have been running strongly to lower grades, higher grades 
not moving nearly so well although price concessions have 
been granted on these. The mills still have good order 
files and expect an active fall demand, so that the list as 
a whole is well maintained. 


Northern Softwoods in Fair Call; Spruce Is Dull 


Northern pine trade has been a little slow recently, but 
is in fair volume for this season. Retail yards in the middle 
West can rely on quick deliveries, and will probably not 
buy in larger volume until their own sales expand. Yard 
business in eastern centers is inactive. Industrial demand 
for low grades has been good and mill stocks of these are 
low, so that a stiffening of prices is predicted. Pattern 
makers and other industrial users of higher grades are 
expected to enter the market soon for fall needs, and there 
are indications of larger purchases by western railroads. 
Quotations are quite firmly held. 

Northern mills are now giving more attention to hemlock 
production, as they customarily do in the third quarter of 
the year. Country yards in Wisconsin and Michigan are 
absorbing good quantities, and it is believed they will be 
actively in the market during fall. Middle West users of 
low grades are taking fair amounts. In the East, sales are 


Lumber Statistics Appear on Pages 54 and 55; 


of small volume, but lightness of supply keeps prices firm. 
The ruling northern price is $4 off Broughton list. 
Eastern spruce demand is dull, and producers have re- 
cently been offering dimension as low as $38 base, though 
some get $39. Canadian random dimension is also quiet, 
but prices are unchanged. Supplies of dry spruce boards 
from the Maritime Provinces are light and keep firm. 


Northern Hardwood Prices Shaded; Inquiry Brisker 


Business in northern hardwoods during the week ended 
Aug. 6 did not reach the level of the preceding week. But 
there are signs of increased activity in the numerous in- 
quiries now being received. The mills, however, have not 
been able to hold to the quotations they have recently been 
making, probably on account of increasing production in 
the South and keener competition for business. The north- 
ern mills have therefore granted some price concessions, 
and though these are not of large amount it is believed that 
they are tending to stimulate buying. 

The flooring factories, which have been on curtailed pro- 
duction schedules for a good part of this summer, have low 
stocks of finished product and are beginning to buy rough 
stock for fall needs, and the millwork plants are taking fair 
quantities of birch. More inquiry is coming from the auto- 
mobile industry as car production increases, and a good fall 
demand is expected. Recently the furniture factories have 
been coming into the market for higher grades. Low 
grades are moving in good volume to the box makers. 

Production will soon show its seasonal decline, the mills 
already paying more attention to hemlock cutting. 


Southern Hardwood Movement Slow; Output Increasing 


The southern hardwood market is disappointing to the 
producers. Demand from the larger consuming groups has 
been somewhat behind the seasonal normal, and they tend 
to buy cautiously because hardwood production is making 
gains, and reached 96 percent of normal in the week ended 
Aug. 13. Further gains in output are in prospect, as logs 
are plentiful and a little cheaper. Dry stocks, however, are 
not in good supply, as shipments for May, June and July 
were 18.3 percent above production, though in July alone 
they were 3.2 percent below production. 

There is a good deal of bargain hunting, and the fact 
that overseas shipments are gaining indicates that prices 
are a shade easier. But both the furniture and automobile 
plants have growing needs, while the flooring makers are 
finding it necessary to purchase some rough material, though 
present demand for their product is rather dull. Hardwood 
sales may be expected to expand within the next few weeks, 


Fir Mills Book Good Volume of Overseas Business 


Bookings of West Coast fir mills increased last week to 
eight percent above production, largely due to expansion 
in the foreign movement. It is noteworthy that in the first 
six months of this year, the overseas movement was 6.1 per- 
cent less than in the same period last year, while Japanese 
purchases alone were 16 percent less. It is probable that 
foreign stocks need replenishment. 

The middle West is the best buyer in the domestic mar- 
ket. Retailers, especially those in country districts, are get- 
ting ready for fall trade, and are ordering a good deal of 
dimension. California is absorbing stocks on hand there, 
many coastwise carriers now being tied up, and a good fall 
trade is predicted. Atlantic coast trade is steady; receipts 
are easily taken care of, though some buyers are cautious 
and hope for lower intercoastal space rates. 


Market Priees and Reports on Pages 77 to 83 
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Wood Preservation in 1926 


Statistics prepared by the Forest Service in 
coéperation with the American Wood Pre- 
servers’ Association show increases in the 
amounts of all wood products treated with 
preservatives during 1926. The quantity of 
wood that was subjected to treatment in that 
year was 289,322,079 cubic feet, or 14,847,541 
cubic feet more than was treated in the year 
immediately before. The greatest increase in 
any class of material treated was in poles. -The 
actual number of poles treated was 2,813,130, 
as compared with 2,397,978 in 1925. More cedar 
poles were treated than any other kind, the 
number being 1,495,393. Southern pine stood 
next with 925,929, and chestnut took third place 
with 334,988. 


A considerable increase was made in the 
treatment of cross arms in 1926, the number 
being 2,169,097, or more than twice the num- 
ber subjected to treatment in 1925. Of these 
122,096 were Douglas fir, 200 were oak and 
the rest were southern yellow pine. During 
last year, 373,767,441 board feet of construc- 
tion timbers were treated with preservatives, 
this being an increase of 37,858,015 board feet 
above that of 1925. Switch ties are included 
in this classification, being 42 percent of the 
total amount, or 158,128,637 in number. The 
rest ‘of this classification was about equally di- 
vided between bridge timbers and miscellane- 
ous structural material. Of the total of this 
classification 300,828,522 board feet were im- 
pregnated with creosote, 45,059,520 feet were 


treated with creosote petroleum mixture, 12,- 
008,514 board feet, with zinc-creosote emulsion, 
15,808,443 feet with straight mixed chloride, 
and 62,442 feet with miscellaneous preserva- 
tives. All of the various pressure processes 
as well as open tank methods were used in 
preserving this material. 

About 65 percent of all the wood reported 
treated by the wood preserving industry in 
1926 consisted of cross ties, the actual num- 
ber being 62,654,538, or slightly more than in 
1925. Of these 37,429,092 were hewn and 25,- 
225,446 were sawed. Oak and yellow pine 
took first and second place respectively in 1926 
as they did in 1925. During 1926 37 percent 
of the ties treated, cr 23,116,856, were oak, 
while 25 percent, or 15,655,311, were yellow 
pine. TDouglas fr took third place with 6,- 
713,050, or 10.7 percent, and gum fourth with 
3.293.649, or 5.3 percent cf the total. 

During 1926 the wood preserving industry 
used 185,793,180 gallons of creosote oil, or 18,- 
090,000 gallons more than in 1925. During 
the later year the industry used 13,317,022 gal- 
lons of petroleum, or 268,483 gallons more 
than in 1925. The petroleum is used as a 
diluent for creosote, all of the amount re- 
ported being utilized in that way. The wood 
preserving industry used 24,777,020 pounds of 
solid zinc chloride in 1926, this representing 
a decrease of 1,601,638 pounds below the 
amount used in 1925. One hundred eighty 
treating plants were in operation in 1926, com- 
pared with 167 in 1925. Fourteen new plants 
were built during last year. 





PRICES 


material and the manufactured goods. 


Business in Brief 
About all that can be said of the present situation in general is that fundamentally 
it is sound. Probably the best index of the current state of business is the freight move- 
ment, and this shows that commodities are moving in large volume, as 
GENERAL loadings according to the latest available report have registered another 
increase above the million mark. Possibly, the more recent reports of 
improvement in the agricultural situation have done as much as anything to justify the 


generally optimistic attitude of leaders in industry and trade. Bank clearings also con- 
tinue in large volume, evidencing transactions even above those of last year. 


Federal reports on crop conditions indicate a reduction in cotton output to a level 

below that of any year since 1922. The effect of this report was quickly seen in price 

advances for both cash and futures. The same reports indicate a heavy 

FARMING reduction in corn production, and yet show a larger crop of this impor- 

tant cereal than had been forecast a month earlier. 

grains, particularly wheat and oats, are reported larger than indicated by earlier fore- 
casts, the wheat harvest promising to be the greatest for five years. 


Dun’s report of wholesale price quotations for the last week shows 36 increases 
and 46 declines, as compared with the week before, when the advances exceeded the 
declines by a small margin. The reversal of the market trend thus 
shown is attributed by this authority chiefly to the reactionary ten- 
dency in the hide market, which after a rapid and extended advance 
has fallen sharply; this market, however, is still above the levels of 1926. 
owing to the decline in production, has registered substantial advances in both the raw 


In comparing current steel conditions with those of a year ago, the high level of 


Crops of small 


Cotton, 





last year must be kept in mind. Generally, the situation is not active. Declines in pig 

iron production still are reported and further weakness is noted in the 
STEEL heavier forms of steel, though demand for structural steel has been a 

pleasing exception to the general trend in the steel market. “Large 
tonnages of material for building purposes have been taken this month,” according to 
Dun’s. Prices of pig iron have reached a level close to the lowest in the last ten years. 
A hopeful aspect of the steel situation is the fact that the possible needs of some 
important consumers are known to be large. 


From incomplete returns the National Coal Association estimates the total out- 
put of bituminous coal in the United States during the week ended Aug. 13 at 
8,900,000 tons. This is said to be the largest weekly production since 

FUELS the beginning of the present strike. The bureau of mines places the 
output for the week ended Aug. 6 at 8,494,000 tons. The American 

Petroleum Institute reports the average daily domestic crude production for last week 
at 2,575,550 barrels, a drop of 1,600 barrels from the week immediately before. 
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New Insurance Exchange Policy 


In accordance with the unanimous decision 
reached at the midsummer meeting of the dj- 
rectors of the National Lumber Manufac. 
turers’ Association held in San Francisco Aug. 
3, G. M. Payne of the Rankin-Benedict Under. 
writing Co., and J. J. Lynn, of U. S. Epper- 
son Underwriting Co., both of Kansas City, 
have been appointed jointly attorney in fact 
for the National Lumber Manufacturers’ [p- 
ter-Insurance Exchange and will operate as 
Lynn-Payne Underwriting Co. The office of 
the exchange has been moved to Kansas City 
in order that it may have the personal super- 
vision of Messrs. Payne and Lynn. 

In a formal announcement the executive 
committee, consisting of W. A. Holt, George 
W. Dulany, jr., F. C. Knapp, R. B. White, 
and J. W. Watzek, jr., made a statement re- 
viewing the steps taken preliminary to the 
change of policy. The National Lumber Manu- 
facturers’ Inter-Insurance Exchange is sol- 
vent and has ample reserve funds to pay nor- 
mal losses, but the committee said that it was 
felt that the growth of the exchange had been 
retarded owing to the present methods of 
operation and that greater success would be 
achieved if the attorney in fact operated on a 
commission basis, with the additional incen- 
tive of participation. The expense ratio, due 
to the small volume of business, has been too 
high to satisfy the committee in spite of 
economies that have been effected. The cost 
of operating in 1925 was 35.6 percent and in 
1926, 37.1 percent of the premium income. Ii 
the exchange is operated on a commission 
basis of 20 percent, the cost of insurance to 
subscribers will be markedly reduced. 


Under the new plan as announced by the 
committee, the National Lumber Manufacturers’ 
Inter-Insurance Exchange will be continued 
under the same name, with the same executive 
committee and advisory board, 75 percent of 
whom shall be directors of the National Lum- 
ber Manufacturers’ Association, as in the past. 
The exchange will be operated under a new 
power of attorney and on a 20 percent com- 
mission basis, and it is confidently felt that 
this new arrangement will assure three effi- 
ciently managed groups of inter-insuring lum- 
bermen, each group lending strength to the 
other. The National will receive the benefits 
of the proven underwriting ability of the men 
now at the head of the exchange, and the 
other two Kansas City exchanges will be ben- 
efitted by the close codperation established 
with the National. The three exchanges should 
therefore become stronger even than they are 
today, and will be in a more strongly fortified 
position than ever to offer safe and sound 
reciprocal insurance to lumbermen. The in- 
surance each subscriber has with the exchange 
is of course still in force and the signing of 
the power of attorney will not affect the 
present standing of the policies. Any savings 
that may have accrued to the credit of any 
policy will be carried forward and remain as 
a credit to the policy. Finally, the executive 
committee and advisory board asked for co- 
Operation of lumbermen with the plan in order 
that the success of reciprocal insurance may 
be assured. In turn the committee and board 
pledge their careful supervision of the affairs 
of the exchange, and to see that the same high 
plane of underwriting is maintained in the 
future as has been maintained in the past. 


With the announcement sent out by the 
board are enclosed copies of powers of attor- 
ney with the request that members sign and re- 
turn them to the National Lumber Manufac- 
turers’ Inter-Insurance Exchange, 1506 Fed- 
eral Reserve Bldg., Kansas City, Mo. 





Douctas Fir from British Columbia will be 
used in all decking of the five ships to be built 
for the Canadian National Railways West In- 
dies service, and Canadian woods of various 
kinds will be used for interior fittings. This 
was announced at Montreal, Que., following 
representations by T. D. Pattullo, British Co- 
lumbia minister of lands. 
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Coast Architectural Competition Prize Award 


Declared “W orthy of Emulation as a Means to, and a Definite and Strong 
Encouragement of, Better Wood Construction” 


SEATTLE, WAsH., Aug. 13.—To Otho Mc- 
Crackin, of Hutchinson, Kan., goes the first 
prize of $2,000 in the West Coast Woods 
Architectural Competition, sponsored by the 
West Coast Lumber Bureau; and to Angus 
McD. McSweeney, San Francisco, is awarded 
the second prize of $500, and also an honorable 
mention with $100. Nine other honorable 
mentions, each receiving $100 in cash, are: 
John J. Landon, Los Angeles, Calif.; H. Roy 
Kelley, Pasadena, Calif.; Alfred Cookman 
Cass, New York City; Lyle Swiger, Asheville, 
N. C.; Francis Keally, New York City; Frank 
S. Carson, Ann Arbor, Mich.; Heth Whar- 
ton, Los Angeles, Calif.; R. C. Bicknell, Pater- 
son, N. J.; John Floyd Yewell and Walter W. 
Wefferling, New York City. 

Announcement of the awards was made last 
evening at a banquet in the Olympic Hotel, 
given by the bureau to the members of the 
jury and the Washington Chapter of the 
American Institute of Architects. 

As guests of honor were Emery Stanford 
Hall, Henry C. Hahn, Louis C. Jaeger, W. R. 
B. Willcox and David J. Myers. C. J. Hogue, 
chief of the bureau field engineers, officiated 
as toastmaster. 

Among the distinguished visitors was John 
L. Kaul, president of the National Lumber 
Manufacturers’ Association, who in a brief but 
incisive talk told the architects that they would 
be able to secure the material they desired if 
in specifying lumber they would insist on the 
grade-marked and trade-marked product. 

Each of the members of the jury, and also 
J. Lister Holmes, professional adviser, de- 
livered a short talk. Mr. Hall remarking that 
the standardization movement, when sifted 
down, meant “buying by brand.” Roland C. 
Williams, of Williams Fir Finish, Seattle, em- 
phasized the enduring qualities of durable 


Douglas fir, saying that material was adapted 
admirably to fill the place of all sorts of in- 
terior finish in which many architects were 
now specifying hardwoods. 
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Plan awarded second prize in West Coast 
Woods Architectural Competition 


president Washington Chapter, A. L. A., spoke 
briefly. 

In making its report the jury of award 
stated that “consideration of the intent of an 
author in use of materials, as set forth in in- 
dividual statements permitted under the terms 
of the competition, entered largely into its de- 
cision; while questionable detailing, in cases 
where designs were susceptible to practical 
treatment, was not regarded as a determining 


factor... . In general, the jury of award feels 
that this competition is worthy of emulation 
as a means to, and as a definite and strong 
encouragement of, better wood architecture, 
for which C. W. Stimson, the West Coast 
Lumber Bureau, and the Washington State 
Chapter of the American Institute of Archi- 
tects, who respectively proposed, offered, and 
sponsored it, are entitled to the commendation 
of the lumber industry, the architectural pro- 
fession, and the public.” 

In the competition 203 designs were sub- 
mitted by architects and draughtsmen from all 
parts of the United States, and from Canada, 
England, France and Hawaii. The contest, 
which closed Aug. 1, was proposed by C. W. 
Stimson, of Seattle, president of the Stimson 
Timber Co., and president of the Pacific Lum- 
ber Inspection Bureau, who presented $2,500 
embracing the first and second prizes. The 
ten honorable mentions were financed by the 
bureau. The special purpose of the competi- 
tion was to develop the uses, applications and 
methods of construction of the woods of the 
Pacific Northwest, Douglas fir, West Coast 
hemlock, Sitka spruce and western red cedar. 
The subject of the design was an all-year 
round residence and garage built principally of 
wood, the house to contain not more than 
seven principal rooms, confined with the garage 
to an immediate site of 12,000 square feet. 

Tue Unitep States imports of lumber from 
Poland showed an increase for the first quar- 
ter of 1927, as compared with the first quar- 
ter of 1926, says a report from Consul 
Charles H. Heisler, Warsaw, made public 
by the Commerce Department. These im- 
ports, mostly boards, increased from a value 
of $22,160 in the 1926 quarter to $35,000 in 
the corresponding quarter of 1927. 
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PLAN AWARDED FIRST PRIZE IN WEST COAST WOODS ARCHITECTURAL COMPETITION 
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lowa Dealers Expect Better Farm Trade 


Oskaloosa Concern Utilizes Slack Time to Make Brooder and Farrowing Houses, With 
Surprising Results—Pella Retailer Uses Dutch Slogan Effectively 


“Our farm customers don’t seem so filled 
with troubles as they did,” remarked C. M. 


Porter, general manager of the Hawkeye 
Lumber Co., Oskaloosa, Iowa. The Hawk- 
eye company operates thirty Iowa yards, 
spreading from the Mississippi to the Mis- 
souri rivers, and its genial general manager 
is known throughout the State as a highly 
capable merchant and administrator. “Of 
course,” Mr. Porter continued, “if you ask 
a farmer how he’s getting along he'll think 
of a lot of hard luck of one kind or another. 
But he’s not so ready to volunteer informa- 
tion about his troubles. This leads me to 
believe that our farmer friends are begin- 
ning to see their way out. 





tory would be contrary to some law or other, 
but it would seem that common sense would 
restrain some of that practice. If a manu- 
facturer located three or four States away 
ships into Iowa, we might guess that greater 
efficiency makes it possible for him to pay 
that heavy freight and still make money. 
But when an Iowa manufacturer immedi- 
ately ships a dozen cars into the first manu- 
facturer’s State, then a person guesses that 
one or the other is sacrificing profit for vol- 
ume. And when the manufacturers are not 
eareful of their own profits, I suppose we 
can’t expect them to be too tender of retail- 
ers’ profits. How it’s going to be straight- 
ened out, if at all, doesn’t appear. If there 














years,” the more tranquil Mr. Thomas told 
us. “The reason I’m sure conditions have 
improved is that farmers are looking far- 
ther to the future in their purchases. Time 
was when they didn’t buy anything they 
could get along without. If a barn burned 
or a fence blew down they’d rebuild; but 
anything short of complete ruin wouldn't 
move them to do anything more than a lit- 
tle propping up. But last winter we began 
making a few brooder houses for chickens 
and farrowing houses for hogs. We had a 
number of good designs, gotten from plan 
books and from the State agricultural col- 
lege. We thought we’d keep the yard men 
busy building them when other work wasn’t 











Local yard and general offices of the Hawkeye Lumber Co., Oskaloosa 


“At the present time prices both of corn 
and of hogs are high. At least they’re 
higher than they were. The pessimists re- 
mind you that they have to buy corn at 
these higher prices to fatten their hogs, and 
of course that game is a gamble. But if a 
man. has corn to sell or has fattened his 
hogs on cheap corn he’s making some 
money. It’s been said a number of times in 
the AMERICAN LUMBERMAN, and it’s still 
true, that when these country people get 
some money ahead and begin to feel secure 
there should be a lot of building on the 
farms. On a good many farms repairs have 
not been made, to say nothing of new build- 
ing. 

“Volume of sales has held up this year 
about as well as last. We don’t see any- 
thing to get us excited about an early pros- 
pect for making all the money in the world, 
but things are coming along. 


No Solution for Cement Problem 


“Iowa dealers continue to have their 
troubles over cement. I wonder sometimes 
if this stuff makes as much trouble in other 
States as it does here. One manifestation 
of this trouble, whether or not it is a cause, 
is the apparent readiness of manufacturers 
to ship into each other’s territory. Of course 
any formal agreement about dividing terri- 








could be a practical division of territory 
among these manufacturers this might be 
the beginning of stabilization of price and 
allowance of fair profits to retailers.” 

Mr. Porter’s son, Rex, is now associated 
with him in the general office. The young 
man has served an apprenticeship in vari- 
ous branch yards; among other places, in 
the yard formerly operated by “Chet” Smith, 
in Ottumwa. C. Y. Smith was another 
prominent Iowa retailer, a leader in associ- 
ation work and a progressive merchant. The 
Realm is not informed of Mr. Smith’s future 
plans. 


Mr. Kalbach Has Civic Duty 


In the yard of the Kalbach Lumber Co., 
Oskaloosa, we met Warren Kalbach hurry- 
ing out, looking as worried and harassed as 
a judge at a baby show. He waved his 
hands in despair toward H. A. Thomas, the 
yard buyer, and took only time enough to 
tell us he was on his way to the country 
club where he was involved in the cere- 
monies of opening the new swimming pool. 
He did mention something about being 
busier than the storied one-armed paper 
hanger with the itch, and then he fled away 
down the street considerably in excess of 
any reasonable city speed limit. 

“Trade is better than for three or four 


View of the yard and office of the Kalbach Lumber Co., Oskaloosa 


pressing. The county agent thought the 
brooder house was exceptionally good, and 
he gave us some invaluable publicity. The 
result was that we sold so many of these 
buildings that we had to go out and hire a 
lot of carpenters to build the things. The 
yard men simply couldn’t keep up with the 
demand.” 

This yard also specializes a little in lat- 
tice work and such lawn decoration and has 
quite a trade in it. This yard is individ- 
ually owned and is not part of a line. It 
handles paint, building hardware, fly screens 
and the like. 

We found J. M. Mathew, president of the 
Ideal Lumber Co., Oskaloosa, back at his 
desk after a rather tedious illness. While 
he was in the hospital he was having a 
handsome new office erected, and the com- 
pany had just moved in a few days prior to 
our visit. 

“The office force sat out on the street for 
about seven weeks,” he remarked, “while 
the building was going up. We're very well 
pleased with the building. It'll make our 
work easier and pleasanter and I hope more 
efficient. We haven’t found our country 
trade so good as we’d rather hoped, but city 
trade has been fairly good. But I have every 
confidence that farm trade will improve; if 
not this year, then next year or within the 
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The Ideal Lumber Co., 


into this new office 


near future. Iowa is too rich potentially 
not to come back in an agricultural way.” 
Mr. Mathew has lived in Oskaloosa for fif- 
teen years and has nothing but praise for 
the city as a residence and business point. 
Before coming to Oskaloosa he operated a 
yard for some years in the town of Delta, 
where Homer Richardson, now of Grinnell, 
was a competitor. The two families still 
maintain the old, close friendship and visit 
pack and forth frequently. Mr. and Mrs. 
Richardson adopted a little girl a couple of 
years ago, and Mr. Mathew spoke appreci- 
atively of Homer’s devotion to the little 
lady. “They are certainly making a won- 
derful home for her,’ Mr. Mathew said. 
Oskaloosa is the county seat of Mahaska 
County, named for Chief Mahaska of the 
Ioway Indians, great friend of the white 
people. In the city park is a striking bronze 
statue of Mahaska, an imagined likeness of 
course since the chieftain has been dead 
nearly a century. The next county to the 
eastward is Keokuk, also named for an Indian 
friend of the whites; Chief Keokuk of the 
Saecs and Foxes, who kept his tribesmen 
friendly during Black Hawk’s war. Sigour- 
ney, capital city of Keokuk County, is a 
pleasant country town; attractive in appear- 
ance, well paved, a friendly place. The 
Realm was especially interested in it, for it 
was for many years the home of this de- 
partment’s good friend and golf partner, 


Dan Hamilton, former representative in 
Congress and now judge of the district 
court. 


Mr. Neas Practices Pruning 

For various reasons Sigourney confessed 
to languid business. In the yard of A. M. 
Neas & Son we discovered Mr. Neas super- 
intending the repair of the spare tire of his 
coupe. When we asked how lumber sales 
were going he replied that they had gone. 
But after a few pleasantries of this kind he 
said that a drastic pruning of dead and 
doubtful wood from the books had made last 


Oskaloosa, Iowa, has just 





completed and moved 
slogan ‘ 


year’s showing a little more somber than 
the operation of the year’s business would 
warrant. At the time of our call the farm 
customers were very busy at home, and the 
competition for the sales that did come in 
made the profit margin a bit faint. There 
are three yards in this village, which are 
quite enough. 

“T’ve been in business thirty-eight years,” 
Mr. Neas said, “and I have to carry just 
about the same stock in thousands of feet 
that I did when I first started. In those 
days we used to buy white pine at $6.50 a 
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Modern shed of A. 
Sigourney, Iowa 


M. Neas & Son at 


thousand, and we sold it at $10. I’d like to 
see the dealer who can make the same per- 
centage of profit on sales now. Our volume 
of sales in feet are not much greater at 
present than they were then, and of course 
it takes a much larger capital to do busi- 
ness; probably six times or more as much.” 

The Neas yard, I believe, is one of the 


oldest business establishments in Sigourney - 


and is located just off the court house 
square. This county building is a modern 
and dignified structure, and it was sur- 
rounded by long lines of parked cars. If 
one is to judge by their motor cars, the lowa 
rural communities are solidly prosperous. 
Like the rest of the people of the United 
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The Waechter Lumber Co. at Pella, Jowa, has a large plant, which is 


kept strictly shipshape 


The office of the Wallace Lumber Co., 


at Sigourney, Iowa, with the 


‘See Lew” prominently displayed 


States, these mid-westerners have reached 
the point of considering cars a necessity; 
something to be provided for first. These 
two counties are building extensive good 
roads. Mahaska has just opened up many 
miles of new concrete paving, and Keokuk 
has some splendid gravelled roads. 

The Kelly Lumber Co. was taking advan- 
tage of the lull to get a few repairs made. 
Mr. Kelly, I believe, got his early training 
in the lumber business in the Neas yard; 
and when Mr. Neas’ son finished college and 
came home to engage with his father in busi- 
ness, Mr. Kelly opened this yard of his own. 
He was busily engaged in working on the 
installing of platform scales in front of the 
office. 


Editor Fails to “See Lew” 


The Wallace Lumber Co. has a big sign 
out in front suggesting that the reader 
“See Lew.” The Realm failed to do so, for 
Mr. Wallace was out of town looking after 
some bridge contracts which he -has with 
the county. A yard man told us that at the 
time business was not pressing. Of course 
in these small cities where much of the 
business is done with farmers, there is no 
such thing as keeping trade moving evenly. 
The farmer’s big job is at home; and when 
the seasons of planting, cultivating or har- 
vesting are upon him he can no more be in- 
terested in the idea of building than he 
could be in sending coal to the Hottentots. 
Lumbermen in such towns are sharply inter- 
ested in the state of the crops and of the 
farm markets. .A good rain just when it is 
needed may mean the difference between a 
good fall trade and no sales at all. These 
mid-western farmers and their spokesmen 
are complaining, among other things, that 
their prosperity depends too much on acci- 
dental conditions. Whether this is true, and 
whether or not it can be remedied by the 
measures proposed, remains to be seen. But 
the fact seems clear that whatever acci- 
dental factors there are, the local lumbermen 








The Kuyper Lumber Co. beautifies. its yard with shrubbery (Insert) 


Road sign used by the Kuyper company 
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share in the same hazards. If the farmers 
feel poor, the lumbermen feel poor simul- 
taneously. If farmers have money to spend, 
they spend a share of it with the lumber 
dealers. 

West of Oskaloosa lies the interesting 
Dutch town of Pella. This is supposed to 





Hog hut displayed by the Kalbach Lumber 
Co., which found ready sale 


be the cleanest, most orderly, best repaired 
and best painted town in Iowa if not in the 
United States. This spotless-town quality, 
as well as the fact that it has the highest 
per capita wealth in the State, if not in the 
United States, it owes to this same Dutch 
origin. The visitor sees Dutch names on 
most of the store and office windows; and 
I am told that at times he can hear the lan- 
guage of Queen Wilhelmina spoken on the 
streets. However, it is a rare thing to hear 
English spoken with any accent. These 
thrifty, industrious Dutch are born lin- 
guists, just as they are born with a passion 
for education. Pella, I believe, was founded 
before the great gold rush to California. 
Even the industrious Dutch had a hard time 
to make a living, until the sudden tide of 
gold seekers sweeping westward made a 
market for their products right at their 
doors. One of the early undertakings was 
the founding of a college. The Realm is 
acquainted with one of the pioneer Pella fam- 
ilies. The father was pretty well educated in 
the Netherlands and later taught himself 
languages and mathematics and music; in 
fact was a student all his life. His three 
sons are all listed in Who’s Who. Pella has 
rather more than its share of distinguished 
sons and daughters. 


L. A. Kuyper, of the Kuyper Lumber Co., 
has used his own and his customers’ Dutch 
origin in composing a slogan. “Spreek met 
Kuyper” appears on billboards, yard signs 
and the like. One doesn’t have to be much 
of a linguist to guess that this translates into 
“Talk with Kuyper.” Mr. Kuyper, who is a 
young man, has a driving interest in moa- 
ern merchandising ideas but has the tradi- 
tional hard-headed Dutch capacity for 
thinking them through before adding them 
to his sales armament. Shortly before my 
visit, one of the washing machine companies 
that had been located in the town of New- 
ton, the washing machine capital of the 
world, moved to Pella. There was no ex- 
cess of houses in Pella before this happened, 
and when the workmen began coming in 
and looking for houses an acute shortage de- 
veloped at once. 


“We have a small building and loan asso- 
ciation,” Mr. Kuyper said, “but it is oper- 
ated upon a very conservative basis. There 
are plenty of people in Pella who have 





money to loan on mortgages, but they must 
be farm mortgages. The rest of the coun- 
try may have the idea that Iowa farm mort- 
gages are a gamble, but they don’t under- 
stand Dutch caution and thrift. When a 
Dutch farmer secures a loan with a mort- 
gage on his farm you may consider that the 
loan is as good as repaid. These people 
with money to loan are not interested in 
town property as security. Farms produce; 
but town houses consume. So we’re not 
well equipped either with financial machin- 
ery or with the mental preparedness to 
tackle the problem which this growing in- 
dustrial population is presenting to us. 

“I, myself, have a rather firm conviction 
that this deferred-payment idea as applied 
to the building of houses will not work out 
as well as its champions say it will. It’s a 
costly method, and it involves unusual risks. 
Unless it’s handled with a conservatism 
that defeats much of its avowed object, it 
encourages irresponsible people to build a 
house with the idea in the backs of their 
heads that if things don’t happen to go 
right they'll run out and leave the agree- 
ment flat. I’ve known families in other 
places who have lived in installment-bought 
houses for four or five years without ac- 
cumulating a nickel of real equity in them. 





The payments they made equalled rent; go 
when they got ready to pull out and couldn't 
dispose of their imagined equity for ready 
cash they simply left. The security holders 
could do whatever they wanted to do. Credit 
can doubtless be worked out on new lines tg 
fit new conditions and still be sound. But 
I’m pretty well satisfied that when this is 
done the lines will be found to have a lot 
of conservatism in them. 

“We had a good year in 1926, and 1927 
started off well. Prospects for the months 
just ahead are not quite so good, but com. 
pared with other places Pella seldom has qa 
really bad season.” 

The other yard in Pella is the Waechter 
Lumber Co. and is also known as A. Waech- 
ter & Son. It, too, is a big plant and nicely 
kept. I found Mr. Waechter at his desk; a 
man with the traditional Dutch kindliness, 
dignity, courtesy and reserve. He spoke 
very appreciatively of Pella and the people 
who compose its population. He mentioned 
especially the thrift that keeps buildings 
painted and in repair. They do say thatthe 
Dutch housewives sweep the sidewalks and 
lawns daily and can scarcely be restrained 
from sweeping the streets. If Pella is not 
the original “Spotless Town” it might well 
have been. 





Holds 


WAUKEGAN, ILL. 
Aug. 15.— Advertising, 
to be effective, must be 
followed up. Thus 
thinks Louis Larson, 
manager of the Shore 
Line Lumber Co., of this 





LOUIS LARSON, 
Yard Manager Who Staged 
Building Show 





city. The home builders 
shows held during the 
early spring months he 
considers a form of ad- 
vertising, and _ thinks 
that in order to keep the public enthused the 
holding of local building shows is necessary, 
or at least, desirable. So his company has 
just held a very successful building show at 
its plant. 

Several days before the show, display ad- 
vertisements were run in both of the local 
papers. The advertise- 
ments called the atten- 





Building Show 


dropped in to discuss the various materials, and 
the salesmen on hand were kept busy helping 
entertain the visitors. 

Thursday evening a celebration and dinner 
was held for the contractors doing business 
with the Shore Line Lumber Co. They with 
their families were invited to join in a parade 
which was held preceding the dinner. Twenty- 
seven automobiles and trucks were lined up, all 
of them being decorated with flags, bunting and 
signs. On each side of the cars were signs 
showing the company’s name, and on the front 
were various signs of millwork, doors, building 
materials, etc. This parade went through the 
principal streets of the city. 

The dinner was held at a park in the 
suburbs, in the open air. Tables were set in 
U shape, with the exhibitors, speakers and lum- 
ber company heads at the head table. During 
the dinner the various exhibitors were intro- 
duced and allowed time to say a few words 
about their products. H. B. Watkins, of the 


Mason Fibre Co., acted as toastmaster and 
kept the crowd well entertained. At the close 
of the dinner a moving picture was shown, 





tion of the public to the 
place and the dates on 
which the show was to 
be held, and gave the 
invitation to visit the 
show, where visitors 
would be given helpful 
ideas and information 
in the planning of any 
work they proposed 
to do. 

In the warehouse, 
which is large and well 
lighted, the exhibits 
were arranged. The 
Shore Line company ar- 
ranged an exhibit of 
lumber, doors and 
windows, built-in iron boards and oak floor- 
ing. Manufacturers of the various building 
specialties handled by the company had spe- 
cial displays. 

On the two days, Aug. 4 and 5, that the show 
was held, a satisfying section of the public 





“All set” for the show, and awaiting the crowd of visitors 


covering the manufacture of red cedar shingles. 

The cost of this show was less than $200, 
most of this having been expended by the ex- 
hibitors. According to Mr. Larson, the re- 
sults were surprising, and will repay the cost 
of holding such a show many times over. 
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Four Brothers Operate Four Yards 

New YorK, Aug. 15.—A lumber concern patching orders, regardless of size. The head- Aside from their lumber connections the 


owned by four brothers, operating four yards 
in the Metropolitan area, and maintaining 
headquarters—at which there is no yard—has 
attracted much interest from the retail trade in 
this section of the country. The establishment 
in question is the Brislin Lumber Co., a pro- 
gressive organization in every way and one that 
doubtless is destined for further expansion. 
The headquarters of the company, located on 
Jamaica Avenue, in Queens borough, is just 
about at a central point between the yards, 
which are located in East New York on the 
Long Island railroad, at Maspeth, in Queens; 








JOHN 
Vice President 


BRISLIN, JR., ANDREW J. BRISLIN, 


President 


in the very busy Newtown Creek area, and at 
Hicksville, L. 1. The Hicksville yard is the 
company’s latest acquisition. 

All the yards are models of efficiency, with 
adequate room out of doors and in the ware- 
houses, and with every possible means neces- 
sary for speed in taking in lumber and dis- 


quarters are located on the second floor of a 
new building on the principal street in Queens 
borough, which the brothers have done much 
to make one of the busiest divisions of the 
greater city. 

Chance brought the Brislin family into the 
lumber business, but the brothers are now re- 
garded as among the best posted men in the 
retail game, and they are preparing carefully 
to see that the business is carried on success- 
fully in the years to come. It was in 1906 that 
John, jr., and Andrew J. Brislin left the West- 
inghouse Air Brake Co., where they had been 
employed, to start a mason supply business. 
They knew very little about lumber, and per- 
haps less about other building materials, but 
they had a will to succeed and a craving to 
learn the ins and outs of retailing forest prod- 
ucts. These qualities were backed up by a 
faith in the future of the lumber industry. 

Their capital was limited, but the brothers 
applied sound principles to their efforts. The 
young concern was soon on the road to success, 
and Cornelius A. Brislin joined hands with his 
kinsmen, giving up an iron and metal business 
in which he and his father had been engaged. 
Frank got into the lumber game on leaving col- 
lege and the organization as now constituted 
is: Andrew J. Brislin, president; John Brislin, 
jir., vice-president; Cornelius A. Brislin, treas- 
urer; Frank Brislin, secretary. 

The Brislin brothers received the ground- 
work for their business careers in the public 
schools of Hazelton, Pa., a section of the 
Quaker state that has produced many success- 
ful men. John Brislin, sr., father of the 
brothers, is still hale and hearty at 94 years 
of age and continues to aid his sons by his ad- 
vice and counsel. John Brislin, sr., is an uncle 
of Patrick Cardinal O’Donnell, archbishop of 
Armagh, primate of all Ireland, and very proud 
of his nephew. 

In 1915, the Brislin brothers bought out the 
Curtis Bros. Lumber Co. and the name was 
changed to Curtis-Brislin Co. This continued 
until 1924, when the Brislin Lumber Co. was 
incorporated. 


Brislin are all prominent in business and social 
circles, Andrew J. being secretary and a trustee 
of the East New York Savings Bank, while 
Cornelius A. is a trustee of the Richmond Hill 
Savings Bank. They all belong to many clubs 
and societies, and all are members of the Nylta 
club. 

The Brislins are fortunate in having young 
sons who are now approaching their business 
careers. Joseph G. Brislin has just graduated 
from Georgetown University and is at work in 
the firm. John A. and John P. Brislin are at 














FRANK BRISLIN, cS. 
Secretary 


A. BRISLIN, 
Treasurer 


New York University, and during the summer 
are studying the millwork end of the lumber 
business. A niece, Miss Marie Hollweig, is 
secretary to Andrew J. Brislin. The Brislin 
family is an outstanding illustration of what 
a family may accomplish in the lumber industry 
when they all pull together. 


Expect Bigger Farm Demand Soon 


Omana, Nes., Aug. 15.—Omaha lumber 
dealers who maintain line yards in the State, 
and wholesale houses dealing in building ma- 
terials, are preparing for an increased demand 
for materials to replace old farm buildings and 
to make added improvements. 

“Wheat money” being realized from Ne- 
braska’s bumper crop is improving general 
business conditions throughout the State, ac- 
cording to a leading article appearing in the 
Omaha Bee of Aug. 13, which newspaper bases 
its optimistic conclusion upon interviews with 
lumbermen and others in close touch with con- 
ditions throughout the State. 

“It looks like the farmers will buy more 
lumber and do more improving this fall than 
for several years past,” declared Earl Wal- 
rath, Walrath & Sherwood Lumber Co., who 
_ just returned from a trip through the 
State. 

Increased demand for building materials 
was noted in June by the Chicago Lumber Co., 
of Omaha, K. G. Schreiber, treasurer, reports. 
“June was the first month this year that our 
sales exceeded those of the same month last 
year,” he said. “We anticipate good business 
in the fall because conditions are so much bet- 
ter than last year. Where our main trade is 
— the farms, great improvement already is 
noted.” 

O. W. Dunn, of the C. N. Dietz Lumber 
Co., declares that “there is a better feeling 
throughout the State and prospects for a good 
demand for farm necessities is especially bright 
in the western part.” 


A. S. Williams, manager of the hardware 
department of the Paxton & Gallagher Co., 
says his company has noted especially active 
demand for builders’ hardware in the vicini- 
ties of Norfolk, West Point and Newman’s 
Grove, not only for farm buildings, barns, 
granaries and such, but also for new farm 
dwellings. Salesmen report a noticeable in- 
crease in construction of residences in this 
section, he said. 

The hardware dealers also anticipate a big- 
ger demand for fencing late this fall and next 
spring, although this farm necessity is not in 
demand at this season. With the returns from 
this season’s wheat and corn crops, Nebraska 
farmers will be in the market for more field 
fencing, purchase of which has to a great ex- 
tent been postponed in the last few years, they 
report. 

Demand for farm implements has shown 
more activity with money now on hand to re- 
place old farm machinery or to add to the op- 
erating equipment. F. E. Miller, president of 
T. G. Northwall Co., says that the western 
part of the State, in the wheat producing sec- 
tion, has brought his company a very notice- 
able increase in business in July. 

“The farmer is, in many instances, now able 
for the first time in several years to pay off his 
old debts and invest in farm machinery and 
other necessities which has postponed buying,” 
Mr. Miller believes. 

“We are looking forward to a much better 
year than for several years past,” said F. L. 
Sturtevant of the Lininger Implement Co. 


“The $100,000,000 wheat crop Nebraska is 
harvesting and marketing now, is not the only 
blessing this State is enjoying,” E. P. Peck, 
president of the Omaha Grain Exchange, de- 
clares. “With an estimated yield, recewed 
from the government last Wednesday, of 218,- 
000,000 bushels of corn and a 75,000,000 oats 
crop, Nebraska is in better condition than any 
other State in the corn belt. 


“An estimate of its value is, of course, prob- 
lematical now, but at the price of livestock 
right now it is worth at least $1 a bushel for 
feeding on the farms. This indicates a period 
of prosperity such as Nebraska has not en- 
joyed for years. It indicates that Nebraska’s 
farmers are in a position to liquidate their 
debts, start out with a clean slate, and purchase 
the necessities in quantities such as they have 
not been able to afford for some years.” 


THE NATIONAL forests of Oregon and Wash- 
ington showed the largest receipts of any of 
the eight Federal forest districts, taking in 
$1,309,173.16 during the fiscal year ended June 
30, 1927. This was a gain of $195,017.72 over 
the receipts for that district in the preceding 
fiscal year, according to the district forester, 
Portland, Ore. The California district was 
second in total receipts, taking in $1,162,581.38. 
Sales of timber, permits for grazing, and 
other uses of all’ the 160 national forests 
brought a total of $5,166,609.39 into the treas- 
ury of the Federal Government during the last 
fiscal year. 
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News and Business Ideas for Retailers 


Dealers Announce New Charge Policy 


Boston, Mass., Aug. 16.—Some of the prom- 
inent retailers of Middlesex county have an- 
nounced that hereafter they will impose a car- 
rying charge of 1 percent a month on all ac- 
counts that are not settled in full within 60 
days of the date of the invoice. This innova- 
tion is expected to encourage more prompt 
settlements and reduce the expense of carry- 
ing overdue accounts. 


Prosperity Through Diversification 

MINNEAPOLIS, Minn., Aug. 15.—Dean Glenn, 
assistant manager of the Fargo, N. D.., offices 
of the Thompson Yards (Inc.) and who has 
direct supervision of 140 yards of the company 
scattered in the Northwest, told an interest- 
ing story. when he passed through the twin 
cities this week en route to Chicago. 

“There is a banker in southwestern North 
Dakota who is forcibly encouraging diversi- 
fication of farm activities,” said Mr. Glenn. 
“One of the rules of his bank is that he will 
loan no money to any farmer unless he has a 
specified number of cattle on his farm. An- 
other regulation is that he will loan no money 
unless there is a certain amount of milk pro- 
duction. 

“Diversification is going forward steadily, I 
don’t believe that the appearance of rust, for 
instance, is anywhere near as damaging to 
Northwest prosperity as it was once. Farm- 


ers generally no longer are dependent upon 
one crop. 

“North Dakota is a potential area for lumber 
consumption. There is no question that the 
time is approaching when large farms must 
be broken up. This will mean much additional 
building. It is a fact, too, that farmers have 
long delayed repairs and construction that is 
needed because of diversifying their activi- 
ties. 

“Our business was better in July, although 
it was not rushing. We expect it to continue 
to improve this fall.” 


Will Feature Model Cottage 


CoLumBus, Onto, Aug. 16—Featuring a 
completely constructed and furnished model 
cottage, consisting of living room, dining room, 
kitchen, two bed rooms and bath, augmented 
by a group of manufactured articles made in 
Columbus, and also a line of building materials, 
the Greater Columbus Exposition will be held 
at the million-dollar exposition hall, at Front 
and Town streets, for two weeks starting 
Sept. 12. The exposition hall, which is nearing 
completion, will be dedicated by the exposi- 
tion. Included in the exhibits will be many 
pertaining to building, including lumber, mill- 
work, roofing, shingles and everying going into 
a complete building. The J. E. McNally Lum- 
ber Co., Columbus, will erect the cottage, and 
local furniture dealers will furnish it. 





bles in the store. 





This Week’s Timely Tip 


Let Customers “Feel” Paint Goods 


Lumber dealers who handle paints may well take a lesson from 
the five, ten and fifteen cent stores, according to F. J. Brady, man- 
ager of the Warren Lumber Co., Boulder, Colo. [Recently sold to 
Boulder Lumber Co.] His firm experienced a heavy paint business 
last spring, much of which was due to the display of paints on ta- 


One entire counter is loaded down with small cans of lacquers, 
enamels and paints, no can larger than a quart and all small enough 
for any customer to pick it up, scrutinize the label and get the 
“feel” of the merchandise. This system brings the need of paints 
closer home than when the stock is carried on shelves behind the 
counters and inconvenient for the customer to reach. 


It is really interesting, Mr. Brady said, to see how many visitors 
step up to the paint counter, pick up a can of paint or lacquer or 
enamel, read the labels carefully and give evidence that the buying 
impulse has been aroused. Some do nothing more than look, while 
others make inquiries regarding the product, how it should be ap- 
plied and the price, and many of them purchase. Many of them 
didn’t intend to purchase paints when they came in, having dropped 
in regarding other building materials, but the display and the 
ability to “feel” the goods led to purchases—not only of the small 
cans but also of the gallons, which are stocked on shelves behind 
the counter and in full view of the customer. 


An interesting thing the past season has been the increased de- 
mand for quality paints, according to Mr. Brady, which may be 
attributed in part to the continuous display of the quality product 
while keeping the cheaper products in the background. 


Watch for Next Week's “Tip” 








Yard Customer Files a Kick 


“Do you know what impresses me as one of 
the chief differences between the selling sery. 
ice given by most any other sort of retail es. 
tablishment and that given by the ordinary 
lumber yard?” 

This question was fired at the editor of this 
department by an observant gentleman who, 
although not identified with the lumber business, 
is intensely interested in matters pertaining to 
salesmanship, particularly in retail merchandis- 
ing. The writer admitted his lack of ability, 
off hand, to tell just what particular difference 
the inquirer had in mind. 

“Well,” said he, “when I go into almost any 
other sort of a store as a customer, I expect 
that someone will recognize my presence right 
away, and that any salesperson not engaged 
at the moment in waiting on another customer 
will immediately put himself at my service. 

“But when I go into a lumber yard I ex: 
pect, because it has been my experience many 
times, to have difficulty in finding anyone to 
give me service or information. It certainly 
is so in some yards. And when I have suc- 
ceeded in locating a man, I also have learned 
to expect—although I, don’t recognize the need 
of it—to have that man continue at whatever 
he is doing and to show no disposition to place 
himself at my service until I have made known 
my wants, or until he gets ready to stop his 
work and give indication that he is ready to 
listen.” 

This is a rather severe indictment, and the 
AMERICAN LUMBERMAN believes either that it 
is considerably overdrawn, or else that the 
party has happened to meet with a succession 
of experiences that have soured him a little on 
lumber yard service, so that he felt that the 
time, place and audience were favorable for 
him to get something off his chest. 

However, there is enough basis for what he 
says to cause lumber dealers who are not ab- 
solutely sure that every customer is receiving 
immediate and courteous attention to check 
up and see just what sort of a reception the 
ordinary customer does get when he enters the 
yard or office. Of course, such strictures as 
have been quoted would apply only to the 
casual or unknown customer, who very likely 
wishes to make only some unimportant pur- 
chase. Contractors, carpenters and other reg- 
ular buyers of course do not expect to be 
“fussed over” every time they come into the 
office. The casual customer, especially if drop- 
ping in for his first purchase, does expect and 
should receive a little special attention. More- 
over. it is unwise to assume that his intended 
purchase may be small. No one can judge 
from appearances whether a man is thinking of 
buying material for a couple of shelves in the 
back closet, or for a garage or even a house. 
Therefore it is best, without being unduly 
effusive, to see that every customer, large or 
small, known or unknown, is cordially greeted 
and given prompt and courteous service. 

The grouchy party already quoted wound 
up his little oration by saying, as nearly as 
can be quoted from memory: 

“T don’t claim that a lumber yard can or 
should give just the same sort of ‘clerk serv- 
ice’ that I get in a drug store, for instance; 
but I sometimes wonder if it would not be 
well worth while for an ambitious lumber 
dealer to instruct his men that the customer, 
or the prospective customer, is to have pre- 
cedence over any routine work that they may 
be engaged in, and always be given prompt and 
courteous attention. I feel certain that service 
of that sort might gain, for the yard practicing 
it, a reputation that would attract to it more 
business, especially from men of business-like 
habits and tendences.” 

Sometimes it is a good thing to see ourse!ves 
from the other fellow’s standpoint, which is 
the only excuse for publishing this synopsis of 
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g casual conversation. Criticism may be con- 
structive even if not sugar-coated, and it is 
barely possible that our touchy friend, who 
by the way is red-headed and has a touch of 
Irish in his makeup, may have put his finger 
on a weak spot. If so, it is one that can be 
remedied without increasing the overhead. 


Give the Hens a Chance 


Here is a photograph that speaks eloquently 
of a field for increased sale of short-length 
lumber; namely, the providing of better hous- 
ing, laying and feeding facilities for poultry 
on the average farm. 

It is hard to believe that conditions such as 
shown by this photo could exist on any farm 
where the owner cares anything about the 
profits from egg production or the well-being 














A bad case of overcrowded laying nests 


of his poultry, nevertheless the picture, which 
was taken on an Indiana farm, is neither 
“posed” nor “faked,” but represents actual, 
everyday conditions on that farm. 

In this picture are shown éight laying nests, 
in two of which three hens each are crowded, 
while two other nests have two occupants each, 
and in the lower tier two hens are seen trying 
to get into a nest that has two previous occu- 
pants, and below a couple more are “waiting 
their turn.” The right hand nest in the top 
tier is unoccupied, probably because it is foul 
or littered with broken eggs, or otherwise dis- 
tasteful to. the hens. 

Unquestionably this poultry house should 

have twice or three times as many nests as its 
present equipment. Such conditions as shown 
inevitably result in dirty, broken eggs, and 
favors formation of the egg-eating habit, which 
results in further loss. According to the best 
poultry authorities a nest should be provided 
for every six hen, and where trap nests are 
used, one for every four hens will be needed. 
The bottom dimensions of a good, practical 
nest should be about 14 by 14 inches. — 
_ The AmertcAn LuMBERMAN is not a poultry 
journal, but it is interested in promoting more 
and better poultry houses, equipped with proper 
laying and feeding facilities, both because this 
is a profitable field for the sale of lumber, par- 
ticularly short lengths, ‘and because the in- 
creased revenue from scientific poultry grow- 
ing and egg production contribute to the pros- 
perity of the community. 


THE MILLWORK contract on the new Schroeder 
Hotel, Milwaukee, Wis., which is to cost 
$3,500,000, has been awarded to the Scott-Graff 
Lumber Co., of Duluth, Minn., according to 
announcement by the architects. The size of 
the contract was not made known. 


Supplies Window Displays 

MiLwavKEE, Wis., Aug. 16.—The Wiscon- 
sin Retail Lumbermen’s Association has in- 
formed its members that the plan service 
department of the association is now prepared 
to supply attractive displays for windows and 
salesrooms. 

These displays consist of a series of eighteen 
small cutouts of pictures of homes, in four col- 
ors, mounted on wallboard with a wood base. 
These cutouts are about 6 inches wide and 5 
inches high. 

The association also offers another series, 


consisting of twenty-five four-color pictures 
of twelve different homes, mounted on card- 
board easels, 12 inches high by 19 inches wide. 
The dealer’s name can be imprinted at the top. 
under the slogan, “Build a Home First.” 

A. R. Rocers, A. A. D. Rahn and William 
H. Badeaux are members of a committee 
which has arranged an exhibit to be shown at 
the State Fair and Northwest Dairy Exposi- 
tion to be held in Minneapolis, Minn., this fall, 
entitled “The Cow’s Contribution to Civiliza- 
tion.” 


Dealers ““Turn Spotlight” on Home 


[Continued from Front Page] 


the young husband by Master John Paul Ham- 
merschmidt. The bungalow was of frame con- 
struction, with latticework decoration at the 
side. The floor of the truck was covered with 
green paper to represent the lawn. Because 
of the attractiveness of the float and the idea 
which it represented this entry was awarded 
first prize. 

The newly erected bulletin board of the 
W. B. Barr Lumber Co., Denver, Colo., illus- 
trated in the larger photograph on front page, 
speaks for itself. The four sets of display 
windows, which are brilliantly illuminated at 
night, for some time have been used to good 
advantage, but in order to give this display a 
unifying significance this attractive display 
board was designed, the company feeling that 
the slogan “Build a Home First,” emphasized 
in this way, would crystalize the idea that it 
was endeavoring to get. over. This display 
fronts on a heavily traveled street, which gives 
the message a large audience. The board is 
18 feet high, and painted in bright colors. As 
may be seen, it represents a house of modern 


design, while the painted trees help to form: 


a pleasing background. 

Not only does this large sign give forth its 
selling message to the throngs that pass, but 
it also serves effectively to screen a rather un- 
sightly row of sheds and back yard, and helps 
to make the premises neater and more attrac- 
tive. 

The practice of the W. B. Barr Lumber Co. 
in connection with its window displays, is to 


have one of them show mountain cabin sid- 
ing, for which there is a large local demand. 
Other windows are used for displaying mill- 
work, builders’ hardware, paints etc., while 
the main corner windows are used for show- 
ing built-in features, miniature trellises etc. 

Adjoining the company’s office is a specially 

fitted display and service room, nicely finished, 
showing samples of roofing, flooring, break- 
fast nook sets etc. This service room is flooded 
with light at night, so that the effect of the 
whole is quite striking. This is all the more 
noticeable because there are no other lighted 
windows nearby, the Barr yard being located 
at some distance from the larger mercantile 
establishments of the city. The Barr window 
display recently won first prize in a dealers’ 
contest sponsored by a large hardware con- 
cern. 

Another interesting “straw” indicating that 
the efforts being put forth to promote home 
building are not without effect is found in a 
letter written the AMERICAN LUMBERMAN this 
week by W. A. Cavin, head of the Cavin 
Chain Lumber Yards, with headquarters at 
Sturgis, Mich., who says: “This new move- 
ment to ‘own your own home’ is taking effect, 
and all over the country it is surprising to see 
how many people are building new homes for 
themselves. The building of homes as a spec- 
ulation is about through, but the real home 
owner, building a home for himself, makes for 
good, sound business. It is usually first class 
credit, the dealer can make a better profit on 
his material, and everybody is better satisfied.” 
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Denver, Coto., Aug. 15.—One of the newest 
retail lumber yards in this district is, the Beach 
Lumber Co., located at 5990 West Colfax ave- 
nue. This plant is operated and owned by 
Louis K. Beach, who has had considerable ex- 
perience in the lumber industry in Denver, both 
from the wholesale and retail standpoints. 
Before founding his new yard Mr. Beach was 
connected with the Federal Lumber Co., of 
Denver. Upon selling his interest in that firm 
he traveled about the country for a year, finally 
returning to this city and opening the new 
yard in January, 1926. The first month Mr. 
Beach sold just $13 worth of lumber. Some 
may think the figure “13” unlucky, but not so 
the proprietor of this new yard, for his busi- 
ness has shown an increase each month since 
it was started, and today the outlook is very 
bright. 

The yard is located just off the paved high- 
way that leads from Denver to Golden, Colo., 
about a mile from the Denver city limits. The 
section is a growing one. Much building has 
been done between Denver and Golden since 


so the people of the community see the yard 
every time they make the trip, and since it is a 
well arranged and attractive place of business 
it has drawn trade. 

Mr. Beach’s success in building up a worth- 
while business in less than two years may 
largely be attributed to the fact that he has 
been on the job early and late, has a plant that 
is a credit, carries a good stock, and makes 
friends of his customers. He greets them per- 
sonally and makes them feel that it is a pleas- 
ure to wait on them. 

Mr. Beach does not believe in cutting prices 
to make sales. He conducts his business on a 
basis of getting a price that will give him a 
fair profit. He says it is just as easy to get a 
fair price as to do a cut-price business. 

The yard itself is the main advertisement of 
the Beach Lumber Co. It covers about two 
acres of ground and is well arranged, with 
practically all the lumber under cover. The 
heavy timbers are about the only stock that is 
not piled in the sheds. 

In the main shed the stock is end-piled, and 
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An interesting feature of this shed of the Beach Lumber Co., 
It has the advantage of admitting light freely, through the skylights, to every part of the shed. Note also the ‘ 
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New. Retail Yard Is Well Arranged 


of lumber with this system of storing. At 
present the large shed has two sections for 
storing lumber, one on each side with a wide 
driveway running through the center of the 
building. In the future Mr. Beach expects to 
enlarge the main shed so that it will have 
double the present floor space. 
At the back of this main shed, on one side jg 
a smaller shed divided up into a number of 
rooms, about 15 feet square, in which are 
stored short length flooring and other items. 
In the front and built on the main shed, just 
to the right of the driveway as one enters, is 
the office and the salesroom for. paints, var- 
nishes and building hardware. This building 
resembles a bungalow and its trim appearance 
adds greatly to the attractiveness of the yard, 
Across the driveway is space for parking. 
The buildings are painted white and stand 
out very prominently, attracting the eyes of 
people: passing the yard. The lettering is in 
black. 
The proprietor of this yard states that he 
has not as yet found it necessary to do any 








is the saw-tooth roof, which is quite unusual in a shed of this type. 


‘homey’ appearance, even to the 


window boxes, of the office and salesroom. At right is a partial view of interior of the main shed showing end-piling of finish lumber etc. 


the founding of the yard, and since it is the 
only one in that district, its business has kept 
pace with the growth of the community. Prac- 
tically all travel into Denver, and back again 
from the district, is over the cement highway, 


Mr. Beach is enthusiastic about this method of 
storing lumber. He points out that it is much 
more easy to handle, both in unloading and 
loading, and keeps the lumber drier. It is also 
easier to show a customer the different kinds 


newspaper advertising, as his yard tells the 
people he is in business, and when they come 
into his place he makes it a point to make 
friends with them so they will return. The re- 
sults prove the wisdom of this policy. 


What's Wrong With the Lumber Industry? 


Backward in Applying Engineering and Experimental Brains 
Is Opinion of a Flooring Manufacturer 


[/t is the belief of C. Arthur Bruce, of E. L. 
Bruce & Co., Memphis, Tenn., that a stimula- 
tion of engineering and experimental work will 
go far toward solving the problems of the lum- 
ber industry, and bettering the present unsat- 
isfactory conditions. He elaborates this thought 
in a letter to the AMERICAN LuMBERMAN that 
no doubt will be read with much interest. As 
a timber owner, lumber producer and flooring 
manufacturer, Mr. Bruce is in position to view 


the problems from a number of angles— 
Epiror. |] 


In my judgment, our lumber industry has 
been very backward in applying engineering 
and experimental brains to its problems. We 
have lost ground in shingles, automobile body 
construction and other lines that we would not 
have lost had we spent a few dollars on the 
theory that we could make our product a bit 
better for the purpose to which it was being 
put. The woodworking machinery houses have 
done fair work in engineering, but they are 
not in quite as good position to realize the needs 
of the market as is the lumber manufacturer. 
Needs, where they are known and realized, 


foster new processes and products. In my 
judgment, lumber will continue to lose ground 
if the lumbermen do not appreciate that they 
can not remain indefinitely at a standstill in 
the matter of improving the article which 
they have to sell. 

Assuming that there could be a stimulation 
of engineering and experimental work, our 
troubles will not entirely vanish. This is true 
because the public, while it is using each year 
more and more various products, is becoming 
educated through advertising and other means, 
and demands the particular product which suits 
the need it has in mind. 

Wood has a great advantage in its ready 
adaptability to many uses, but it has some in- 
herent disadvantages in its high inflammability, 
susceptibility to ‘moisture, heat etc., and these 
must be overcome or minimized. In my hum- 
ble judgment this work can not be carried on 
by association efforts, but must be on the in- 
dividual initiative of each concern. As I have 
suggested, some of our troubles will vanish 
when we appreciate that the lumber business 
is at an extreme disadvantage in competing 


with other businesses, and lacks what the other 
business and the world regard as essential ; that 
is, real engineering. 

I am going to confine my communication to 
you to the single point that I have mentioned 
above with reference to the manufacturing 
side of our business, and one other point with 
reference to manufacturing policy. 

I think there is too little realization 

that the individual producer can not prosper 
unless the industry itself is prospering. I be- 
lieve that some lumbermen still go on the the- 
ory that they can make satisfactory profits 
when their competitor is losing money. It 
can’t be done. There is too little difference 
in cost and methods to justify such an assump- 
tion. This means that codperation in produc- 
tion is absolutely necessary when the industry 
arrives at the point that it can make more than 
the market will consume. Co6peration along 
this line is possible only when there is confidence 
existing between the manufacturers, one and 
another. 

The big purpose of the exchange idea that 
is lately being exploited by the Oak Flooring 
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Exchange (Inc,) and the American Hardwood 
Export Exchange is in the establishment of 
confidence between manufacturers. The point 
of contact between competitors is price. When, 
as under the old methods of doing business, 
the’price of your competitor is not known, 
you will have to shoot more or less blindly 
in the dark because we know, as individuals, 
that we can be greatly misled by reports that 
we receive, and the foundation is far from 
one that will produce any confidence between 
competitors. When the prices, however, of 
each firm are exposed one to another and to 
the public, and if sales do not result from 
the quotations that are made in line with what 
the market reveals by the posted board, the 
inquiry that develops is internal and the criti- 
cism is directed not at the competition but at 
the firm’s own manufacturing plant in an en- 
deavor to determine whether the product is 
being produced in a satisfactory way or not, 
or against the sales organization of the concern 
in question. 


Happenings 


Inquiry Is Heavier 


Macon, Ga., Aug. 19.—There was little ac- 
tivity in the hardwood market here this week. 
Demestic demand is below normal, and there 
is little buying for the export trade. Inquiries 
were heavier than during the previous week. 
Logging conditions are bad, because of the 
long rainy spell. It is impossible to get into 
the swamps. Production has been reduced to a 
considerable extent. 


News of Buffalo Trade 


Burrato, N. Y., Aug. 16.—The chief feature 
of the lumber market has been the strength of 
Washington red cedar shingles, extra clears 
being up about 25 cents. Local demand is only 
fair, but mill stocks are said to be short. 

L. N. Whissel, mayor of the village of Wil- 
liamsville and well-known retail lumberman, 
is one of several residents there who have taken 
an option on the Buffalo & Williamsville Rail- 
road in order to improve the transit facilities 
between that village and Buffalo. They will 
work in conjunction with the International 
Railroad Co., and it is planned to install buses 
on the route. 

The annual gymkhana of the Buffalo Auto- 
mobile Club will be held at the clubhouse in 
Clarence on Aug. 27. C. Walter Betts has been 
named as chairman of the gymkhana commit- 
tee, and Ganson Depew will be starter of the 
events. 


More Buyers Entering Market 


Mempnuis, TENN., Aug. 15.—The southern 
hardwood market appears on the verge of re- 
turning to normal, after a dull summer period. 
Today brought in a new bunch of orders which 
gives everyone confidence that the market is on 
the upgrade. More buyers from the automo- 
bile group are coming into the market, and fur- 
niture makers continue to buy. Demand from 
the building trades is also growing. Flooring 
plants are beginning to look around for floor- 
ing oak. Some of the smaller flooring plants 
bought while the price was low, and it looks as 
if others will follow their lead. The crating 
and box manufacturers are also after hard- 
woods. The export demand has started in 
again, some nice orders being received. 

Production continues at a high rate, though 
bad weather in some sections has again closed 
a few mills. Production is now better than 
ninety percent of normal. The figure will prob- 
ably be higher before the rainy season sets in. 

gging is going along at a rapid pace through. 
out the entire southern territory. The Valley 
Log Loading Co. report ample logs along the 


Many beneficial results can come both to 
the manufacturer and to the dealer from the 
operation of exchanges. Among these I might 
cite the elimination of ignorance on the part 
of the manufacturer as to the market and 
the elimination of false information and mis- 
representation with respect to competitive con- 
ditions, the elimination or the limitation of 
barter principle of business which has been 
a bugbear in the lumber business for so long, 
the elimination of discrimination by the man- 
ufacturer between dealers so far as price is 
concerned. the elimination of commission to 
dealers, which is nothing more than a price 
concession and should be understood as such 
etc. The exchange principle of doing business 
means new order of business and when the 
dealer comes to realize the full significance 
of the work that is attempted, I believe co- 
Operation instead of opposition will result. 
There is a tendency for the dealer to feel 
that any steps the manufacturer makes are 
directly against his interest, because he feels 


rights-of-way. Prices of logs are falling off 
slightly because of enlarged supply and slow 
demand for lumber. 

FE. J. Heffernan, for many years employed by 
the Illinois Central in the Memphis traffic de- 
partment, has joined the staff of the Southern 
Hardwood Traffic Association as rate clerk. 


Market Continues Steady 


LouiIsviL_E, Ky., Aug. 15.—The hardwood 
market appears fairly steady. Although lum- 
ber is fairly plentiful. it is not always easy to 
locate requirements at a handling price, and 
selling is not at all easy. Low grade poplar, 





"THE trade papers of industry 
and commerce are to business 
what the scout and intelligence 
services are to the army. Real 
trade papers exist for only one 
purpose: The interests of the busi- 
ness field they represent. Such pa- 
pers are always on the lookout for 
developments that may harm busi- 
ness, and always on the watch for 
things that may benefit and im- 
prove the industry which they rep- 
resent. 
—New York Evening Graphic. 











such as No. 1 and 2 common, has been in good . 


inquiry. Walnut is moving nicely in select and 
FAS. Common walnut, both No. 1 and 2, is 
hard to sell. Oak is in fair demand. Flooring 
oak is in slightly better demand. Thick ash, 
elm, and maple continue to make a fair show- 
ing. Gum continues in demand, sap being a 
trifle weaker. Prices on inch stock at Louis- 
ville: Gum, quartered red, FAS, $105; com- 
mon, $57; plain red, $105 and $55; quartered 
sap, $62 and $48; plain sap, $50 and $43. Plain 
white oak, $85@100 for FAS; and $55@70 on 
common; plain red, $80 and $55. Poplar, 
FAS, $95@100; saps and selects, $70; com- 
mon, $50@53. Ash, $80 and $50. Chestnut, 
$85 and $55. Walnut, FAS, $235; selects, 
$160; No. 1, $90; No. 2, $40. 


N. U. Bond, of the Bond Foley Lumber Co., 


Jackson, Ky., has been sent back to the State 
senate without opposition, by the voters of 
Estill, Jackson, Madison, Owsley and Rock- 
castle counties. He was named a couple of 
years ago to serve out an unexpired term. 


on one side of the fence against the manufac- 
turer. This certainly can not be true of the 
exchange plan which could be made to the 
advantage of the dealer as well as the manu- 
facturer. 

American business men have prospered be- 
cause they have been willing to exchange ideas 
one with another, and there is a tendency to 
be open and above board as compared with 
their competition abroad. If they can go one 
step further and expose their prices to their 
competition and to the world, the confidence 
that will develop in any industry will make 
many things possible that are not possible to- 
day by any other method. Curtailment is ab- 
solutely necessary when an industry produces 
more than the world wants of a given article. 
The only way that this is possible is for a full 
realization of the members of that industry that 
curtailment is necessary so far as they individ- 
ually are concerned, but this curtailment is not 
possible unless full confidence between manu- 
facturers exists. 


in the Hardwood Centers 


Demand Makes Improvement 


Bay City, Micu., Aug. 15.—There has been 
a slight improvement in the demand for north- 
ern hardwoods during the last week, although 
it is considerably below normal and there have 
been some slight concessions in prices on cer- 
tain items. The mills are feeling optimistic, 
however, as there is considerable more inquiry, 
and as consumers’ stocks are low it is felt that 
fall business will be exceptionally good. The 
production of hardwood is considerably below 
normal, owing to the fact that some of the 
mills have closed down, and a large amount of 
softwood is being cut, as is usual at this season. 

Hardwood flooring is moving in better vol- 
ume, although demand is under production. 
The stock conditions in this industry are very 
favorable, however, as there has been curtail- 
ment during the summer months, and some of 
the desirable items are heavily oversold. Re- 
cent advances in prices seem well established. 


Building Mill in Texas 


Mount Pteasant, Tex., Aug. 15.—George 
C. Ehemann & Co., of Memphis, Tenn., have 
purchased twenty-five acres adjacent to Mount 
Pleasant as a site for a hardwood lumber mill 
which they will build immediately. A railroad 
spur and water line are being laid to the site. 
The company owns timber leases in Titus 
County, and will purchase additional timber 
in adjoining counties, it is stated. E. W. Gib- 
bons, manager, will have charge of the new 
industry. 


Rains Delaying Shipments 


Jackson, Miss., Aug. 15.—The harwood 
market is in a better condition than it was at 
this time last year. Shipments during the last 
week have been somewhat affected by adverse 
weather. The log supply is not as plentiful! as 
for the last two weeks, but none of the mills 
in this territory are short. The automobile in- 
dustry has not yet come into the market, but 
the hardwood industry is looking forward to 
the placement of large automobile contracts 
during the next thirty days. All the mills re- 
port a nice volume of business from the furni- 
ture manufacturers. 


Work HAs started in the port of Leningrad, 
Russia, on the construction of a lumber export 
port. One and one-half million rubles have 
been appropriated for the preliminary work. 
The construction work will be completed in two 
years. 





For Current Market Prices on Hardwoods See Pages 79 and 80 
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Submit Grading Rule Recommendations 


Revisions, Including Proposal C, to Be Voted on by National Hardwood Association 
at Forthcoming Convention, Presented to Membership a 


As a further step toward the adoption of the revision of the 
lumber inspection rules of the National Hardwood Lumber Associa- 
tion, the inspection rules committee of that organization has sub- 
mitted its report and recommendations to the entire membership 
thirty days in advance of the annual meeting. This is in accordance 
with the decisions made at the regular meeting of the committee 
held in Chicago June 16 and 17, 1927, when the revised rules were 
At the same meeting differences 
in grading rules for cypress were harmonized, and since the meet- 


approved by the entire committee. 


To the Thirtieth Annual Convention of the 
National Hardwood Lumber Association: 


The regular meeting of the inspection rules 
committee was held in the association offices 
June 16th and 17th, 1927. 

Your committee has given careful eonsidera- 
tion to all matters presented to it, problems 
of more than ordinary importance having been 
studied by the committee during the last year 
and discussed at this annual meeting. 

The committee renews that part of its rec- 
ommendations of a year ago which were not 
acted upon by the last convention, referring 
to preposed new standard grades known as 
“Proposal C,” but with some improvement in 
wording and arrangement. In the meantime 
additional tests have been made by applying 
both present rules and Proposal C rules to 
the same lumber at the same time, the re- 
sults of which have strengthened the com- 
mittee’s belief that the proposed new stand- 
ards represent simplification of the present 
grading rules, and provide a more consistent 
grouping of boards into various grades and 
utility values. 

For a number of years there have existed 
two sets of rules for grading cypress lumber 
and there has been some agitation on the 
part of many of those dealing in this species, 
for a single set of standards which would 
eliminate much of the confusion and misunder- 
standing resulting from the differences be- 
tween the two sets of rules now in effect. 
Your committee is pleased to announce that 
as a result of negotiations with a committee 
from the Southern Cypress Manufacturers’ 
Association a new set of rules for cypress 
has been agreed upon which will harmonize 
the rules of both associations and also bring 
them in conformity with the basic provisions 
of the American standards for softwoods as 
adopted by the Central Committee on Lumber 
Standards. 

In addition to the consideration of such 
important subjects as the Proposal C rules 
and the cypress rules, your committee has 
acted upon suggestions for minor changes in 
the present rules or for clarification of the 
present woreine. These miscellaneous rec- 
ommendations follow under Part formal 
recommendation of Proposal C rules follow- 
ing in Part II, and proposed new cypress rules 
following in Part III. 


PART I 


Miscellaneous Recommendations for 
Changes in the Present Rules 


Page 13, paragraph 27, caption “Defini- 
tions,” insert after the word “length,” ‘“one- 
third the width,” making the paragraph read: 

The term Good Edge, as used in these rules, 
means an edge free from unsound defects 
except a slight amount of wane not exceed- 
ing one-third the length, one-third the width, 
and one-third the thickness of the piece, or 
its equivalent in other defects. 

Page 54, caption, “Step Plank, Firsts and 
Seconds,” change rule to eliminate reference 
to Good Edge and define amount of wane 
admitted, making paragraph read as follows: 

Firsts and Seconds must be clear one face 
and one edge. The reverse side must be 
sound except that wane will be admitted on 
one edge not exceeding one-fifth the width of 
the piece or one-third the thickness at any 
point, and one-third the length in the aggre- 
gate, or its equivalent in other defects. Firsts 
and Seconds may have a split not exceeding 
12” in length or its equivalent. 


Page 54. caption, “Step Plank, Common,” 
change rule to eliminate reference to Good 
Edge and define amount of wane admitted, 


making paragraph read as follows: 


Each cutting must have one face and one 
edge clear; the reverse side and edge must be 
sound except that wane will be admitted on 
one edge of the cutting not exceeding one- 
fifth the width of the cutting or one-third 
the thickness at any point, and one-third the 
length of the cuttings in the aggregate, or its 
equivalent in other defects. 

Page 15, paragraph 35, 


caption “Standard 


several mills. 


mittee follow in full: 


Grades,” change White Ash from group re- 
quiring 33% percent Firsts to group requiring 
20 percent Firsts, in the combined grades of 
Firsts and Seconds. 

Page 16, following paragraph 42-A, 
paragraph as follows: 

Slightly cupped pieces 12” and wider which 
may be ripped so as to produce two pieces 
each of which would grade Firsts and Sec- 
onds and each be sufliciently flat to dress uni- 
formly to standard thickness for surfaced 
lumber, shall be admitted in this grade. This 
rule does not apply to specified widths, 

Page 19, caption “Ash, Beech, Birch, Hard 
(or sugar) Maple, Hackberry and Sycamore,” 


insert 


ada following Hackberry, the species ‘Red 
Alder.” . 
Page 48, caption, “Firsts and Seconds,” 


change to read as follows: 

Inspection shall be made from the good 
face. The reverse side will admit one addi- 
tional standard defect or its equivalent. 
Slight chipped or torn grain 6” long by thé 
width of the piece or its equivalent on the 
face side shall be admitted. Slight stain shall 
be admitted on the reverse side and torn or 
chipped grain not exceeding one-third the sur- 
face area in the aggregate shall be admitted 
on the reverse side. 

Page 48, caption, “Selects,” change to read 
as follows: 

Slight chipped or torn grain 12” long by 
the width of the piece in the aggregate, or 
its equivalent, will be admitted on the good 
face. Torn or chipped grain will be admitted 
on the reverse side. 


Page 54, caption, “Kiln Dried Lumber,” add 
paragraph to read as follows: 


Kiln dried lumber may be scant of rough 
standard thickness as follows: %” to 1%” 
may be 7s” scant; 2” and thicker may be 
%” scant, unless otherwise specified. 

Page 57, caption, “Quartered Poplar,” add 
paragraph immediately preceding “Firsts” to 
read as follows: 

In the grades of Firsts and Seconds, min- 
eral stain not exceeding one-sixth the surface 
of the piece in the aggregate will be admitted. 
In the No. 1 Common grade, mineral stain 
will be admitted. 

Page 38, caption “Aromatic Red Cedar,” add 
the following: 


Measurement and Tally 


Unless otherwise agreed upon between buyer 
and seller, lumber shall be measured on “12 
ft. basis’ and tally made, showing widths and 
lengths, except pieces 2” wide and up to and 
including 5%” shall be measured according to 
rule for strips, except tapering pieces, in all 
grades, shall be measured one-third the length 
of the piece from the narrow end. Odd lengths 
admitted without limit, and all odd lengths 
of 1 foot must be measured. 

Change rule for Firsts and Seconds to read: 
One face of each piece shall be not less than 
75 percent red (heartwood) in the aggregate. 

Change rule for No. 1 Common to read: 
Each cutting in pieces 4 feet and longer, 3” 
and wider, shall be not less than 75 percent 
red (heartwood) in the aggregate on one face, 
and may be all sapwood on the reverse side. 

Change rule for No. 2 Common to read: 
Each cutting shall be not less than 50 percent 
red (heartwood) in the aggregate on one face 
and may be all sapwood on the reverse side. 
Each piece shall cut not less than 50 percent 
sound in an unlimited number of cuttings. 

Change rule for No. 1 Common and Better 
to read: Not to exceed 50 percent of No. 1 
Common grade. 

After the above changes have been made 
the complete rules for Aromatic Red Cedar 
will read as follows: 


Aromatic Red Cedar 


All lumber to be well and evenly manufac- 
tured, edged as near parallel sides as pos- 
sible, and to run good average widths and 
lengths. Sound knots or their equivalent, 
firm tight heart-center, and sound streaks 


ing grading tests of the old and the new rules have been made at 
The rules as now submitted to the membership 
embody the matured judgment of the committee and ‘it is expected 
that they will be approved by the membership at the annual con- 
vention to be held at the Congress Hotel, Chicago, Sept. 15 and 16, 
Such action will finally establish the National Hardwood Lumber 
Association’s grading rules as the single standard for the entire 
hardwood industry. The report and recommendations of the com- 


admitted in Firsts and Seconds and the cut- 
tings in the common grades. 
Thicknesses standard. 


Measurement and Tally 


Unless otherwise agreed upon between buyer 
and seller, lumber shall be measured on “12 
ft. basis’’ and tally made, showing widths and 
lengths, except pieces 2” wide and up to and 
including 5%” wide shall be measured accord- 
ing to rule for strips, except tapering pieces, 
in all grades, shail be measured one-third the 
length of the piece from the narrow end. Odd 
lengths admitted without limit; and all odd 
lengths of 1 foot must be measured. 


Pirsts and Seconds 

Widths 3” and over. 

Lengths 4 feet and over. The 4 foot lengths 
to be not less than. 4” wide. 

Lumber to grade sound, except that pieces 
shall admit free wane or its equivalent in 
other defects along edges and ends and pieces 
4” and wider, 6 feet and longer, shall admit 
one unsound standard defect. One face of 
each piece shall be not less than 75 percent 
red (heartwood) in the aggregate. If sapwood 
shows on red face, reverse side shall be not 
less than 50 percent red in the aggregate. 


No. 1 Common 


Widths 3” and over. 

Lengths 4 feet and longer. 

The 3 foot lengths shall grade according to 
rule for Firsts and Seconds. 

Each cutting in pieces 4 feet and longer, 3” 
and wider, shall be not less than 75 percent 
red (heartwood) in the aggregate on one face, 
and may be all sapwood on the reverse side. 
The 4-foot lengths shall cut not less than 
75 percent sound in two cuttings. Each piece 
five feet and longer shall cut not less than 
66% percent sound in an unlimited number of 
cuttings. 

No cutting shall be considered which is less 
than 3” wide by 2 feet long. 


No. 2 Common 


Widths 2” and over. 

Lengths 2 feet and over, admitting 20 per- 
cent of 2 foot lengths. 

Each cutting shall be not less than 50 per- 
cent red (heartwood) in the aggregate on one 
see and may be all sapwood on the reverse 
side. 

Each piece shall cut not less than 50 percent 
sound in unlimited number of cuttings. No 
cutting shall be considered which contains 
less than 48 square inches. 


No. 1 Common and Better 

Will admit 10 percent of 3” widths, and 10 
percent of 3, 4 and 5 feet lengths. 

To consist of a combined grade of Firsts 
and Seconds and No. 1 Common, comprising 
the full product of the log of the grades 
specified. Not to exceed 50 percent of No. 1 


Common grade. 
PART II 


The committee recommends the adoption of 
new rules for standard grades, the revision 
of “General Instructions’ to conform to the 
new standard grades, and rules for the various 
species under these new standard grades, all 
as shown in booklet published by the Associa- 
tion on July 15, 1927. and entitled ‘‘Proposed 
New Standard Rules for the Measurement and 
Inspection of Hardwood Lumber Known as 
Proposal C.” 

Particular attention is called to the fact 
that these rules are not recommended at this 
time for Poplar, Mahoganies, Aromatic Red 
Cedar, Cypress, Walnut or Butternut. All 
woods to which the rules apply are shown in 
the booklet mentioned. The present standard 
grades, general instructions and exceptions 
will apvly to the woods not covered by “Pro- 
posal C” except as changed by this conven- 
tion under recommendations contained in 


Part I or Part ITI. 

The adoption of this recommendation will 
place the woods covered by it under the basic 
grading provisions of the Central Committee 
on Lumber Standards of the Department of 
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Commerce, which provisions are known as 
“American Standards for Hardwood Lumber.” 


PART III 


The committee recommends the elimination 
of all cypress rules as now shown on pages 
39 to 47 inclusive in the present rules book 
and the adoption of rules for the grading and 
measurement of cypress as follows: 


RULES FOR THE GRADING AND 
MEASUREMENT OF CYPRESS 


General Instructions 


1. These rules for cypress are complete 
under this caption and are not to be confused 
with any standard grades for other species 
shown elsewhere in this book. 

9, Requests to association inspectors for 
inspection of cypress at loading point should 
be accompanied by a copy of the order on 
which shipment is to be made. Requests 
for inspection at destination should also be 
accompanied by copy of order, but in the 
absence of such information the inspector 
will grade the lumber according to the fol- 
lowing standard cypress grades giving pref- 
erence to grades in the order named: Firsts 
and Seconds, Selects, No. 1 Shop, No. 2 Shop, 


No. 1 Common, No. 2 Common, No. 3 Com- 
mon, Box, No. 4 Common and Peck. 
3. Lumber must be inspected and meas- 


ured as the inspector finds it, of full length 
and width. He shall make no allowance for 
the purpose of raising the grade, except that 
imperfections in rough stock which can be 
removed in dressing to standard surfaced 
thickness shall not be considered in deter- 
mining the grade; otherwise the defects ad- 
missible in rough and dressed stock shall be 
the same for like kinds and grades. 

4, These rules define the poorest piece in 
any given grade, but the respective grades 
—_ contain all pieces up to the next higher 
grade. 

5. Lumber thicker than count thickness for 
dry or green stock may be dressed to such 
count thickness, and when so dressed shall 
be considered as rough stock. 


Tally and Measurement 


6. Lumber of standard size shall be tallied 
board measure. In lumber measured with a 
board rule a piece tally in feet shall be made 
and this tally shall be the number of, feet, 
board measure of 1-inch lumber. The tally 
of lumber thicker than 1 inch shall be multi- 
plied by the thickness as expressed in inches 
and fractions of an inch. In lumber of 
standard thickness less than 1-inch (board 
measure), the board-foot measurement shall 
be based on the surface dimensions. 

7. In material measured with a board rule, 
random widths pieces measuring to the even 
half foot shall be alternately counted as of 
the next higher and lower foot count; frac- 
tions below the one-half foot shall be dropped 
and fractions above the one-half foot shall 
be counted as of the next higher foot. 

8. Lumber shipped on stock or specified 
widths shall be tallied by the number of 
pieces of each size and length. 

9. All factory grades will be shipped in 
random widths unless. otherwise’. specified. 
Rough lumber, in both factory and yard 
grades, when shipped in specified widths may 
be 4%” scant of the nominal width in lumber 
less than 8 inches wide, and %” scant of the 
nominal width in lumber 8 inches and wider. 
Lumber of specified width, rough or dressed 
ohe or two sides, when dressed one or two 
edges must be %” scant of the nominal width 
in lumber less than 8” wide, and %” scant of 
the nominal width in lumber 8” and wider. 

10. Lumber having greater variation in 
thickness between any two points’. than 
shown in the following table must be meas- 
ured for thickness at the thinnest part and 


classed as miscut, and must be graded and 


reported as such: 


ts” in thicknesses of %” and %”. 
4” in thicknesses of %” and %”. 

%” in thicknesses of 1” to 2”. 

*” in thicknesses of 2%” and 3”. 

%” in thicknesses of 4”. 

11. Lengths: Four to 20 feet, admitting 25 
percent of odd lengths. 


Definitions of Defects and Blemishes 


12. When defects or blemishes, or com- 
binations thereof, not described in these grad- 
ing.. rules are encountered, they will be con- 
sidered as equivalent to known defects 
according to their damaging effect upon the 
piece in the grade under consideration. 

13. Standard definitions of the defects and 
blemishes usual in cypress are as follows: 

14. ‘A’ defect is defined as any irregularity 
occurring in or on wood that may lower some 
of its strength, durability, or utility values. 

15. A blemish is defined as anything, not 
Classified as a defect, marring the appearance 


of.the wood. 
Checks 


16. A check is a lengthwise separation of 
the wood, which occurs usually across the 
rings of annual growth. 

17. A gurface check is a check occurring 
on the surface of the piece. 

18. A small surface check is a perceptible 
as ae not over 4 inches long. 


medium ace check is one not 


over , inch wide and over 4 but not more 
than 10 inches long. 

20. A large surface check is one over 7; 
inch wide and over 10 inches long. 

21. An end check is one occurring on an 
end of a piece. 

22. A through check is one extending from 
one surface through the piece to the opposite 
surface or to an adjoining surface. 

23. A heart check is one starting at the 
pith and extending toward but not to the sur- 
face of a piece. 

Decay and Peck 

24. Decay is a disintegration of the wood 
substance, due to the action of the wood- 
destroying fungi. The words “dote” and “rot” 
mean the same as decay. 

25. Incipient decay is the early stage of 
decay in which the disintegration has not 
proceeded far enough to soften or otherwise 
change the hardness of the wood perceptibly. 
It is usually accompanied by a slight discol- 
oration or bleaching of the wood. 

26. Ad (or wee) decay is the 
older stage of decay in which the disintegra- 
tion is readily recognized because the wood 
has become punky, soft and spongy, stringy, 
ring shaked, pitted, or crumbly. Decided dis- 
coloration or bleaching of the rotted wood is 
often apparent. 

27. A pocket rot (or peck) is typical decay 
which appears in the form of a hole, pocket, 
or area of soft rot, usually surrounded by 
apparently sound wood. 


Holes 
28. Holes in wood may extend partially or 
entirely through the piece and be from any 
cause. When holes are permitted, the average 
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measured at right angles to the direction of 
the hole shall be used in measuring the size, 
unless otherwise stated. 

29. A pinworm hole is one not over ys inch 
in diameter . 

30. A medium worm hole is one over ys 
inch but not more than % inch in diameter. 

. A large worm hole is one over \%4 inch 
in diameter. 
Knots 


32. Knots are classified according to size, 
form, quality, and occurrence. The average 
of the maximum and minimum diameters 
shall be used in measuring the size of knots, 
unless otherwise stated. 

33. A pin knot is one not over % inch in 
diameter. 

34. A small knot is one over % 
not more than % inch in diameter. 

35. A medium knot is one over % inch, 
but not more than 1% inches in diameter. 

36. A large knot is one over 1% inches in 


inch, but 


diameter. ; 

37. A vound knot is one oval or circular 
in form. 

38. <A spike knot is a branch or limb sawed 
in a lengthwise direction. 

39. A sound ot is solid across its face, 
as hard as the surrounding wood, and shows 
no indications of decay. It may vary in color 
from red to black. 

40. An unsound knot is solid across its 


‘face, but contains incipient decay. 


41. A decayed knot is softer than the sur- 
rounding wood and contains advanced decay. 

42, A t knot is one so fixed by growth 
or position that it will firmly retain its place 
in the piece. 


‘piece due to the 


43. An intergrown knot is one whose rings 
of annual growth are completely intergrown 
with those of the surrounding wood. 

44. A water-tight knot is one whose rings 
of annual growth are completely intergrown 
with those of the surrounding wood on one 
surface of the piece, and which is sound on 
that surface. 

45. An encased knot is one whose rings of 
annual growth are not intergrown and homo- 
geneous with those of the surrounding wood. 
The encasement may be partial or complete. 

46. A loose knot is one not held firmly in 
place by growth or position and can not be 
relied upon to remain in place in the board. 

47. A pith knot is a sound knot with a 
pith hole not more than % inch in diameter. 

48. A hollow knot is an apparently sound 
knot with a relatively large hole in it. 


Manufacturing Defects 


49. Manufacturing defects include all de- 
fects or blemishes which are produced in 
manufacturing, such as chipped grain, loos- 
ened grain, raised grain, torn grain, machine 
burn, and machine gouge. 

50. Chipped in means that a part of 
the surface is chipped or broken out in very 
short particles below the line of cut. It 
should not be classed as torn grain and, as 
usually found, shall not be considered a de- 
fect unless it is present in excess of 25 per- 
cent of the area. 

51. Loosened grain means that a small por- 
tion of the wood has become loosened but not 
displaced. 

52. Raised grain is a roughened condition 
of the surface of dressed lumber in which 
the hard summer wood is raised above the 
softer spring wood, but not torn loose from it. 

Torn means that a part of the 
wood is torn out in dressing, and in depth is 
of four distinct characters: slight, medium, 
heavy, and deep. 

+ ene torn grain is not over » inch 
in depth. 

55. Medium torn grain is over 7, but not 


more than 7s inch in depth. 


56. Heavy torn grain is over ;;, but not 
more than % inch in depth. 
7. Deep torn grain is over % inch in 


58. A skip is an area on a piece that failed 
to surface. 

A slight skip is one that failed to sur- 
face smoothly, whose area does not exceed 
the product of the width of the piece in inches 
multiplied by 6. 

60. A heavy skip is one that the planer 
knife did not touch. 

61. A e burn is a darkening or char- 
ring of the wood due to overheating by the 
machine knives. 

62. A machine gouge is a groove across a 
machine cutting below the 
desired line of cut. 

Shake 

63. A shake is a lengthwise separation of 
the wood, which occurs usually between and 
parallel to the rings of annual growth. 

. A fine shake is one with a barely per- 
ceptible opening. 

65. A slight shake is one with more than 
a aaa opening but not over gy inch in 
width. 

66. A medium shake is one with an open- 
ing. over +; inch but not more than % inch 
wide. 

67. An Open shake is one with an opening 
r % inch wide. 

68. A through shake is one extending from 
one surface through the piece. to the opposite 
surface or to an adjoining surface. 

69. A round shake is one completely en- 
circling the pith. 

70. A cup shake is one that does not com- 
pletely encircle the pith. 


Splits 

71. A split is a lengthwise separation of 
the wood, due to the tearing apart of the 
wood cells. 

72. <A short split is one whose length does 
not exceed either the width of a piece or one- 
sixth its length. 

73. A medium split is one whose length 
exceeds the width of a piece but does not 
exceed one-sixth its length. 

74. A long split is one whose length ex- 
ceeds one-sixth the length of the piece. 


Stain (or Discoloration) 


75. Stain is a discoloration, occurring on 
or in lumber, of any color other than the 
natural color of the piece, on which it appears. 
It is classified as light, medium and heavy. 

76. Light stain is a slight difference in 
color which will not materially impair the 
appearance of the piece if given a natural 
finish. 

77. Medium stain is a pronounced differ- 
ence in color, which, although it does not 
obscure the grain of the wood, would cus- 
tomarily be objectionable in a natural but 
not in a painted finish. 

78. Heavy stain is a difference in color so 
pronounced as practically to obscure the grain 
of the wood. 

Wane 

79. ‘Wane is bark, or the lack of wood or 
bark, from any cause, on the edge or corner 
of a piece. 

80. Slight wane is not over % inch on the 
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surface, on which it appears, for one-sixth 
the length and one-fourth the thickness of 
the piece. 

81. Medium wane is over 4 inch but not 
more than % inch wide on the surface on 
which it appears, for one-sixth of the length 
and one-fourth the thickness of the piece. 

82. Large wane is over % inch wide on 
the surface on which it appears, and/or over 
one-sixth the length and one-fourth the thick- 
ness of the piece. 


FACTORY LUMBER 


83. Factory Grades: Tank and Boat Stock 
(when specified), Firsts and Seconds, Selects, 
No. 1 Shop, No. 2 Shop, Box. 

84. Standard nominal and dressed thick- 
nesses for Factory lumber are as follows: 


Finished Thickness 
S1S or 828 
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All rough lumber must be of sufficient 
thickness when dry to surface to the above 

finished thicknesses. 


Tank and Boat Stock (When Specified) 


85. Widths: 5” and wider. 

86. Lengths: 8’ and longer. 

87. Tank and Boat Stock shall be graded 
from the poor face and will admit sound 
knots that do not impair the usefulness of 
the piece for tank and boat purposes, and in 
pieces 6” and wider not to exceed one inch of 
sound sapwood in the aggregate, not exceed- 
ing one-half the thickness of the piece. 


Pirsts and Seconds 


88. Widths: 4” and wider, admitting 5 per- 
cent under 6” widths. 

89. Lengths: 8’ to 20’, admitting 20 per- 
cent under 12’, of which 20 percent one-half 
may be &’, 9’ and 11’. 

90. Firsts and Seconds shall be graded 
from the poor face; the poorest pieces admit- 
ted in the grade may contain bright sapwood 
in the aggregate and defects as follows: 

Pieces under 6” must be clear, except one 
inch of bright sapwood showing on one face 
may be admitted. 

Pieces 6” and wider will admit one split 
equal in length to the width of the piece, or 
its equivalent; wane not exceeding one-half 
the thickness and one-sixth the length of the 
piece along one or both edges not to exceed 
%” wide in lumber %” thick and less, %” 
wide in lumber 1” to 2” thick and 1” wide in 
lumber 2%” and thicker, or its equivalent in 
surface inches at one or both ends: and in 
addition medium knots, or the equivalent as 
follows, all of which must be sound except in 
10” and wider where one knot may be un- 


sound. 

6 inch: 1” of bright sapwood or one 
medium knot. 

8 inch: 2” of bright sapwood or one 
medium knot. 

10 inch: 3” of bright sapwood; or 2” of 


bright sapwood and one medium knot; or 1” 
of bright sapwood and two medium knots. 

12 inch: 4” of bright sapwood and one 
medium knot; or 2” of bright sapwood and 
two medium knots; or three medium knots. 

13 inch: Any amount of bright sapwood 
and three medium knots; and in wider widths 
one additional medium knot for each 3” 
increase in width. 

Defects in Firsts and Seconds equivalent to 
one medium knot are 3 pin knots, or 2 small 
knots, or 3 medium surface checks, or 1 
slight manufacturing defect as defined in 
paragraphs 50, 51, 54, 59, 61 and 62. 


Selects 


91. Widths: 1” and wider, 
percent under 6” wide. 

92. Lengths: 8° to 20’, admitting 25 per- 
cent under 12’, of which 25 percent one-haif 
may be 8’, 9’ and 11’. 

93. Selects shall be graded from the good 
face, with the reverse side not below the 
grade of No. 1 Common or No. 1 Shop. The 
poorest pieces admitted in the grade may 
contain any amount of bright sapwood and 
in addition the following defects or their 
equivalent: 

Under 6” must. be clear on one side with 
both edges free from unsound defects except 
wane not exceeding one-third the length and 
one-third the thickness of the piece, or its 
equivalent will be allowed. 

6” and wider will admit one split equal in 
length to the width of the piece, or its equiv- 
alent; wane not exceeding one-half the thick- 
ness and one-sixth the length of the piece, or 
its equivalent, along one or both edges not to 
exceed %” wide in lumber \%” thick and less. 
%” wide in lumber 1” to 2” thick and 1” 
wide in lumber 2%” and thicker; or its equiv- 
alent in Surface inches at one or both ends; 
light stain; and in addition, medium knots or 


admitting 10 


the equivalent, as follows, all of which must 
be sound except in 10” and wider where one 
knot may be unsound: 


6 inch: One medium knot. 
7 inch: Two medium knots. 
10 inch: Three medium knots, and in wider 


widths one additional medium knot for each 
3” increase in width. 

Defects in _ Selects 
medium knot are: 3 pin knots, or two small 
knots, or 3 medium surface checks, or 1 
Slight manufacturing defect as defined in 
paragraphs 50, 51, 54, 59, 61 and 62, or fine 
shake equal in length to the width of the 
piece; or pin worm holes in pieces 10” and 
wider, not exceeding in number two pin worm 
holes to the surface foot. 


No. 1 Shop 

94. Widths: 4” and wider. 

95. Lengths: 6’ to 20’, admitting 5 
cent under 8’. 

96. Mo. 1 a. 1” in thickness shall cut 
60 percent clear in the following cuttings or 
rippings or both: 5” wide or wider by 36” 
long or longer; and 9%” wide or wider, by 18” 
long or longer; and 2” wide or wider, by the 
entire length of the piece in pieces 8’ to 12’ 
long, and 2” wide or wider, by 12’ long or 
longer in pieces 14’ long or longer; provided 
that pieces under 5” wide shall cut full width 
of the piece. 

No. 1 Shop 1%” thick and thicker shall cut 
60 percent clear in the following cuttings or 
rippings or both: 5%” wide or wider, by 36” 
long or longer; 9” wide or wider by 28” long 
or longer; and 2” wide or wider, by the 
entire length of the piece in pieces 8’ to 12’ 
long and 2” wide or wider, by 12’ long or 
longer in pieces 14’ long or longer: provided 
that pieces under 5%” wide shall cut full 
width of the piece. 

In the cuttings of No. 1 
wood shall be admitted. 


equivalent to one 


per- 


Shop bright sap- 


No. 2 Shop 
97. Widths: 4” and wider. 
98. Lengths: 6’ to 20’, admitting 5 per- 


cent under 98’, 

99. No. 2 Shop shall cut 40 percent clear in 
the same size cuttings or rivpings or both, as 
required in the corresponding thicknesses in 
No. 1 Shop. 

In the above cuttings light stain and sap- 
wood shall be admitted. 


Box 
100. Widths: 3” and wider. 
101. Lengths: 6’ to 20’. 


102. Box shall cut at least 66%, percent of 
sound cuttings, no cutting to be shorter than 
2’ long, or narrower than 3” wide. The waste 
material may be thin or worthless. 

YARD LUMBER 

103. Yard Lumber (when specified) will 
consist of the following grades in finish 
lumber: Clear Heart, A, B, C, and D; and of 
the following grades in common lumber: 


No. 1 Common, No. 2 Common, No. 3 Com- 
mon, No. 4 Common, and Peck. 
104. Except in dimension, yard lumber 


rough or surfaced two sides shall be graded 
from the face or better side, and lumber sur- 
faced one side only shall be graded from the 
surfaced side. The reverse side of the piece, 
in either case, shall be not more than one 
grade lower. 


105. Bright sapwood is admitted in all 
yard grades of cypress, except where specifi- 
cally excluded or limited in individual grade 
descriptions. 

106. Standard nominal and dressed thick- 
nesses for yard lumber are as follows: 


Nominal Rough Finished Thickness 
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All rough lumber must be of sufficient 
thickness when dry to surface to the above 
finished thicknesses. 
Pinish 
107. Widths: Specified widths. 41”, 5”, 6” 


8”, 10” and 12”; or assorted widths 4” to 12”, 
admitting 20 percent of 7”, 9”, and 11” 
widths; and in additional 14”, 16”, and 18”, 20” 
and wider, and 24” and wider, or random 
widths 13” and wider in Clear Heart, A, and 
B Finish. 

108. Lengths: 8 to 20 feet. 

109. Clear Heart Finish shall be all heart- 
wood and the face side shall be free from 
defects. 

110. “A” Finish shall be free from defects 
on the face side, and in pieces 12” and nar- 
rower sapwood shall be limited as follows: 
1” on pieces under 8” wide. 

2” on pieces 8” to 9” wide. 
3” on pieces 10” to 11” wide. 
4” on pieces 12” wide. 

In pieces wider than 12” any 


amount of 
bright sapwood shall be admitted. 


eli 

111. “B” Finish will admit in pieces 4” to 
6” wide two small sound knots, or 3 sound 
and tight pin knots, or 3 small surf, 
checks, or one slight manufacturing defect as 
defined in paragraphs 50, 51, 54, 59, 61 and 62 
Wider pieces will admit one additional gsmajj 
ne, Se SUNETeENES for each two inch increage 
n width. 


112, “C” Pinish will admit twice the num. 
ber of defects admitted in “B” Finish, or the 
same number of medium sound and tight 
knots, and in addition medium stain, and pin- 
worm holes 2 per surface foot, but no com. 
bination of such defects that will prevent the 
use of the piece in its full length and width 
for paint finish. 

113. “D” Pinish will admit any number of 
the defects admitted in “C” Finish, but go 
restricted in number and character as to pro- 
duce a sound face and to be suitable for 
cheap paint finish. 

This grade will not admit open shake, looge 
or unsound knots, or wane on the face side. 
The reverse side will admit wane not exceed. 
ing one-half the thickness of the piece at any 
point on one edge only, and other coarse 
defects and need not be of a finishing type, 


Common Lumber 

114. Common lumber shall be graded from 
the standpoint of strength, with appearance a 
earner consideration, particularly in dimen- 
sion. 

115. Widths: Specified widths, 3”, 4”, 5”, 
6”, 8”, 10”, and 12”; and in No. 3 Common, 
No. 4 Common and Peck also random widths 
3” and wider. 


116. Lengths: 8 to 20 feet in No. 1 Com- 
mon, and 6 to 20 feet in No. 2 Common and 
lower grades. 

117. No. 1 Common will admit checks, 
slight peck on one or both sides, pin worm- 
holes, medium manufacturing defects, as 
defined in paragraphs 50, 51, 52, 55, 60, 61, 
and 62; sound knots, shake that does not go 
through, straight splits not exceeding in 
leneth the width of the piece, sound stain, 
slight wane on one or both edges not to 
exceed one-half the thickness and one-third 
the length of the piece, and other defects 
that will not prevent the use of the piece for 
usual common purposes in its full length and 
width. 

118. Wo 2 Common will admit all defects 
allowed in No. 1 Common, and will also admit 
unsound knots and slight peck on both sides, 
and other defects that will not prevent the 
use of the piece in its full length and width 
for common sheathing and fencing purposes, 
or for common dimension uses. 


119. Wo. 3 Common will admit coarser and 
more numerous defects than No. 2 Common, 
including an occasional knot hole, but no 
piece will admit combination of defects suffi- 
ciently serious to prevent the tse of the 
piece for sheathing or similar purposes. 

120. No. 4 Common will admit the defects 
allowed in No. 3 Common but to a greater 
degree, including peck, knot holes, extremely 
coarse knots, shake, splits, and wane. 

121. Peck shall admit the product of that 
part of the log known as pecky. Each piece 
Shall have sufficient strength to permit its 
use as a low-grade sheathing, fencing or 
foundation material. 


PANEL STOCE 


122, Thicknesses: %”, 7%”, Ye”, and }}”. 
123. Widths: Random widths 8” and wider. 
124. Lengths: 6 to 20 feet in multiples of 


one foot, admitting not over 15 percent of 6’ 
to 10’, and not to exceed 5 percent under 10’. 

125. Panel Stock shall be graded from the 
poorer face, the poorest pieces in the grade 
to be not below the grade of “B”’&better 
Finish, except that bright sapwood will be 
admitted. 


Making Survey of Reveal Industries 


Maptson, Wis., Aug. 15.—Alex R. Entrican, 
engineer in forest products of the New Zea- 
land forest service, who is at the Forest Prod- 
ucts Laboratory here watching the develop- 
ment of a pulping and paper making technique 
for a number of New Zealand grown woods, 
reports that the New Zealand forest service 
maintains a box testing laboratory modeled on_ 
the one at Madison. The operation of this 
department of the New Zealand forest prod- 
ucts work has been attended with signal suc- 
cess. In the development of dairy produce 
containers, for instance, the present New Zea- 
land standard export butter box represents a 
saving of about 20 percent in wood and a ten- 
fold increase in strength over the old stand- 
ard. Much of the laboratory’s redesign has 
involved the use of metal bindings, which must 
be approved before use in export service. 

The Forest Products Laboratory at Madison 
will be Mr. Entrican’s headquarters while he 
is in the United States. He will make a sur- 





vey of forest industries in this country before 
returning to New Zealand. 
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~ Appalachian Club Endorses Proposal “C” 


CincINNATI, Onto, Aug. 16.—After hearing 
4 detailed explanation of the differences be- 
tween the present rules and those contained in 
“Proposal C” of the National Hardwood Lum- 
ber Association from W. H. Nelson, chief in- 
spector of the association, and listening to a 
plea for the endorsement of the proposal from 
L. S. Beale, assistant secretary of the asso- 
ciation, members of the Appalachian Hardwood 
Club, meeting at the Hotel Sinton, unani- 
mously endorsed Proposal C. 

M. W. Stark, president of the club, in sub- 
mitting the motion to a vote, strongly urged 
the members to give the proposal their unani- 
mous approval. He pointed to the fact that 
the rules had been adopted as the American 
standard by the Central Committee on Lumber 
Standards and that with the growing spirit of 
cooperation now being manifested in the lum- 
ber industry as a whole, it would be overlook- 
ing a great chance to promote this spirit of 
unification if the association did not adopt as 
its rules those that had been accepted as Amer- 
ican standards by the countrywide conference 
of lumbermen and consumers represented in the 
Central committee and in the Hardwood con- 
sulting committee under the guidance of Sec- 
retary of Commerce Hoover. 

Mr. Stark dwelt upon the better feeling and 
the greater co6peration now coming to the front 
in the lumber industry after a quarter of a 
century of dissension and pulling apart. He 
pointed to the campaigns now being conducted 
for trade promotion in hardwoods and said 
it was almost imperative for the hardwood 
men represented in the club to lend their as- 
sistance to this new development and declared 
that by approval of the rules, a great step 
forward would be taken. 

A letter from John W. McClure, former 
president of the association and former chair- 
man of the grading rules committee of the 
association, was read strongly endorsing the 
rules and expressing the opinion that they 
would be a distinct gain for the hardwood 
trade. 

Mr. Beale referred to a number of tests 
that had been made by various concerns and 
laboratories as to the practical results ob- 
tained from applying the new rules in com- 
parison with the existing rules. He said that 
an important point to remember was that 85 
percent of the lumber would be unaffected by 
the change, that it would grade the same 
under either schedule. In answer to a question 
as to how the consumers would feel about it, 
he pointed out that the consumers were well 
represented on both the Central and the con- 
sulting committees, which had unanimously ap- 
proved the proposal, had in fact adopted them 
as the American Lumber Standards. 


Application of Rules 


Mr. Nelson answered many questions re- 
garding specific application of the rules and 
said that from an impartial viewpoint the pro- 
posed schedule was more scientific and better 
technically because little or nothing was left 
to the imagination or the judgment of the in- 
spectors. The rules give them a specific line 
to determine the grade and this works for 
greater uniformity of inspection and for less 
chance of dispute. He explained that the chief 
point in determining FAS was the utility of 
at least 83 percent of the board rather than 
the number and kinds of defects. Practically 
it would result in larger boards grading FAS 
and would eliminate much waste in the cut- 
ting to raise grades. 

Earl Hart, of Leland G. Banning, raised the 
point that if the change in rules would in- 
crease the supply of FAS lumber, it would 
have a bearish effect on the market price. The 
answer was that as the purchaser came to 
appreciate the greater utility of the board and 
the advantage of the higher grade, the price 
would not figure seriously in the matter. Mr. 


Nelson said he had no information on the at- 
titude of consumers toward the rules, but Mr. 
Stark said that a number of large consumers 
already had endorsed the changes and several 
others were making tests to see just what the 
changes meant to them. 

E. A. Simmons, of the Glade Creek Coal & 
Lumber Co., Hamlet, W. Va., said the words 
“or equivalent” in the old rules were the source 
of much of the diversity in grading on the part 
of inspectors. Mr. Nelson said that this was 
eliminated to a large extent in the proposed 
schedule. 

Others taking part in the discussion included 
Murat Davidson and J. M. Bushelman, of the 
Davidson Lumber & Coal Co., and C. W. Boyd, 
of the Virginia Hardwood Lumber Co. 

The motion to endorse Proposal C was of- 
fered by B. B. Burns and was seconded by 
C. W. Boyd. 


Pleads for Greater Coéperation 


In a plea for greater cooperation between 
the millmen and the wholesalers, Dwight 
Hinckley, president of the Dwight Hinckley 
Lumber Co., Cincinnati, and member of the 
board of directors of the National-American 
Wholesale Lumber Association, told of the 
conference theld in July between a committee 
of wholesalers and manufacturers at Chicago. 
He declared that the trend in the lumber in- 
dustry was towards better understanding be- 
tween millmen and wholesalers as to various 
practices of the trade. 

Mr. Hinckley said that the sending out of 
price and stock lists indiscriminately was hurt- 
ful to business and was the source of much 
price cutting. If millmen would limit their 
lists to wholesalers who actually gave them 
business, it would tend to eliminate some of 
the present abuses. He urged also that manu- 
facturers selling direct to the consuming trade. 
should add the cost of this wholesalers’ serv- 
ice. If mills generally would fix their prices 
direct to consumers at an advance over those 


Northern Wholesalers 


Minneapoits, Minn., Aug. 16.—The North- 
ern Wholesale Hardwood Lumber Associa- 
tion, meeting in quarterly session at the Min- 
neapolis Golf Club on Friday, Aug. 12, went 
on record in opposition to “Proposal C” calling 
for a change in hardwood grades, and made 
preparations to advance arguments against 
adoption of the new grades at the National 
Hardwood Lumber Association meeting in Chi- 
cago on Sept. 22. 

Nearly an hour was devoted to a discussion 
of the proposed changes. Among those who 
participated were T. T. Jones and D. F. Clark, 
both of Minneapolis; W. D. Wheeler, Marsh- 
field, Wis.; W. W. Brown, Chicago; and 
Robert Maislein, of Sheboygan, Wis. The dis- 
cussion brought out that the changes largely 
were advanced by the southern manufacturers. 
The consensus was that instead of improving it 
would make grades poorer. The main point 
stressed was that since 1917 no changes ‘in 
rules had been made and buyers had become 
familiar with the grades. It would be a mis- 
take at this time to disturb existing grades 
since, it was argued, it is difficult enough now 
to market lumber. Every effort should be made 
to lessen any handicaps which now exist. 

Harry Christiansen, president of the associa- 
tion, was authorized to name a committee of 
three to work with a similar committee of the 
Northwest Hardwood Lumber Association ‘to 
prepare arguments and briefs to be presented 
at the Chicago meeting. 

The wholesalers had before them a long list 
of subjects to be considered. Because of the 
brevity of the business session, however, only 
a few outstanding ones were reached. 

“Why does the price seem to be the only 


quoted legitimate wholesalers much of the 
complaint of direct selling would be overcome. 

A discussion of current business conditions 
was led by J. H. Townshend, executive vice 
president of the Hardwood Manufacturers’ In- 
stitute. Charts showing the trend of production, 
and orders and their relation over a period of 
three years were explained by F. R. Gadd, stat- 
istician of the institue. The opinion was ex- 
pressed that there was a dearth of dry stocks 
in the country and that any increased demand 
in the fall would find scant supplies of dry 
stocks on hand to meet it. 

A resolution was passed authorizing the presi- 
dent to name a special committee of three to 
solicit further subscriptions to the 3-cent trade 
ee campaign to be undertaken by the 
club. 

The club voted to cancel the September meet- 
ing. The annual meeting will be held Oct. 11 
and 12. An interesting program is promised, 
one day to be devoted to logging problems. 


CINCINNATIANS SEE RULE TEST 


About sixty lumbermen from Cincinnati and 
the Appalachian district were interested spec- 
tators at the inspection demonstration made at 
the yards of the M. B. Farrin Lumber Co., 
at Winton Place, yesterday. Results of the 
demonstration have not been computed yet, 
but many interesting sidelights were thrown 
on the differences between the present rules 
and those in Schedule C proposed by the Na- 
tional Hardwood Lumber Association. W. H. 
Nelson, chief inspector of the association, had 
charge of the demonstration. ‘Sample boards 
were taken from a car of log run No. 3 A and 
better oak which had been shipped by the 
Davidson Lumber Co. The entire car was not 
gone through, but boards were taken at ran- 
dom and put through the test, under old rules 
and new rules. There were also tests made 
with other oak taken from stacks in the yards 
of the Farrin company. 


in Quarterly Meeting 


sales talk?” was one of the topics. This was 
discussed by T. E. Youngblood. He said that 
under the present methods of competition it is 
regrettably a fact that price seems to be about 
the only argument for marketing of lumber. 

Another subject was “Should the wholesaler 
discount all bills at mills?” Most of the whole- 
salers present entered upon this discussion, and 
it generally was agreed that to keep up credit 
wholesalers should discount their bills. 

The third topic which was brought before 
the wholesalers was “The condition of stocks at 
northern mills.” W. D. Wheeler and W. W. 
Brown led this discussion, and they brought 
out that there is no surplus at the northern 
mills. 

_Attending the session were wholesalers from 
Minneapolis and St. Paul and ten from outside 
of the twin cities, of whom three were from 
Chicago and others from northern Michigan 
and Wisconsin. 

The wholesalers met first at the Nicollet 
Hotel in Minneapolis at 10:30 A. M. They 
were escorted on a motor trip around the Min- 
neapolis lakes en route to the automobile club. 

two-hour business session then began fol- 
lowed by a luncheon. 

Eighteen of the wholesalers participated in 
a golf tournament in the afternoon and eight 
prizes were awarded as follows: 

Low net, J. C. McElrone, who was awarded the as- 
sociation’s silver cup to be held for the year, and six 
golf balls; second low net, Herman Cornelius, four 
golf balls; third low net, J. M. Okoneski, two golf 
balls; low gross, E. P. Gillette, golf club; second low 
gross, A. H. Ruth, four golf balls; third low gross, 
J. S. Wood, two golf balls, high gross, R. S. Clark, 
two golf balls. 
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Arizona-New Mexico Mills Form Sales Organization 


Policy Is to Secure for Customers Uniformly High Quality Arizona 
White Pine Standardized in Grade, Texture etc. 


ALBUQUERQUE, N. M., Aug. 15.—Another in- 
dication of the rapid strides in the lumber 
business being made in the Southwest and of 
the progressiveness of Southwest lumber manu- 
facturers is the announcement of the organiza- 
tion of the Southwest Lumber Sales Corpora- 
tion of this city. This selling organization was 
formed by a group of mills operating in the 
Arizona-New Mexico forests to market their 
entire output of 300,000,000 feet annually. 

The mills codperating in the organization 
are the Cady Lumber Corporation with mills 
at McNary and Flagstaff, Ariz., the White 
Pine Lumber Co., with its mill at Bernalillo, 
N. M., and the Standard Lumber Mills (Inc.) 
plant at Standard, Ariz. The Cady mills pro- 
duce 185,000,000 feet annually, the White Pine 
Lumber Co., 75,000,000 feet, and the Standard 
Lumber Mills, 50,000,000 feet. 

The officers of the new corporation are Ar- 
thur A. Hood, president, W. G. Ramshaw, 
first vice president, R. B. Howell, second vice 
president, James A. Robison, secretary and as- 
sistant treasurer, R. F. Lilley, treasurer. The 
directorate consists of Frank H. Porter, chair- 
man, A. J. McQuatters, J. G. McNary, Mr. 
Hood and Mr. Ramshaw. 

The very closest contact will be had be- 
tween the operating companies and the new 
sales organization. A. J. McQuatters, of the 
directors, is chairman of the board, J. G. Mc- 
Nary is president and Arthur A. Hood is vice- 
president of the Cady Lumber Corporation; 
Frank H. Porter is treasurer and general man- 
ager, and W. G. Ramshaw, an executive, of 
the White Pine Lumber Co., and R. F. Lilley 
is president of the Standard Lumber Mills 
(Inc.) and treasurer of the Cady Lumber Cor- 
poration, and James A. Robison is secretary 
of the Standard company. Mr. Hood and 
Mr. Ramshaw, Mr. Howell, Mr. Robison and 
Mr. Lilley, while in the management of the 
sales organization, will remain as officers and 
executives of the Cady Lumber Corporation, 
the White Pine Lumber Co., and the Stan- 
dard Lumber Mills, (Inc.). 

The Cady Lumber Corporation, the Stan- 
dard Lumber Mills (Inc.), and the Southwest 
Lumber Sales Corporation will have joint 
offices at Albuquerque, N. M., in the Occiden- 
tal Life Building, while the White Pine Lum- 
ber Co.’s offices will be but a few miles dis- 
tant at Bernalillo. 
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Group selling is unquestionably the mer- 
chandising trend among the manufacturers of 
lumber and these operators have shown their 
foresight in being among the first to adopt 
this advanced policy. Behind the codperation 
of this group of mills, however, is a lumber 
story of unique and unusual interest. 

Lumbermen of the country, generally speak- 
ing, are scarcely awake to the extent and value 





JAMES G. McNARY, 
El Paso, Tex.; 
President Cady Corpora 
tion and Vice President 
Sales Organization 


ARTHUR A, HOOD, 
Albuquerque, N. M.; 


Elected President of the 
Southwest Lumber Sales 
Corporation 


of the great forests of Arizona and New 
Mexico. In truth, the Southwest is the coun- 
try’s last great forest frontier. Eight great 
national forests in Arizona and seven great 
forests in New Mexico contain a total of 60,- 
000,000,000 feet of Arizona white pine (Pinus 
ponderosa). The wood is very soft and fine 
textured, even for this species, as it grows at 
a very high altitude and has a short growing 
season. The mills contract for the timber 
from the Government in blocks of several 
hundred million feet at a time and these con- 
tracts are extended from decade to decade. 
True forest preservation and conservation is 


being practiced and these mills are thus as- 
sured of a sustained-yield, a continuous sup- 
ply of the forest timber and a perpetual opera- 
tion. 

Up to a few years ago, this great forest 
frontier was scarcely tapped. True, three or 
four fair sized mills were operating in the 
two States, but even as late as 1924 Govern- 
ment reports showed a total production in the 
entire region of only 250,000,000 feet. There 
was a very good reason for this, as the bulk 
of these great forests are in mountainous dis- 
tricts far back from railroads, and inaccessible 
without enormous investments in railroad con- 
struction to the timber. However, during the 
last few years the Cady, the Porter, the Breece, 
and the Riordan interests have, at great cost, 
constructed railroads to tap this timber at sev- 
eral strategic points, and it is now estimated 
that the 1928 production of lumber on these 
forests will total a half billion feet, which 
is the full amount that may be cut under best 
forest practice. 


Mills and Their Equipment 


The mills and personalities making up the 
group behind the Southwest Lumber Sales Cor- 
poration have a varied and extremely interest- 
ing history. The mill at Flagstaff, Ariz., is the 
oldest mill in the group. It was taken over 
from the Flagstaff Lumber Co., by the Cady 
Lumber Corporation in 1925. The capacity of 
the Flagstaff mill is 150,000 feet a day and be- 
sides having a large planing mill and box fac- 
tory, the mill has a 40-mile standard gage 
logging railroad and storage capacity for 10.- 
000,000 feet. The Cady Lumber Corporation's 
mill at McNary, Ariz., is the largest of the 
group, being a three band mill with a daily 
capacity of 350,000 feet. Though a compara- 
tively new mill, in 1926 it was completely re- 
modelled and a battery of twenty of the most 
modern kilns installed, the kiln capacity being 
about 5,000,000 feet a month. The entire town 
of McNary with a population of 3,500 is the 
property of Cady Corporation and in addition 
to the 75 mile Apache Railway, the corpora- 
tion owns fifty miles of logging railroad in 
connection with the McNary plant. 


White Pine and Standard Mill Plants 


The White Pine Lumber Co.’s mill at Berna- 
lillo is the New Mexico operation in the group. 


PARTIAL VIEW OF THE CADY LUMBER CORPORATION’S ELECTRICALLY DRIVEN PLANT AT McNARY, ARIZ. 
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THE WHITE PINE LUMBER CO.’S PLANT AT BERNALILLO, N. M., HAS A DAILY CAPACITY OF 200,000 FEET 


This modern new plant has a daily capacity of 
200,000 feet and, like McNary, a town of its 
own and 55 miles of standard gage railway 
tapping the company’s own timber land. The 
company owns several hundred million feet 
of timber, with large quantities of Govern- 
ment timber tributary to their operations and 
is, therefore, assured of a permanent operation 
like the other mills of the group. 

The White Pine mill has a thoroughly up 
to date storage yard with a capacity of 20,- 
000,000 feet. Its concrete runways are made 
for efficient handling and a fleet of Ross car- 
riers further simplifies the storage problem. 
A unique feature of the White Pine plant 
is that it has drying weather twelve months in 
the year, and thirty to forty-five days is suff- 
cient thoroughly to air dry its pine at any 
season of the year. The plant is equipped with 
two bands and a resaw, and has a box factory 
and cut-up plant in connection. Another un- 
usual feature of the White Pine Lumber Co.’s 
operation is a large power plant which ‘has 
been installed in the mill to burn the refuse 
and provide light and power to the close-by 
city of Albuquerque. The timber of the White 
Pine Lumber Co. is underlaid with extensive 
deposits of sulphur, copper and other minerals, 
and a brilliant future is assured this company 
with its combined output of timber and min- 
erals. 

The plant of the Standard Lumber Mills 
(Inc.) at Standard, Ariz., is the youngest of 
the group, as it is just nearing completion. It 
is a one band and resaw mill with a daily ca- 
pacity of 150,000 feet. It is located just twen- 
ty-five miles off from the main line of the 
Apache Railway in a strategic spot to tap the 
great Sitgreaves forest. Main line and log- 
ging railroads are being rushed to completion 
for this plant and it is expected that it will be 
in full operation by Jan. 1. 


Personnel of Sales Corporation 


The personnel of the Southwest Lumber 
Sales Corporation is an executive roster of 
the affiliating mills. Frank H. Porter, chair- 
man of the board, is of the famous Porter 
family, old time lumbermen of Charleston, W. 
Va., now in its third generation of lumber- 
men. Mr. Porter has been the executive head 
of the White Pine Lumber Co. since the death 
of his father a short time ago and will con- 
tinue the active direction of the White Pine 
Lumber Co.’s operation. 

James G. McNary, director of the South- 
west Lumber Sales Corporation, is president of 
the Cady Lumber Corporation, and for twenty 
years has been closely associated with the 
Cady interests. He is well known in banking 
circles as well as lumber circles. 

A. J. McQuatters, director of the Southwest 
Lumber Sales Corporation, is chairman of the 
board of the Cady Lumber Corporation and 
is the executive representative of the McQuat- 


ters and Stoddard interests which last year 
acquired the control of the Cady Lumber Cor- 
poration by purchase of the William Cady in- 
terests. Mr. McQuatters devotes much of his 
time to the supervision of the Cady Corpora- 
tion operations. 

Arthur A. Hood, president and director of 
the Southwest Lumber Sales Corporation, is a 
nationally known lumberman with a twenty- 
year background of lumber merchandising in 
both the wholesale and retail fields. He will 
have general charge of the organization and 
sales promotional activities of the Southwest 
Lumber Sales Corporation and at the same 
time remain as vice president of the Cady 
Lumber Corporation. 

W. G. Ramshaw, first vice president and di- 
rector of the Southwest Lumber Sales Cor- 
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R. B. HOWELL, W. 





G. RAMSHAW, 
Albuquerque, N. M.; 


In Charge of Sales in 
Eastern Division 


Albuquerque, N. M.; 


In Charge of Sales in 
Western Division 


poration, is also nationally known as a lumber 
merchandiser and operator specializing in the 
pine field. For two years he has been active 
in the management of the White Pine Lumber 
Co. Mr. Ramshaw’s early experience was 
with one of the large wholesale and retail yards 
in Chicago, and he later moved west where he 
spent a dozen or more years in the Spokane 
district, both as an operator and a wholesaler. 
He will have direct charge of sales in the 
eastern division of the United States, where 
the name of Arizona white pine is becoming 
increasingly popular with buyers. Mr. Ram- 
shaw will also retain his executive contacts 
with the White Pine Lumber Co. 

R. B. Howell, second vice president of the 
Southwest Lumber Sales Corporation, will have 
direct charge of sales in the western division. 
He has been a member of the Cady Lumber 


Corporation staff from the beginning, first, in 
the capacity of assistant sales manager, and 
during the last year as general sales manager. 
Mr. Howell has an extensive acquaintance 
among the lumbermen of the Southwest. 

R. F. Lilley, treasurer of the Southwest Lum- 
ber Sales Corporation, is also secretary-treas- 
urer of the Cady Lumber Corporation and 
president of the Standard Lumber Mills (Inc.). 
For more than twenty years he has been asso- 
ciated with the McQuatters-Stoddard interests 
and brings to the new organization a wealth 
of financing and credit experience. 

James A. Robison has had a wide expe- 
rience as a lumber accountant and auditor in 
the southern pine producing districts, having 
held executive positions with several large 
southern operations. He numbers a multitude 
of friends among southern lumbermen. 

The close relationship of the executive per- 
sonnel of the sales corporation and the man- 
agement of the affiliating mills assure clients 
and customers of a highly efficient service. 

In marketing 350,000,000 feet annually of 
Arizona white pine, the Southwest Lumber 
Sales Corporation’s problem is somewhat sim- 
plified by the fact that certain parts of its pro- 
duction find a ready home consumption close 
at hand. The retail markets and box and shook 
buyers and other industries of southern Califor- 
nia, Arizona, New Mexico, Texas, Oklahoma, 
southern Colorado and Kansas consume great 
quantities of common lumber, and these mills 
are situated on a very favorable rate structure 
for supplying these districts. 

Considerable quantities of upper grades, the 
shops, selects, moldings etc., are finding their 
way to the eastern markets and Arizona white 
pine is rapidly taking a place in the buyers’ 
consideration along side of Pondosa and Cali- 
fornia white pine. 


Policy of New Organization 


The basic policy of the new organization is 
to secure for its customers.car after car of 
uniformly high quality Arizona white pine, 
standardized in grade, specifications, texture, 
appearance and utility as between all the co- 
Operating mills. The home territory will be 
intensively developed on all grades and the 
eastern market cultivated for the upper sched- 
ules. 

The organization expects to establish a repu- 
tation as “regulars” dealing with and soliciting 
the trade of association members at every 
opportunity. Its retail, wholesale and commis- 
sion connections will be affiliated with their 
respective associations and the Southwest Lum- 
ber Sales Corporation will, either directly or 
through memberships held by affiliating mills, 
become members of the National Lumber 
Manufacturers’ Association, the National-Amer- 
ican Wholesale Lumber Association, the Ari- 
zona-New Mexico White Pine Manufacturers’ 
Association, the Lumbermen’s Club of Ari- 
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zona, and the National Association of Com- 
mission Lumber Salesmen. Advanced, but 
ethical, merchandising will be employed at 
every step, and the organization will continual- 
ly seek ways and means of closer codperation 
for mutual benefit with legitimate channels of 
the lumber trade. 

The district sales offices of the mills will 
remain as they are for the present, although 
some consolidations may be made in the fu- 
ture. The choice of Albuquerque for general 
offices of the Southwest Lumber Sales Cor- 
poration was a particularly happy and logical 
one. This city is rapidly becoming the lumber 
center of the Southwest. It is situated on 


the main line of the Santa Fe Railway, in the 
center of the Arizona-New Mexico forest ac- 
tivities with but a short auto or rail trip to 
the large mills making up the sales group. It 
has the additional advantage of a four-day less 
freight haul and a two-day better mail service 
than Coast producing districts. At Albuquer- 
que are found the great plants of the Breece 
Lumber Co., and the Whitmer-Jackson Co., 
as well as the western sales offices of Louis 
Wuichet (Inc.), and headyuarters of sume 
twenty retail lumber establishments of the 
Southwest. Forest Service men in charge of 
most of the national forests of the region 
are located here. The Arizona-New Mexico 





White Pine Manufacturers’ Association offices 
are also to be found in Albuquerque, and, as 
the executive staff of the sales corporation and 
its affiliating mills are numbered among the 
association officials, the closest and most con. 
structive codperation will be had among al] 
branches of the lumber industry in the dis. 
trict. 

Permanency, stability and dependability are 
the watchwords and objectives of the South- 
west Lumber Sales Corporation, and every 
effort will be extended to maintain a “per. 
manently, progressively, profitable business, by 
a continuously satisfactory and valuable sery- 
ice to a constantly increasing circle of clients.” 


News Notes of Interest From the South 


Better Built Homes Campaign 


Dattas, Tex., Aug. 15.—Right in line with 
what the Southern Pine Association advocates 
regarding better built homes comes announce- 
ment by the city building inspector of Dallas 
that he plans to expose those who use shoddy 
materials in buildings and that his department 


properly of good materials and thus being as- 
sured of permanency and safety as well as a 
good investment. The inspector’s public an- 
nouncement is considered one of the direct and 
immediate results of this activity. 

It was pointed out that, not alone in Dallas, 
but in cities all over the country, there has in 


Interchangeable Joist Sizes 


New Orveans, La., Aug. 15.—The table of 
interchangeable joist sizes which the engineer- 
ing department of the Southern Pine Associa- 
tion recently designed so that thicker and nar- 
rower joists might be used in place of those 
now being generally specified, has been hailed 











These photographs show in a clear and concise manner how the 
fundamentals of sound lumber construction as recommended by the 
fifteen cardinal points of the Southern Pine Association are being 
carried out in a number of better built homes being erected over 
the country. 1—General view of foundation and heavy wood sill. 
2—Showing how the sill is bolted to the foundation. 
three-quarters of an inch in diameter are placed every eight feet. 


will keep public records showing details of 
work and material that go into various struc- 
tures so that the people may know what kind 
of property exists. 

Sol Gillespie, the inspector, publicly declares 
that too many homes have been “built to sell’ 
and not to “live in,” and that he proposes to 
give greater protection to the buying and in- 
vesting public by insisting upon strict compli- 
ance with city building regulations. He says 
he will brand as a cheat the contractor who 
uses “shoddy material,” and put him in the 
classification as a man undeserving of consider- 
ation at the hands of those who want to build 
their own homes. 


During the recent better built home demon- 
stration in Dallas, as put on by the Southern 
Pine Association and retail lumber dealers of 
the city, the newspapers carried much reading 
matter about the purpose of the program. that 
being to show the people the value of building 








Steel bolts 


the past been much hasty and shoddy building 
work, that those putting their money into such 
structures have suffered losses and that such 
will continue so long as people are careless or 
negligent about building matters. Stress was 
laid on the fact that it is not costly to build 
well and permanently, but, instead, it is eco- 
nomical and wise in every respect. 


To Establish Cooperage Laboratory 


New Orteans, La., Aug. 15.—The Gillican- 
Chipley Co., one of the leading southern naval 
stores operators, with general offices in New 
Orleans, announces plans for the establishment 
of a laboratory at Brunswick, Ga., for scien- 
tific study of the industry’s problems. The 
institution will. be in charge of Dr. A. R. 
Hitch, chemist and naval stores specialist, who 
has been conducting investigations for the com- 
pany for several months. 


home building faults. 


They extend eighteen inches into the foundation and to these the 
sill is securely fastened. 3—How the interior supporting beams 
extend into the foundation. 
walls, and by this method prevent sagging and creaking, common 
4—-Heavy concrete footings recommended to 
assure stability throughout, also preventing sagging and cracking 
and to keep the sills in line. 


They support the floors and inside 


as a genuine innovation of merit by the build- 
ing trades and professions. 

Formerly most specifications called for the 
14- and 16-inch joists, as it was generally be- 
lieved that these sizes only were sufficiently 
strong to carry the stresses placed upon them. 
The engineering department, making a study 
of the situation, discovered that this belief was 
entirely unfounded. The investigation de- 
veloped the fact that narrower but thicker 
joists were equally as strong. 

Therefore, a table of interchangeable joist 
sizes was prepared, showing how the substi- 
tution could be made and pointing out its 
advantages. Knowing that the building trades 
and professions would be interested in learn- 
ing of the discoveries of the southern pine 
engineers, copies of the table were mailed to 
architects, engineers, contractors and retail lum- 
ber dealers all over the country. In addition 
to this, larger reproductions of the table were 
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made on heavier paper and furnished to the 
retailers so that they might be hung in the 
business Offices. 

As a result, letters of approval and com- 
mendation have been received by the Southern 
Pine Association for its enterprise in investi- 
gating the possibilities of interchangeable joist 
sizes. The former restriction of the trade to 
14- and 16-inch sizes being lifted, the selection 
of joists is accordingly extended almost with- 
out limit. The 10- and 12-inch sizes, which 
now provide stress values equal to and fre- 
quently greater than the 14- and 16-inch sizes 
formerly did, can be bought at much lower 
prices. Copies of the table of interchangeable 
joist sizes may be procured from the Southern 
Pine Association upon request. 


Erects Band Mill and Fleoring Plant 


RopBINSvVILLeE, N. C., Aug. 15.—The Bennis 
Lumber Co., of Robbinsville, has just started 
its band mill and flooring plant, which has 
been erected at a cost of $200,000, here. Ap- 
proximately two hundred men are employed by 
the mill and about the same number are re- 
quired to work in the forest, according to off- 
cials of the company. The mill is to saw mil- 
lions of feet of hardwood timber to be cut 
from a large acreage owned by the company 
west of Robbinsville. A railway is to be buiit 
by the Bennis concern to bring logs from the 
forest, and the Graham County railway, owned 
by the company, will haul the finished lumber 
to the Southern Railway track at Topton. 


(‘Seg 2a aeaanaams 


Lumber Shipments to Mexico Gain 


Larepo, Tex., Aug. 15.—An increase in lum- 
ber shipments from the United States to Mex- 
ico during June and July over the preceding 
two months is accounted for by the fact that 
many dealers in that country had permitted 
their yards to become depleted of stocks on 
account of the political uncertainty and the 
possible fear of another revolution. There is 
now a general feeling among business men of 
Mexico that a change of administrations may 
be made without serious armed uprisings and 
that stocks of lumber and other buildiag ma- 
terials may be laid in without danger of their 
destruction or confiscation. Total lumber ship- 
ments through Laredo during June and July 
were 165 carloads. Considerable lumber was 


also shipped to Mexico through Tampico dur- 
ing the two months, but the exact figures are 
not known here. Building activities in all of 
the larger cities of Mexico show an increase 
over a few months ago. Much is also being 
done in the way of paving streets and in im- 
proving public utility plants. 


Long Leaf Field Man in Southwest 


New Orveans, La., Aug. 15.—The appoint- 
ment of H. Cress Eaton as southwestern field 
representative of the Long Leaf Yellow Pine 
Manufacturers’ Association was announced to- 
day by Secretary-manager O. N. Cloud, of the 
association. The appointment becomes effec- 
tive Sept. 1 and Mr. Eaton will make his head- 
quarters, for the time being, at Tyler, Tex. 

Mr. Eaton is a lum- 
berman of wide ac- 
quaintance and long 
experience, having made 
his start, after leaving 
school in 1904, with the 
retail division of the 
industry. Later he was 





H. CRESS EATON, 
Tyler, Tex.; 
Southwestern Representative 
Long Leaf Association 





connected with both 
longleaf and_ shortleaf 
manufacturing opera- 
tions and in 1908 be- 
came sales representa- 
tive of the Long-Bell 
Lumber Co. in Texas 
territory, with head- 
quarters at San Antonio and Waco. 





Promoted 
to manager of the same company’s district sales - 
office at Dallas, he was transferred in 1923 to 
Longview, Wash., where he had charge of 
materials and transportation during construc- 


tion of the Long-Bell industries there. In 1924 
he returned to Texas as special sales represen- 
tative of the Angelina Lumber Co. and allied 
interests and has remained in that service un- 
til his present acceptance of the post as south- 
western field representative with the Long Leaf 
association. Having thorough knowledge both 


-_-— 


of the industry and the field assigned to him, 
he “measures up” to the standard qualifications 
Secretary-manager Cloud has established in the 
organization of the association’s field staff. 


Organize Gulf Steamship Conference 


Gutrport, Miss., Aug. 15.—The Gulf Inter- 
coastal Conference, a steamship tratfic associa- 
tion, was organized here today at a meeting of 
representatives of four steamship lines, oper- 
ating thirty ships to Gulf ports. The plan of 
organization will be submitted to the Shipping 
Board for approval, and the provisions of the 
conference agreement, if approved, will become 
effective Oct. 1. Neal M. Leach, of New Or- 
leans, president Steele Steamship Co., was 
elected chairman of the conference, with Ed- 
gar L. Throgmorton, acting manager of the 
Finkbine-Guild Transportation Co., as vice 
chairman. The conference headquarters will 
be at Gulfport. 


Woman Writes Text on Forest Work 


Jackson, Miss., Aug. 15.—Following sev- 
eral weeks of research work in the Forest Serv- 
ice offices at Washington, Mrs. D. Priscilla 
Edgerton, of Jackson, will publish within the 
next few weeks her text and reference book 
on conservation, “First Steps in State Forest 
Work.” 

Mrs. Edgerton, who is supervisor of forestry 
education in the office of Roy L. Hogue, State 
forester, has been engaged in collecting illus- 
trations and material for her text, which the 
etlucational institutions of this State will use 
duting the coming session. This book will be 
used in both the colleges and secondary 
schools. PASS SSS SPE PEE EEE 

Axout 80,000,000 feet of red and white pine 
in the Quetico Park Reserve and Mississagua 
Reserve were recently sold by the Ontario 
Government, one of the largest sales reported 
in some years, says a report from Vice Consul 
LaVerne Baldwin, Ottawa, made public by the 
Commerce Department. The price for one lot 
was upset $8.50 a thousand feet, plus $2.50 
crown dues for the pine, and $6.00 for jack 
pine. The second sale was for about 25 cents 
a thousand feet above the crown dues and upset 
price, the latter varying from $8 to $4.60, de- 
pending on the availability of the wood. 


“Caterpillar” Rescues Runaway Logs 


Mercep, Fats, Cacir., Aug. 13.—The man- 
ner in which a “Caterpillar” Sixty and a pair 
of high wheels, products of the Caterpillar 
Tractor Co., of San Leandro, Calif., salvaged 
half a million feet of runaway logs for the 
Yosemite Lumber Co., of Merced Falls, re- 
lated here for the first time, no doubt will be 
of interest to readers of the AMERICAN LuM- 
BERMAN. It seems that these logs broke away 
from the main boom at the mill in Merced 


Falls during a sudden rise in the river, and 
lodged against the irrigation dam about three 
miles down the stream. 

There were about 500,000 feet in all of run- 
away logs, apparently a total loss, as there was 
no possible way to tow them back in this 
stream, which was too swift for navigation. 
The railroad was too far away to make it 
worth while trying to drag the logs to a point 
where they could be loaded and returned to 














the mill. Then someone conceived the practi- 
cal idea of using high wheels and a tractor, 
with the result that a “Caterpillar” Sixty was 
put to work at once pulling the logs out of 
the reservoir on to the bank where they were 
loaded on the big wheels and returned to the 
mill at a very small cost. Both ends of the 
logs were swung clear of the ground, and the 
we was done over the highway to Merced 
alls. 
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(Left) Snaking Runaway Logs out of Irrigation Reservoir. (Right) Hauling Logs Back to Mill 
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National Production, Shipments and Orders 


Wasuinoton, D. C., Aug. 15.—The following statistics were compiled by the National Lumber Manufacturers’ Association : 














Softwoods: Production Shipments Orders 

Week ended: 1927, Aug. 6; 1926, Aug. 7— 1927 1926 1927 1 1927 1926 
Southern Pine Association ae eminent OT Ee eee ‘ 62,410,091 67,857,883 61,100,136 65,968,980 61,677,720 68,571,426 
West Coast Lumbermen’s Association nda de wehks « atee he eee - 123,775,979 106,391,040 105,874,049 104,700,065 107,803,590 101,357-724 
Western Pine Manufacturers’ Association................ ae 32,080,000 35,811,000 24 ,054,000 34,482,000 25,718,000 45,272,000 
California Redwood Association...................... sip ne Sas 8,810,000 7,691,000 10,048,000 7,086,000 6,568,000 6,531,000 
North Carolina Pine Association.........-......+... ek ; 6,974,407 8,099,445 7,330,231 8,107,635 4,100,451 8,890,830 
Northern Pine Manufacturers’ EEN LLCS IT 10,766,200 9,974,100 8,299,000 9,458,200 7,327,000 9,134,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 2,448,000 2,757,000 3,783,000 2,505,000 2,331,000 2,070,000 

Total softwoods, one week.......... oenes ee need ennet eau 247,264,677 238,581,468 220,488,416 232,307,880 215,525,761 241,826,980 
California White & Sugar Pine Manufacturers’ Association. re 20,432,000 2~CtCi...... . . ss 14,462,000 —...... mae 16,250,000  ........ 

Thirty-one weeks ended above dates— 
I a ee 2,047,907,777  2,241,662,741 2,003,966,264 2,303,762,111 2,021,102,753 2,292,661,559 
West Coast Lumbermen’s Association.....................4.. 2,427,352,831 3,214,063,320 2,498,668,278 3,313,355,768  2,539,316,637 3,366,938,190 
Western Pine Manufacturers’ Association..................+. 848,529,000 944,860,000 887,506,000 940,083,000 895,966,000 996,569,000 
es 6 ee eas ce een ec hebeb dhe etn eee Oe 223,292,000 242,952,000 261,546,000 234,067,000 282,970,000 239,627,000 
Deere GORE See BORBOURGEOD, ccccccceceeceecscceseeneseee 226,082,649 238,625,599 228,390,361 250,908,989 195,585,468 196,695,514 
Northern Pine Manufacturers’ Association.................- 260,443,400 252,677,100 249,500,100 285,261,900 248,884,100 278,669,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 102,651,000 000 94,628,000 118,270,000 99,434,000 109,702,000 88,609,000 

TOtes DOECWOOEE, Cir ia-GO WOOR soc cc cect ccccevacecsves 6,136, 258,657 7,229,468,760  6,24'7,847,003 7,426,872,768 6,293,526,958 7,459,769,263 
California White & Sugar Pine Manufacturers’ Association... 647,083,000 ........ yk 713,397,000 a 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

One week ...... cececece sieweees eee or eerccerceresecoces 3.073,000 1,405,000 3,873,000 3,258,000 4,092,000 3,602,000 

EE FE peer Pree eae 172,937,000 75,036,000 138,047,000 132,486,000 135,955,000 128,248,000 
Hardwood Manufacturers’ Institute— 

One week ...... PES eet ee ee Te PCT TT ee CT re Te 19,486,000 17,608,247 15,675,000 16,913,959 14,089,000 18,037,361 

RE rear a rere se eras 693,906,000 728,311,337 803,740,000 726,975,298 801,991,000 753,778,700 

| 
National Analysis Hardwood Barometer West Coast Review 


Wasuincrton, D. C., Aug. 16.—The National Mempuis, TeENN., Aug. 16.—The Hardwood SEATTLE, WaASH., Aug. 13.—For the week 
Lumber Manufacturers’ Association issued the | Manufacturers’ Institute harometer for the | ended Aug. 6, 122 mills report as follows to 
following analysis for the periods ended Aug. | week ended Aug. 6—which is made from re- | the West Coast Lumbermen’s Association : 


6, orders and shipments being shown as per- | ports of 178 units, each representing 28,000 | Production ........ 123,775,979 
centages of production: 








. ee Saye ae | Shipments ....... 105,874,049 14% below production 
One Week 31 Week feet daily capacity—is as follows: | Se 107,803,590 13% below production 
No. of Ship- Or. Ship- “Or: Percent of—— | Shipments— 
Assocration— mills ments ders ments ders Normal Actual Ship- | Water deliver) Feet Feet 
(a) Southern Pine 106 a6 99 98 99 | Production*— Feet output output ments |_| Domestic ................. 32,706,539 
ey ae shear aa r Normal (iden- = jj @Asseeeterieniter 3,107,321 
(n) West Coast ...... 122 86 87 103 105 ikea eoakan’ 29 904.000 wtertat os 
(n) Western Pine ..... 33 75 80 105 106 Aetuel ** 37'516.000 - am 8 eer rere eee 45,813,860 
Calif. Pines* ..... Ss © 8 38 | sicaet | on eet oe -—. = | Rail (51%) sonahaed 54,015,275 
(n) Calif. Redwood .. 16 114 75 117 127 | “™!pments: ...... 33,687,000 68.9 PMID © eiweiiarnvdienssavacendecs 6,044,914 
(n) oe Sasciige Fine. = = -~ = - | Osiene~ | _ Total shipments .................... 105,874,049 
N. Hem. & Hdw... 18 155 95 115 107 | Newt ......... 21,716,000 72.6 73.9 91.9 | vow Businese— 
ee ae Gr tenia d | ater delivery: 
nd en - nee 
All softwoods .. 350 88 87 108 103 WE \ocsonen' 143,528,000 | foe ae 
Be Soe Bows. -.. 198 1B Se Te | Based on mill ing orale, | Wem 660%) 2... 50-50.2060- leoaetee 47,578,811 
, , Pande a gree a A et ie te tLumber fabricated at the mills and used in con- IM 5 lore ghia csardi a diarsioe eikicleie 54,179,865 
All hardwoods .. ... 87 81 109 108 | struction work included in total orders and shipments. | Local (6%) ......-.-..-.--...++s-0:. 6,044,914 
All woods ...... saa 88 86 103 104 | 


Total new business 





ile arta 107,803,590 
"45 percent of cut in region. , 


age » me 
. t ivery: 
ftUnits of production, each representing normal Southern Pine Barometer Decneaie oe 


Se Pa 138,997,243 
daily output of 28,000 feet. 





RN Wha ic neha omina eb ewea 125,294,610 
Sis te alee cee eee New Orteans, La., Aug. 16.—For the week pent! MME Soi LG aAigeeaeaa teen 264,291,853 
marked “(n)” have o standard fer normal produc ended Aug. 12, Friday, 102 mills report as fol- _ TT EL Tree eT ere 196,558,147 
tion, and for the week 311 of their members gave | lows to the Southern Pine Association: 400,845,000 
actual production as 103 percent; shipments, 92 per- 








I Percent Percent 
cent, and orders, 91 percent of normal production 


=f | . . Normal Actual ELemlock and Hardwood 
Figures for normal last year included reports of 317 | Production Carst 


Feet Output Output | ‘ 
member mills of the above associations and showed | ——_ teense coos een ger se da sees | OsHKosH, van Aug. og following 
production 103 percent; shipments, 100 percent, and | ee anc ees gens See . ---- | summary is of figures supplied to the Northern 
orders, 105 percent or normal. ——— a a a | Hemlock & Hardwood Manufacturers’ Asso- 

Only the Hardwood Manufacturers’ Institute, whose | Orders— | ciation , by twenty to twenty-five firms that 
figures for 1926 included six-sevenths of the total ree | Received* ... 3,314 68,361,192 96.72 114 ordinarily make about one-half the total month- 
ported hardwood production, has a standard for nor On hand end 


ly shipments, and shows averages for April, 
May, June, and 1927 to date, and weekly fig- 
ures for July and August, with comparative 


mal production of hardwoods, and for the week it | week ....11,300 233,096,400 am ee 
gave actual production as 78.9 percent of normal | tBasis of car per is June average, 20,628 mn 
against 94.4 percent for the corresponding week of | 


*Orders were 112.45 percent of shipments. 














figures for the 1926 average for year to date: 
last year. tOrders on hand showed an increase of 3.36 per- HEMLOCK 
cent, or 7,570,476 feet, over the previous week, when Weekly average— 
C lif e R d d 106 mills reported. — Firms , Cut Shipments Codes 
Ww ; aie ae i .. 8,139,000 4,304,000 4,674,00 
alifornia e oo Of 102 mills reporting running time, 3 were shut - a ease a rere pe ret 000 
pee, Vaan | down; 1 operated one day; 1, two days; 3, four days; | Tune .. 8.098.000 4.118.000 8.192.000 
San Francisco, Cauir., Aug. 13.—The fol- | 91, five days; 10, five and one-half days; 39 operated | July .......... ". 45040,000 45693;000 3,690,000 
lowing information 1S summarized from the full time, and 21 reported 639 hours overtime. Cate és ew 
report of the California Redwood Association one nathiin tees eameadi 
for the week ended Aug. 6: 1926 .......... .. 3,057,000 3,191,000 2,819,900 
ae ; : m4 uly 2.. .. 28 4,356,000 6,181,000 4,480,000 
— ee ET North Carolina Pine Tuly 9. ....... 28 3,545,000 4,188,000 3,308,000 
mills Feet production Feet : 4 fee 7 s July 16 . . 23 4,069,000 4,388,000 3,488,006 
: NorFo_k, VA., Aug. 16.—The North Carolina | July 23 .......... 25 4,193,000 4,067,000 3,484,000 
Production eocecee 16 8,810,000 100 1,868,000 >: ¢ . . é 1 . . uly ae 23 3, 048, 000 4,178,000 4,369 000 
Shipments ........ 16 10,048,000 103 1,416,000 | Pine Association makes the following analysis | 41,7 “¢ °°.'°'°'"" 93 3'179,000 4/513.000 2,792,000 
Orders received ... 16 6,568,000 75 2,692,000 | of figures from thirty-seven mills for the week | we ane 
Orders on hand... 14 45,859,000 .... 7,920,000 | ended August 6: HARDWOOD 
. ee , 4 P ay — | average— 
Detailed Distribution of Redwood for Week } ‘ . - April ........ .. 6,289,000 4,448,000 4,304,000 
Shipments Orders Normal Actual Ship: | May ......... -. 5,662,000 4,874,000 5,188,000 
Northern California* ........ 3,670,000 3,563,000 Production— Feet output output ments | June . . 4,565,000 4,208,000 3,509,000 
Southern California* ........ 1,587,000 1,551,000 | Normal ......... 9,726,000 2 Mon: niet July erty eee ae 3,401,000 4,594,000 4,148,000 
Lo a oe _55,000 20,000 ye 7,659,407 79 oe Year to date— 
Eastern? .. Steen TUTTI TT 1,570,000 1,081,000 Shipments 7.872.696 81 103 | : 
| ea ee 3,166,000 353,000 | () p elite A 4205451 43 52 "ga |} «(2087 .......... 5,609,000 4,482,000 4,410,000 
Nope ogame Gin he higs Oba Ne ' ‘palates .. 5,562,000 4,253,000 4,106,000 
NS ee ae ee 10,048,000 6,568,000 tAs compared with the préceding week, there is | yay - . 28 4,386,000 5,677,000 3,754,000 
*North and south of the line running through San | @ decrease in orders of 10 percent; that week there | uly 9. a ye yoy eyes 
Luis Obispo and Bakersfield. were reports from only thirty-three mills. ay po . . ao petty horn 5,888,000 
tWashington, Oregon, Nevada and Arizona. | Normal” is based on the amount of lumber the yas 30 ......... 28 3'647'000 5.005.000 6.777.000 
tAll other States and Canada. mills would produce in a normal working day. ME deo wea 23 3,879,000 4,540,000 4,841,000 « 
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West Coast Waterborne 


SEATTLE, WasuH., Aug. 13.—Cargo shipments 
of West Coast lumber for the first six months 
of 1927, as reported to the Pacific Lumber In- | 
spection Bureau, show a total of 2,673,593,568 | 
board feet, as compared with 2,848,244,631 feet 
for the corresponding period of 1926. The de- 
crease is 174,651,063 feet, or 6.1 percent. In 
the domestic movement, the half-year total for 


trade, 868,942,824 feet—in each instance a de- 
crease of 6.1 percent. 

Each of the three great outlets for fir 
registered a decrease for the six month period. 
California dropped from 837,000,000 feet to 
793,000,000 feet, or 5.2 percent; Atlantic coast, 
from 1,038,000,000 feet to 922,700,000 feet, or 
11.1 percent; and Japan, the best off-shore 
buyer, from 488,000,000 feet to 398,900,000 feet, 
or 16 percent. 


| 

| 

| 

1927 was 1,804,650,744 feet, and in the export | 
| 

| 


Summary by Originating Districts 
There was a decrease in every fir-producing 
region, as shown in the following figures: 











Decrease 
: 1927 1926 Percent 
British Columbia 351,132,327 368,505,343 4.7 
Washington 1,775,076,839 1,801,080,912 1.4 
ee 547,384,402 678,658,376 19.3 
Totals ........ 2,673,593,568 2,848,244,631 6.1 
A summary by districts gives these results : 
District . Domestic Export 
British Columbia ......... 209,317,989 141,814,338 
SSS ee 675,440,433 298,593,530 | 
Geane TIRIDOE cess scene 390,473,899 198,465,593 | 
Willapa Harbor ........... 69,006,475 7,058,737 
arr 342,925,276 207,004,519 
Ce SEY Siisldeck walagiasen 117,486,672 16,006,107 
We  Seceecueabeuaeen’ 1,804,650,744 868,942,824 


Details by Destinations 
The comparative statement of shipments by 
countries shows that there was a gain of 87.8 
percent in the total to domestic destinations 
for the first half of this year was only 88,- 


| 
| 
| 


679,000 feet, against 47,216,000 feet for the 
same period last year. The details of the ship- 
ments follow: 





DomEstT1ICc— 
PA eee 6,309,806 4,425,314 
Hawaiian Islands ......... 43,768,963 36,463,942 
| Panama Canal Zone ...... 2,236,022 2,130,087 
Philippine Islands ........ 3,824,949 4,073,133 
ORT Te. 1,054,236 123,760 
aaa ee 8 eee 
88,679,110 47,216,236 ° 
CE goo vis ob emda 793,196,050 837,298,411 


Atlantic coast 922,775,584 1,038,367,889 








Grand totals 





Walnut 


The American Walnut Manufacturers’ As- 
sociation has compiled the following data: 


Lumber— 


July June, July, 
1927 1927 1926 
Manufactured . 2,967,100 3,126,700 2,133,900 
Shipments.... 2,661,000 2,986,900 3,057,100 
ere ee 11,436,200 11,063,200 15,463,000 
Logs— 
Purchases . 3,083,800 3,184,200 2,399,300 
Made into lumber 
and veneer . 2,582,900 2,883,300 2,167,600 
DE Ss weno es 3,315,600 3,083,100 3,193,100 


IN ta. te ac ockhg aeons ote 1,804,650,744 1,922,882,536 

| Export— 
ET Ee ee 153,312,179 126,357,269 | 

OS ere 6,209,276 12,330,379 
Central America .......... 398,075 69,248 | 
Se oa are & a6 isie Bre 76,842,636 102,818,284 
Oe eee Te 3,768,589 | 
AGEN Ra neeaaia age tes 5,289,835 - 4,467,810 | 
I ak ohiciericn ite tins ceed ttle 398,993,340 488,202,144 
DE | giclts aca sora dese 4 11,758,458 5,642,122 
ee eee 9,439,074 12,330,977 
South America (East coast) 34,290,255 15,832,935 - 
South America (Westcoast) 68,599,130 82,753,002 
South Sea Islands ........ 3,999,434 4,712,361 
United Kingdom and Con- 

0 Re re 81,559,618 43,966,459 
gg eee 18,176,912 21,259,171 
ee ee 74,602 851,345 

cE Sere aoa een eeaee 868,942,824 925,362,095 | 


Western Pine Summary 


PorTLAND, Ore., Aug. 13.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Aug. 6, from 
thirty-three member mills: ; 

; Percent 
Percent Ship- 





Production— Carst Feet of cut ments 
WORE cessccsiss oss SETS eds eter 
pO Oe ..+- 82,080,000 

Shipments (car)... 903 23,478,000 
Local deliveries. . in 576,000 
Total shipments.. 24,054,000 74.98 

Orders— 

Canceled ....’... 58 1,508,000 

Booked (car).... 967 25,142,000 

ae eee ete 576,000 

Total orders..... --+- 25,718,000 80.17 106,92 
On hand end week 3,193 83,018,000 : 


Bookings for the week by thirty-three identical mills 
were 83.58 percent of those for the previous week, 
showing a decrease of 4,940,000 feet. 


+Car basis is 26,000 feet. 


*Normal takes into consideration mill capacity, 
number of months usually operated and usual num- 
ber of shifts—reduced to a weekly basis which, is 
constant throughout the year. 


During the week production was 102 percent, of 
normal; shipments, 77 percent of normal, and ordérs, 
$2 percent of normal. Average for the correspondthg 
week of last four years was as follows: Production, 
108 percent; shipments, 90 percent, and orders, 102 
percent of normal. 

Production is so seasonable that, during two winter 
months, actual production amounted to only 53 percent 
of normal, while during two peak summer months 
the production increased to 114 percent of normal,, 





Oak Flooring Statistics 


The following are statistics of the Oak 
Flooring Manufacturers’ Association for- the 
weeks ended as shown: 


Aug. 13 Aug. 14 Percent 
1927 1926 _ Decrease 
Number of Mills....... 50 44 
Production weeeeses.. 8,949,000 10,227,000 12.5 
III, hi ones. <0: 60-06% 9,086,000 10,830,000 16.1 
| a peek cn Saepe ata 8,566,000 11,994,000 28.6 








All rights reversed 





Norte: 
therein. 


A TALE OF A SAWMILL 








[By Richard Francis Clancy] 


This is the fourth instalment depicting in a humorous way the operation of a sawmill and the men employed 
The first instalment appeared on page 46 of the July 2 issue; the second on page 42 of the July 16 issue; third on page 


51 of the July 30 issue. The story will be continued in succeeding issues of the AmertcAN LUMBERMAN, each instalment illus- 


trated with cartoons. 


The third man of this trio is - 


called the setter and is known by 
that cognomen due to the fact that 
he ‘‘sets’”’ around most of the time, 
not having much to do except to 
feed and curry the dogs. 

Alongside the carriage is a gi- 
gantic arm of steel, which rises 
from hidden depths at various in- 
tervals, the function of which is to 
roll the log over and over during 
the sawing process. This arm is 
designated as the nigger. In the 
South, when: sawmilling was in its 
infancy, huge dark negro gentle- 
men were used for this task but 
with modern methods and what 
not, they have been eliminated and 
replaced by the nigger. 

After the log is tethered to the 
carriage, it.is started forward to- 


wards a big saw which is contin- 
ually running at a great speed. 





“The man who controls this saw * * * 
is called the sawyer” 


Watch for the next instalment to appear soon.—EprTor. 


This saw is of the band-saw type 


and is so called because all mu- 
sical instruments used in Sousa’s 
band are made from the same ma- 
terial. The log and the saw meet 
for the first time, and the saw, with 
a herculean effort, cuts the log from 
end to end into big slabs or cants, 
as they are sometimes called, due 
to the fact that they can't be used 
for tooth-picks as yet. _ ire 
_ The man who controls this saw 
stands alongside of it, operating 
two levers. known as the ‘‘come” 
and “go.”’ He is called the sawyer, 
as is known, for the simple reason 
that every time the log comes to 
the saw he shouts: “I’m gonna 


sawyer.” 


[To be continued. This fascinating story will 
be continued in subsequent issues, growing more 
interesting in each number.—Enptror.] 
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News Items of Interest from Lumber 


Allotment Under Reforestation Act 


PorTLAND, Ore., Aug. 13.—According to the 
United States district forester’s office, more 
than $90,000 of Federal funds has been al- 
lotted under the Clarke-McNary reforestation 
act to Oregon and Washington_for codperative 
forest protection during the current fiscal year. 
The Oregon allotment will be $47,455, and the 
Washington allotment $44,242, as compared 
with $39,139 for Oregon and $33,220 for Wash- 
ington in 1926. The total has increased from 
$72,359 in 1926 to $91,697 in 1927. It is the 
largest allotment yet made under the law. 


Heavy Mill Construction for Hotel 


Vancouver, WasuH., Aug. 13.—Heavy mill 
construction, instead of concrete and _ steel, 
and vertical grain Douglas fir sash and frames 
have been specified for the new Community 
Hotel at Vancouver, by the architects, Tour- 
tellotte & Hummel, of Portland, Ore., accord- 
ing to information secured by the West Coast 
Lumber Bureau. The contract for this hotel 
has just been let for $110,105 to the Johnson 
Construction Co. of Vancouver. The building 
is to be five stories and will be erected at the 
corner of Fifth and Main streets. 

Wood construction in this case means a con- 
siderable saving in cost and a saving also in 
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to Canada for sale in Canadian markets a sales 
tax is imposed. Canada rigidly restricts and 
even completely prohibits log exportations to 
the United States, and permission to export 
logs from Canada is only granted when the 
Canadian mills are unable to use the logs pro- 
duced. 

Mr. Edwards says: “It is the claim of the 
cedar industry of the United States such laws 
are unjust, unfair and un-American; that they 
favor Canadian labor, business and industry in 
every instance, and work to the detriment of 
American labor, American business and indus- 
try in every particular.” 

It is the intention of Mr. Edwards to go 
personally to Washington, D. C., in the interest 
of the proposed tariff legislation—taking up 
the fight where it was left off at the adjourn- 
ment of the last session. At that time Mr. 
Edwards and the late E. B. Chinn, of Seattle, 
represented the cedar lumber and _ shingle 
manufacturers. 


Scores High Mark for Originality 


SEATTLE, WAsH., Aug. 13.—The West Coast 
Lumber Bureau has scored a high mark for 
originality this week, on account of its exhibit 
in the Olympic Hotel in connection with the 
annual meeting of the National Association of 
Real Estate Boards. Exhibition booths and 
advertising devices were prohibited during the 





ee 


Post Card Pictures Oldest Fir Tree 


Tacoma, WasuH., Aug. 13.—Emanating by 
thousands from the roof of the Winthrop Hote} 
is a most attractive post card, picturing the 
world’s largest and oldest Douglas fir tree, 
near Mineral, Wash. This tree is 1,023 years 
old, 225 feet high, 48 feet in circumference, 
and 15.4 feet in diameter. The post card is 
a part of the equipment of the West Coast 
woods house, located on the roof of the Win- 
throp during the convention of the Western 
Retail Lumbermen’s Association early in the 
year. A picture of the house occupies the 
lower left hand corner of the card as an inset. 
The house and the post cards will be here for 
the annual convention of the National Retail 
Lumber Dealers’ Association, which will be 
held in the hotel Aug. 22-28. 


Timbers for “Old Ironsides” 


SeaTTLE, Wasu., Aug. 13.—Timber called 
for by the Navy Department in connection 
with the rehabilitation of the frigate Constitu- 
tion includes two lots for delivery at different 
times. The first lot for delivery Nov. 1 has 
these three items: Gun deck beams, 15x17, 21 
to 43 feet long, 25,415 feet; ceiling above gun 
deck, 7x12, 30 to 45, 17,500 feet; nibbling 
strakes, 5x20, 20 to 40, 2,000 feet. 

For delivery Dec. 1 there are these items: 





LUMBER EXHIBIT IN OLYMPIC HOTEL, SEATTLE, WASH., DURING NATIONAL REALTORS’ CONVENTION 


maintenance charges, according to the archi- 
tects. This type of building, made of heavy 
framing and properly fitted with sprinklers, is 
considered fully as fire resistant as any form 
of construction up to five or six stories. 


To Fight for Shingle Tariff 


SEATTLE, WasuH., Aug. 13.—On the authority 
of A. C. Edwards, of Everett, chairman of 
the United States cedar industry tariff com- 
mittee, the statement is made that Washington 
and Oregon shingle and cedar lumber manu- 
facturers will renew their fight for a shingle 
and cedar lumber tariff at the December ses- 
sion of Congress. 

Cedar manufacturers believe that, as the re- 
port of the United States Tariff Commission 
confirms all claims made by the cedar indus- 
try, congress can no longer delay in granting 
the needed adequate shingle and cedar lumber 
tariff. The United States charges an import 
duty on logs imported for manufacture by 
American workmen in American mills, but per- 
mits free exportation of United States logs to 
other countries. All finished products of shingles 
and cedar lumber are admitted to United 
States markets unrestricted and free from any 
duty. Canada exacts an export tax on logs 
shipped to the United States, and if shingles or 
cedar lumber is shipped from the United States 


convention. But the local convention commit- 
tee had authority to erect, in the hotel lobby. 


registration booths that would be rustic in 
effect. 
The chairman of the committee, J. W. 


Wheeler, suggested a constructive idea when 
he proposed for registration tables slabs three 
inches thick, of great width, taken from the 
log with the bark left on—to be supported, as 
table legs, on massive blocks of the whole tree, 
also with bark. 

The bureau offered to supply the tables as 
described ; furthermore suggesting that a shin- 
gled roof over an entire series of booths, rustic 
in effect, would elaborate the idea. 

The bureau’s suggestion was accepted with 
enthusiasm. The booths were built with slabs 
and with shingle roofs showing twenty differ- 
ent designs in thicknesses; colors and methods 
of laying; and the supports in between were 
built up of siding, flooring and ceiling, and so 
on through the standard items of interior and 
exterior trim and finish. There were small 
signs giving lumber names, uses and sizes—in- 
cluding the “100-year roof.” 

Among 4,000 realtors who registered for the 
convention were numerous individuals who 
build as many as 500 houses a year—the as- 
semblage representing consumers who annually 
use many millions of board feet of lumber and 
shingles in residential construction. 


Spar deck beams, 11x16, 33 to 36, 14,931 feet; 
ceiling below main rail, 4x8, 30 to 45, 5,000 
feet; also 6x8, 30 to 45, 5,000 feet; desk plank- 
ing, 4x9, 33 to 45, 24,000 feet; 414x9, 33 to 45, 
29,000 feet; 4x10, 33 to 45 feet, 21,000 feet. 

Proposals call for alternate bids on Douglas 
fir and longleaf yellow pine. Bids will be 
opened at the Boston Navy Yard, requisition 
NSAF 122, at 11 a. m., Aug. 29. Alternate 
quotations are to be made f. o. b. cars to the 
Boston Navy Yard and f. o. b. mills, shipment 
by government transport. 

California Pine Situation 

San Francisco, Carir., Aug. 15.—The pine 
situation, which manufacturers declare, is not 
as good as expected earlier in the year, is bet- 
ter than that for the corresponding period of 
1926, statistics of the California White & Sugar 
Pine Manufacturers’ Association show. Com- 
parative statements of production, shipments 
and of orders received, compiled by the asso- 
ciation for 1926 and 1927 show that produc- 
tion for the week ended Aug. 6 was about 3,- 
000,000 feet less this year than in 1926 and 
for the entire year up to Aug. 6 production was 
21.5 percent less than in 1926. Shipments dur- 


ing 1927 show an increase of 6.8 percent over 
1926 and orders received in 1927 show an in- 
crease of 5.2 percent above 1926. 
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Prices, according to lumber manufacturers, 
are somewhat better this year than last be- 
cause of the curtailment program and the 
subsequent higher prices on Douglas fir, which 
was a disrupting influence on the 1926 market. 

Mid-west demand, while low, is expected to 
pick up considerably during the late summer 
and fall months when the rebuilding of the 
Mississippi flood area is begun following har- 
vesting of crops. Export business has shown 
some gains over last year and is steadily im- 
proving. 

The pine industry at present, according to 
Frederic S. Palmer, one of the leading whole- 
salers, has plenty of common business but 
not enough upper grade business to care for 
the common demand. The result is that prices 
on the upper grades have been reduced in an 
effort to move a sufficient quantity to support 
a larger cut of common lumber. The ultimate 
effect on the market can be imagined. 

A slight increase in orders over last year is 
reported by the Lumbermen’s Exchange, 
through R. F. Pray, its manager. August, 
while not a good month, is practically even 
with last year and there are indications that 
business will pick up slightly during the later 
part of the summer. Inquiries indicate this. 

Redwood business has dropped considerably 
during the month, according to Joe Fifer, sales 
manager of the Albion Lumber Co. Export 
business is strengthened slightly and is a balm 
for a decreased demand from western and 
eastern territories. 

Retail yards report that business is normal 
but did not increase as was expected at the 
first part of the mid-seaion. The East Bay 
dealers are complaining of lack of demand in 
the residential field. 


Tacoma Develops az Hardwood Center 


Tacoma, WAsH., Aug. 13.—Another step in 
Tacoma’s development as a hardwood manu- 
facturing center was the announcement yester- 
day by the Wheeler, Osgood Co., the largest 
door manufacturing concern on the Pacific 
coast, of the establishment of a new depart- 
ment in the organization for the manufacture 
and sale of hardwood doors, panels and veneer. 
All arrangements for this extension have been 
completed and the new unit will be operating 
some time next month 

R. L. Reedy, sales manager for the company 
since 1919, has been placed in charge of the 
new department. 

According to the plans outlined by Mr. 
Reedy the company has completed arrange- 
ments with Philippine loggers for an ample 
supply of Philippine mahogany from which 
will be manufactured doors, plywood and 
veneers of both ribbon figure and rotary pat- 
terns. The output will be marketed through 
the regular sales organization and will be 
made to the standard of the present Laminex 
fir door and bear the trade mark “Laminex.” 
\n addition to the plant is planned but details 
of this are withheld pending the success of the 
initial operations. 

The company will import logs and lumber 
direct from the Philippines and its arrange- 
ments allow this to be done at the lowest pos- 
sible-cost. More than 400,000 feet of Philip- 
pine mahogany logs and an equal amount of 
lumber and flitches are already on hand. The 
new unit will start with an output of 1,000 
doors a day and this will be doubled as the 
business develops. It is also expected that the 
sales of hardwood doors will increase the 
consumption of fir as all such doors are to 
have fir cores. 

The Wheeler, Osgood Co. has been planning 
this change for several years and at first con- 
templated the erection of a mill and the pur- 
chase of timber in the Philippines. This plan 
was abandoned and the present arrangement 
substituted. During recent months trips to the 
Far East have been made by George J. Osgood, 


president of the company, W. R. Ripley, vice 
president and Charles Palin, mill superin- 
tendent. 

The Wheeler, Osgood Co. is the second Ta- 
coma organization to enter the hardwood field. 
The Buffelen Lumber & Manufacturing Co. is 
now building a mill to cut hardwood as a part 
of the group of industries operated here by the 
company. 


Ship Built Entirely of Wood 


PortLanp, Ore., Aug. 13.—Here is a ship built 
entirely of wood, red cedar and white pine. 
Mauritz Peterson, for 45 years a sailor, carved 
the replica of the old historic Constitution with 
a pocket knife, including the sails which as he 
says, “nearly drove him frantic” because they 


had to be so thin. To obtain the forty spreads 


of canvas he cut 200, though 160 split just as 
they were about completed. It took Peterson 
nearly a year to finish the job, but he worked 
on it only during spare moments. He has been 
told the ship as it stands, copper sheathed and 
everything, is worth $5,000 of any man’s money 
—but he did not make it to sell. Shipbuilding 
is his hobby. With his wife he plans to estab- 
lish a lunch place somewhere along the Co- 
lumbia River highway. It will be called 
“Cipper Inn”. and it will be decorated with 























Wooden replica of historic “Constitution” 
carved with pocket knife by Mauritz Peterson, 
an old-time sailorman, whose portrait is inset 


miniature ships carved in wood. He _ has 
already completed three, of which the Consti- 
tution is the most pretentious. It is about 3 
feet in length. 


Support for Trade Extension Campaign 


SEATTLE, WasuH., Aug. 13.—Three distin- 
guished officials of the National Lumber Manu- 
facturers Association this morning completed 
a visit to the Pacific Northwest and left for 
Chicago and Washington, convinced that they 
will receive hearty and substantial support from 
West Coast Iumbermen in their plans for trade 
extension. The party consisted of John L. 
Kaul, president; Wilson Compton, secretary- 
manager, and John M. Gibbs, the new manager 
of the National Lumber Trade Extension 
Bureau. 

Thursday and Friday Messrs. Compton and 
Gibbs, accompanied by Robert B. Allen, secre- 
tary-manager of the West Coast Lumbermen’s 
Association, went to Vancouver, B. C., where 
they were guests at a luncheon given by the 
British Columbia Manufacturers’ Association 
in the Georgia Hotel, at which a great deal of 
interest was manifested in the trade promotion 
movement of the National Association. Also, 
the British Columbia manufacturers expressed 


Centers Up and Down the West Coast 


their gratification at the visit of Messrs. Comp- 
ton and Gibbs, enabling the operators of that 
region to secure details first hand. 

Mr. Gibbs authorizes the announcement that 
the trade promotion department of the Na- 
tional Association is preparing to open western 
district headquarters for field and research 
work in the Call Building, San Francisco, and 
that the office will be functioning by Sept. 1; 
also that offices will be opened in Portland and 
in Vancouver in order that the National Asso- 
ciation, in its research work, may keep in close 
contact with lumber producers. 

The San Francisco divisional office will be in 
charge of A. C. Horner, formerly chief build- 
ing inspector of Stockton, Calif., also formerly 
secretary of the Pacific Coast Building Officials’ 
Conference and more recently associated with 
the Los Angeles office of the Portland Cement 
Association. His present assistant will be Earl 
E. Bowe, a building engineer of Los Angeles. 

One of the high lights brought out at the 
Vancouver meeting was the attention to be 
paid by the National Association to the prob- 
lems of box manufacturers. Mr. Gibbs 
strongly emphasized the point that his depart- 
ment is very much interested in securing a 
wider use of the wood box as against the sub- 
stitute container; and he believes most desir- 
able results could be obtained by means of 
“certified information” through research and 
laboratory tests in furthering the use of the 
wooden box. One of the chief concerns of the 
National Association, in its trade extension 
work, will be to promote a wider use of the 
wooden box. 

Mr. Gibbs is optimistic to the point of en- 
thusiasm, and is particularly gratified on ac- 
count of the welcome extended everywhere to 
him and his associates. He'says: “At every 
point on the Coast, Mr. Compton and I have 
met with a very warm and cordial reception, 
and in submitting our ideas about getting this 
work started we have been assured of the 
greatest cooperation. We are immensely 
pleased and encouraged by these assurances, 
and by the extremely friendly attitude of the 
lumbermen of the entire Coast.” 


Rain Relieves Forest Fire Hazard 


SEATTLE, WasuH., Aug. 13.—A three days’ 
downpour soaking the entire region of western 
Washington has relieved a forest fire situation 
that was becoming extremely tense. The rains 
followed a period of seventeen days throughout 
which temperature was high and humidity was 
low—creating a hazard of unusual danger. Be- 
fore the rains came a total of 332 forest fires 
had been reported to George C. Joy, State Su- 
pervisor of Forestry. The situation is now 
well in hand. There has been a big fire at 
Stevenson, and one each in Lewis and Clallam 
counties. A fire in cut-over land between Ar- 
lington and Oso ranged through about 4,000 
acres, and did considerable damage to young 
growth trees. In the Snoqualmie national 
forest there have been fifty lightning fires, re- 
quiring a force of 125 men. The fires are all 
under control, according to W. G. Weigle, 
supervisor, and the fire fighting forces have 
been considerably reduced. 


Large White Cedar Log 


CoguiL_e, Ore., Aug. 13.—A white cedar 
log taken from the forests near here has been 
sold for $800. It came from a tree 200 feet 
high and 8 feet in diameter on the stump, and 
scales 12,000 feet. This log will be shipped to 
Japan, where it will sell for more than $1,000. 

THE DECLARED exports of wood products 
from Finland to the United States in 1926 were 
valued at $66,853 and showed an increase of 
about 50 per cent over the 1925 figures, says a 
report from Vice Consul George L. Tolman, 
Helsingfors. 
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Barge of Wood 


Demonstrates 
Its Superiority 


NEw ORLEANS, La., Aug. 15—Much romance has from the earliest days 
to the present been woven around the steam boats plying the Mississippi, 
but rarely does one hear reference to the exploits of the great fleet of 
wooden barges that year in and year out performs its vitally important, 
heavy duty all along the Father of Waters. And yet it is on this very 
fleet that vast sections of the Southland directly depend for safety and 
prosperity, in fact for preservation. It was by means of it that the 
levees, those staunch bulwarks against the Mississippi’s turbulent waters, 
were built, converting the marshy lowlands of the Valley into rich agri- 
cultural lands and secure sites for innumerable prosperous communities. 
It is furthermore by means of it that these levees are maintained to hold 
the frequently recurring floods in check, guarding the lives of hundreds 
of thousands and all the works of man along the banks of the great 
river. To these unpretentious wooden barges this region also owes its 
preéminent industrial and shipping advantages, its present prosperity 
and future opportunities; for this fleet has contributed largely not only to 
the maintenance of the waterway but to facilitating navigation, to the 
construction of piers and wharfs, riverside fac- 
tories and warehouses and to the economical 











Another staunch old-timer in the Mississippi River Commission’s Large 

fleet. All barges, excepting the veteran No. 10, are built of creosoted 

southern pine. Engineers in charge declare that in view of the exceed- 

ingly strenuous work required, no barge but that of wood can even be 
considered 


Maj. W. H. Holeomb, commander of the district, and H. A. Thompson, 
engineer in charge of construction, both take special pride in this old 
timer and have many tales to tell regarding the vicissitudes it has en- 
countered without impairing its serviceability. By recaulking it, Mr. 
Thompson expects to see it attain its fortieth anniversary still in harness, 
so to speak; ‘‘which,’’ he declared, ‘‘ would be truly remarkable for an 
intreated barge and an excellent testimony to the durability of wood.’’ 

All the other barges have been built of creo- 





transportation of raw materials and diverse 
merchandise. 

The Mississippi fleet of wooden barges has 
in fact played an enormous but a too generally 
unappreciated part in the economic history of 
the entire valley, a part that touches the wel- 
fare and the very life of every one of its in- 
habitants, and has been party to many a heroic 
deed, throwing over it a spell of romance equally 
fascinating to that of the generously besung 
Mississippi River steam boat. 

The romance of the wooden barge can escape 
no visitor to the extensive wharfs of the Fourth 
District, Mississippi River Commission, at New 
Orleans. One hundred and twenty huge barges, 
every one of wood, are headquartered here. Few 
of them, however, are to be seen at any one 
time, most of them being out on the waters, 
carrying construction materials to strengthen 
levees, matting river banks, transporting silt 
dug up to deepen waterways, and performing a 
thousand odd tasks for Uncle Sam. 

Recently the oldest barge of the fleet, No. 10, 
was dry-docked here, being recaulked. It was 








soted southern pine, and their average life under 
the strenuous conditions to which they are sub- 
jected is reckoned at forty years. Many of the 
barges now docked here are twenty or more 
years old and seem little the worse for that 
period of wear and tear. Among them is No. 
106, loaded with 406 tons of broken concrete 
to be used in reinforcing a weak spot in an up- 
river levee. This is only an average load, but 
gives a general idea of the carrying capacity of 
these good old barges. The record for carrying 
capacity is held by No. 16, a real old timer 
which last year transported a load of rock 
weighing 548 tons. 

Also docked here at present is barge No. 89, 
so twisted that it actually looks funny coming 
up the river. This barge, which was built in 
1919, last year was rammed on the side near 
the prow by an ocean steamer coming full steam 
ahead. The tremendous impact drove the en- 
tire barge several feet out of alignment, as an 
accompanying illustration will show. However, 
no further injury resulted and No. 89 has re- 
mained with its curious shape and in continuous 








built in 1896 at Pittsburgh, Pa., floated down 
the Ohio and Mississippi rivers, and has served 
in this district continuously for thirty-one 
years. The bottom of this veteran is of massive 
oak timbers and its sides and deck of white 
pine. The notable point is that of the 52,000 


At left, moored to wharf, is No. 89, rammed by 
ocean liner a year ago with such force that 
it drove the entire barge several feet out of 
alignment. Note curvature of the side, which 
should be straight. This accident would have 
scrapped any steel barge, but No. 89 kept right 
on going and has remained in service ever since 


service ever since, with no repairs attempted. 
Nor will any repairs be made at least at this 
time, said Mr. Thompson, for despite the crook 
in the side timbers and frame work and the 
pronounced shift in every deck plank, it is as 
staunch and sound as ever. 

‘*Tf 89 had been a steel barge instead of a 


feet of lumber it contains, all is untreated, the 
sides merely having been painted. Despite this 
fact, the barge is in its original condition, with 
thoroughly sound bottom and sides and good for a number of years 
further service. The deck has never been replaced, but in view of the 
rough character of the great many loads it has carried during its long 
career it naturally has suffered and it will have to be partially replaced. 














Barge No. 10, built thirty-one years ago of untreated timbers, being 

recaulked at the wharves of the Mississippi River Commission, New 

Orleans, La. Despite its long and arduous career, Federal . engineers 
believe it fully capable of another decade of service 


without repair 


wooden one, where do you suppose it would 
have been a brief moment after that collision,’’ 
asked Mr. Thompson insinuatingly. 

Another barge, the Q3, moored just across the river.and temporarily 
used as sleeping quarters for three hundred laborers, two years ago, 
while heavily loaded, ran into a pilmg which tore a formidable hole in 
the bottom. Even a woode: barge with the bottom ripped out of -it will 
sink, and the Q3 went down in the twinkling of an eye.. A diver followed 
her down and fixed a mud box over the hole, wheréafter the water was 
pumped out of the hull. Up came the barge with its entire load, and 
it proceeded direct to its destination. Ever since it has been at work, the 
hole never repaired and the mud box still in place. 

‘*The Q3 was built in 1908 and has never to this day-been docked,’’ 
said Mr. Thompson. ‘‘You can work wonders with wood,’’ he added. 

** Wooden barges have proved a big su¢cess and for. durability and 
dependability they can not be rivalled,’? Mr.. Thompson -further said. 
**T am convinced that steel barges would not average ‘half the life of 
those of wood under the same working conditions. The wooden barge 
has the further advantage of having no limit to loading capacity, pro- 
vided of course that you know how to. load them symmetrically.’’ 

The fleet of the Mississippi River Commission will shortly be increased 
by fourteen barges, one derrick barge and one cone casting hull, all of 
them now under construction. They will without exception be of: creo- 
soted southern pine, of which each barge requires 42,000 feet. The 
gunwales are built of 6x12 timbers, the bottom of 4x12-inch plank and 
the decking of 3x6-inch plank, while the floor beams measure 4x8 inches 
and the deck beams 4x10 inches. In purchasing these lumber require- 
ments, Mr. Thompson specifies neither long- nor shortleaf, merely sound 
southern yellow pine, sap no objection. The lumber is creosoted in the 


(Concluded on page 64) 
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Floridans Meet to Study Problems 


Daytona, Fra., Aug. 15.—The Florida Lum- 
ber & Millwork Association (Inc.) held its 
regular quarterly meeting at the Clarendon 
Hotel here, last Thursday and Friday, the two 
days being occupied by an unusually interest- 
ing and constructive program, under the lead- 
ership of President Guy Stoms, of Miami, In- 
vocation was offered by Dr. Watt Lewis, of 
Daytona Beach, and an eloquent address of 
welcome delivered by B. F. Brass, mayor of 
Daytona, in which he emphasized particularly 
the great. advantages of codperation. H. R. 
Mahoney, of Jacksonville, made the response. 

Secretary J. P. Williams, of Orlando, sug- 
gested that a committee of five be appointed as 
a conference committee to take up any mat- 
ters which might be necessary with any other 
associations with which relations might be had, 
this committee to concern itself especially with 
relations between wholesaler and retailer. A 
motion was carried, instructing the president 
to appoint a committee of five retailers from 
the association membership to act as a confer- 
ence committee. 

After a short talk by President Stoms and 
a report by Treasurer J. B. Wand, of Jack- 
sonville, showing that the association’s finances 
were in very excellent condition, Secretary 
Williams delivered his report. He said in 
part as follows: 

Let me stress the importance of proper credit exten- 
sion. Years ago this association adopted a uniform 
application credit blank which, if properly filled out, 
will give you all the necessary information and pro- 
tection in the extension of credit. Remember, suc- 
cessful business demands proper volume, but there is 
no amount of volume which will make a successful 
business unless the goods are paid for. For the last 
year, State building inspectors have been compiling 
a uniform building code for Florida. Let me recom- 
mend that you watch the building codes and any pro- 
posed changes in them, so that the sale of our prod- 
ucts will not be legislated away from us without our 
knowledge. Let me recommend proper installation of 
cost systems. Whether we are making a profit or los- 
ing money, we should at all times know the exact 
standing of our business; we should pride ourselves 
on having the courage to face the facts whether good 
or bad. In this connection I want to compliment the 
members on the fine spirit shown during this period 
of reconstruction. We have passed through trying 
times, but we are close to the time when this State 
will take its place as the most prosperous in the na- 
tion. Remember, we are the builders; upon us, to a 
great extent, depends the proper upbuilding of the 
State. 


Discussicn on Trade Conditions 


A round-table discusssion of trade conditions 
followed. H. R. Mahoney reported business 
fairly good in Jacksonville. Building permits 
for the month were over $1,000,000. Elmer V. 
Shaw, reporting for Tampa, St. Petersburg 
and Ft. Myers district, said that there had been 
no change in business. Collections were some- 
what tighter, distressed stocks nearly all gone. 
Alex J. Cureton reported for Miami that stocks 
had been reduced from 135,000,000 feet. to 35- 
000,000 feet. Collections have shown but lit- 
tle improvement. Joe M. McCormick, of Or- 
lando, said that business over in the central 
district is rather unprofitable because of the 
number of yards and competition from some 
outside dealers. He called attention to the im- 
portance of holding down stocks and increasing 
turnover. Spencer Lainhart, of West Palm 
Beach, stated that sales have been somewhat 
poor but that distressed stock has been greatly 
reduced. W. F. Sneed reported some distressed 
stock in the Lakeland district. Collections are 
fairly good and run higher than sales. A pro- 
gram encouraging better homes would be put 
on in Lakeland in September. Rush H. Todd 
_ reported that business was somewhat better in 
the Ocala district with collections fair. How- 
ever, volume is still small and competition 
keen. L. F. Collier, reporting for the Ft. 
Pierce district, stated that volume is below nor- 
mal with principal demand at present for re- 
pair work. 

“What Should the Retailer Do to Increase 


His Business?” was discussed by J. B. Arnold, 
of Groveland, and P. J. Feitner, of Osceola. 
Their addresses were of such general interest 
that it was decided to publish them in bulletin 
form. “What Should the Wholesaler Do to 
Increase Hiis Business?” was the subject 
treated by Rush H. Todd, of Ocala, whose 
keynote was that “through proper service, any 
business is bound to increase.” 

After luncheon the question of “What Should 
the Manufacturer Do to Increase His Busi- 
ness?” was considered. W. A. Hamilton, of 
Jacksonville, stated that the mills would have 
to sell close to compete with western products, 
and should coéperate more closely with whole- 
salers. J. W. McNair of Orlando, speaking on 
the same question, said manufacturers should 
use utmost care in loading cars, being sure to 
segregate lengths and grades and thereby sav- 
ing retailers great inconvenience and expense. 

Joe M. McCormick, of Orlando, spoke inter- 
estingly on keeping inventories and on central 
warehousing. L. F. Collier commented on re- 
ducing inventories through codperation, stat- 
ing that Ft. Pierce dealers were buying from 
each other wherever possible and thus reduc- 
ing their stocks. W. F. Sneed spoke on the 
Central Florida Traffic Bureau, his remarks to 
be disseminated in bulletin form. President 
Guy Stoms spoke at some length on the dis- 
crimination against Florida shippers of freight. 

Secretary Williams made an announcement 
to the effect that a president’s prize would be 
offered for district meeting activities and a 
secretary prize for codperation. The meeting 
thereupon split up into three group meetings— 
one of millwork manufacturers, another of re- 
tailers and the third of associate members. 

Friday morning, Calvin Wylie, secretary of 
the People’s Building & Loan Association of 
Daytona Beach, explained the attitude of the 
building and loan associations toward building 
material men and home builders. He thought 
it would be a good idea for the lumbermen to 
get in touch with the State League and work 
out some of the existing troubles. He was not 
entirely satisfied with the lien law and thought 
it unsatisfactory to the lumbermen. 

S. Adams, State building and loan exam- 
iner. pointed out the lack of codperation. It 
is often a case of who arrives on the property 
first, the material man, the loan association or 


others who may have a hand in the construc- . 


tion, as to who would be protected in the pay- 
ment of the account. There seems to be no 
systematic way of securing a loan or the pro- 
tection of the building material men or build- 
ers. Many of the building loan associations 
seem more interested in refinancing than in 
new construction. Mr. McCormick suggested 
a clearing house where the building material 
men would submit the plans and financial prob- 
lems of the builder and have the matter investi- 
gated as to whether he would be able to pay. 
Mr. Mahoney said building and loan associa- 
tions should go farther than just to loan money. 
Some do not even ask who the builder is. 


Problems of Millworkers 


At a meeting of the millwork division, a 
number of problems were discussed, particu- 
larly the increasing inroads of substitutes. A 
motion was adopted calling upon the president 
to appoint a committee of millwork manufac- 
turers to call on various county and municipal 
boards in the interest of their product and par- 
ticularly of local trade. 

In the retail dealers’ group meeting, the dis- 
cussion of the question “What Percentage of 
Sales are Building Material and Substitutes for 
Wood? Why?” developed the fact that the high 
sales of substitutes and building materials over 
lumber, which ran from 10 to 80 percent, was 
due to systematic advertising creating demand. 
It was also pointed out that because of build- 
ing codes, materials other than lumber were 
necessary in some sections. It was the con- 
sensus of opinion that business would improve 


Chicago is the 
“Great Central Market” 


—the greatest distribu- 
ting center in the world, 
with thirty-eight railroads 
radiating in every direc- 
tion, utilizing 110 thou- 
sand miles of trackage. 

Package car service 
will make deliveries to 
you, anywhere within 100 
miles, the day following 
receipt Of your order in 
Chicago. 


Rush Orders 
Our Specialty 


Bartholomew’s new modern warehouse, capa- 
ble of storing two million feet, is directly con- 
nected with these vast distributing facilities. Send 
your rush orders to us,—the house of efficient and 
courteous service. 

FLOORING 
ceomt KiANPaMARRE WOOD LUMeER 
Wire our expense for prices. Satisfaction guaranteed. 
Flooring shipped direct from mill, or locally from Chicago 
Any quantity, delivered anywhere. 





Earl Bartholomew 








New Address—3403 West 48th Place, Chicago. Phone Virginia 0500 
8-20-27 














Facilities 
When the demand for lumber is at its peak, you 
want a plant capable of maintaining maxi- 
mum production. That’s the kind of plants 
we’ve been designing and building since 1890. 
As for example :— ; 
E. L. Bruce Co., Memphis, Tenn. 
Little Rock, Ark. 


Let our engineers plan a new mill or remodel 
your present plant. 


“THRALLESHEA 


ICAL SAWMILL ENGINEERS AND DESIGNERS > 
| Lake Charles,La. | | 












































Fix Your Credit Loss 


in Advance 


You can state pretty aceurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

hus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 





























OF NEW YORK 
511 Locust St. 1751 Ill. Mer. Bank Bldg. 537 Mer. Exch, Bldg., 
St. Louis; Me. Chicago. Hl. San Francisco, Cal. 
2) 
© Established 1847 
C. B. Richard & Co. 


Foreign Forwarders, 
Customs Brokers, We 
handke all classes of 


29 Broadway, NEW YORK 


Ocean Freight and discount ratte 
Brokers for exports & imports 





Special department handling export lumber shipments 
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toShip Over 


By reason of our central location, 
the wonderful railroad facilities at 
our disposal and our complete stocks 
in yard, we are able to offer lumber 
buyers a superlative service. Distri- 
butors from St. Louis for 87 years. 
Straight or mixed cars. Depend- 
able values in 


YELLOW PINE TIMBERS, 
YARD AND SHED STOCK 


West Coast Sidings and Finish, 
Western White Pine Barn Boards 


BOECKELER 
LUMBER COMPANY 


St. Louis, Mo. 
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A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 


COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AND TRAIL” “THE WOODS” 
“iN FOREST LAND.” ETC 
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Douglas Malloch 1 known all over America, 
swherever people gather to hear clean storves, 








evenings, and read aloud of listen 





enjoy happy 

to verse such as bus, filled wuh homely senu- 

ments and a happy spint. “The poct whe 

mahes lrwing a joy,” they say of tum. 

Thu new collecnon contains favontes that 

Mr. Malloch has reed or recited throughout 

the country. All aides of life and humor are 
bur perhaps the commonest note 1 

the one struck im the lines, “His Hertage,” 

where @ father says to Ins boy: I know youll 


, get along,” and adds 
“a “I know, somehow or other, 


A whole lot of your mother, 
And « little of your dad.” 























A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 


A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 


431 S. Dearborn Street, Chicago 








this fall, but no great increase was looked for 
in the immediate future. 

The association adopted the following reso- 
lutions : 


That taxes on estates or transfer of property by in- 
heritance, belonged to the State government and the 
Federal government should now withdraw from this 
field; that the association go on record as being of the 
opinion that the present corporation tax rate of 13% 
percent is excessive and should be reduced to 10 per- 
cent; that Florida cypress manufacturers be urged to 
give more study to “supplying a product that will 
meet the particular requirements of millwork manufac- 
turers and endeavor to furnish them a product that 
will more nearly fill their needs;” that no retail lumber 
yard be forced to carry No. 3 framing but may carry 


both Nos. 2 and 3 grades if there is a demand: that 


there be closer codperation between the retail and ag. 
sociate members, 


It was voted to hold the next quarterly meet- 
ing in Miami, Nov. 8 and 9, in connection with 
the Hoo-Hoo Annual. 

There was an attendance at this meeting up- 
ward of 150 members, many accompanied by 
their ladies. Thursday evening there was held 
a sumptuous banquet, enlivened by an excellent 
entertainment program and followed by a 
dance. ‘BERBERA AZZEZLES 

THE LARGEST glass-sand deposits in the world 
are located near Ottawa, III. 


Clubs Hold Summer Outings 


Thirty-Five New Jerseyites Play 


New York, Aug. 16.—C. F. Albert and J. A. 
Thomas tied for first place in Class A at the 
August tournament of the New Jersey Lum- 
bermen’s Golf Association, held last Tuesday 
on the links of the Yountakah Country Club. 
The winners scored 75 each, one notch ahead 
of L. J. Cook, with a 76. 

A. R. Carpenter was the Class B victor, with 
a net of 64, and Thomas B. Betty was second 
to him with a net of 68. There were thirty- 
five golfers out, despite a heavy forenoon 
downpour. 

Mr. Carpenter announced that beginning with 
the September tournament he would put up 
a prize of one dozen golf balls to be competed 
for by guest players. 


Buffalo Lumbermen Plan Play Day 


Burrato, N. Y., Aug. 15.—Committees have 
been named and the program. completed for 
the annual outing of the Buffalo lumbermen 
and their families, to be held at East Aurora 
and Elma on Aug. 24 under the auspices of 
the Buffalo Lumber Dealers’ Credit Associa- 
tion. The committees are as follows: Gen- 
eral, F. F. Sullivan, chairman; Walter R. 
Sloan and C. Ashton McNeil; golf, Harold 
Hauenstein, chairman; games, William P. 
Betts; ladies, E. W. Maischoss, chairman, and 
C. J. Ehrmann; children, John J. Jacobs, chair- 
man, John A. Mindnich and Arthur A. Forbes; 
tickets, John S. Tyler and T. J. Griffin; eats, 
Clark W. Hurd, chairman, B. H. Hurd, A. J. 
Hurd and T. R. Hurd. The annual golf tour- 
nament will be played in competition for the 
Buffalo Lumber Dealers’ Association cup, 
which is now held by William J. Brady. A 
large attendance of lumbermen and_ their 
families is expected at the outing and Presi- 
dent Burton H. Hurd has urged members of 
this organization to attend. 


Outing of Nylta Club 


New York, Aug. 15.—One hundred and fifty 
members of the Nylta Club attended the annual 
outing held last Wednesday at Coney Island. 
The new Half Moon Hotel was headquarters 
for the lumbermen, many of the older men of 
the trade joining with the youngsters in an 
afternoon and night of unalloyed merriment. 
An appetizing program of entertainment fea- 
tured the dinner hour. 

Vaudeville acts were supplied under the di- 
rection of Carlton M. Hub, the lumber im- 
presario, and after the feasting of eyes and 
inner-men, the Nyltarians found their way to 
the board walk and were literally turned loose 
on the resort. 

There were no speeches; no artificial means 
were employed to create a good time. There 
was good music and good food and there the 
club’s responsibility ended. Yet, everyone said 
it was one of the most successful summer 
affairs ever staged by Nylta and it sharpened 
wits and appetites for the big program of 
meetings being arranged for the fall and 
winter. 


The committee in charge of the outing was 
composed of Frank Williams, president of 
Nylta, chairman; James E. Thornton, Conrad 
aaa Benjamin Hitching and H. B. 

oO. 


I!linois Lumbermen in Golf Tourney 


BLoominctToNn, Itt., Aug. 15.—Over 100 took 
part in the first annual golf tournament held by 
the McLean County Lumbermen’s Club at 
Maplewood Country Club here last Thursday. 
The grand prize was won by Roy Miller, of 
Normal, with a score of 64. 

The blind bogey contest was won by L. E. 
DeCamp, of Chicago. Lee Grant, of St. 
Charles, had the least number of putts for the 
day, 27 in all. E. Van Gundy, of Decatur, won 
the prize for the most birdies in 18 holes. F. 
S. Kelley, of Springfield, had the largest num- 
ber of putts, numbering 53. L. R. Grant, of 
St. Charles, took the honor of the greatest 
number of par holes, with 14. He also had 
the low score for nine holes, with 37. C. R. 
Dewey, of Peoria, had the most strokes for 
18 holes. 

Luncheon and dinner were served in honor 
of the visiting lumbermen, and the affair was 
such a success that it was voted to make it an 
annual affair. 

W. W. Tilden, W. S. Harwood, George W. 
Parker, Park Enlow, Henry Bernz, jr., and 
E. P. Krum constituted the committee in 
charge of the tournament. 


Eighth Illinois District Outing 


SateM. Itv., Aug. 15.—The August meeting 
of the eighth district of the Illinois Lumber & 
Material Dealers’ Association was a day of 
play. It was held here last Friday at the beau- 
tiful Rainey Country Club. Sharply at noon 
the dinner call was given and fifty-six hungry 
lumbermen and wives of lumbermen sat down 
to a real country fried chicken dinner. Music 
was supplied by a local orchestra under the 
leadership of the son of A. Stewart. local lum- 
berman of Salem. Community singing under 
the leadership of “Jim” Bryan, State secretary. 
started the dinner in the right way. H. Son- 
neman, of Vandalia, president of the eighth 
district, was in the chair, but turned the meet- 
ing over to Mr. Bryan. 

After the dinner, Mr. Bryan introduced Ray 
Durham, of Harrisburg, vice president of the 
State association; Rolla Treece, of West Frank- 
fort, State director, and the local arrangement 
committee, C. A. Porter and Arthur Stewart. 
Through Mr. Bryan, the committee told the 
members that the club was theirs to do as they 
chose. Some played golf, led by “Bill” Joyce, 
State field secretary; others pitched horse shoes, 
and C. A. Porter was the leader in the new 
national pastime. The lake drew its share, 
especially so when a few local bathing beauty 
contestants appeared. Other members of Izaak 
Walton’s families tried their luck with the 
rod and reel. Cards was the favorite pastime 


for the ladies, and when a southern Illinois 
thunder shower appeared, the men added to the 
card games in force. 

Just before the members began to leave for 
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their various homes, Mr. Sonneman called a 
short business session to order. Rolla Treece 
moved that a vote of thanks be given to C. A. 
Porter and A. Stewart for their efforts to fur- 
nish such an enjoyable day, also to the Rainey 
Country Club for its hospitality. This was 
readily seconded and passed. An effort to 
name the place for the September meeting was 
then made, but allowed to go over for the 
time being. wseaaanawuaee 
Company Employees in Picnic 

Soutn Benn, Inp., Aug. 15.—The sixth an- 
nual picnic of the Indiana Lumber & Manu- 
facturing Co. employees was held at Riddles’s 
Lake Aug. 13. The factory as well as all 
branch yards were closed all day for the out- 
ing. A program of games and contests had 
been prepared by the committee in charge, com- 
posed of Fred Bickel, Frank Leibhardt, Rus- 
sell Miller, Otto Warren, Joseph Reindl and 
George Jones. A ball game between the main 
yard and the branch yards featured the picnic, 
while dancing as well as a beauty contest, was 


held. esuasanaaunaeas 


Columbus Wholesalers Play Golf 


CotumMsus, Onto, Aug. 15.—The Red Snap- 
pers are golf champions of the Columbus 
Wholesale Lumbermen’s Club as a result of a 
tournament with the Blue Gills of the same 
club over the Elks Country Club course near 
the Ohio capital city, Aug.°13. One point de- 
cided the issue. 

R. C. Brokaw, Teachout Sash, Door & Glass 
Co., captained the Red Snappers and Harry D. 
Jones ied the defeated Blue Gills. Mr. Jones 
is Columbus manager for the Long-Bell Lum- 
ber Co. 

There were few contestants but stiff opposi- 
tion in the bridge tournament, with the golf 
tournament an annual club event. Ralph 
Adams, Adams-Winn Lumber Co., and Merril 
Winn, Huttig Sash & Door Co., finally won 
out over Ivan V. Anderson, W. M. Ritter 
Lumber Co., and Harry Baumeister, Central 
West Coal & Lumber Co. 

Credit for the peppy event is due Walter E. 
Morgan, of the Morgan Lumber Sales Co., 
chairman, and other members of the committee 
in charge of arrangements. The first regular 
fall meeting of the club will be held Sept. 3. 


Philadelphia Golfers in Tournament 


PHILADELPHIA, Pa., Aug. 15.—The Lumber- 
men’s Golf Club of Philadelphia held an en- 
thusiastic meet at Rolling Green Country Club 
this afternon, with President John I. Coulburn 
landing first honors in a close finish. James 
A. Finley and E. C. Strong were the hosts of 
the day. Mr. Coulburn annexed top honors 
with a card of 103-26-77, while M. W. Jones 
was second with 94-16-78. J. Anderson Ross, 
widely known as a golfer as well as one of 
the leading lumber merchants of the city, ‘is 
the official handicapper but as he was away 
on a trip, Porter Payne acted in that capacity. 
Mr. Payne himself grabbed third prize with 
90-12-78, while Elmer Troth was fourth with 
94-16-78. 


Cahokia Lumbermen in Day of Play 


Acton, Itu., Aug. 15—Members of the Ca- 
hokia Lumbermen’s Club and their ladies and 
children, numbering nearly a hundred, attended 
the annual outing held here at the Rock 
Springs Country Club, on Aug. 9. Various 
outdoor and indoor amusements were indulged 
in, including a golf tournament which began at 
9:30 o'clock, first prize for which was won by 
Louis Buenger, of the Granite City Supply 
Co. Other winners were Al Vieth, of Granite 
City, and Val E. Reis, of the Wood River Lum- 
ber & Supply Co. In the visitors’ tourney, 
Todd Clark, of the Great Southern Lumber 
Co., won first prize; Mr. Bickle, of St. Louis, 
second; Mr. Corrigan, of St. Louis, third, and 
Mr. Munger, fourth. In the horse shoe con- 
test, the team composed of Messrs. Junghaus 
and Anger won first place and was presented 
with a cup, the Reis-Buenger team taking sec- 


ond place. In the girls’ race, three members of 
the Kienstra family won first, second and third 
prizes, respectively. At indoor sports, Miss 
Brinkmar won first prize in the bunco game, 
Mrs. Prayuer, first prize in pinochle, Miss 
Flannery, first prize in bridge. 

A golfer’s luncheon was served, which was 
attended by twenty-eight men and women, and 
a dinner was also tendered in which ninety 
men, women and children took part. 


LUMBER CLUBS | 


Hears Talk on Pepping Up Business 

Evxuart Lake, Wis., Aug. 15.—The Eastern 
Wisconsin Lumbermen’s Club met at the Seib-. 
kins Hotel here on Aug. 11, to hear F. S. Dur- 
ham, of the W. J. Durham Lumber Co., Nee- 
nah, Wis., tell how his firm has “pepped” up its 
retail business and also how it has increased its 
volume on prepared roofing. Mr. Durham told 
of the many sales features his company utilizes 
in its business. 

In his talk, he touched on friendship be- 
tween competitors, and advised the lumbermen 
to keep their competitors under obligation by 
fair treatment, courtesy, consideration, and 
kindness. If this is done the competitor will 
become the best asset of the business. He de- 
clared that cheating and unfair competition 
injures the perpetrator more than it does the 
other dealer. 

William Flood, of the George T. Rayne 
Lumher Co., Plymouth, president of the club, 
presided at the meeting. It was called at 10:36 
a. m., and a chicken dinner was served at noon. 
In the afternoon a golf tournament was played. 


Pittsburghers Hold Cost Meeting 


PitrspurcH, Pa., Aug. 16.—A well attend- 
ed cost meeting of the Pittsburgh Lumbermen’s 
Club was held last Thursday afternoon in the 
William Penn Hotel. It was presided over by 
W. C. Moore, of Wolfe & Co., Philadelphia. 

There was a review of opinions on the lum- 
ber business in Pittsburgh for the first six 
months of the present year. Mr. Moore set 
up a program for future studies in costs and 
was authorized to make a comparative record 
between concerns with low and high overhead 
costs. He plans to have within a month a 
meeting of all bookkeepers in the industry so 
that work may be coordinated in getting out 
comparable information. 

Members of the club, some of them accom- 
panied by members of their families, left Mon- 
day morning in a special car attached to a 
Pennsylvania train for Tacoma, Wash., to at- 
tend the National retailers’ convention. The 
party numbered eighteen. Several others had 
started a few days previous. 


Discontinue Old Grading Practice 


Batimore, Mp., Aug. 15.—Copies of the 
resolution adopted by the managing committee 
of the Baltimore Lumber Exchange at its last 
meeting relative to the inspection of longleaf 
pine, so as to bring the practice of the ex- 
change into conformity with the rules of the 
Georgia pine association, have been sent out 
to the members of the Baltimore body. The 
resolution sets forth clearly the discontinu- 
ance of the method that has been countenanced 
here for a long time. It reads as follows: 

The inspection committee instructs inspectors that in 
the inspection of longleaf pine it must be inspected 
and graded in the form in which it was shipped; that 
is to say, each piece must be counted and graded for 
the full size and length in which it was shipped. In- 
spectors are not permitted to cut a piece down in size 
or length in order to raise the grade, unless agreed 
upon by buyer and seller, and so noted in tally. 

The resolution was framed by the inspection 
committee of which W. Hunter Edwards, of 
B. W. Edwards & Sons, is chairman and which 
includes George E. Waters, of George E. 
Waters & Son; R. Baldwin Homer, of the 
R. B. Homer Lumber Co.; Ridgeway Merry- 
man and Henry Suchting, of William Suchting 
& Sons (Inc.). 











NorthernWoods 


Rust-Owen Lumber Co. 











DRUMMOND, WIS. 


Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 


Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 








Some Attractive Values 


4/4 Birch No. 1C.&B....350,000" 8/4 Maple No. 2 Common. ,75,000° 

4/4 Birch No.2 Com. .. .75,000’ 4/4 Basswood No.1 C.&B..45,000° 

4/4 Birch No. 3 Com......, 150,000" 8/4 Basswood No.1C &B..28,000° 

4/4 Maple No. 1C. &B.....75,000" 8/4 Basswood No. 2 Com...18,000° 

8/4 Maple No.1 C.&B....100,000° 8/4 Ash and ElmL. R.......10,000° 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 


FIFIELD, WISCONSIN 


JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munisjng, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine 
Spruce. Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 

















Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window ames, Mouldings t 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
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Surface Measure 


ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
poo. doors, sash, blinds, door and window 

ames, etc,etc. Send for circular containing 
sample pages. 


Pocket Size (434 x 64") $5.00, Postpaid. 


American Lumberman 


431 So. Dearborn St.,CHICAGO, ILL. 
ll 
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Service 
| You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily es of 


300,000 feet of 
BAND SAWN AND KILN DRIED 


N. C. PINE 


ROUGH or DRESSED LUMBER 
3 You'll find our prices 


right and our quality 
pe unexcelled in 


| s Partition, Ceiling, 
| Se Moulding, Trim, 
’ Lath, Dimension. 


Inquiries and orders solicited 
for rail or water shipment. 


Surry Lumber Company 


| Manufacturers Incorporated 1885 


| %h Floor Union Baltimore, Maryland 


pe 





si Why Worry 


about holding your trade when 
you can get lumber like our 


at ON. C. Pine Sim" 


Roofing 
Long and Shortleaf Yellow Pine—rough 
or dressed—Car and Cargo mets 


Ellington & Guy, Inc., * RICHMOND. VAY 











Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


























| Gummer Cypress Go. 


Mitls: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed | 
} Shingles and Lath | 









| Sales Office, 300 Madison Ave., New York City 


ae 








Sell Us 
Your 


DIMENSION 
STOCK 


AND HARDWOODS 


The W. A. Noble Lumber Co. 
1206 First National Bank Bldg., Cincinnati, O. 











es 


What sre Associations Are 
Planning and Doing 


Aug. 22—West Coast Lumbermen’s Association, Ta- 
coma, Wash. Midsummer meeting. 

Aug. 22-28—National Retail Lumber Dealers’ Asso- 
ciation, Winthrop Hotel, Tacoma, Wash. An- 
nual. 


Aug. 23—Northern Hemlock & Hardwood Manufac- 
turers’ Association, Green Bay, Wis. Mass 
meeting of timber owners, sawmillers and pa- 
per manufacturers. 

Sept. 13—Plywood Manufacturers’ 

Palmer House, Chicago. 


Sept. 13—Roofers Manufacturers’ Club, Columbus, 
Ga. ae at plant of H. Dixon Smith 
(Inc. 


aot, 14—National Lumber Exporters’ Association, 


Association, 


almer House, Chicago. Semiannual. 

Sept. 14—Hardwood Interior Trim Manufacturers’ 
Association, Congress Hotel, Chicago. Fall 
meeting. 

Sept. 15—American Walnut Manufacturers’ Asso- 
ciation. Meeting at Association’s office, 616 


South Michigan Avenue, Chicago. 

Sept. 15-16—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual, 

Sept. 20—Alabama-West Florida Mill Managers’ 
Associgtion, Kaul Lumber Co., Tuskegee, Ala, 

Oct, 6—Empire State Forest Products Association, 
Syracuse, N, Y. Headquarters, Hotel Onondaga; 
meetings, College of Forestry Building, Annual. 

Oct. 15—Louisiana Retail Lumber Dealers’ Asso- 

ciation, Baton Rouge, La. 

Oct. 28-29—Alabama Lumber & Building Material 

Association, Battle House, Mobile, Ala. Annual. 


Nov. 3-5—California Retail Lumbermen’s Associa- 
yen AsemanGein Hotel, Los Angeles, Calif. 
nnual, 


Nov. 8-9—Florida Lumber & Millwork Association, 
Columbus Hotel, Miami, Fla. Quarterly meet- 


ing. 
Nov. 9-10-11—Concatenated Order of Hoo-Hoo, Col- 
umbus Hotel, Miami, Fla. Annual. 


Nov. 16-17—Southern Sash, Door & Millwork Man- 
ufacturers’ Association, Ansley Hotel, Atlanta, 
Ga. Annual, 


California Retailers’ Date for Annual 


San Francisco, Cauir., Aug. 13.—J. E. Fra- 
ser, secretary-manager of the California Retail 
Lumbermen’s Association, this city, advises 
that at a meeting of the directors of the asso- 
ciation, together with secretaries of the local 
lumber clubs, held Aug. 6 at the Samarkand 
Hotel in Santa Barbara, it was decided to hold 
the next annual convention of the association 
on Nov. 3, 4, and 5 at the Alexandria Hotel, 
Los Angeles. It is planned to use the entire 
mezzanine floor of the hotel for exhibits of 
manufactures etc. 

While no definite plans for the convention 
have been made as yet, Secretary Fraser ex- 
pects it to be the best ever held. Special en- 
tertainment will be provided by Los Angeles 
members, including a visit to a moving picture 
studio at Hollywood. 

The association endorsed the “Build a Home 
First” movement promulgated by the New 
Jersey Lumbermen’s Association, and it is the 
consensus that if each California lumberman 
would get behind this movement it would help 
instill in the minds of the American people 
the desire to own a home. 


Plans for 1928 Wisconsin Annual 


MiLwavuKeE, Wis., Aug. 16.—The annual 
convention of the Wisconsin Retail Lumber- 
men’s Association will be held at the Milwau- 
kee Auditorium next year, according to an an- 
nouncement by Don S. Montgomery, secretary, 
just before he left for Tacoma. The conven- 
tion for many years has been held at the Hotel 
Pfister and a questionnaire sent out this year 
showed that the members still prefer the hotel 
above other places. 

The management of the Pfister, however, has 
informed the association that it does not now 
desire to take conventions that have exhibits, 
due to the extensive remodeling which was 
done there last year, and the installation of 
new furniture and rugs. This has compelled 
the change in the place. 

The dates of the convention have also had 


to be changed on account of previous bookings 
at the Auditorium, and the new dates will be 
Feb. 21, 22 and 23. 

The main arena of the Audinesiam will be 
used for exhibits, thus having them all on one 
floor, and all one size, 14 feet wide and 9 feet 
deep, a distinct advantage to exhibitors. 

The business sessions will be held in Juneau 
Hall, just off the main arena. 


Walnut Manufacturers to Meet 


Announcement is made by George N. Lamb, 
secretary of the American Walnut Manufac- 
turers’ Association, Chicago, that a meeting of 
the organization will be held on Sept. 15 in 
the association’s offices at 616 South Michigan 
Avenue, Chicago. 


Plywood Manufacturers to Meet 


Announcement is made by M. Wulpi, com- 
missioner, Chicago, that the Plywood Manu- 
facturers’ Association will hold its next meet- 
ing in Chicago on Sept. 13, at the Palmer 
House. Mr. Wulpi states that “all members 
are urged to note this date and to be on hand, 
as much business important to the plywood in- 
dustry is to be considered.” 


West Coasters Meet in Canada 


Vancouver, B. C., Aug. 13.—During the last 
few months, British Columbia lumbermen have 
been represented at many of the monthly meet- 
ings of sales managers of West Coast Lum- 
bermen’s Association mills. Yesterday the 
Washington and Oregon lumbermen returned 
the compliment by holding their meeting in 
the beautiful new Georgia Hotel here. 

The meeting, with Robert B. Allen, secretary 
of the West Coast association, presiding, con- 
vened at 10 o’clock. At 12:30 o’clock a buffet 
lunch was served in the same room and the 
meeting was carried on through until 3:30 this 
afternoon, adjourning in time to allow many 
of the southern visitors to depart on the 4 
o’clock train. 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
John M. Gibbs, newly appointed manager of 
the National Lumber Trade Extension Bureau, 
and H. S. Stronach, of the field staff of the 
West Coast Lumber Bureau, addressed the lum- 
bermen on the subject of trade promotion. A 
keen interest in this subject was shown by the 
gathering. 

Discussion of market conditions from each 
of the districts indicated a strengthened con- 
dition in the fir industry and a note of con- 
servative optimism followed the reports of con- 
ditions. The condition of stock in both the 
producing and consuming territories coupled 
with good crop conditions and the generally 
prosperous condition of large lumber consum- 
ers, such as the railroads, seemed to give ample 
reason for a better tone, and this was particu- 
larly noticeable among Canadian producers. 





Over NINETY thousand dollars of Federal! 
funds have been allotted under the Clarke- 
McNary reforestation act to Oregon and 
Washington for codperative forest protection 
during the current fiscal year, according to the 
district forester’s office at Portland, Ore. The 
Oregon allotment will be $47,455 and the 
Washington allotment $44,242, a total of $91,- 
697. This is a substantial increase over 1926 
which: shows expenditures for Oregon $39,139 
and Washington $33,220, a total of $72,359. 
The present allotment is the largest yet made 
under the Clarke-McNary law. 
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What’s Hard to Understand 


Perhaps I know some easier way 
To do the thing you have to do, 
And I may struggle long today 
With something you could help me through. 
Perhaps some neighbor down the street 
Might give, or need, a helping hand, 
And yet we never seem to meet— 
And that’s what’s hard to understand. 


Perhaps today I have a loss 

That your advice would turn to gain, 
Or I could help you put across 

Some dream of yours, and save you pain, 
Perhaps some fellow down the track 

Might show us ways that he has planned, 
But brotherhood we seem to lack— 

And that’s what’s hard to understand. 


Perhaps a man’s experience 

Was never meant for him alone, 
Perhaps the gifts of Providence 

Were meant for all of us to own, 
Perhaps some fellow up the state 

Could help our business to expand, 
And yet some people even hate— 

And that’s what’s hard to understand. 


Perhaps we’re missing lots of fun, 
Perhaps we’re losing lots of coin, 
Perhaps we all could work as one, 
If hand in hand we’d only join. 
United hearts make home come true, 
And states unite to make a land, 
But men in business seldom do— 
And that’s what’s hard to understand. 


We See b’ the Papers 


Money is easy in Wall Street. Easy to what? 

No young man ever got ahead who got it 
the night before. 

The land of liberty seems to have become 
the land of liberties. 

The Father of Waters on a rampage is no 
respecter of drying schedules. 

It is all right to go West, young man, but 
apparently not in an airplane. 

Baseball, like business, occasionally becomes 
a contest to see who can lose the least. 

Plays used to be written for posterity ; now 
they are written much like a daily paper. 

A market authority says that nobody ever 
got rich buying bonds. Nor went broke. 

Someone ought to write a popular song, “I 
Wonder Where the Underwear Has Gone.” 

A baseball broke Buster Keaton’s nose, and 
Lon Chaney thinks Buster has all the luck. 

There are now 300,000 Christians in Uganda, 
Africa. We wondered where they had gone. 

Lindbergh refuses introductions, Lindy’s de- 
sire being to introduce aviation, not himself. 

They call the Cubs a mystery team. No man 
yet was ever able to understand another man’s 
success. 

Bob Becker says there is no defense against 
a skunk, and we bet he didn’t learn it in 
the woods. 

And no man, if he was honest about it, was 
ever able to understand his own success, for 
that matter. 

It may’ be hard to keep a good man down, 
but there always seem to be plenty of people 
willing to try. 

We don’t know about the mosquitoes, but 
the Coolidges certainly haven’t found the in- 
surgents as bad as expected. 

Judging from the success of the Cubs, what 
a lot of other National League teams need is an 
American Association infield. 

One reason why there is less buying this 
year is because people are kept busy paying 
for what they bought last year. 


_ A hatful of Luther Burbank’s popcorn seed 
is worth $2,000, which is considerably more 
than many another hatful is worth. 


Speaking of court costs and lawyers’ fees, 
the best example of the high cost of living that 
we know of is Sacco and Vanzetti. . 


The fact that there are snakes in Brazil that 
eat snakes larger than themselves ought to give 
Mr. Loree a lot of encouragement. 


With the administration sponsoring a prize 
fight and the Association of Commerce a rodeo, 
culture is going forward in Chicago by leaps 
and bounds. 


Courtney is working on his radio for his 
transatlantic flight. Well, any woman can tell 
you that, if he is working on his radio, he 
will never go. 

Four months’ fight on the European borer 
has destroyed 95 percent of these pests. A 
lot of lumbermen wish they knew the method 
employed so it could be used in their own 
offices. 


Send your used razor blades to the Chicago 
Junior School, 162 North State Street, Chicago, 
Ill. A steel company has offered to build a 
cottage for the boys in exchange for a million 
of them. 


An iceberg has been measured which con- 
tained enough ice to supply every refrigerator 
in the United States for a year. Some day we 


_shall be getting our ice every day by airplane 


from Iceland. 


A deed dated April 11, 1760, was recently 
recorded at .Exeter, N. H. The deed, which 
has just been discovered, was perfectly good; 
which is not surprising, as it generally takes 
about that long for a good deed to be found 
out. 


The Chicago police department’s solution of 
the crime situation is to chase all of the crimi- 
nals out of town so they will go to New York. 
Which might not be so bad were it not for the 
fact that the New York police department’s 
solution of the crime situation—but you can 
write the rest of it yourself. 


SAG 22S eaae: 


People We Know 


We know a girl who is so poor at mathe- 
matics that she can’t even add salt to potatoes. 

We know a traveling salesman who fell out 
of bed in a Pullman, and now he has a berth 
mark. ‘a: 


Saaeeeaeaaeeaaai 


Welcome Back 


A shack by the river is better, I say, 
Than a mansion where all of the folks are 
away, 


As long as there’s someone around the old 
shack 

To cook up some supper and welcome you 
back 


I never was handy at hating the rich, 

For, rich folks or poor folks, that isn’t the 
hitch. 

It’s people that matter, not money they own. 

The rich man is poor when he’s living alone, 

And the poor man is rich when there’s some- 
one about 

To welcome him home with a laugh and a 
shout. 


I wouldn’t object to a house on the hill, 

Spurn any man’s millions, for nobody will, | 

But the house must have someone inside it 
somewhere, 

Have someone inside it to help and to share. 

I’ll live in a castle that’s fit for a king, 

But, when it’s a castle, that isn’t the thing; 

What makes it a place that’s a place I desire 

Is somebody’s table and somebody’s fire. 

A shack is a castle, a castle a shack, 

Depending on whether it welcomes you back. 




















Mixed Cars That 
Put Money 
in Your Pocket 


Meadow River mixed cars of 
several kinds of hardwood floor- 
ing, hardwood trim and Yellow 
Poplar bevel siding make money 
for lumber dealers. They enable- 
you to buy fairly small quantities 
of each, yet buy by the carload— 
and you know when there’s an 
extra profit to be had, you might 
as well get it. 


Meadow River products are 
well known products with a qual- 
ity reputation. All are manufac- 
tured from famous West Virginia 
timber. All are well manufac- 
tured. 


Why not give our money-saving 
mixed cars a trial? 


THE MEADOW RIVER LumBER Co. 


RAINELLE, W. VA. 


MEADOW 
RIVER 
OAK 
—FLOORING 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Siding, 
Oak, Chestnut, Birch, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 














Tina 
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| Order From 
“Old Timers” 


For more than forty years we have 
been manufacturing North Carolina 
Pine lumber for exacting buyers on 
the Atlantic Coast. Many of the old 
homesteads of New England were 
built with our lumber. Today these 
old homes stand as monuments to 
the durability of 


Goldsboro 
N.C. Pine 


Our many years experience and 
large, modern manufacturing facili- 
ties will prove helpful and profitable 
to you. Let us co-operate with you 
on future orders for North Carolina 
Pine yard and shed stock. 


Johnson & 
| we” Wimsatt 


























In Same Car 


—all cut to length 
and carefully wrap- 
ped in moisture- 


proof paper. 





° 99 OAK— PINE 
“American Beauty” djm_pirncu 
Door and Window Trim 
is unexcelled for beauty and milling. 


The West Cleveland Trim Co. 








CLEVELAND, OHIO 
Write 
fhe 


Fuuce Oak FLoorinc 


: « “‘deliv- 

ered” 

THE Best z 
list. 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE COo., Memphis, Tenn. 











West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 




















Confer on Export Insurance 


BALTimoreE, Mp., Aug. 15.—J. C. Brown, of 
J. C. Brown & Co., of Houston, Tex., repre- 
sentatives of the Standard Marine Insurance 
Co., of Liverpool, England, was here on Aug. 
11 to confer with Harvey M. Dickson, secre- 
tary National Lumber Exporters’ Association, 
on a form of insurance policy on export lum- 
ber and logs which shall be satisfactory to the 
shippers as well as the receivers. This matter 
has been under negotiation for some time, Mr. 
Brown having visited Baltimore on May 8, 
and has now been advanced to a stage where 
complete agreement upon the various: provi- 
sions is regarded as near. 





Wood Barge Proves Superiority 


(Continued from page 58) 
commission’s own plant, operated in connec- 
tion with the New Orleans wharves. 

Mr. Thompson also is designing a powerful 
snag boat for pulling obstructions out of chan- 
nels for navigation. This boat will not be of 
steel as usual, but of southern pine, which will 
not twist, buckle or fail under the tremendous 
strains to which it will be subjected. It is said 
that this is the first time a snag boat will be 
built entirely of wood. 

The wooden barge is the hero of the Missis- 
sippi, without which the herculean tasks accom- 
plished would have been impossible; for no 
barge but a wooden one would have been equal 
to the heavy duties required. It has gloriously 
proved its superiority, and its day has not 
passed. For years to come it will be the barge 
of wood that will perform the arduous tasks, 
shield life and property in the Mississippi Val- 
ley, and play a vital part in the development of 
that great region. 


Tops Record of Big Carloads 


Paris, Int., Aug. 15—The W. M. Simpson 
Lumber Co., of this city, with branch yards 
in Illinois and Indiana, believes a car recently 
received by it just about tops the record of 
big carloads. This was Northern Pacific car 
No. 6204, received from the West Coast, loaded 
with fir. The car contained 49,703 feet of 2- 
inch dimension, largely 2x10 and 2x12 in long 
lengths. The freight on the car was $775.15. 
The car was shipped from the West Coast 
on June 20 and arrived in Paris on July 5. 


Commission Collects Forestry Data 


DuLutH, Minn., Aug. 15—Members of the 
Minnesota interim commission on reforestation 
have collected some interesting data on lumber- 
ing, woodworking, pulpwood and box making 
so far in the course of their eight days’ sur- 
vey. Fred Vibert, executive secretary of the 
Minnesota Arrowhead Association, is in charge 
of the party which is made up of.-State sen- 
ators and representatives. 

Interesting figures have been obtained il- 
lustrating the importance of the woodworking 
industries at the various points over northern 
Minnesota. It was shown, for example, that 
those industries at Bemidji have an annual pay- 
roll of $315,000 while $600,000 is paid out each 
year for raw material. The present estimated 
timber stand in the Minnesota national forest 
is placed at 300,000,000 feet and the prospec- 
tive stand under conservation at 2,000,000,000 
feet. The net acreage is 190,945 acres of which 
80,000 acres comprise State lands. This will 
give an estimated annual cut of 40,000,000 feet 
valued at $200,000 while the payrolls and freight 
charges involved in the conversion of that ma- 
terial into finished products are put at $800,- 
000 annually. 

The Cass Lake nursery has an annual output 
of 1,000,000 twe-year seedlings, providing trees 
to plant 2,000 acres of land annually. At the 
Swindelhurst pine tract it was shown that the 
100 acres cut may be cut again in twenty years. 

Members of the commission were greatly im- 
pressed by the importance of and the progress 
being made by the woodworking industries at 





Grand Rapids, Minn., including the print paper 
mill, the hardwood veneer plant, the State ex. 
perimental farm and the school and woodlots 
demonstration plots located there. 

The sawmill plants of the Virginia & Rainy 
Lake Co. at Virginia, and other woodworking 
establishments located there will be inspected. 
After a run through the national forest to the 
Canadian border, the party is scheduled to visit 
sawmills and woodworking industries at Clo- 
quet on Aug. 20. The trip will wind up there. 


Forestry Exhibit Attracts Public 


Vancouver, B. C., Aug. 13.—The outstanding 
and most interesting display at the Vancouver 
Exposition, opened last Wednesday, is the 
Canadian forestry exhibit, which displays all 
kinds of products and by-products of the 
forests in a way which prompts all visitors to 
ponder the question of wood utilization. It is 
unusual for forest products to play such an 
important part in an exhibition, and great credit 
for this exceptional educational work is due 
T. H. Wilkinson, British Columbia manager 
of the Canadian Forestry Association. 

Among the slogans conspicuously placed in 
connection with the exhibit are: 

“Fire is the killer of the industry and the 





Part of the educational forestry exhibit in con- 
nection with Vancouver (B. C.) Exposition, 
created by Canadian Forestry Association 


exiler of the workman; it is the one abomina- 
tion of the woods.” 

“Forest protection is your business, my busi- 
ness and mighty good business.” 

“A dead forest means dead jobs and dead 
sport. Alive forests produce live jobs, happy 
recreation and the substance of national pros- 


perity.” wsnassansaasaanaaes 


Big Mill Makes Trial Run 


SPoKANE, WasuH., Aug. 13.—The first run 
of the huge 5-band mill of the Clearwater 
Timber Co., Lewiston, was made last Monday 
and was highly satisfactory. Minor adjust- 
ments through the day halted operations, and 
output was about 200,000 feet, or half the esti- 
mated capacity. A force of 300 men is em- 
ployed, and about 100 more will be employed. 
All the band and gang saws are in place, but 
some of the lumber handling devices are not 
yet in operation. There are 12,000,000 feet of 
logs in the mill pond, and 20,000,000 feet cut 
in the woods. These are being received at the 
mill at the rate of sixty cars of 8,000 feet 
apiece daily. J. P. Weyerhaeuser, jr., gen- 
eral manager, with headquarters at Lewiston, 
has been in active charge of construction and 
development work. 
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Youth Holds Key to Nation’s Forests 


RHINELANDER, Wis., Aug. 15.—Reforestation 
of America’s denuded lands is a problem to 
be met by the rising generation. Youths be- 
tween the ages of 12 and 20 hold the key to 
the future of the nation’s timber supply, upon 
which in turn depends the future of wild life. 
That, in brief, is the conviction of A. J. 
Brann, agricultural agent for Oneida County, 
in the northern part of Wisconsin, who has 
taken a huge forward step in replanting lands 
denuded of their timber by the lumberman’s ax 
and by devastating forest fires. 

Mr. Brann is working along two lines, (1) 
reforestation, and (2) taking steps, through re- 
forestation, to make delinquent lands return 
revenue. He does not, however, expect to see 


PETER 


Piperism No. 8 


Closes August 31, 1927 


The letter for August is “R.” Each 
month the interest in piperisms is grow- 
ing. Every mail brings us examples of 
a new way of stating something about 
some interesting phase of the lumber 
business, or home building. It is grati- 
| fying to the AmertcAN LUMBERMAN to 
know that a good many lumber dealers 
are using these piperisms in their own 
advertisements, running a contest in 
their own local papers. 


Please remember that each piperism 
must be a complete sentence, each word 
beginning with the same letter and must 
say something about wood, lumber, 
home building, or the lumber industry. 


There is no limit to the number an 
contestant can send in; send in severa 
it increases the opportunity for a prize. 


No employee of the American Lum- 
berman will be allowed to enter the 


contest. 

Prizes this month— 
RE. eedegeeubenednuhuns $5 
PE PD accatesaseddueesusveness $3 
pO err sented $2 
Five prizes, each..............00- Sica 





All entries must be addressed to Con- 
test Editor, AMERICAN LuMBERMAN, 431 
South Dearborn Street, Chicago, IIL, 
plainly marked with the month of the 
contest, and must be in Contest Editor’s 
hands by the day the contest ends. 


See the Wanted and For Sale Depart- 
ments of this issue, and each succeeding 
week, for amusing and suggestive ex- 


amples of Peterp 


PIP EIRISM | 








his county restocked with timber over night. 
Nor will it be done in a year, nor in ten years. 
As a matter of fact, a crop of timber will not 
be ready for harvesting in much less than 
thirty years. The latter fact is what makes it a 
problem for the younger generation, Mr. Brann 
believes. 

The period required for a crop of timber to 
mature, coupled with heretofore unfavorable 
taxes, has resulted in many Wisconsin lumber- 
men “cutting everything” from their lands and 
then letting the land revert to the counties 
through failure to pay taxes. 

The delinquent tax situation has grown to 
menacing proportions in various States. It was 


a serious problem in Wisconsin until the State 
legislature this year passed a severance tax en- 
abling act, which serves to encourage the lum- 
berman to retorest the areas which he has 
logged. ‘The average tarmer can not afford to 
wait for thirty years for a timber crop to ma- 
ture, but under the plan outlined by Mr. Brann 
the farmers’ sons are prepared to take up the 
work. 

Junior forestry clubs have been formed 
throughout the entire county, with membership 
limited to boys from 14 to 20 years of age. 
They agree to plant with white pine or Nor- 
way pine seedlings a 10-acre tract. of delin- 
quent land. When the 10 acres are planted, 
the county gives the junior forester a deed to 
that tract and an additional thirty acres on 
condition that he plant the remainder at the 
rate of ten acres each year. Secdiings for the 


plantings are obtained without cost to the. 


youngsters, who have built their own nurseries. 
The plantings are supervised by Mr. Brann as 
county club leader, with all members of the 
club in the community in which the planting 
is made assisting in the work. 

Once the tract is planted, Mr. Brann points 
out, it serves a dual purpose: It is a forest 
fire prevention center and is the foundation 
of a future forest. The youth owning the 
tract has his own interests at heart and will 
exert every effort to see that fire hazards are 
eliminated. Sentiment is forgotten in Mr. 
Brann’s talks to the boys. He presents his 
arguments on a sound business basis, with the 
prospective timber crop being regarded in the 
light of dollars and cents. 

The youngsters are told that their task is 
not an easy one. There will be hours and days 
of tiresome labor in planting and in futuré 
care of the seedlings. Extreme caution must be 
exercised to keep out fire, which in an hour 
could destroy the fruits of years of labor. 
Then, too, they are told, the growth will be 
slow for the first two years, so slow as to make 
one ask: “Is it worth while?” 

But there is a brighter side to the “sales 
talk.” A youth who planted his first ten acres 
when he was, say, 14 years of age, will by the 
time he is thinking of marriage have a tract 
of timber seven to eight feet in height, for 
which most lumbermen would willingly pay in 
the neighborhood of $3,000. Or, in the event 
the young man did not care to sell outright, he 
has a stand of timber on which he could secure 
a sizeable loan with which to expand his op- 
erations. And, too, he is providing himself 
with an excellent insurance, without a premium 
—unless the labor he put in years before could 
be considered as a premium. 

The plan has been well accepted by the 
youths, who during American Forest Week 
this year planted more than 50,000 seedlings 
and made definite plans for the planting of an 
additional 100,000 before the summer is over. 


Carolina Pine Costs 


Norrotk, Va., Aug. 15—The North Caro- 
lina Pine Association reports that in June the 
total cost of rough lumber, exclusive of stump- 
age, was $18.09 for mills doing their own log- 
ging, the range for these being from $15.38 to 





$23.58; $33.60 for mills purchasing logs, and’ 


that the average for all mills was $18.53—the 
statement being based on 18 reports from 14 
members representing 20 mills. Average cost 
of logs for mills doing their own logging, ex- 
clusive of stumpage, was $7.46, made up of 
$4.74 for logging expense and $2.72 for log 
transportation; total cost of manufacturing for 
these mills was $5.69, made up of $3.55 for 
sawmill, 66 cents for dry kilns and $1.48 for 
yarding and shipping; total overhead averaged 
$3.94, made up of $1.15 for insurance and 
taxes, 95 cents for depreciation and $1.84 for 
1 overhead, and selling expense amounted 
to $1. 
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Flooring Supply 
































“Old Reliable’ Maple, Birch 
and Beech flooring enjoys a wide 
distribution among dealers who 
are very varticular as to their 
quality, milling and grading. 


Right now when builders are 
all anxious to get their new 
homes completed, you should have 
a good stock of “Old Reliable” 
flooring. We will gladly assume 
the responsibility of keeping 
your stocks well balanced. 


Probably 20% or better of all 
Maple, Birch and Beech flooring 
sold has been manufactured by us. 
Our flooring is truly the “Old Re- 
liable” in every sense of the word 
and will sell readily for you. 


Mail Coupon Today 


so that your name will be put on 
our mailing list to receive all 
future stock lists. This does not 
obligate you in any way. Do it 
now! 


We also manufacture Hard and 
Softwood Lumber, Lath, and Posts. 


Grand Rapids Trust 
Company 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 


Grand Rapids Trust Co. Wun’ 


Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. | 


Gentlemen: — Please send me your 
latest stock list of ‘‘ Old Reliable” 
Hardwood Flooring. 


I would like to receive future lists as 
they are issued. This will not obligate | 


me in any way. 
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froin Louis 


L.C.L. or mixed cars. Load 
out same day order received. 
Big stocks from best mills. 
Timbers, yard stock, shed 
stock. Delivery to any point 
within 600 miles in 48 hours. 


Twenty-seven R.R.’s to ship 
over. 


IR 


Tell us what you need 
and we'll do the rest. 
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LUMBER Co. 
St. Louis, Mo. 








Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


JVOUCR 
Wood? 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading “Touch Wood!”’ 

This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Americanfiimberman 


431 So. Dearborn St.. CHICAGO 
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Nail Holding Properties Visualized 


Mapison, Wis., Aug. 15.—Nail holding prop- 
erties of southern pine tested at the recent 
Southern Pine Association salesmen’s school at 
the U. S. Forest Products Laboratory here, 
have been the source of much discussion since, 
according to word from persons in attendance. 
[t was shown conclusively that southern pine 
is a tenacious wood of resinous qualities and 
that its nail holding ability should be consid- 
ered one of its greatest assets. 

Various methods of testing this quality were 
used by the members of the laboratory staff, 
but in one demonstration of the comparative 
nail holding properties of dense and non-dense 
materials the point was brought home in a 
convincing manner. For this test, which was 
conducted by T. R. C. Wilson, timber mech- 
anics engineer, sticks of dense and non-dense 
southern pine, both of seasoned and unsea- 
soned qualities were placed in the testing ma- 
chine. Sections, 2 inches by 2 inches, 6 inches 
long, were used. 

Mr. Wilson explained that 8 penny nails 2% 
inches long had been driven in the green, or 
unseasoned, pieces and that then they were al- 
lowed to season for one week. The time of 
driving the nails in the dry, or seasoned, pieces 
did not matter as the wood already had reached 
a constant moisture content. All nails were 
driven 1% inches into the pieces. 

The object of the test was not only to show 
the powerful nail holding ability of southern 
-pine, but also to demonstrate the comparative 
holding powers of dense and non-dense mate- 
rials in both green and dry wood. The number 
of pounds pull required to start the with- 
drawal of the nails marked the climax of the 
tests and all conclusions were derived at this 
time. 

Mr. Wilson and the assisting experts of the 
laboratory showed that because of shrinkage in 
seasoning the green sticks offered compara- 
tively little resistance to the withdrawal of the 
nails. It also was proved that there is only a 
slight difference in the holding powers of dense 
and non-dense lumber when the nails are driven 
into green wood and it is then allowed to sea- 
son. This demonstrated the care that should 
be used in against supplying green lumber 
where nail holding power is necessary, such 
as in studs, joists and the framework of a 
house. 

On the other hand, Mr. Wilson showed that 
dry dense material has the greatest nail holding 
ability. In the test demonstrating this fact, 400 
pounds pull to each nail was necessary to 
start withdrawal. Nails driven into the dry 
non-dense material required from 250 pounds 
to 300 pounds. 

In a general discussion among the salesmen, 
it was brought out that dense southern pine 
holds nails better than non-dense, but that in 
thin stock it splits easier. This was given a 
practical application and found important as in 
the building of crates in which thin stocks are 
mostly used. 

This was further illustrated when it was shown 
that in 2 inch or larger material where the size 
of the pieces of lumber prevents splitting, the 
dense material will hold nails to a greater ad- 
vantage. However, in the thinner stock the 
nails will be held better if it is of non-dense 
proportions because this will not split so easily 
when nailed close to the ends and edges. 

Another interesting point brought out to the 
southern pine salesmen was that often cases 
had been found showing that whenever a fail- 
ure occurred in anything in which lumber was 
used, the user would increase the quantity of 
wood without thinking of changing the methods 
of nailing. Through recent tests of the Forest 
Products Laboratory it has been determined 
that nailing is an important factor, and that in 
most cases better mailing rather than the use 
of more lumber is needed. 

The nail pulling tests were supplemented by 
a demonstration on a box testing drum, show- 


ing the efficiency of lumber in boxes and crates. 
A box of southern pine loaded with canned 
goods was placed in the testing drum which 
subjected the article to almost every conceiy- 
able form of abuse. No sign of failure was 
noted during this gruelling test, and Mr. Wil- 
son went on to explain that in this way it has 
been proved that while some fibre containers 
will hold their contents without breaking open 
longer than a wood box, the distortion of the 
fibre permits the contents to be damaged long 
before they would fall out. 

Such demonstrations as these prove that 
there is not only a right kind of lumber, but a 
right method for using it for almost every 














Test of the nail holding ability of southern 
pine under way at the Forest Products Labora- 
tory, Madison, Wis. 


conceivable purpose, Mr. Wilson pointed out, 
and it is the business of the up and going lum- 
ber industry to let the consuming public know 
more about it. 





Waste Prevention Contest for 1928 


Co_umsus, Onto, Aug. 16—M. W. Stark, 
vice president and general manager of the 
American Column & Lumber Co., of Columbus, 
who continues in the position of chairman of 
the waste prevention committee of the Na- 
tional Lumber Manufacturers’ Association, an- 
nounces the conditions for the 1928 contest to 
be conducted along similar lines to all previous 
contests, held under the auspices of that or- 
ganization. The prize list for the coming con- 
test is somewhat changed. First prize will be 
$750; second, $500; third, $250; and there 
will be three prizes of $100 each for the fourth 
group and four prizes of $50 each for the fifth 
group. 

As was the case during the 1927 contest, en- 
tries in the various regional contests, con- 
ducted by various regional and affiliated or- 
ganizations can be entered in the national con- 
test. A number of such regional organizations 
have announced contests and these are engen- 
dering interest in the national contest. 

The date for the closing of the coming con- 
test is March 1, 1928. Announcement of the 
awards which will be made at the annual con- 
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yention of the National Lumber Manufactur- 
ers’ Association in April, 1928. All persons 
employed or engaged in or connected with the 
manufacture of lumber and other sawmill 


products, either in woods operations, in trans- 
portation of forest products to the mill, or in 
saw and planing mill operations and those in 
the employ of timber land owners are eligible 
to compete. 

The character of the entries is definitely de- 












Wood Exports for Six Months 

The aggregate value of American exports 
of wood and wood manufactures for the first 
six months of 1927 was approximately $80,- 
600,000, an increase of $5,400,000 over the same 
period of 1926, or a gain of 7 percent. 

Exports of logs and other unmanufactured 
and hewn timber were up $1,500,000 compared 
with last year, sawmill products $3,550,000, 
and manufactured items, including furniture, 
by $335,000. In the sawmill products group 
both softwood and hardwood lumber exports 
showed increases, while sawed timber over 6x6- 
inch decreased slightly in both quantity and 
value. Shingle exports increased, while lath 
exports declined. 

Southern pine lumber (under 6x6-inch) ex- 
ports were 85,000,000 feet above shipments for 
the first six months of last year. The total for 
the first half of 1927 was 379,000,000 feet, 
valued at $16,585,000. Dressed lumber in- 
cluded in the total figures amounted to 54,538,- 
000 feet. Of both rough and dressed lumber 
together, Argentina and Uruguay took 115,888,- 
000 feet, or 40 percent more than for the first 
half of 1926. Cuba took 62,447,000 feet, a gain 
of 25 percent over last year, due to improved 
economic conditions, especially in the sugar 
industry. The heaviest percentages of gain 
were made in the smaller markets. For ex- 
ample, Germany took 21,068,000 feet, against 
7,236,000 feet last year, and the Netherlands 
19,758,000 feet compared with 5,193,000 feet 
a year ago. Belgium and France, on the other 
hand, took less than last year. 

Douglas fir exports for the first half of this 
year aggregated 576,000,000 feet, valued at 
$12,423,000, showing a decline from 677,000,000 
feet, valued at $14,457,000 for the first six 
months of 1926. Timber exports declined by 
13 percent to 238,000,000 feet, lumber exports 
by 17 percent to 325,000,000 feet, while log 
exports rose from 10,000,000 feet to 13,000,000 
feet. The decrease in Douglas fir lumber ship- 


‘ ments to Japan was 25 percent. or 27,000,000 


feet. while in shipments to China it was 45 
percent, or 32,000,000 feet. On the other hand. 
exports of Douglas fir to Argentina gained 70 
percent, or 8,000,000 feet. Cuba is normally a 
southern pine market, and though exports of 
southern pine to that country increased. those 
of Douglas fir declined by 8,900,000 feet, or 
practically 50 percent. European markets for 
fir. which are comparatively small. showed rel- 
atively large gains. Mexico took 2,000,000 feet, 
or 18 percent more than in 1926. Exports to 
Chile and Peru showed considerable decreases, 
while those to Australia gained about 1% per- 
cent, or 600,000 feet. 

Cypress lumber exports totaled 6,552,000 feet, 
doubling those of 1926. Redwood exports 
reached 33,382,000 feet. an increase of nearly 
40 percent over the first half of last year. 
Spruce exports gained 35 percent, reaching 14,- 
541.000 feet. There was a slight decline in the 
total exports of soft pines—white, western and 
sugar pine—which totaled 15,511,000 for the 
first six months this year, against 15,868,000 
feet in 1926. Hemlock lost in about the same 
degree. totaling 96,178,000 feet this year and 
97973.000 feet last year. 

Tt is pointed out that hardwood lumber ex- 
Dorts are about 45 percent as ereat as softwood 
lumber exports by value and about 20 to 25 
Percent bv quantity. In pronortion to the 
amounts exported, hardwood lumber showed 


fined as “New or original, practical devices, 
pieces of equipment, or specific methods that 
will prevent waste, utilize waste material other- 
wise unsalable, or improve the quality of the 
product, in any logging or sawmill operation, 
between stump and finished lumber. Original, 
practical devices that will effect substantial re- 
ductions in cost of efficient lumber manufac- 
ture, and new meritorious safety devices, will 
also be accepted.” 





greater average gains than softwood, the gain 
on all species of $1,500,000 amounting to 11 
percent, against about 7 percent for softwood. 

Oak lumber exports increased by 17,000,000 


feet and by nearly $1,000,000. Wagon oak 
plank also increased, as did ash, chestnut, 
hickory, walnut and the class “birch, beech and 
maple.” There was a slight decline in exports 
of gum, poplar and mahogany. 


Hearings in Furniture Case 


Twenty-six furniture manufacturers and 
jobbing firms will be involved in three hear- 
ings before examiners of the Federal Trade 
Commission during the next two weeks. The 
hearings will be continuations of sessions held 
last spring and will be conducted in Chicago, 
Detroit and Grand Rapids. 

The Chicago hearing, originally set for 
Aug. 15, is now scheduled for Aug. 18 in 
Room 2243 Transportation Building, 608 South 
Dearborn Street. 

On Aug. 24 a one-day hearing will be held 
in the United States Post Office Building. 

The Grand Rapids hearing will begin Mon- 
day, Aug. 29, in the United States Post Office 
Building, lasting probably five days. 


To Discuss National Business Problems 


National councillors, committees and mem- 
bers of the board of directors of the Cham- 
ber of Commerce of the United States have 
been invited to meet at West Baden Springs, 
Ind., Oct. 15 to 18, for the purpose of shaping 
the part organized business is to play during 
the forthcoming year in the solution of out- 
standing economic problems, such as  agricul- 
tural relief, flood control, taxation, merchant 
marine and commercial forestry. 

It will be the first meeting of the kind called 
by the national chamber and the first confer- 
ence on questions of national economic policy 
to be held in the middle West. The meeting 
place was chosen with a view to affording 
business interests of that region the widest 
possible opportunity to present their views on 
current economic and legislative problems. 

The expectation is that the West Baden 
Springs meeting will bring to a focus opinion 
of business executives representing organiza- 
tions in every State. Invitations have been sent 
to more than a thousand national councillors, 
each representing a trade association or com- 
mercial organization in the membership of the 
national chamber, and approximately 200 offi- 
cers, directors and members of special com- 
mittees dealing with particular phases of busi- 
ness activity. , 

Virtually all the more important problems 
with which Congress is expected to dealing 
during the forthcoming session will come up 
for discussion at the meeting. 


Exports of paper and paper products from 
the United States during the first six months 
of 1927 were generally higher in volume than 
those for the same period of 1926, but showed 
reductions of 5 to 10 percent in the values 
of various items, according to the paper divi- 
sion of the Department of Commerce. As a 
result of the latter condition, the value of the 
aggregate shipments, which was $13,866,891, 
shows a gain of only $418,738, as compared 
with 1926. 
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Yellow Pine 


The Aristocrat of Structural Woods 


It’s the all-pur- 
pose building 
material that 
satisfies the most | 
exacting builder. 


R. W. WIER 


Lumber Company 














Fiset Ttionel HOUSTON, TEXAS 
Distributors:—Wier Long Leaf LumberCo. 
tL Mills:—Wiergate, Texas. 













HARDWOOD FLOORING 
Maple - Oak - Beech 


3 ai’ Birch 











NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 








Poplar 
Magnolia 
Oak 
Beech 





4 Eastman- 
Gardiner 


Hardwood Co. 








Laurel, Miss. 
Member Hardwood Gum 
Manufacturer's Institute. Poplar Bevel 
Siding 
Box Shooks 





_ " 
Pelahatchie % 
Lumber Company, Inc. 

SALES OFFICE: JACKSON, MISS. 

Sawmill, Planing Mill, Dry Kilns, Pelahatchie, Miss. 


YELLOW PINE 


Dimension, Joists, Boards, Shiplap, K. D. Rough Finish. 








White Pine 





IDAHO 
MINNESOTA 
WESTMONT 


| LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
or — ve 


Minneapolis, 
inn. 
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To the Trade: 


You should now be placing orders 
for Cypress to take care of your Fall 
trade. Prices of corn, cotton and 
wheat have advanced lately to a 
point where there is some profit for 
the farmer. There has also been an 
increase recently in the number of 
people employed; all of which tends 
to make people, generally, better 
satisfied and want better houses to 
live in. Prepare for this by placing 
your orders now for our good GULF 
RED CYPRESS — THE WOOD 
ETERNAL. 


We can handle your mixed car or- 
ders for Finish, Mouldings, Casings 
and all planing mill products. We 
have the stock and will give you 
service. Send us your inquiries or 
forward them to our nearest repre- 
sentative and a quotation will be 
made promptly. 


Gulf Red Cypress 


Company 


13th Floor Barnett National Bank Bidg., 
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Business Changes 


CALIFORNIA. Oakland—Sterling Lumber Co. 
moving general offices, retail and wholesale depart- 
ments to 32nd and Ettie streets. 

COLORADO. Boulder—Warren Lumber Co. sold 
local yard to Sterling Lumber & Investment Lum- 
ber Co., of Denver, which will operate as Boulder 
Lumber Co. 

Merino—Sterling Lumber & Investment Lumber 
Co. has sold the local yard, operated as Merino 
Lumber Co.. to Warren Lumber Co., which will 
operate under the latter name. 


FLORIDA. Blountstown—Calhoun Lumber Co. 
has acquired timber holdings of the Walker-Jor- 
dan Co. and will erect sheds, build tracks, etc. 

IDAHO. Emmett—Cascade Lumber Co., saw- 
mill, sold to Hallack & Howard Lumber Co., of 
Denver, Colo, 

IOWA. Afton—tTreichler Bros. Lumber Co. sold 
to Spahn & Rose Lumber Co. 

Kellerton—Spahn & Rose 
Treichler Bros. Lumber Co. 

KANSAS. Wichita—Central 
Co, succeeded by N. H. Day. 

LOUISIANA. Hammond—L, J, Patenotte & Son 
succeeded by Long Lumber Co. 

MISSISSIPPI. Newton—Chancellor Lumber Co., 
yellow pine manufacturer, moving to Maxie, Miss., 
where operations will begin in a few weeks. 

MONTANA. Kalispell—Kalispell Lumber Co. 
moving office and lumber sheds to the sawmill and 
planer site about six blocks distant and will erect 
new shed there, 

NEBRASKA. 
sold 





Lumber Co. sold to 


Lumber & Supply 





Hemingford—Forest 
to Atlas Lumber Co. 

NEW YORK. Buffalo—L. R. Smith succeeded by 
Baker-Warner Lumber Co., wholesaler, with office 
at 810 Prudential Building. 

NORTH CAROLINA. Vineland—Little 
Veneer Co. sold to Burnside Veneer Co. 

OHIO. sradner—Stiger Lumber & Coal Co. suld 
to E,. T. Whitman, of Rising Sun. 

OREGON. La Grande—Claude C, Pratt reported 
selling’ interest in Claude C. Pratt Lumber Co, to 
Spokane interests. 

Langell Valley—E. L. Cramblitt has purchased 
the sawmill equipment of the Illinois Lumber Co. 

New Era—Douglas Fir Products Co. sold to 
Handle Mfg. Co. 

Portland—Crescent Shingle Co, has purchased the 
business of the Portland Shingle Dept., 21st and 
Sandy. 

TENNESSEE. McMinnville—Burroughs-Ross-Col- 
ville Co., handle and spoke manufacturer,’ sold to 
Vance Whitson and others. 

TEXAS. San Angelo—John M. Bates Lumber Co. 
suceeded by Bates-Cavitt Lumber Co., incorporated 
with capital of $25,000. 

VIRGINIA. Buffalo Ridge—Stickley & Elgin suc- 
ceeded by Rockcastle Lumber Co. 

WASHINGTON. Kalama—George Murphy has 
purchased the sawmill and equipment of Henry 
McCleary Timber Co. 

WISCONSIN. Winneconne—Winneconne Lumber 
Co. sold to Winneconne Building Material & Sup- 
ply Co, 

WYOMING. Hillsdale—Bliss-White Lumber & 
Hardware Co. changing name to White Lumber 
& Hardware Co. 

BRITISH NORTH AMERICA 

ONTARIO. Toronto—Vent Ockley (Ltd.), whole- 
sale sash, door and hardwood flooring dealer, mov- 
ing from 780 Dupont St. to 200 Madison Ave. 

Toronto—Partnership of the Sprague-Rowland 
Lumber Co.. formed by D. Boyce Sprague, of Win- 
nipeg, and John A. Rowland, of Toronto, eleven 
years ago, has been dissolved by mutual consent. 
Mr. Rowland is now doing business in Toronto 
under name of J. A. Rowland, handling the same 
West Coast products as formerly. 


[Incorporations 


CALIFORNIA. Oakland—Greater Oakland Con- 
struction Co., incorporated; capital. $100,000. 


Lumber Co. 


Dewey 





Oakland—Patterson Ladder Co., incorporated; 
capital, $200,000. 

Oakland—Springfield Cedar Co., incorporated; 
capital, $2,000. 

Sacramento—Jackson-Tuttle Lumber Co., incor- 
porated; capital, $75,000. 


DELAWARE. Dover—Knox Bros., incorporated 
under Delaware charter with capital of $25,000; to 
engage in business of supplying timbers and other 
forest products. Main office, Wilmington, Del. 

FLORIDA. Hollywood—Southern Mill & Bunga- 
low Co., incorporated. 

ILLINOIS. Chicago—Ayer & Lord Tie Co., in- 
creasing capital from $2,450,000 to $3,750,000. 

Chicago—Chicago Harbor Lumber Co., incorpor- 
ated; 1,000 shares, no par value; 69 W. Washing- 
ton St. 

INDIANA. teneva—H. H. Baumgartner Mfg. 
Co., incorporated; capital, $50,000; to manufacture 
furniture. 

Terre Hauvte—Hoosier Products Mfg. Corporation, 
incorporated; capital, 100 shares, no par value; to 
manufacture wood products. 

MASSACHUSETTS. Boston—Rogers Panel Co., 
incorporated; capital, $25,000; wholesale. 

MICHIGAN. Saginaw—Saginaw Lumber Co., in- 
corporated; capital, $1,000,000. 

MISSOURI. St. Louis—Century 
Co., incorporated; capital, $40,000. 

NEW YORK. Albany—M. Rudzinski 
tion, incorporated; capital, $10,000. 


Woodworking 





Corpora- 
To deal in 


timber, tumber and to operate sawmills; 135 Sher. 
idan Ave. 

Brooklyn—Weiner Woodworking Corporation. in. 
corporated; capital, 100 shares no par value; gam 
Weiner, 775 Linden Blvd. 

Cedarhurst—Cedarhurst Lumber Co., increasing 


capital to $50,000. 

New York, Queens—Consolidated Millwork Sales 
Corporation, incorporated; capital, $10,000; lumber 
trim, frames, etc.; 5606 12th Ave., Brooklyn. 3 

NORTH CAROLINA. Fayetteville—Fay Lumber 
Co., incorporated; capital, $25,000. © 

OHIO. Cincinnati—Construction Service, ineor- 
porated; capital $10,000; to deal in lumber, build- 
ing supplies, brick and hardware. 

OKLAHOMA. Tulsa—Janss Lumber Co., incor- 
porated; capital, $20,000. 

OREGON. Portland—Duo-Run Reversible Win- 
dow Co., incorporated. . 

Roseburg—Roseburg Millworking Co., incorpor- 
ated; capital, $6,000. 

Lyons—Crabtree Lumber Co., sawmill, increasing 
capital to $20,000. 

PENNSYLVANIA. Hopewell—Hopewell Supply 
Co., incorporated; capital, $7,500; planing mill ana 
retail lumber. 

TEXAS. Arlington—W. C. Bowman Lumber Co,, 
incorporated, capital, $250,000. 

El Paso—Peterson Lumber & Paint Co., incor- 
porated; capital, $200,000. 

San Angelo—San Angelo Lumber Co., incorpor- 
ated; capital, $20,000. 

WASHINGTON. Seattle—Gordon W. Marsh, in- 
corporated; capital, $500; logging. 

Spokane—Northport Lumber Co., 
capital, $10,000; sawmill. 

WEST VIRGINIA. Ripley—Wood Products Co., 
incorporated; capital, $20,000. 


New Mills and Equipment 


FLORIDA. Live Oak—Sikes Veneer Co. has 
started construction of a mill for manufacture of 





incorporated; 


commercial veneer, specializing in furniture and 
wire-bound box materials; capacity, 10,000 logs 
daily. 


Miami—Muecke Furniture Co. (Inc.) will estab- 
lish plant here for manufacture of furniture spe- 
cializing in cabinet work. 


INDIANA. Richmond—Commons Lumber Co., 
recently incorporated, will erect lumber sheds and 
a mill at 711 Sheridan St. 

LOUISIANA. Wildsville — Baxter-Forest Hard- 
wood Co. reported planning to rehuild hardwood 
plant destrcyed by fire in July at loss of about 
$150,000 to $175,000. 

OREGON. Chiloquin—Williams Lumber Co. will 
rebuild sawmill which was burned. 

WASHINGTON. Asotin—Farrish Bros. will re- 
build planing mill at cost of about $15,000. 

Tacoma—Shaffer Box Co. will erect a sulphide 
pulp mill to be operated in connection with the 
box plant of the Hylebos waterway. 


Casualties 


ARKANSAS. Rison—Horne-Gray Timber Co., 
loss by fire, $10,000. 

Mena—Engine and boiler room of Choctaw Lum- 
ber Co., burned with loss of $10,000. 
CALIFORNIA. Quincy—Quincy 

mill at Sloat burned. 
COLORADO. Estes Park—Griffith sawmill des- 
treyed by fire, loss, $10,000. 


IOWA. Otho—J. W. Wonders, loss by fire, $10.- 
000. 


Lumber Co.'s 


OREGON. Cochran—Blue Lakes Logging Co., 
loss by fire in camp and logs. 

Comstock—Shingle mill of John Dornath has 
been burned; loss, $3,000. 

VIRGINIA. Broadway—Planing mill of Broad- 
way Hardwood Co. destroyed by fire; loss, $100,000. 

WASHINGTON. Maytown—Swan & McKay Log- 
ging Co., loss by fire. 

BRITISH NORTH AMERICA 

ONTARIO. Toronto—James Hill, who conducts 
a planing mill and sash and door factory at Ot- 
tawa, Ont., recently suffered a loss by fire. 

Toronto—Fire in the box factory of Firstbrooks 
(Ltd.) caused $2,000 damage. 


New Ventures 


ALABAMA. York—cC. W. Stallworth Lumber Co. 
starting a retail lumber business. 

ARKANSAS. Benton—McCoy-Couch 
Mfg. Co. recently began business. 

Jonesboro—Three Rivers Lumber Co. starting re- 
tail lumber business. 

National City—Independent Lumber Co. recently 
closed vard in San Diego and opened a yard in 
National City in charge of J. O. Tillery and son. 

Sierra—Cvast Line Lumber Co. opening retail 
yard. 

Vista—J. E. Crawford opening yard. 

GEORGIA. Savannah—Godley Lumber Co., re- 
cently began manufacturing business. 

ILLINOIS. Bellwood—Perry Wood Products Co. 
has started a window screen manufacturing plant. 

LOUISIANA. Bogalusa—M. Marx Co. opening 
mill manufacturing plant. 

MISSISSIPPI. Durant—Alvin Wunderlich Coop- 
erage Co. establishing cooperage plant here; head- 
quarters, Memphis. 

NEBRASKA. York—York Mill & Supply Co. 
starting planiag mil) and retail lumber business. 
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—— 

NEW JERSEY. West Norwood—F. 
& Co. opening retail lumber business. 
NEW YORK. New York—Lebett & Vasbinder 
organized to conduct wholesale and commission 
jyumber business at 1 Madison Ave. 


W. Muller 


OKLAHOMA. Ada—Weleetka Lumber Co. op- 
ening new lumber yard; sheds and office under 
construction. 


Chickasha—New Chickasha Planing Mill Co. 


starting millwork plant. 

OREGON. Dufur—Dufur 
jumber yard. 

Myrtle Point—Wille Weekly engaging in logging 
pusiness. 

PENNSYLVANIA. Hatboro—Worthington & 
Blair opening retail lumber business. 

TEXAS. Fort Worth—Panther City Planing Mill 
starting millwork plant. 


Lumber Co. opening 





WASHINGTON. Longview—D. J. Wilson Box 
Co. starting egg case manufacturing plant. 
WISCONSIN. Ladysmith—Bissell Lumber Co. 


opening new yard. 
BRITISH NORTH AMERICA 
ONTARIO. Toronto—N. L. MacDonald has 
formed the MacDonald Lumber Supply Co. (Ltd.) 


and has opened an office at 211 Royal Bank Bldg.; 
will handle both hardwoods and soft woods. 





Hymeneal 


MONTGOMERY-GARDINIER. Mrs. Dewey 
Gardinier, Laurel, Miss., correspondent for the 
AMERICAN LUMBERMAN, was married to T. H. 
Montgomery, of Edwards, Miss., on July 21 


at the rectory in Laurel, the ceremony being 
performed by Rev. Holly W. Wells, who has 
long been the _ bride’s_ pastor. Mrs. Mont- 


gomery is the daughter of Mrs. Helen Skipwith 
Halsell, of Laurel, and is a descendent of the 
noted Governor Skipwith, of Virginia, trac- 
ing her family through a long line of dis- 
tinguished ancestry in, the South. Mr. Mont- 
gomery also comes of a prominent Mississippi 
family. They are spending their honeymoon 
in a motor tour to Chicago and the West. 


JARVIS-SCOTT. At the bride’s home near 
Kodak, Ky., Thursday, Aug. 11, Miss Jennie 
May Jarvis, daughter of G. W. Jarvis, a lum- 
berman, was married to Averitt Scott, also a 
lumberman of the Montgomery Creek section, 
Kentucky. Rev. Aubrey Haynes officiated. After 
the ceremony the young couple left for a two 
weeks’ trip, intending to visit New York and 
Washington. 


O’CONNOR-HENDRICKS. Miss Colette Ann 
Hendricks, daughter of Frank M. Hendricks, 
of the Hendricks-Caskey Co., was married on 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each, State number of patent and name of inven- 
tor when ordering: 

1,636,863. Hand planing machine. 
Jehle, Zurich, Switzerland, 

1,636,924. Cut-off saw. Thomas E. Porter, Grand 
Rapids, Mich. 

1,637,164. Scored veneer and method and means 
of making same. George V. Talbot, Bloomington, 
Ind 

1.637.464. Mortising machine, 
Jr., Scranton, Pa. 

1,637,616. Hand feed for drag-saw machines. 
Valentine J. Kosiancic, Crescent Valley, B. C. 


Gottfried 


Joseph C. Bianca, 


1,637,634. Flooring. Charles J, Carter, Kansas 
City, Mo. 

1,637,907. Shipping crate. John W. Samples, 
Sue, W. Va. 

1,637,660. Shipping crate. John W. Samples, 


William B. Grueter, Menomimee, Mich., assignors 
to Prescott Co., same place, 


1,637,745. Expansible boring machine. Amos 
Gosper, Brighton Le Sands, New South Wales, 
Australia. 

1,637,945. Veneer drier. Frederick Kershaw, 


Philadelphia, Pa., assignor to Proctor & Schwartz 
(Inc.), same place. 


1,638,011. Miter box. Clark Grubbs. Santa Ana, 
Calif. 
1,638,122, Power saw. Charles H. Jull, Ben 


Avon, Pa., assignor to Pittsburgh-Erie Saw Co., 
Pittsburgh, Pa. 


1,638,229. Crate. Charles A. Woolsey, Minneapo- 
lis, Minn., assignor to Northwestern Collapsible 
Carrier Co., St. Paul, Minn. 


| MANUFACTURER and DEALER 


Silver Steel Saws Prove Mettle 


INDIANAPOLIS, INpv., Aug. 15.—Atkins’ Silver Steel 
“Segment ground” cross cut saws, manufactured by 
E. C. Atkins & Co., of this city, amply proved their 
mettle during the great log bucking events which 
were held in various lumbering centers July 1 te 4, 
last. 











Wielding an Atkins No. 51, 7-foot cross cut saw, 
Alex Anderson won the contest at Courtenay, B. C., 
by cutting through a log 32 inches in diameter in 
the record time of 3 minutes 8 seconds. 

Using the same type of saw, Herb Hurlander cut 
through a 23-inch log in the remarkable time of 1 








R. Salmen cuts 54-inch hard fir log in remarkably fast time of It minutes, 37 seconds, using 








Atkins’ Silver Steel “Segment ground” cross cut saw 


Aug. 10 to James L. O’Connor, of Buffalo, 
N. Y. The ceremony was performed in the 
Annunciation Church, Rt. Rev. Msgr. Richard 
O’Brien officiating. A wedding breakfast for 
75 guests was served at the Buffalo Athletic 
Club. After an extended wedding trip Mr. 
and Mrs. O’Connor will make their home in 
Buffalo. 


CESCO-MORRIS. William Morris, a young 
lumberman of the eastern Kentucky region, 
was married on Aug. 15 at Virgie, Ky., to Miss 
Myrtle Cesco, daughter of a lumberman of 
that place. The young couple are enjoying 
a trip to the North and will make their home 
at Virgie when they return. 


minute 10 seconds, during the contest at 
Falls, winning first prize handily. 


fod 


nearest competitor’s time was 7 minutes. 
R. Salmen, of the Chester-Fischer 
remarkable display of 


River, gave a 


seconds. 
ment ground” cross cut saw. 


Klamath 
B. N. Martindale, 
using a No. 51, 7%-foot saw, cut through a 42-inch 
log in 5 minutes 45 seconds to win the State cham- 
pionship during the contest at Raymond, Wash. His 


Logging Co. 
camp and known as the boss bucker of the Columbia 
stamina and 
grit at Astoria, Ore., when he walked away with first 
honors and prizes aggregating $175 for cutting a 54- 
inch hard fir log in the fast time of 11 minutes 37 
He also used an Atkins’ Silver Steel “Seg- 





@e@e@e@e0e080 Nor 
in Siberia 


The greatest store-house 
of wood left in the world 
is said to be in Siberia. 


But it is to be doubted 
that even in that vast 
territory there will be 
found a type of tree 
which will furnish lum- 
ber as strong and dura- 
ble as long leaf pine. 


Long leaf pine seems to 
need a combination of 
sunlight, soil and climate 
seemingly not found 
anywhere except in our 
South. This combination 
has produced a wood 
that has strength, stiff- 
ness, and rot-resistance, 
so necessary in places of 
stress in construction, 
and not equaled by any 
other known building 
lumber. 


Long leaf pine is the an- 
swer to the demand for 
permanence in construc- 
tion— 

—and CALCASIEU is 
the best of the long leaf. 








INDUSTRIAL 
LUMBER CO. 


ELIZABETH, LA. 


MEMBER SOUTHERN PINE ASSOCIATION 
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No. 1 
or No. 2 
Common S4S 


by 
| LY West Coast 


HEMLOCK 


Here’s the kind of stock you and your 
customers will like. It’s cut from fine 
quality Upland timber and is nice, dry 
and bright. We can ship straight cars 
of 16’ or 18’ stock if you desire. 
Order some of it now. 


Pacific States 


TACOMA. JT yymber Co. 


WASH. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bidg , Chicago, Ill. 
K. J. Clarkson, 83 McKnight Bidg , Minneapolis, Minn, 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 

















The Polleys 
Lumber Co. 


Manufacturers of 


“ Pondosa 
Pine 





Dry Selects 


General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 














LOGGERS & MANUFACTURERS 


Sitka Spruce 


Try our Kiln Dried Shop and Clears, 
rough ordressed. Our 5& 6/4 Shop 
is 65% or more, 8/4 80% or more 
EDGE GRAIN. 


We also manufacture Douglas 
Fir and Western Hemlock 


Winchester Bay Lumber Co. 


OFFICE AND MILL 
REEDSPORT, OREGON 
( Capacity 150,000’ 8 Hours ) 
Member West Coast Lumbermen’s Association. 
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News Notes from Améic 


Los Angeles, Calif. 


Aug. 13.—The southern California market has shown 
signs of strengthening. The surplus at the docks is 
being cut down, and the cargo arrivals are being re- 
duced as well. Although mill representatives are 
eager to secure additional business, they are not cut- 
ting their prices. They are presenting a more unified 
front than in months. The improvement in the fir 
market, predicted more than a week ago, is now be- 
ginning. July was an exceptionally poor month, but 
prices are now firmer, especially on specifications, and 
improvement in staple items is expected before the 
starting of the new month. 

The San Diego Hoo-Hoo Club is planning an after- 
noon picnic, golf tournament and evening dinner 
dance to be held at the Hotel Del Mar, Sept. 17. A 
large crowd from San Diego County and the Los 
Angeles district will attend. 

Max Cook, agricultural engineer with the California 
Redwood Association, spent several days calling on 
the retail trade and architects in this district. He 
said that the proposed new shingle ordinance in San 
Francisco had been referred to the building commit- 
tee of the Board of Supervisors for a compromise 
ordinance, as the ordinance proposed by Fire Chief 
Murphy to eliminate shingles was considered entirely 
too stringent and would also add an extra burden on 
the taxpayers. He stated that the lumbermen hoped 
that the building committee would adopt the 100 per- 
cent vertical gain shingle with a minimum thickness 


of 5 to 2. 
Portland, Ore. 


Aug. 13.—With demand gradually improving, ex- 
port fir lumber prices are showing a slight stiffening 
here. Japan is buying steadily, Europe is taking large 
quantities of clears and the demand from Australia 
and South America might be called normal. China 
is still a negligible buyer. Domestic business is about 
normal. Local demand here has improved consider- 
ably. Production of fir lumber is curtailed to some 
extent by the warm weather and forest fire hazard. 
Some relief was furnished Thursday of this week, 
when rainfall was general in western Oregon. 

R. J. Knott, traffic manager Western Pine Manufac- 
turers’ Association, was at the Good Samaritan Hos- 
pital recovering from a severe attack of septic poi- 
soning. 

The Barr Shingle Co. and the Columbia Shingle 
mills. Kalam, Wash., on the lower Columbia River, 
closed down today to forestall a strike of its employees 
for higher wages. The operators contend that with 
present shingle prices it would be impossible to ac- 
cede to the employees’ ideas. 


Tacoma, Wash. 


Aug. 13.—A brief meeting of the Tacoma Lumber- 
men’s Club yesterday was entirely devoted to a dis- 
cussion of plans for the coming convention of the Na- 
tional Retail Lumber Dealers’ Association. Approxi- 
mately a thousand persons will spend the convention 
week in Tacoma. A. K. Martin, chairman of the ho- 
tel committee, announced that accommodations for all 
reservations are arranged for. A. H. Landram, chair- 
man of the finance committee, reported the monetary 
arrangements in good shape. Vice President Roy 
Sharp presided in the absence of President J. G. 
Dickson. The meeting adjourned early, as the manu- 
facturers had some business matters to discuss. 

A campaign against the new milling-in-transit rates 
for rough lumber which several of the transcontinental 
railroads are trying to establish, is gaining consider- 
able support among Tacoma lumbermen. It is held 
here that the principal natural resource of the Pacific 
coast should not be shipped to the East as raw ma- 
terial, but should be manufactured in industries 1lo- 
cated on the Coast. 

The Tacoma Chamber of Commerce went on record 
this week as favoring an import duty on shingles, fol- 
lowing an investigation of the subject by its legisla- 
tion and taxation bureau. 

Cooler weather and light rains in the forests have 
reduced the fire hazard in the Tacoma district this 
week and most of the fires reported last week are now 
under control. 

The next sale of State timber has been set for the 
first Tuesday in November, according to an announce- 
ment by Clark Savidge, State land commissioner. 

The Tillicum Toys (Inc.) plant and the Pacific 
Match Co. factory were visited yesterday by fifty Ta- 
coma business men, who were entertained at luncheon 
at the Pacific plant. The visit was one of a series of 
industrial tours sponsored by the Tacoma Chamber of 
Commerce. A discovery which makes possible the ad- 


ditional use of fir and hemlock scrap was announced 
this week by the Tillicum Toys (Inc.). The company 
has heretofore used nothing but alder. A new first 
coat lacquer has been invented which can be used on 
the other varieties of wood, and another outlet for the 
waste from local mills will thus be available. 

Airplane spruce from the Tacoma district will be 
used in the manufacture of the plane which will carry 
the Tacoma pilots in the coming national air derby 
from New York to Spokane. The plane is under con. 
struction at a Denver factory and will be christened 
the City of Denver. 

The Weyerhaeuser Timber Co.’s new logging road 
from the Rainier district to South Bay will be open 
Jan. 1. The road is 31 miles in length and taps one 
of the richest timber districts in southwest Washing. 
ton. The camps and road will employ 600 men when 
in operation and the logs will be towed to the Weyer- 
haeuser mill at Everett. 

L. W. Field, for the last two years general man- 
ager of the Tidewater Cross Arm & Conduit Co., 
Chehalis, will return to Tacoma Sept. 1 as Pacific 
coast manager for the American Cross Arm & Con. 
duit Co. I. W. Fisher, former service manager for 
the American company, will succeed Mr. Field at 
Chehalis. Under Mr. Field’s direction the Chehalis 
plant has been developed to the highest efficiency. His 
return to Tacoma is welcomed, as he has always been 
active in the Tacoma Lumbermen’s Club. 

George J. Osgood, general manager Wheeler, Os- 
good Co., returned last Saturday from a trip through 
the East and middle West. Mr. Osgood reported 
business in fairly good shape and expects an increase 
in demand for doors this fall. Crop conditions in 
some districts, he declares, are improving and there 
should be a large trade in the Atlantic coast market, 

Sidney M. Hauptman, of San Francisco, vice presi- 
dent Charles R. McCormick Lumber Co., was a vis- 
itor in Tacoma last Tuesday. Mr. Hauptman was 
here to confer with local lumbermen on the proposed 
merger. 

George Duncan, of the Wood Products Co., Ta- 
coma, was elected vice president of the Washington 
State Elks’ Association at the annual convention at 
Aberdeen this week. ; 

Mrs. Everett Griggs, jr., reached the finals yes- 
terday in the annual women’s golf championship of 
the Tacoma Country & Golf Club. She will meet 
Miss Marjorie Jeffries today for the championship. 


Seattle, Wash. 


Aug. 13.—R. S. Schonland, representing the Gov- 
ernment of South Africa, and H. F. Frerheer von 
Maltzahn, forest assessor, of Germany, were in Seattle 
this week in connection with a study of Douglas fir. 
They are graduates of forest schools in their respec- 
tive countries; and are interested particularly in young 
growth Douglas fir as a tree that might flouirsh in 
South Africa or Germany. The two forest experts 
are traveling together. From here they drove by auto- 
mobile to Vancouver, B. C. On their return Aug. 17 
they will become guests of W. G. Weigle, supervisor 
of the Snoqualmie national forest. They will also 
visit the operation of the Snoqualmie Falls Lumber 
Co., at Snoqualmie Falls. 

The Seattle Boiler Works, Seattle, Wash., has just 
installed a new air-cooled, 100x50-foot burner for the 
Coos Bay Lumber Co., replacing a burner of competi- 
tive type that was installed two years ago. This 
new burner will, it is believed, be good for twenty- 
five years. 

Charles Kirkwood, an old-time lumberman, formerly 
of Tacoma and Seattle, was in the city during the 
week on the way to his home in Manila, Philippine 
Islands, where he is a member of the Shipping Board. 


Minneapolis, Minn. 


Aug. 15.—The Van Dusen-Harrington report said 
that wheat and durum are being harvested in the four 
northwestern States, Minnesota, North Dakota, South 
Dakota and Montana. The wheat crop probably will 
be close to the average. Owing to black rust, wheat 
and durum will be uneven, both in quality and yield. 
Threshing returns indicate that the oats crop in the 
Northwest is far under original estimates, resulting 
from red rust, blight and high temperatures, the re- 
port said. Bankers, lumbermen and others who watch 
closely the crop situation in the Northwest are satis- 
fied that a good year is ahead, and that the North- 
west is going to have substantially increased spending 
capacity. ; 

Conditions in Iowa are improving and the State 1s 
coming back, in the opinion of P. L. Hickey, of the 
Jewett Lumber Co., of Des Moines, Iowa, who was 
in the Twin Cities last week. The corn crop is look- 
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ing up well, he said and rust damage there is insig- 
nificant because of the small acreage given to wheat. 

Although there is rust and corn is lagging, H. 
Engler, Lester Prairie, Minn., retailer, said when in 
the Twin Cities that he believed the farmers are bet- 
ter off this year than they were a year ago. Business 
has been fair. 

Dr. Henrik Sesselman, world authority on forest 
soils and professor at the school of forestry at the 
University of Stockholm, who is making a transcon- 
tinental tour to discuss forestry problems, is spending 
this week in Minnesota. 

O. E. Deckert, Wayzata, Minn., lumberman and 
secretary-treasurer of Long & Thorshov, architects, 
was elected vice president of the International Execu- 
tives Association at Salt Lake City. 


Aberdeen-Hoquiam, Wash. 


Aug. 13.—Log supply on Grays Harbor, while short, 


is still sufficient to fill all demands. Prices are as 
follows: 

No. 1 No.2 No.3 
BN . ccns hee orhed td aed one okie nar $12.00 $18.00 $24.00 
BOUUEE cccececrecvicccscrseeve 13.00 19.00 30.00 
ni AORN Ni Sa aie atte cla aE $12.00@18.00 
Hemlock, camp run, strong at.......... 10.00 


With two of the large logging operators down, and 
others curtailing, the output of logs is about 50 per- 
cent normal for this district. Sawmills are operating 
at about 80 percent of normal. 


Kansas City, Mo. 


Aug. 16.—The feeling around lumber offices here 
is that there will be a comparatively good fall busi- 
ness. Each week of the last three has shown a small 
improvement in demand and, while prices still are 
considered weak, their tone is said to be distinctly 
stronger. The improvement so far has been almost 
wholly in demand from the country, and mostly from 
the independent yards, for as a rule the line yards 
are better stocked for fall trade. The outlook in the 
country continues bright, though the last ten days 
has seen excessive rains in central Kansas and south- 
ern Nebraska. Kansas City retailers report business 
dull for the season and are not looking for much im- 
provement before spring. 


Toronto, Ont. 


Aug. 15.—The Montreal Wholesale Lumber Deal- 
ers’ Association purposes to hold a second golf com- 
petition this season, during the last week of August. 
There will be two classes, and a putting competition 
with prizes for winners in each. The competition will 
be followed by a luncheon. 

The Spruce Falls Power & Paper Co. 
contracts for the erection of 


has awarded 
seventy-four residences 


at Kapuskasing, Ont., to cost $281,000. Hill-Clark- 
Francis (Ltd.) of New Liskeard, Ont., have been 
awarded the general contract. The houses will all 


contain five, six or seven rooms and will be of frame 
and stucco construction. 

When a flash of lightning recently struck the plant 
of the Poisson Lumber Co., Ford City, Ont., five 
men received a severe shock. One employee was 
thrown four feet but not injured, but other men were 
slightly injured. 


P. L. Canfield, of Canfield-Wilmot (Ltd.) Wood- 
stock, Ont., left recently for the mills in British 
Columbia. K. M. Brown, vice president A. E. Gor- 


don Lumber Co., Toronto, is on an extended trip to 
points in the West. 

L. C. Thomas, late manager Vancouver Lumber Co. 
(Ltd.), has been appointed secretary-manager of the 
Consolidated Shingle Mills of British Columbia. 


Milwaukee, Wis 


Aug. 15.—Business is holding its own, and buyers 
are still coming into the market with a nice lot of 
orders for immediate needs. It is believed that by 
about the end of the month the construction indus- 
try will be preparing for the fall building program, 
and that retailers will order their requirements for 
early fall. No one is desirous of stocking up now. 
Prices ave unchanged but there may be an increase 
when the trade begins to buy more freely. Reports 
from northern sections are to the effect that hemlock 
is still moving in good lots. 

Northern hardwood operators report a quiet market, 
with better inquiries from industrial users. The fur- 
niture men are asking for prices on northern items, as 
are the automobile body interests, but neither group 


ca’s Lumber Centers 


has started to place good sized orders yet. Flooring 
factories are taking maple in better lots. Quotations 
in the northern hardwood market are strongly held. 


Duluth, Minn. 


Aug. 15.—Industrial inquiry for northern pine is 
on a liberal scale, while building demand is spotty. 
Sawmills report some gratifying orders for box lum- 
ber and medium grades, and claim to be carrying only 
moderate stocks of these items. A decided pick-up in 
shipments of No. 2 and better to the East is expected 
to start early in September. Line yards in agricul- 
tural districts will probably be in the market more 
freely for medium grades during that month. Early 
inquiry for standard ties is on a better scale than in 
several years, the railroads planning liberal programs 
for betterment of roadbeds. No price concessions are 
reported on any items in the list. The mills are op- 
erating full time and have ample log supplies. 


Pittsburgh, Pa. 


Aug. 16.—Wholesalers report demand by the min- 
ing industry in the Pittsburgh district to be steadily 
improving, with prices holding very well. There is no 
disposition to cut prices. Business in hardwoods con- 
stitutes the bulk of the trade. Some wholesalers 
report having cleaned up everything in red and sap 
gum, demand for which continues good. The same 
is true for Nos. 1 and 2 cypress. Demand for oak 
and poplar and other furniture woods and for floor- 
ing oak is not as good as it was. The demand for 
fir is lagging somewhat. Larch and spruce are in 
slight demand. The situation of Idaho and Pondosa 
pines is reported not as good as it was, largely 
on account of keen competition. Carolina pine is 
moving fairly well. Prices for roofer and dimension 
lumber are a little stronger on account of unfavorable 
weather in the South. Dealers foresee a scarcity of 
these items by the middle of September. Wholesalers 
report a fair demand for spruce lath. 


New York, N. Y. 


Aug. 15.—Wholesale business is dull, but wholesal- 
ers believe that it will pick up in September. ‘The 
retailer is buying strictly according to his needs. Re- 
tailers’ stocks are far below normal, but they are 
resisting all efforts to make them add to their hold- 
ings. When an unusual order comes, they immedi- 
ately go to the distributer with a plea for quick de- 
livery, and wholesalers are not too busy to give the 
retailers what they want when they want it. 

The Dollar Steamship line has recently acquired a 
berth at Pier 9, Erie Terminal, Jersey City. The new 
pier is alongside the entrance and exit of the New 
Hudson vehicular tunnel, so that shipments will be 
greatly expedited to New York City proper. The new 
pier is 1,247 feet long and 150 feet wide and is fire- 
proof. There are two decks. 

Loans made in July by the Railroad Co-operative 
Building & Loan Association will finance the erection 
of 171 buildings, of which eighty will be of frame 
construction. George A. Martin, president, has fig- 
ured that the program will take 4,000,000 board feet 
of lumber. 


Boston, Mass. 


Aug. 16.—Retail lumber dealers say they are doing 
a quite fair summer business this month. There is a 
fairly heavy volume of residential construction. Whole- 
salers find business less satisfactory. They are com- 
plaining about very keen competition and say that 
their retail customers who are not away on vacations 
are very cautious even about making moderate replace- 
ments for immediate requirements. It is quite appar- 
ent that retail stocks in this territory are getting quite 
low, and there is every reason to believe that whole- 
sale buying will show material improvement after La- 
bor Day. 

The market for eastern spruce frames is weak, and 
there are now three base prices, $38, $39 and $40. Quo- 
tations on random lengths of spruce from the Provinces 
are unchanged. The lath market is still weak. Shin- 
gles continue to be very firm. Oak flooring quota- 
tions are not yet settled. Maple flooring is firm. 
Southern pine flooring is weak. Idaho white pine is 
comparatively steady. Some people report indications 
of improvement in the demand for hardwoods. Bos- 
ton distributers of Douglas fir do not claim that the 
market is particularly active, but report a summer 
business of fair volume and that prices are steady. 
There have been sales of ordinary schedules of 2-inch 
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Shipments from our 
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are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 


“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
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Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 
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When West is East 


We can now supply you with your 
requirements in Philippine Mahog- 
any, a real red uniformly ribbon 
grained hardwood o: beautiful 
texture and rich appearance. 


The price on this material is in line 


with our regular policy— real value 
for your money. 





Write Us for Information— 
Prices—Samples. 


Harry P. Kennedy & Co. 
538 Henry Building, 
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John D. Collins Lumber Co. 


WHITE BLDG. SEATTLE, WASH. 
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Cc CALIFORNIA C— 
= White Pine 


alifornia Sugar Pine 
and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 
4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 























Lumbermen’s Exchange 
R. P. PRAY R. H. BROWNE 


California PIN E 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


255 er fBaiaes”™ SAN FRANCISCO 














California White Pine 
California Sugar Pine 
California | California 
White Fir | Redwood 


Yard, Factory and Industrial Lumber. 


e Monadnock Bidg., 
Frederic S. Palmer, san rnanciseo CAL. 


2 _ 
CALIFORNIA 


WHITE 
PINE 


You'll hke our quality, 
milling and prompt ser- 
vice. Try us next time 
you need 


BOX, SHOP 
and CLEARS 


Clover Valley 
Lumber Co. 


LOYALTON, CAL. 
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SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; HintstoLum- 
ber Dealers; Wood 
Measure; SpeedofCir- 
cular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Land 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
nada. 


Pip Fon 50 Cents 
S. E. FISHER, P.0. Box 197 


PAID FOR 
ROCHESTER, N. Y. 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventa edition. A 

every lumberman can use. Price aid, bound 
in leather, $8.50. AMERICAN LUMBE , Publish- 
ers, 431 8S. Dearborn 8t., Chicago, Ill. 


dressed fir in transit at prices which figure out, on a 
flat c. i. f. basis, around $32@34. There is a fair de- 
mand for No. 1 common fir boards at $28 c. i. f. 


Laurel, Miss. 


Aug. 13.—The local mills report a marked increase 
in volume of business, but very little change in prices, 
though they feel that it will not be long before there 
is an upward price movement. Daily rains have in- 
terfered with the drying of yard stocks, but most 
mills have pretty well balanced stocks and orders are 
being filled soon after receipt. Special cutting con- 
tinues strong, and most mills are booked ahead for 
six to ten weeks on longleaf timber. Export markets 
seem to be taking a normal volume, with prices firm. 
No surplus exists in export stocks, and few are will- 
ing to sell ahead on today’s price basis. Advances are 
expected in the near future. 

John M. Bissell, general manager Marathon Lumber 
Co., left recently for Plum Lake, Wis., to Join Mrs. 
Bissell and their daughter. 

Mr. and Mrs. Wallace Rogers, after a very pleasant 
Canadian trip are now in Clinton, Iowa, with Mrs. 


Rogers’ mother, Mrs. Lauren C. Eastman, who is 
quite ill, 
Birmingham, Ala. 
Aug. 15.—Lumbermen found things rather quiet 


this week. Prices showed no changes. Yards are 
doing about twenty-five percent more business than in 
July. Prospects were never better in this section of 
Alabama than they are today. Reports indicate that 
steel mills will start Aug. 17, and that the mines 
have already started work. Many plans are being 
used to stimulate home building in this section, but 
retail lumbermen believe that greater results could be 
achieved if a concerted movement were made. 

J. T. Rhodes, president First Avenue Coal & 
Lumber Co., retailer in Woodlawn, and president of 
the Wauhoma Savings Bank & Trust Co., will give 
his attention to the bank, and his son, J. Elmer 
Rhodes, will assume the position of president and 
general manager of the lumber interests. 


Hattiesburg, Miss. 


Aug. 15.—If, volume of business continues to grow 
during the next two weeks as it has during the first 
two weeks in August, mill stocks will be greatly re- 
duced. Tliere has been a strong turn toward a re- 
duction in mill output. Timber orders continue nu- 
merous. Finish and high grade shed stock are selling 
better, but prices are too low. Calls for decking are 
more plentiful. Demand for dimension is much 
stronger. Cotton picking will soon be active, but the 
mills do not expect any shortage in labor. 

The Dubois Lumber Co. has closed its mill at Lake, 
Miss., for an indefinite period in order to make gen- 


eral repairs. 
Macon, Ga. 


Aug. 15.—The usual August dullness continues in 
the roofer market. The wet weather of July and 
August slowed up production, so that there is little 
over production. Logging operations, except on high 
land, have been hindered by rains. Inquiries picked 
up a little this week, but prices remain unchanged. 

Less than a normal business was reported from the 
long leaf pine mills in Southwest Georgia and South- 
eastern Alabama this week. Rains and the usual 
August slump are responsible for this, according to 
reports received here. Mills expect business to pick 
up early in September, and mills are planning to 
operate to capacity through the Fall and Winter. 


Brookhaven, Miss. 


Aug. 13.—Last week’s sales of southern pine ran 
about ten to fifteen percent over production, an’ 
were almost wholly of shed and yard stocks. There 
was practically no business in timbers, especially long- 
leaf, as mills are sold so far ahead that they have 
had to withdraw from the market for possibly sixty 
days. Shipments for the month will run possibly 25 
percent in excess of production, and business is in- 
creasing in volume right along. Heavy reduction of 
stocks during August is foreseen. The export mar- 
ket remains fairly firm, with sawn timber business 
being freely offered, but little interest is shown by 
the mills, account of present heavy oversales; in fact 
an increase in export prices is in line. Operating 
conditions have been excellent, and labor supply very 
easy, the only handicap being almost daily showers. 
Prices are below cost of manufacture, but if busi- 
ness continues at present volume, advances will come 
fairly rapidly. 

Sales of 4-inch B & better Nos. 1 and 2 flat grain 
flooring have been possibly five times as large as pro- 
duction, while other items of 3- and 4-inch flooring 
have sold quite well. Drop siding items have shown 
material pick-up, but the mills could stand a little 
more business. Ceiling items, %x4- and 5%x4-inch, 


i 
have been strong sellers, and surpluses are being cyt 
very low. This same condition is largely true of 
3%4x4-inch partition. In fact, the No. 2 is oversolg 
for something like six weeks at all mills. 

There is a fair volume of business in Nos. 1 ang 
2 lath. Pine shingles show some activity. 

Pine moldings, particularly shortleaf, have been 
moving in fair volume, and mills are sold fairly wel 
ahead. Mixed cars of finish continue to sell in nice 
volume. There has only been slight activity in 1. 
and 2-inch No. 1 and C stock. 

No. 2 fencing, 4-inch, has shown material strength, 
and there has been a nice volume sold in both long. 
leaf and shortleaf. Long leaf No. 2 flooring and 
fencing, 6-inch, has been a little slow, and shortleaf 
continues rather inactive. The mills in this section 
do not seem willing to meet prices being made by 
mills in other territories. No. 2 longleaf boards, 8., 
10- and 12-inch, have shown only nominal movement, 
No. 2 shortleaf, 8- and 10-inch, have shown exceptionally 
heavy movement, while not much 12-inch No. 2 short. 
leaf has been sold, and prices are extremely low. No, 2 
items, 5/ and 6/4, have been moving in fairly nice 
volume. No. 3 fencing, 4-inch, has been unusually 
active, sales being possibly four times production. 
No. 3 fencing and flooring, 6-inch, have moved in 
heavy volume, and surplus is being cut very low. 
No. 3 boards, 8- 10- and 12-inch, continue to move 
faster than they are being produced. Box shook 
business is better and prices have improved. 

Both Nos. 1 and 2 longleaf and shortleaf dimen- 
sion have been moving in nice shape. No. 3 long- 
leaf has had an exceptional week, and _ practically 
all surplus has been absorbed. 


Jackson, Miss. 


Aug. 15.—The southern pine mills had a fair vol- 
ume of business during the last week. There has been 
a freer movement of shed stock, with a satisfactory 
movement of finish in the C grade. Ceiling and floor- 
ing have also been active. The higher grades of floor- 
ing have been purchased on a more liberal scale. Edge 
grain flooring is also showing a revival. There are 
plenty of timber orders on file. Most mills report 
heavy sales of hard cutting. Special bills have also 
been abundant, and shipments of yard schedules are 
seemingly quite plentiful. Export timbers have been 
in good demand. Thirty cube is still being placed at 
$45 port. Saps and Rio deals have also been in 
better demand, with 3-inch saps bringing about $50 
port and 6-inch saps about $4 less. Rio deals, 2x9- 
and 4x9-inch, are bringing about $48, port. While 
some orders for dimension have been received, ship- 
ments have been materially held up by rains. 

Paul P. Ballenger, assistant manager Trenton Lum- 
ber Co., is a proud father, his first son, Paul, jr., 
having arrived Aug. 12. 


Whitesburg, Ky. 


Aug. 15.—Retailers’ stocks in eastern Kentucky 
towns are being depleted rapidly, there being an 
increased demand for building material. In the coal 
field towns there will be more building than for 
several seasons. Some of the larger coal corpora- 
tions which have been building during the summer, 
are to do more work during fall and are already 
making inquiries for stocks. The Chicago Coal & 
Docks Co., Chicago, which recently entered the Ken- 
tucky field by purchase of the Dudley Coal Co. plant 
at Carbonglow, Ky., will do much building within 
the next two or three months. The Consolidation 
Coal Co., at Jenkins and McRoberts, will construct 
hundreds of miners’ homes, as well as other buildings. 
Other companies will build to replace the miners’ 
homes destroyed by the May floods, which devastated 
sections of the eastern Kentucky coal fields. Lumber 
dealers in Whitesburg, Hazard, Jackson, Pikeville and 
other towns in the coal fields have found trade active 
for several months. 


Norfolk, Va. 


Aug. 15.—Demand for North Carolina pine has 
been very quiet and yet the mills do not seem to be 
pushing much stock on the market. There have been 
no reports of any mills that have been shut down 
starting up again. Yards are not inclined to buy 
unless they have some good prospects in sight where 
they can place the lumber. The yards are letting the 
millmen carry the stock. The South should take up 
a good deal of lumber before long, for truck crops 
have netted the farmers a good profit, tobacco has 
opened up well, and the price of cotton is advancing 
daily. A normal demand in the southern States should 
take up fifty percent of the usual production and 
will help prices mightily. 

There has been very little call for 4/4 edge No. 2 
and better, band or circular sawn. There is still some 
demand for circular sawn edge and stock width com- 
bined. Edge 4/4 No. 3 continues very quiet. No. 2 
and better 4/4 stock widths, both band and circular 
sawn, have been very quiet. As soon as surplus fin- 
ished stock is moved from mills now shut down, fin- 
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ish is going to be scarce and the price will be stiffer. 
No. 3 4/4 stock widths are not moving so well. 
Edge 5/4 and thicker, No. 2 and better, continues 
yery quiet but more good 6/4 stock widths could be 
sold at fair prices. Miscut, No. 2 and better, 4/4, 
seem to be scarce, as is 1x4-inch B&better, and these 


items are firm. , 
Sales of 4/4 edge No. 1 box, kiln dried rough, were 
very light. There is a better demand for good air 


dried edge box, generally bought first because of the 


difference in price. Edge 4/4 No. 2 box continues 
very quiet, but more stock free from red heart and 
pitchy boards could be sold. No. 1 4/4 stock box has 
also been very quiet, rough or dressed. Box men 


seem to be well covered and are making lower offers, 
which mills refuse. No. 2 4/4 stock has not shown 
any improvement. Box bark strips, 4/4, have not 
been selling freely, nor are mills offering them freely. 

Sales of planing mill items have been rather light, 
following a week of improving demand. Dealers want 
stock quick, want good manufacture and grade, and 

















© Aigot Lange 

A large massaranduba tree, 13 feet in diameter 
6 feet from the ground, in a Brazilian forest. 
There are about 200,090 square miles of for- 
ests on the Amazon River alone and of this 
area only about 100 square miles have been 


exploited. No woods of any country have a 

greater variety of color than those of Brazil, 

the many hues of the rainbow being produced 
in the numerous varieties 





the lowest price does not always get the order. De- 
mand for roofers, air or kiln dried, has been light, 
with prices unchanged. Dressed framing demand has 
been fair, with inquiries in larger volume. 


Bogalusa, La. 


Aug. 15.—The big sawmill of the Great Southern 
Lumber Co. will again be running at full capacity 
on Aug. 22. The mill is now and has been running 
at about three-fourths capacity since the 1800-horse- 
power Corliss engine mysteriously exploded July 28. 

Mayor W. H. Sullivan, chairman of the Louisiana 
Rehabilitation Commission, was in New Orleans last 
Wednesday, attending an important meeting of the 
chairmen of the rehabilitation commissions of Ar- 
kansas, Mississippi and Louisiana, which was also at- 
tended by the governors of those three States. 

Mr. and Mrs. W. H. Sullivan left Thursday for 
Signal Mountain, Tenn., where Mrs. Sullivan and the 
children’ will remain until October. Mr. Sullivan ex- 
pected to return here in two weeks. 

Mr. Sullivan last Tuesday celebrated his sixty- 
third birthday anniversary. The Bogalusa Enterprise 
and American took the occasion to publish an edi- 
torial headed ‘“‘Felicitations, Colonel Sullivan,” in 
which is stated in part: ‘Mayor W. H. Sullivan has 
passed another milestone, having celebrated his sixty- 
third birthday Tuesday, Aug. 9. The past year has 
been a busy and fruitful one for Col. Sullivan. Honor 
has been thrust upon him on several occasions and 


he has been rewarded in a substantial manner by his 
associates.” The editorial continues by outlining his 
outstanding achievements during the past year and 
of congratulating him most heartily on the occasion. 


New Orleans, La. 


Aug. 15.—The consolidated report from 102 southern 
pine mills showed a marked gain in orders, which 
approached the line of normal production and ran con- 
siderably ahead of shipments and actual production 
for the week. Local cypress interests also reported 
an encouraging gain in bookings. Local reports indi- 
cated little change in the southern hardwood market, 
however. In cypress the main call was as usual for 
mixed cars. In southern pine, timbers were the strong- 
est item and finish perhaps the least active. In hard- 
wood some gain was noted in the call for sap gum 
FAS, but the general list seemed in rather sluggish 
demand, with prices still unsatisfactory and _ spot 
buyers apparently hunting for bargains. The automo- 
bile and furniture people are reported to be still re- 
stricting their hardwood takings, but it is believed 
that these interests will get back into their buying 
stride before long, and general comment on the outlook 
is more cheerful. 

The new stave mill erected at Waterproof, La., by 
A. M. Webber, began operations last week and will 
employ about 150 men. Mr. Webber also operates a 
stave mill at Jonesville. 

E. S. Fleming, manager Port Allen Lumber Co., 
Port Allen, La., narrowly escaped death this morning 
when his roadster was struck by a passenger train. 
He escaped with minor injuries. 


Warren, Ark. 


Aug. 16.—Demand for Arkansas soft pine has been 
light, and there has been but slight change in prices. 
A few mills have booked more orders, but total book- 
ings have not exceeded those of the last few weeks. 
Some mills have made slight concessions on certain 
items, especially of yard stock. Orders from dealers 
have contained a nice amount of upper grade stock, 
and prices of this are well held. Retail inquiry has 
been of fair volume only. Most retail orders are for 
immediate shipment. Industrial buying is light, only 
a few crating orders being placed. Some inquiry is 
being made for stepladder stock. Buying of car ma- 
terial is very light. Production this week has been 
normal, log supplies being maintained. Some mills 
are running five days a week, some five and a half, 
and others six days. Logs supply is adequate, and 
labor supply is good. The small mills are operating 
steadily. 


San Francisco, Calif. 


Aug. 15.—Chartering for overseas vessels for lum- 
ber cargoes indicates an increase in exports. Several 
bottoms have been fixed during the week for Japan, 
the United Kingdom and for China. The rates are 
normal. 

A. C. Horner, former secretary for the State build- 
er’s association, has been selected as regional man- 
ager of the National Lumber Manufacturers’ Associa- 
tion trade extension bureau here, and will open offices 
in the Call Building on Aug. 20. Directors of the 
National Lumber Manufacturers’ Association have re- 
turned from their annual field trip, which was held 
following the mid-summer directors’ meeting in San 
Francisco. 

Parson Simpkin, of Hoo-Hoo, 
catenation at Chico on Saturday. 

The wood box test, which has been under way 
under the auspices of the National Wooden Box 
Manufacturers’ Association, ended here this week, 
and a study of the wood and fiber cases will be made. 
The wood cases returned to San Francisco, after 
several miles of freight shipments by both train and 
boat and several “handling” transfers, in good con- 


attended the con- 


dition. The fiber containers, which accompanied the 
wooden cases, were in poor condition, photographs 
show. 


Philadelphia, Pa. 


Aug. 15.—The 2x3 Club will hold its annual outing 
on Saturday afternoon and evening, Sept. 10, at 
Alfred Shull’s farms, near Boyertown. 

The Philadelphia branch of the W. M. Ritter Lum- 
ber Co., represented by F. A. Stamler, has recently 
moved its offices to Room 2216 Land Title Building. 

The R. A. & J. J. Williams Co., known as the 
oldest lumber company in the United States, is now 
busily engaged in moving its entire equipment and 
stock to the new location in the southwestern section 
of Philadelphia. 

Announcement has been made of the removal of 
the W. H. Wyatt Lumber Co., from 133 S. Twelfth 
Street to 1700 Walnut Street. 

Thomas R. Marshall, president Pennsylvania Lum- 
bermen’s Exchange, together with Amos Y. Lesher and 
John J. Little, piled up a record last Saturday of 119 
fish, 95 of which were mackerel. The catch was made 
fifteen miles off Ocean City, N. J. 
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SALES AGENTS: 


Griswold-Grier 
Lumber Co, 


Evergreen 
Lumber Co, 


Ties, Plank 
I Long Joists 
Timbers 


Service 
Quality 


Long Dimension 
Give us a trial. 


TheGriswold LumberCo. 


Gasco Building, PORTLAND, ORE. 








Sumpter Valley 


P; 
Soft Textured Ine 


This is some of the softest, 
finest textured lumber you 
ever handled. A trial car will 
make you a steady customer. 
We can furnish anything you 
need in Western lumber pro- 
ducts. Let us quote you. @ 


H. J. Anderson Lumber Co., Inc. 
Manufacturers and Wholesalers. 


Bank Building.” Portland, Oregon 











Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Contily dried—Well m manufactured. 


Mills: RAYMOND, WASH. 
General Sales Office: RPORTLAND , ORE, 
Chicago Representative 
Western Weod Products Co., Builders Building 
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Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
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VANLANDINGHAM LBR. Co. 
228 No. LaSalle St.. CHICAGO 





W.B. Vanlandingham Lawrence F. Braun 
E. T. Vanlandingham William E. Krueger 
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West Coast Products 
Hardwood Flooring 
Hardwood Lumber 


SALES SERVICE 


on a Commission Basis. 

















GILBERT NELSON & CO. 
Public Accountants 


I) SOUTH LASALLE STREET 
CHICAGO 
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Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today tor rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any timeon ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 
608 So. Dearborn Street, CHICAGO 


Eastern Headquarters: 35So. William St., 
NEW YORK CITY 











WIGGINS pesi'Fora Cora 


assure you of proper card representation. Many 
‘of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing theirsalesmen 
while adding 
prestige to the 
house. Ask for 
tab of speci- 
mens and ob- 
serve their 
smooth edges 
andexcellence 
of engraving. 






FOTEEL COMPANY 
err TeeueenH. ea 
F1OHER OUILOIN® 
CHICAsO 






The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue, 





CHICAGO 








THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for fig 
moulding, lumber bills, car freights, car invoices, ya 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, Jace postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8, 
Dearborn St., Chicago, Ill 





Mrs. H. H. Bishop and son, Clarence, of the 
Bishop Lumber Co., left last week for an ex- 
tended European trip. 


Charles Jacob, president of the John Bader 
Lumber Co., left Aug. 18 for an automobile 
trip around the northern lakes. 


Harry Montgomery, sales manager of the 
Hill-Behan Lumber Co., St. Louis, Mo., spent 
Monday in Chicago on business. 


S. M. Pagan, general sales manager for Wil- 
liam Buchanan, of Texarkana, Ark., made a 
business trip to Chicago this week. 


F. L. Nightingale, of the Central Warehouse 
Lumber Co., Minnesota Transfer, Minn., was 
in Chicago this week calling on the local trade. 


H. H. Bates, of the Standard Lumber Co., 
Birmingham, Ala., was in Chicago on Wednes- 
day of this week calling on the southern pine 
trade. 


F. A. Todd, of White & Todd, retailers of 
Aurora, Ill., was in Chicago this week and 


reported a pretty good volume of business in 
his territory. 


Milton V. Johns, sales manager of the Red- 
wood Sales Co., made a business trip to St. 
Louis last week and reported conditions en- 
couraging in that section. 


Joe Alexander, general manager of the 
Southern Lumber Co., Fayette, Ala., spent sev- 
eral days in Chicago this week getting a line 
on the local southern pine situation. 


M. L. Wootten, sales manager of the Deal 
Saw Mills Co., Tuscaloosa, Ala., spent sev- 
eral days in Chicago this week sizing up south- 
ern pine conditions in local territory. 


Charles L. Baxter, of the Charles L. Baxter 
Lumber Co., returned last Friday from a ten 
days’ vacation spent at Lac du Flambeau, Wis., 
where he had a most delightful time landing 
many fine specimens of the finny tribe. 


E. T. Vanlandingham, of the Vanlandingham 
Lumber Co., plans to leave on Aug. 20 for a 
week’s boat trip on the Great Lakes, touching 
at Buffalo, Detroit, Mackinac Island, Parry 
Sound, Niagara Falls and other points. 


M. C. Stewart, sales manager of F. S. Mur- 
phy & Co., wholesalers of Salt Lake City, 
Utah, when in Chicago Aug. 17 reported that 
there is a considerable volume of building un- 
der way in Salt Lake City, which is providing 
a good outlet for lumber. 


Ed Munger, of the Ed Munger Lumber Co., 
retailer of Lafayette, Ind., when in Chicago 
this week reported that while business was a 
little slow along in June and July, it has picked 
up since, with the result that the volume so far 
this month has been on a satisfactory scale. 


Maurice Welsh, of the Memphis Hardwood 
Lumber Co., Keirn, Miss., spent a day in 
Chicago this week in the course of a sales 
trip by automobile through Indiana and II- 
linois. From here Mr. Welsh planned to drive 
to Pittsburgh and other eastern consuming 
centers. 


C. J. Blanchard, of the West Coast Lumber 
3ureau, Seattle, Wash., was in Chicago Satur- 
day on his way West after attending a number 
of group meetings of retailers in Ohio. Mr. 
Blanchard was formerly engaged in the retail 
lumber business at Walthill, Neb., where he 
acquired a wide reputation as a progressive, 
up-to-date dealer. 


A. H. Ruth, Chicago manager for the George 
W. Jones Lumber Co., and V. J. Euler, of the 
V. J. Euler Lumber Co., attended the summer 
meeting of the Northern Wholesale Hardwood 
Lumber Association in Minneapolis, Minn., last 
Friday. Before returning to Chicago Mr. Ruth 
paid a visit to the mills at Rhinelander, Wa- 
beno and Appleton, Wis., and reports no sur- 


plus of northern hardwoods at any of these 
mills. 


The summer number of “The Saw Kerf” 
published quarterly by E. C. Atkins & Co, 
the “Silver Steel Saw” people of Indianapo. 
lis, Ind., for their friends, has just made its 
appearance. The current issue of the Atkins 
house organ contains twenty pages of inter- 
esting material, among the illustrated articles 
being one on the Atkins-Coleman feed rolls 
with removable bars, progress of forestry jn 
Indiana, a solid carload of Atkins saws for 
the new mill of the Clearwater Lumber Co, 
Lewiston, Idaho, reforestation as practiced 
by the Great Southern Lumber Co., at Boga- 
lusa, La., etc. 


Among local lumbermen who left this week | 


to attend the National retailers’ convention at 
Tacoma, Wash., Aug. 22-28, were the follow- 
ing: Walter G. Moeling, president of the 
Sterling Lumber & Supply Co.; O. M. Zeis, 
of the O. M. Zeis Lumber Co.; Walter Mc- 
Grew, son of A. H. McGrew; Peter DeVries. 
of S. J. DeVries & Co., and J. J. Chalmers, of 
the Lord & Bushnell Co. Out-of-town visitors 
who passed through Chicago this week to at- 
tend the same meeting were Philip Lanier, of 
the Philip Lanier Lumber Co., New Orleans 
La.; J. J. Huebner, of the Huebner Lumber 
Co., Detroit, Mich., and Mike Tyson, Detroit 
representative of the Brooks-Scanlon Lumber 
Co. 


Johnny Simpson, who always carries the 
honors of the Indiana lumber fraternity at the 
golf matches, and who was Indiana amateur 
champion last year, went down in defeat at 
his home course in Terre Haute at the annual 
tournament this year after winning his way 
into the finals. He lost to another Terre Haute 
man. While Mr. Simpson did not play the 
golf he generally does in the final day of the 
tournament, his opponent shot close to super- 
golf, coming in for luncheon with 68 strokes 
for the first 18 of the day. He had Mr. Simp- 
son 7 down in the morning. Mr. Simpson 
strengthened somewhat during the afternoon, 
but unable to overcome the morning handicap 
lost on the twelfth green during the afternoon. 


National President Urges Unity 


John L. Kaul, Birmingham, Ala., president 
National Lumber Manufacturers’ Association, 
spent a day in Chicago Tuesday, stopping at 
the Stevens Hotel, on his way home from the 
midsummer meeting of 
the National held at 
San Francisco Aug. 3. 
After the meeting Mr. 
Kaul visited north Coast 
producing points, mak- 
ing a brief survey of 
the lumber _ situation. 
He is enthusiastic re- 








JOHN L. KAUL, 
Pirmingham, Ala.; 
President National Lumber 


Manufacturers’ Association 








garding the program of 
the National Trade 
Extension Committee 
and is confident that 
the lumber business for 
the next twélve months 
will be good. 

Mr. Kaul sees as one serious obstacle in 
the way of the industry’s prosperity the over- 
production of fir lumber and particularly the 
forcing of that product onto the market at 
prices that leave no margin of profit to manu- 
facturers. He declares that by the policy of 
overproduction and bearing the market the fir 
manufacturers will not increase the consump- 
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tion of lumber nor increase their profits. On 
the. contrary they will not only reduce their 
own profits but will lower the prices of all 
species in all the markets. 

While enthusiastically confident of the suc- 
cess of the National trade extension campaign, 
Mr. Kaul emphasizes the necessity for the most 
complete coOperation among lumbermen in all 
branches of the trade in putting the program 
over with the public. To make it a complete 
success, he says, lumbermen must unite in 
observance of the American Lumber Stan- 
dards, and he believes that all lumber should 
hear grade marks and trade marks as guaran- 
ties to the public that sizes and grades are 
standard, that they are uniform and that they 
have back of them the united industry. 
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Appointed Western Sales Manager 


Due to the constantly expanding locomotive 
sales volume of the H. K. Porter Co., of Pitts- 
burgh, Pa., the company 
announces the appoint- | 
ment of George Kirtley 
as its western sales man- 
ager with offices in the 
Monadnock Block, Chi- 
cago. Mr. Kirtley has 











GEORGE KIRTLEY, 
Chicago; 
Western Sales Manager 
of the H. K. Porter Co. 








been connected with the 
home sales office of the 
Porter company in 
Pittsburgh for the last 
five years, and his in- 
timate contact with 
many industrial trans- 
portation problems has | 
made him particularly 
well qualified to ‘better serve the industrial 
locomotive requirements of Porter customers in 
the western territory. 


Lumbermen’s Club in New Quarters 


The new quarters of the Lumbermen’s Club 
ot Chicago were formally opened on Aug. 11, 
the initial luncheon on that day. attracting a 
representative number of the members, includ- 
ing all the officers. There are many inter- 
esting features about the new home of the 
club occupying about two-thirds of the twenty- 
third floor of the Builders Building at Wacker 
Drive and LaSalle Street. Everybody who 
has visited the place is delighted with the sur- 
roundings. The decorations are beautiful, 
and no effort has been spared to make the new 
quarters the most comfortable and ornate of 
dny similar organization. Alberta Barnes 
3eall had charge of the decorative work, un- 
der the supervision of the house committee of 
the club, of which P. S. Fletcher is chairman. 
In commenting on the harmonious effect of the 
furnishings and the splendid arrangement of 
everything about the new quarters, Mr. Fletcher 
paid a high tribute to the codperation received 
from President E. A. Thornton and Secretary- 
manager M. E. Cowper. 

The lounging room is a commodious place 
covered with a Wilton shadow pattern carpet, 
the room having many cozy corners. The fea- 
ture of the card room is a Philippine mahog- 
any floor donated by S. R. Taxey, president of 
the Chicago Warehouse Lumber Co. The fur- 
nishings of the lounge are very attractive, with 
numerous comfortable chairs, settees, Daven- 
ports and small tables of the gateleg and cof- 
fee variety, all chosen with the idea of suiting 
the taste from a comfort standpoint of every 
member of the club. The walls are finished 
in antique ivory, and the furniture conforms 
to the color scheme of the tapestry hung on 
the wall. 

Appetizing lunches are served at reasonable 
Prices in the attractive and spacious dining 





room. The windows face north and south, 
and the red composition floors with black bor- 
der, and the cheerful drapes give the effect of 
a sun porch. The sloping ceiling with dormer 
windows in the lounge and card room convey 
the impression of an old English interior. The 
secretary's office is located in the southwest 
end of the lounge and has many unusual fea- 
tures in keeping with the fact that the club 
boasts of an executive who is a member of the 
fair sex. 


HOO-HOO DOINGS 


Hoo-Hoo Golf Tournament Plans 


SEATTLE, WasH., Aug. 13.—Roland C. Wil- 
liams, president of the Hoo-Hoo Club of Se- 
attle, was in conference with the directors yes- 
terday relative to the annual golf tournament 
of the club. The date has not been fixed, but 
it will probably be Aug. 31, following the 
convention of National retailers in Tacoma. 
The place of the tournament has not yet been 
announced. 

It is probable,’ also, that the annual election 
of the club will be held at the same time as the 
tournarient. The term of President Williams 
will expire Sept. 9. 


Milwaukee Club Elects 


MitwavuKkeE, Wis., Aug. 15.—Ben Springer, 
of the John Schroeder Lumber Co., Milwaukee, 
has again been elected president of the Mil- 
waukee Hoo-Hoo Club, and Don S. Montgom- 
ery, secretary of the Wisconsin Retail Lumber- 
men’s Association, has been reélected secretary- 
treasurer. Harry B. Koerble, of the John 
Schroeder Co., is vice president. The directors 
for the year are: G. G. Kuntz, Louisiana Red 
Cypress Co.; Ray W. Rediske, Interior Wood- 
work Co.; Louis J. Best, Best & Lade Lumber 
Co.; Walter O. Tredupp, George L. Waetjen 
i and H. H. Hansen, C. A. Bentley Lumber 

oO. 

The annual meeting was held at the Republi- 
can Hotel on Aug. 11. 

State Counselor E. A. Ehlert announced that 
three Vicegerent Snarks are to be. appointed 
for Wisconsin, and these will be made after a 
meeting of the directors with Mr. Ehlert. 














Bay District Hoo-Hoo Picnic 


San Francisco, Cauir., Aug. 15.—The an- 
nual picnic of the Bay district Hoo-Hoo was 
held at Paradise Cove, Marin County, Satur- 
day. The choice of this day apparently drew 
the smallest crowd of any of the recent picnics 
of the district. As the story goes “a good 
time was had by all” with the exception of the 
San Francisco contingent which was forced, 
through unannounced changes in the boat 
schedules, to cruise the bay for nearly three 
hours before arriving home. 


Report on Miami Club Election 


Sr. Louis, Mo., Aug. 17.—Information reach- 
ing local Hoo-Hoo headquarters tells of the 
election of William W. Brock, of William W. 
Brock & Sons, as president of the Miami 
(Fla.) Hoo-Hoo Club. Mr. Brock, who was 
Junior Hoo-Hoo on the Supreme Nine this 
year, succeeds Edwin Booth, secretary of the 
Lumbermen’s Credit Bureau. M. A. Webster 
has been named vice president; P. R. Demby, 
treasurer, and President Booth will take over 
the duties of secretary, succeeding H. R. 
Frankenberg. The directors are Tom Bailey, 
Guy Stoms, J. D. Fleming, E. Mathews and 
W. A. Brock, a son of the new president. 

Seymour Brandes, of A. H. Ramsey & Sons, 
was nominated for reappointment as Vicege- 

Oak Park, Ill., with a population of 40,000, 
is the largest village in the world. 
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SAWS 


For better grade lumber and 
faster cutting with less power—the 
Genuine Simonds Inserted Tooth 
Saw is unequalled. It gives perfect 
clearance. The teeth fit the plate 


perfectly. 


Order from any Simonds Branch 


or Service Station. 
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Saw and Steel Co. 
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“The Saw Makers” 
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DETEX WATCHCLOCK CORPORATION 
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Dependable Wire 


| The one red-strand in Hercules 
| Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 












Established 1857 


A. Leschen & Sons Rope Co. 
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New York Chicago Denver 
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WARREN AXE & TOOL CO. 
WARREN, PA 
honors Panama-eaene GRAND PRIZE 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 
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Secures Reduced Rates on Lumber 


Cincinnati, Onto, Aug. 17.—Negotiations have been 
completed by the Southern Hardwood Traffic Associa- 
tion with the Chesapeake & Ohio Railway Co. for re- 
duced rates on lumber from its Sewell Valley branch 
stations to eastern points via eastern routes. The 
Chesapeake & Ohio recently took over the Sewell 
Valley Railroad and has agreed to make _ substan- 
tial reductions from the lumber producing stations of 
Nallen and Rainelle, W. Va., and intermediate points, 
according to T. W. Elmes, assistant district manager 
of the Southern Hardwood Traffic Association at Cin- 
cinnati. Prior to this reduction, the rates were con 
structed over Meadow Creek, W. Va., using an 8-cent 
rate up to Meadow Creek, and the Chesapeake & Ohio 
railway proportional rate beyond. The new rates from 
Nallen and Rainelle to some of the larger consuming 
points, such as Albany, Baltimore, Boston, Buffalo, 
New York City, Rochester, Schenectady, Syracuse, 
Troy and Utica, N. Y., show a reduction of from 
% to 2 cents a hundred pounds. The reduced rates 
will be published Sept. 1. 

The Chesapeake & Ohio Railway, upon the instiga- 
tion of the Southern Hardwood Traffic Association, has 
also agreed to publish through rates from the Sewell 
Valley branch stations to practically all Erie Railroad 
stations in New York, New Jersey and Pennsylvania, 
and this will also represent substantial reductions. A 
reduced rate on export traffic, effective Sept. 1, will be 
published by the Chesapeake & Ohio from Sewell Val- 
ley branch stations to Norfolk, Va. The new rate will 
be 2214 cents, which represents a reduction of 8 cents. 
The Chesapeake & Ohio will also establish a lumber 
rate of 92 cents from Sewell Valley stations to Pacific 
coast points on transcontinental traffic, effective Sept. 
1, this new rate representing a reduction of 8 cents a 


hundred pounds. 
'"S@aaeeeaaeaeaeaa. 


« Cases Assigned for Hearing 


Wasuincton, D. C., Aug. 15.—The Interstate Com- 
merce Commission has assigned for hearing Sept. 26 
at the Mason Hotel, Jacksonville, Fta., Docket No. 
19,738—Cummer Lumber Co. et al vs. Yazoo & Mis- 
sissippi Valley Railroad Co. et al. Examiner Fuller 
will preside. ¥ 

Examiner Boat will preside over a hearing sched- 
uled for the Great Northern Hotel, Chicago, Sept. 9, 
on fourth section applications covering a variety of 
commodity and class rates on which the carriers seek 
to continue fourth section departures. Application 
No. 1,864, filed by Agent W. H. Hosmer, covers lum- 
ber and articles taking the same rates from points in 
Iowa, Michigan, Minnesota and Wisconsin to destina- 
tions in Canada, Connecticut, Delaware, Maryland, 
Maine, Massachusetts, New Hampshire, New Jersey, 
New York, Pennsylvania, Rhode Island, Vermont, 
Virginia and West Virginia. 


Interior Florida Territory Rates 


LAKELAND, Fra., Aug. 15.—In refusing to further 
modify rulings on interstate rates to and from Florida 
points, the Interstate Commerce Commission has put 
interior Florida territory in an advantageous position, 
says T. C. Elliott, traffic manager of the Polk County 
Traffic Bureau. The ruling is on petitions of the 
Atlantic Coast Line, Seaboard Air Line and other 
southern roads, in which they sought increased al- 
lowances than had been given them in the southern 
rate adjustment. 

In July, 1925, the commission authorized reductions 
to and from Florida points to all interstate territory. 
The carriers have been importuning for modifications 
of these rates upward since that time. They were 
successful in decisions rendered in April and Decem- 
ber, 1926, in a measure, but not as extensively as 
they felt they were entitled to, considering conditions, 
and urged further increases from the tariffs agreed 
upon, 

In March of this year, the commission refused 
these later petitions to modify, following which the 
southern carriers were joined in their efforts by trans- 
portation systems north of the Ohio and Potomac 
rivers. This move was met in a “reply” by Mr. 
Elliott, manager of the Polk County Traffic Bureau, 
and the rates are again ordered to remain as fixed 
in March by the Interstate Commerce Commission so 
far as they affect Lakeland territory, though there 
are some slight upward changes in other parts of the 
State. 

William F. Sneed, president of the Lakeland Manu- 
facturing Co., and a district officer of the Florida 
Lumber & Millwork Association, is delighted with the 
outcome of this case, and is confident it will be 
greatly beneficial to the Lakeland, Lake Wales, Winter 
Haven and Auburndale territories. He says that it 
will make it possible to hold trade that has been 





getting away to other States. Mr. Sneed also finds 
it a substantial proof of the value of the traffic 
bureau, which he has fought to retain. 


(‘SESE G0220200208 


Revenue Freight Loadings Decrease 


Wasuincton, D. C., Aug. 17.—Loading of revenue 
freight for the week ended Aug. 6 totaled 1,024,218 
cars, according to reports filed today by the carriers, 
This was a decrease of 21,403 cars below the preced- 
ing week this year, decreases being reported under the 
week before in the loading of all commodities except 
coke and merchandise and less than carload lot freight. 
Compared with the corresponding week last year, the 
total for the week of Aug. 6 was a decrease of 51,174 
cars as well as a decrease of 28,300 cars under the 
corresponding week in 1925. 

Loading of merchandise and less than carload lot 
freight for the week of Aug. 6 totaled 266,749 cars, 
an increase of 8,198 cars above the same week last 
year and 7,995 cars above the corresponding week two 
years ago. 

Miscellaneous freight loading totaled 384,656 cars, a 
decrease of 8,405 cars under the corresponding week 
last year but 7,110 cars above the same week in 1925, 

Coal loading amounted to 156,651 cars. This was a 
decrease of 26,039 cars under the same week last year 
and a decrease of 33,338 cars compared with the 
same period two years ago. 

Grain and grain products loading totaled 51,720 cars, 
a decrease of 7,091 cars under the same week in 1926 
and 1,842 cars below the same period in 1925. In the 
western districts alone, grain and grain products load- 
ing totaled 32,390 cars, a decrease of 6,131 cars below 
the same week last year. 

Live stock loading amounted to 25,180 cars, a de- 
crease of 332 cars under the same week last year and 
3,606 cars below the same week in 1925. In the 
western districts alone, live stock loading totaled 
18,496 cars, a decrease of 377 cars under the same 
week last year. 

Forest products loading totaled 67,661 cars, 2,059 
cars below the same week last year and 3,841 cars 
below the same week in 1925. 


Coast Rates to Middle West 


Wasuincton, D. C., Aug. 16.—Division 3 of the 
Interstate Commerte Commission has issued a cor- 
rected order in Docket No. 17,851—West Coast Lum- 
bermen’s Association vs. Chicago, Milwaukee & St. 
Paul Railway et al.—directing the defendant carriers 
to cease and desist on or before Oct. 1 and thereafter 
to abstain from applying higher rates on lumber and 
other forest products from points in Oregon and Wash- 
ington on the Spokane, Portland amd Seattle system, 
the Chicago, Milwaukee & St. Paul, except the Bel- 
lingham Branch, and the Great Northern Railway 
to destinations in Minnesota, Montana, North Dakota 
and South Dakota west of Duluth and Cardigan Junc- 
tion, Minn., on the main and branch lines of the Soo 
system than are contemporaneously maintained on like 
traffic from other points in Oregon and Washington. 
The carriers are not told how to remove the undue 
prejudice found by Division 3 to exist. 


Rates From Indiana to Illinois Point 


The S. J. Peabody Lumber Co. has filed with the 
Interstate Commerce Commission a complaint against 
the Pennsylvania Railroad and others, asking $671.29 
reparation on thirteen carloads of rough lumber from 
Bourbon and Columbia City, Ind., to Moline, II. 
Complainant alleges that the sixth class rate of 24 
cents a hundred pounds from Bourbon and 24% cents 
from Columbia City, were unreasonable to the extent 
that they exceeded a commodity rate of 18% cents. 


Oppose Minimum Weight Increase 


Mempuis, Tenn., Aug. 17.—For the second time 
within the last year a proposal has been filed with 
the Southwestern Freight Bureau to make a general 
increase to 50,000 pounds in the minimum weight on 
lumber and lumber articles from points in the South- 
west to Gulf ports for export and coastwise movement. 
The announcement of the proposal was made here today 
by J. H. Townshend, secretary-manager of the South- 
ern Hardwood Traffic Association, in a bulletin to the 
members urging immediate action. 

The proposed minimum would greatly handicap all 
export shippers, for many cars do not reach the mini- 
mum proposed. Much export stock is not so cut as to 
permit of this heavy loading and on all light hard- 
woods it would mean that it would be impossible to 
make the proposed minimum. Further, it is pointed 
out by Mr. Townshend that many exporters are forced 
to use short cars at times that will not load to a 
50,000-pound capacity. 
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= The following f. o. b. mill prices are taken from sales made during week ended Aug. 13 in sections named: 
Hat- Kan- | Hat- Ean- Hat- Kan- Hat- Kan- Hat- Kan- 
nue ties- sas | ties- sas ties- sas ties- $as tles- sas 
burg, City, | burg, City b Cit: b Ci 
218 Miss. Mo.’ | Miss. Mo." eS x: —_ burg, City, 
ain Flooring 88. o. | Flaish 88. 0. renee ow Mo. ie , Miss. Mo. Miss. Mo. 
» = . mension, SISIE D x 
ced- 1x3” EG BAbeties asenie Hee 62.03 B&better srpuieh: sai No. 1, ixt”, Other lats.. a 31.93 | No, 1, cae ial oo 3: imension, SISIE 
a aa ehdelbatatcte 5 3°77 | SS: = ere ; — er lgts.. ¥ x 4”, re cee R oe ASS eee 
the Ro. L seeeeees ee: UR -aateefeeepetocscon 39.27 41-28 | No. 2 (all, jengths) : | 12’ ap aipieeataosenneneas 1 13:53 
Sept G Bab iter seeeees oie. eee errreees Sg ST NE Pinkbaaipnceds 15.58 16.86) MEME * 2, dbcbes ose 12.25 .. 
cht. F ag gp ibeaae 39.07 aba |. 1x5,and 10”.......... $608 6... ier SRO Kayes 19.79 18.82| cans iccsessncin Mee. <aen 
" 1 atesvers 7 68 34°87 | 1x12 pp Tee e tee eens 54.50 ....|-Na 8 A _Jengths) : | 9x 6”, No. 2 & aad lug cun— 
the eo No 2 ocess-++ 17-68 34.87 | S/Axde or iegettit: - 42.00 0. Hh; Marre 13.37 13.14) x BY cigars: 20.64 
' No. 1 seers 2, 41-25| 6/4 & 8/4x6"........ ..-. 46.00 Ripe aD ait ox 6”. is" eS 
the FG B&better ..... 3 38.20 | 6/4 & 8/4x8"........ tilt. 46.00 | Boards. SIS or $28 athe, OS eee estes 
_ ; Sereeren 1740 2273) 8/4& tg 10”... 3... 46.00 | No. 1, 1x8”, Other Igts.. .... 34.07) 2x 8”, 2x 8”, 18 & 20’...... 23.85 
lot iu... ee od > ae trie Gee Mae as Bat 1g? T2777 2T0TT able 3o°92| Bx1OT. 18, & 20°...... 20.50 
ars, 1x6” No. 1, GM... 30.67 . | B&better Surfaced: No. 2 (all 10 to 20’): 18 & 207.1221. cone! SEED en Ee gasses tee sean 
last i a 1 pene 19.39 eS Ae OEE occ Wa. tdiiesnnedensn 20.73 20.38) 9x19”, 10’ min: | sss . . 
No. 3, C.M....-+- 15.37 Serr S145 B16) 1580"... scvccsccesene 20.49 20.68 | a eerie 24°65 24,09 | Longleaf Timbers 
two Ceiling ee 0. 45.60 bg BMER  svescemeesvess 23.01 25.85 16’ |.....2275 93°51 97:70|No. 1 Sa.E&S S48, 20’ 
xt” B&better ........ 30.78 | BR secaagraversr ens oa aan hee ee aneetl at 18 & 30730505: 25.93 26.89| and under: 
- | Bee Oe BF secvesecece 50. CFU. ES are ‘ -17| od 
L. : | SRSA ts ret ose | is. ois EE RE, ee} 63.00 1310” ae. onern meena 7 16.65 2x12” 10” ete tee reaneor 33.31 
ee ss a a2 | a 08 Ol. ascnene ‘ SS det se aera .90 ee “xy ‘ 
35 Sox4 B&better een 7B 1 ~ ae w 64.0% | No. 4. all widths ana = ERD steer ceveeseceses ++ 40.58 
of No. 2 pa gat 17.11 20.94 Hh = seocccesooooece 54.00 64.08 eee 7.37 ° | x “ | Shortleaf Timbers 
: a Sg Fee Sm ....| Syme. go ageeo**o"* eee Te |, Roofers a |No. 1 S48, 20’ & under: 
~ Partition Be. . petecttion: 72.06 78.93 | No. 2, 1x6” .......... - 20.93 .... : ) er ane 23.38 
the 1x4 & 6” Ba&better wee. 41.62 38.56] 6/4 & 8/4x4” Ranbwers esos GEE Shiplap 10” gio) Ae os Fat} 
NO. 1 ....sc0eees 39.26 36.31 | 6/4 & 8/4x6"........ +++» 65.64] No. 1, 1x8”. Other. lets. 34.96 $2.54, |= § 18 & 20’...... .... 2800) 00 Uren , 
rs, | oe eres 268 one) Cee 8/4x8 neege pete 65.64 | No. 2 (10, jto 20’): | ox 6”, Plaster Lath 
6/4 & 8/4x5” & 10”.. .... 71.10 a apne tee 20.29 20.19) No. 1, %” 
126 Drep Siding 6/4 & 8/4x12” 71.10 " * 20:65 20.82 | “ 7 eee 2.89 
1x4 6” R&bett 37.81 37.35 B/4 Ge B/AXLS owe eeeee tees : 1x1 5 cackineaneeie 20.65 20.82) SS oe ae 1.77 
the ein Tree.) 3461 36.01 | C Surfaced: No. 3 (all, Jengths) : 17.58. 17.15| sabes wale 
a 2 eeeeeus oS ae " ” Be ccccccveces m ‘ yrkit Lath 
ad- No DP igetebatn 21.82 26.06 a SS éséasiecaens 38.38 sees ee ae 17.18 17.19) Ss ; ‘ oools get 2... — 
“ed Casing and Base | oa Gane ea ee eee kes "eee ae one. Se 
B&hetter: | ae tg eeeees 20.40 19.35/12’ and longer.......... 15.60 
€ O0lh 68.0. .sscesees SEAS GL0 (All 1x4 and 6”): 16 & 55... aoe 
de-  & eerie 62.00 58.25 | B&better. 2 — 18°. ids A: GRE Saves cess iia. a Car Decking 
é : and 20’. 36.98 ETERS 20.62 19.00|No. 1, 2”, 9, } 
nd Ba&better: - Jambs in ee eS See 36.00 | alte ice 18.56 ....|. 30° ..... wives fc pe cea ORGS 
he 1%, 1% & Ox4 & 672. 2. «69.81 and 20°. ...., 37.00 | 1 @ o -..... 23.37 .... - & | 
led A» se tee eet Be Ge BW seers 37.88 | 2x12”, 10’ ceosieesees oven Se Car Sills 
ner ___. Stringers | one ceganeaines anete, e gai ha 18.49 23.75|S4S, Sak&s: 
90% brt. 7x16&8x16 | ; , 5’ and multiples. .... 28.00 | gee eres 21.05 25.25|Up to 9”. 38 to 40’...... eee 42.00 
OP We OE cnicwcaccsxees .... 65.00 | No. 1. 14”, 20’ & under. .... 40.75 | No. 2, Random.......... 18.05 18 BOW vs50% ++ 26.25/Up to 12”, 34 to 36’ oe 
59 
os Following are f. o. b. mill sales prices made in Shreveport (La.) territory during the period ended Aw. 12: 
Flooring Finish, C, Surfaced Finish, B&btr. Surfaced Longleaf Dimension SISIE Longleaf Dimension, SISIE Shortieaf Dimension, SISIE 
1x3” E.G. B&btr sap.... 62.25] 128"... sees sees eeeeeeee NN ic canis awancceesaee 47.00|No. 1— No. 2— No. 1— 
ST Fee 88.00 | 5/4x12” .. ee eee eee ee eeee 70.00) 1x6” . 2.0.2... eceeeseeees 40.95) 85 €", 10? nc cescccvee 26.00] 2x 8”, 12° .........006 22.50] 9x12”, 18’ ....... 33.50 
F.G. B&btr sap.... 43.00 Casing & Base, Babtr, J 1x8 sgerescesvcerencens 48.25 eee 26.50 ee 24.75 18&20° 11 °° ** 31/75 
No. D vt-cveeies 23 50 1x4”... ‘a . 53.7% a Lak ke aanalaaaaaie eee 57.25 Rl wee seccceees 28.50) 22&24" ......4. 31.25 “—_ ........ 35.50 
ne lx4” E.G. No. 2 ......-- 27.50| 1x6&8 Pe 66.25 TORO. scccctes 80.50} 2x10”, 12" .......eeeee 26.751 No. 2— 
my FG. B&btr sap... 40.00] 1x5&10”" Sax, 0 ES 66.75 SORT a cccccss 36.00 STORED? - cwccsece 30.25 ” 
p 2x 4 
No 1& C.... 36-50 Seite Centien, 068 RUE: ndsiancnescons 2 eS 28 aeepeeeere Se DU SE kite cccssewe 26.25 , 
m- SW Beatie 22.751 N ” ‘ POE sttinnewsaearese 76.50 De? .cvest ween eas 24.50 PTR ee 33.00 
. . hs Ss Ee . cicunsandense 33.50 ‘Ter 18&30" 
m. aaa 37.00 Ghiome. Random Lengths ease’ covecesecs =a pe wiceas 36.25 1 
, “4 6 ” y, Ri =i Elwes . ad 
rs x4” i a SN SORES at ™ 3 . = a es onentse: pag h4 r< ~ STadaiata 33.50| Shortleaf Dimension, SISIE 2x 6”, 
er 5x4” ~G “eee Reese 22:25] 2x 8", 12" wes eseeee 25.25|No. 1— 
id ste hne rn ee oS ene 17.25 See, weresees > ES aeons 23.75 
h- a Material, 14-6” 1z10” ...eceeeee 178) cee Da c8tree** 33.75 | etxtataas "te o8 98 30.8 
m 0. G. Batts B&btr, 7&8’ 97 1x12” oo .see sees cig) mama ~<Saheed elle + Fa 16° cocereseceee 7 Boe eee 20.75 
1. Sx4” No. 1 & bir....... 34.00 ; $2.25] Reefers & C. M.. Ix" 18&20" "22222522 81:00 }.  - » af Pe 22.50 
an 5x3” No. 1 & btr....... 36.25 No. Trrrrrr rr ey eee 6.00 ee”... ccsee 33.75 - SS sees eee ae ” 8& Pe idee don 23.25 
ty 10 & ge)“ Salilata ape eihatiec abating 18.50| 9x19". 49° 33.00 2x 6”, 10’ cesevecesons aes Ee bch ca gincce 24.75 
. Partition Random lgth. DO wevew Saadlaaeislarat — ‘ is. Sereaenseyen 31.00 aie. 18&20° sy thon 35.75 
: at” BAM o+.0+0000- on Boards, SIS or S28 | xq Mies a iss 20". ++ 42. 18420" 2.221222 24.00 i dencuassecsse 
4 - L, Ie © .. HB cc cvce 37.50 8" & 4 goss < ihe 99.75 | ae 328264" .....2.. 832.25 Ee 27.25 
0 ee Seeaeee 0.0015 nie neiavinie 8 4 ae ae ere rere SE BO UD sone cnaceese 24.75 
ke 1ox6” 1x12”, rdm....... 50.50 | x41, or bxko7ioxi0. Os ohoekitied 24.75 E Saponetcween 93.25| No. 3, Random Dimension 
" . 2, 1x 8”, rdm....... 21.25) 6 ae Tak deh lly dete tee + BO” ccvscercsvve 25.00 Se ses castve ee | a er eae aren 16.25 
- ie lo a esta ee ox =e. 9 tet eben — al PTE AS. 7s ee. stuncees = Oa 15.25 
, ais Sie". 10-26" 5080: i. m I ee cay 21.25 ponent = 1 Ai abba eceeatete oat 
Drop Siding, No. 117 1x12”, 18&20’.... 28.25] Sq. E&S, 20’ & Und- __ See 21.50 Oe . shhvnbceoeee 37 5 cgi neeeeepariae gage, aeons 
fet” Sw avceesxn cee 41.00| No. 3, 1x 8”, rdm....... 16.9518" & und.........c00-.. 26.75 RRA 22.75 | RRO Shae 28.00 Plaster Lath, %x4’ 
ag eae ets 34.25 1x10”, rdm....... 17.50 x410" 5x10/10x10..... 33.00 (To  apeeeeters 23.25 SOND Avs ccbes BE Dip cueulsaeuesen 2.75 
tk Ek wcnieeenet wo. 25.75 1x12”, rdm....... WOOL OMEE cccesenccacvess 34.50 | CREED s cvevsens Es gatnenen S ' > t peekioeetea es 
1€ 
st 
9 ' ARKANSAS SOFT PINE 
"1 The following are current f. 0. b. mill prices on Arkansas soft pine made during the week ended Aug. .12: 
4 ‘ Flooring a * | Finish—Dressed | Dimension—Dressed | Fencing and Boards 
. Edge grain— 1x3 1x4 B&better Cc - No. 1 it No. 2 - | No.1 No.2 No.3 
t OE ics estidaeeweows ihe: IE We I) oes Lenapecneeen $67.50 | 12, 14 10, 12, 14 10, eee $34.00 $16.25 $14.25 
* Babetter RAEN See $74.00 68.75 BL eae tree ss 69.50 cons | 16’ 20’ Oe Pe Syscccases 36.50 19.50 ie 
ienereene invest aos Sw) ie 5, 8, WP” cevnaeevess 71.50 52.00 $25.25 $27.50 2x 4” $23.00 $24.25 | 1x 8” ee ae 35.00 20.50 17.50 
Plat grain— os sets ener ees notes 72.50 cose | 24,00 25.75 2x 6” 20.50 21.75 | 1x10" ew a oo ee 37.00 20.75 18.00 
Be aes 9se.5e 1%, 1% Sons to 8 cart Uaat sees | 24.75 26.25 2x 8” 21.00 22.50 SEES he ctc ences 48.00 26.50 18.50 
Shetter ...cccccccces $4 a ee | 1%, 1%, 2”x5, 10, 12”.. 76.00 coee | 25.50 27.25 2x10” 22.25 23.50 Casi 
. No eoccccsereesseces 41.50 35.75 | ita | 27.00 28.75 2x12” 23.75 25.50 | asing and Base 
: Parana hee ae 22.50 20.50 | ae and Partition | , - B&better 
; | Cle _— Clg, Part. $2SCM—Shiplap | XH, Oo vee ceeeeeeeeereeees $73.50 
I Moldings | ” %" A” | No.1 No.2 No.3) i Oe SAesipigiassiues eoee 76.25 
; . ; PB&better . 930. 50 $40.25 $42.50 D $44. BO | Is 0: ... scenes: $35.75 $19.50 $16.25 | Lath 
- 1%” and under ...30 percent discount | No. 1 ..... -- 85.50 CO? seer 34.50 20.50 17.50 | No.1 No.2 
. 1%” and over ....25 percent discount | BE vccne. acck. MN wenn . mace | EET enseataees teen Eee | ge Te - $8 5 
45 $3.35 
; 
WISCONSIN HEMLOCK 
The following are f. o. b. mill prices on Wisconsin hemlock: 
I No. 1 Hemtocx Boarps, S7S— ; ; 8’ 10’ 12’ 14’ 16’ 18&20’ 22/24’ 
, . 8’ 10’ 12 14 16’ 18&20’ 8/16’ 2x 4” «++ «$30.00 $31.00 $30.00 $29.00 $31.00 $33.00 $35.00 
) 1x = wer yo $28.00 $28.00 $28.00 $29.00 $31.50 $28.00 2x 6” eoee 27.00 28.00 28.00 28.00 30.00 32.00 35.0€ 
. 1x 6” eee 29.50 30.50 30.50 30.50 32.00 34.50 30.50 2x 8” eeee 29.00 31.00 30.00 30.00 81.00 33.00 85.00 
' 1x 8" occse ae 82.50 32.50 32.50 34.00 36.50 32.50 2x10” e+.- 29.00 32.00 32.00 32.00 33.00 34.00 86.00 
= “aon oy ro bey 4 pay rap 5 pay ry 2x12” -+++ 30.00 33.00 33.00 33.00 84.00 35.00 37.00 
x 
noes : 
| For merchantable S1S, deduct $8 from price of No. 1, for No. 2, deduct $5. No. 2 hemlock, rough, 6’ and longer, 2x4” and wider, $22.00; 1x4” and wider, 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. $22.00. 
Crating stock, S1 or 2S, 6” and wider, 6’ and longer, No. 2, $26.00; No. 8, ' ‘ 
.60, For No. 2 dimension, deduct $4 from price of No. 1. 
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Duluth, 
are unchanged: 


Common Boarps, Roucu— 
6’ 


NORTHERN PINE 


Fencinc, Rovucu— 


a 


Minn., Aug. 15.—Demand for medium and lower grades of northern pine is more active, with shipments gaining. Prices f.o.b. Duluth 


8’ 10’ 12’ 16’ 18’ 20’ 6’ 8’ 10,12 & 14’ 16’ 18 & 20" 
a es CA Swauedes $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 rR 6 cares ieee wale etaell $51.00 $55.00 $59.00 $61.00 $61.00 
a -ssxnvews 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 ERR EOE aS ae 38.00 41.00 43.00 46.00 46.00 
i 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 I ee eae 29.00 31.00 33.00 34.00 34.00 
eee . Gakeues 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 fg eee 47.00 50.00 56.00 62.00 62.00 
Sa -sescene 38.00 40.00 49.00 45.00 45.00 45.00 53.00 55.00 i Tr «hs Watiid weekatemauk & 33.00 36.00 41.00 47.00 45,00 
Ne 8 44 eeoesee 41.00 44.00 54.00 54.00 50.00 49.00 60.00 60.00 I a ee ee 25.00 28.00 29.00 30.00 29.00 
o. 3. Y pene 29.00 32.00 33.00 33.00 33.00 33.00 37.00 37.00 N ° : . ” - : 
POPE 29.00 31.00 33.00 33.00 33.00 83.00 33.00 33.00 No. 4, 6-foot and longer, mixed widths, 4”, $26.50; 6”, $28.50. 
_ ge 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”, 
For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
ge 6 AeA 10, and - me. 4, $30. 50; No. 5, $21. $1 or 2S, add 75 cents; S1S1E, add $1. 
‘or Sl or 2 75 cents; S1S1 add $1; for resawed, add $1. Floori X i. “13 : ; 
te Fag free roo Bn mn a G shiplap, 8’ and up, add $1.50. acts %- and % inch ceiling, or beveled well tubing, add $2. 
Shiplap and M, 8’ and up, add $1.25. rop si ing or partition, add $1.50. 
No. 1 Piece Sturr, $1S1E— Well tubing, D&M and beveled, add $2. 
6’ 8” 10’ 12’ oe 20° = SipiNc, 4 anv 6”, 4 To 20’— 
ax ” Se $28.50 $32.50 $34.50 $32.50 $82.50 $33.50 $35.50 $35.50 . F 4” 6” 4” 6” 
2 ee 28.50 29.50 32.50 82.50 32.50 32.50 34.50 34, B&bete dae a 40.00 : ‘ a6 
CEE « Kduianbekeeian 28.50 31.50 34.50 34.50 33.50 33.50 35.50 35.50 sy lintels ae Aig = 2 =. SS eaeees ttt! $20.00 $22.00 
OR 81.50 32.50 36.50 36.50 35.50 38.50 35.50 35.50 . AGS MRCS BEERS 90.68 shee » C&better ..... . .00 
Ee wianshensuae 32.50 33.50 37.50 37.50 36.50 34.50 36.50 36.50 


No. to stuff, $3 less than No, 1; pine, rough, deduct 75 cents; D&M or 
3 


S4S, add 


"Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 


Siding run to O.G., $2 a thousand extra; product of the strip as it grades, 
Beaded ceiling, %- inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Vie Aug. 16. 
ical average f. o. b. Norfolk prices, made dur- 
ing the week ended Aug. 12, as reported to 
the North Carolina Pine Association: 









Re Se a ee $46.11 

bun bhantanck bbnwabcah eae ++ 25.00 

No. 2 & Btr. No.3 No. 1 Box 
dsnbedxcddiarcesen $49.91 eee $23.17 
vase nuskesennn 53.00 eveee 25.80 
(bictveeneseenen 56.25 $42.50 27.31 
the Chk ead waien de 62.38 45.92 29.00 
ieee bethecantiaucweene $54.50 

DR chttesavediscusaniae 57.75 

ee, SN ss eaeea uamewe 34.57 

i: ccc decbesehice tiene seecsonwe 16.00 

6a earndettenewneeaeveades e+ 6,20 

Dressed: 

Flooring, 13/16”— 2%” 
i re Cs. ecb a cdpeem ede $44.50 $45.00 
B & P ceed Mehe SeENGe eae kenake sous 45.50 
ce De iis 40.81 

Bark path POs vecnserescvseceseeeseeeo $35.25 

Box bark strips (dressed or resawed).......... 18.25 

*Air 

Boofers: No. 1 dried 
DRE” Webbbiuns wees sanae wad . -$26.00 $18.48 
RET Gente a Gadcw + aeen der cnuan eos 27.50 18.81 
RS aS REE 26.50 18.64 
DT”  sebeedbébvevass anand ansadboun 31.17 


*F. o. b. Georgia-Alabama mill points. 


RED CEDAR SIDING 


Seattle, Wash., Aug. 13.—Prices of red cedar 
siding, new bundling, 8- to 18-foot, f.o.b. mill: 


Bevel Siding, 44-inch 





Width— Clear os ei ad 
4-inch 6adidbodonectdenan $25.00 $23.00 $15.00 
DEER occcccvceccccccces 28.00 25.00 20.00 
SE Whew ik de naas hudae 29.00 26.00 22.00 
ee © 35.00 eves 

DED. xxéiscveccdecwenbace 43.00 

Clear Bungalow Siding, 94-tnoh 
DE <éann nee 64066eun ch bens buns 4s batioewus $46.00 
DL 24 coed shen ener NAdokwauiaseeetwodsee 54.00 
DE: Kits ce ibnbenesamseeiuwennaw-eanecaoee 61.00 





RED CEDAR SHINGLES 


Seattle, Wash., Aug. 13.—Eastern prices 
f.o.b. mill are: 
Per M 
4 or 5 bunches 


First Grades, Standard Stock 


I I NN ae on ara ch dhe scale eeatiee $2.25 

Mi accept gue ten beens akebee 2.35 

ee is on ad enenhadianae 2.50@2.55 
Ts enkneadeedeuteeeneacheneee 3.05 @3.15 
PL : cecil ae dhe wes tacoees ddr hbaueeas 3.20@38.25 
SIE ns «ahd winhhinwe gushes mln aie lee inaton 4.00 @4.05 

Pirst Grades, Rite-Grade Inspected stock 

Cr. . vaca occu eas bwke lew ea $2.30@2.85 
ESE ES ee 2.45 

VE «ie Gi Jaepbesevtedesanena 2.85@2.95 
FRED sn cng isinins 6b G0 OhG ROME e buain 3.15 @3.20 
ED | sa diurit undue d's dhe ad wan deena 3.60@3.70 
PE: a 0tbe0ebntnds cheek senknereie 4.15@4.20 

Second Grades, Standard Stock 
CS GE ED oso os 60 v0ce Beads one C8 $0.95@1.05 
OS )— CS 7. eer 1.10@1.15 
COU. GHUEED indi vardtcerveteceeeavaees 1.65 @1.75 
British Columbia Stock, Seattle Market 

EE ncchivcasewiv ever abceLearaaeeerasTwnl . «$3.10 
PEE scnatwekecdvevecnacienssetbann soccce Oe 
en a ae Fe ae open 





WESTERN PINES 


Spokane, Wash., Aug. 13.—Following are re- 
vised prices, f.o.b. mill, according to Discount 
Card No. 3, which became effective March 4: 


Pondosa Pine, 16-Foot, Inch— 
No. 1 o2 No.3 No.4 No.5 


 sateacdane $42.00 $28.00 $19.50 ..... eanee 

oF eveestanas 42.00 28.00 BEBO ccces oewne 

 ucccsecoes Ge 6 FF aes eons 
a. tekkenewes 42.00 24.00 ere ooeee 
a 6xenanaabars 44.00 25.00 BL.BO csecs 

ha OO ere ree $15.50 $ 7. 00 
Pondosa Pine 

Factory 


No.1 No.2 No.3 Com. 





sis & 6/4....$61.50 $41.50 $25.50 $16.00 ..... 

cctéernndn 71.50 51.50 36.50 36.5O cece 
é Ma tothied >. weer tea sens “ pawes $24.50 
Idaho White Pine, 16-Foot— 

No.1 No.2 No.3 No. 5 
oe” scusneeaus $47.00 $39.00 $23.00 eee 
hl 48.00 40.00 29.50 ee 
— wenaedavne 46.00 37.50 27.50 ° 

\ eee eee 52.00 37.50 27.50 eee 
De stedasanes 69.00 41.00 BUGS cocss cones 
oP a We 6 exon sééan. skee0 $19.00 $ 7.00 
White Fir, 6- to '20-Poot, Inch— 
os 6” 8&10” 12” 4”&wdr. 
No. 1 & 2. $99. 00 $25.00 $26.00 $27.00 ..... 
ih Beeaeey= 15.00 18.00 19.00 Seee ocess 
mes S sucaneks ee ae te eee $14.00 


[Special telegram to American LuMBERMAN] 
Portland, Ore., Aug. 16.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, S28: 


+ | No. 2 No. 3 
Yr ene OFS. .<ccapeue $55.00 $40.00 $33.00 
sind 6 wan aielal din eli a 65.00 50.00 33.00 


pea shop prices are for shipments of No. 
3 and better. For straight cars of specified 
grades, add $5. 


CALIFORNIA PINES 


San Francisco, Calif., Aug. 15.—Thd follow- 
ing average prices f. o. b. mills, those on com- 
mons covering 1l-inch stock only, were reported 
by the California White & Sugar Pine Asso- 
ciation for the period ended Aug. 14: 


California White Pine 





All widths: 


Nos. 1&2 clr. C sel. Dsel. No. 8clr. 
GFG ivcaobwe a 45 $63.65 $54.40 $48.90 
we sscued e+ 78.70 65.75 56.10 59.90 
oe wveeaewes 70.05 59.10 49.35 56.30 
Dr. sveskeane 79.80 71.95 62.65 67.90 
California Sugar Pine 
Nos. 1&2 clr. C sel. Dsel. No. 8clr 
|, oe $97.45 $81.10 $70.40 $54.95 
Dre “sthieesoa's 93.40 76.65 61.45 65.25 
yee 86.70 77.65 55.35 58.40 
OS vksecrtes 95.70 86.30 70.20 83.40 
White Pine Shop Mixed Pines 
Pc vceukdeneue $29.50 Common— 
No. 1, 5/4xa.w. ... 45.00 i ih keceeuae $43.00 
No. 2, 6/4xa.w. ... 25.05 i ae 30.40 
Panel, %4”"xa.w. .. 64.30 2 eee ae 
ma esetovesecsoe 0 
Sugar Pine Shop aaa 29.50 
TO weave ceeewes $40.50 Sidi B&bt 
No. 1, 5/4xa.w. ... 48.00 Yt” t 40 
No. 2, 6/4xa.w. ... 28.05 Le * iat adit lot 7 
Douglas Fir No 1 $ 5.10 
EE $50.50 EE Be tig ately 4.00 
Came ccccccece 23.60 32” . ** 160 
Ties and timbers.. 24.00 oy dim i’ 
Dimension ....... 18.15 hn fot. nen 
ite Fir 
C&btr, all sizes ..$45.00 
We 2 COM ccvccess 19.25 Other ......... - + $29.50 
No.1 dimen, 1-9/16 _ Bxport 
SAE. cetcv esses 19.60 Australian 4/4xa.w.$56.55 





DOUGLAS FIR 


(Special telegram to AMERICAN renamed 
Portland, Ore., Aug. 17. 
on actual sales of fir, direct and ce BE ie 
Aug. 13, 15 and 16, reported by West Coast 


mills to the Davis Statistical Bureau, were as 
follows: 





Vertical Grain Flooring 


2 B B&btr Cc D 
BT Sp elid wun aide staiid $35.50 $35.75 $30.25 ee 
Eee ecivasonts ion ae aie seen 
gl re ic ae erie wae 
Plat Grain Flooring 
1x4” peseudevionnnawees ees 25.00 21.25 
BE \sssbeccwesentinabe eae 31.50 28.75 
Mixed Canty stecstag 
WO” niesedusceendeens $17.75 
Ceiling 
RE” in gidcu: tedeg Seiten “~ “seen 24.25 20.25 
5 ER EN Fe coos 26.00 20.75 
Drop Siding, 1x6” 
eee ee oven 30.25 26.25 ; 
Dt ihc sesabnenecian te ws 29.25 —_ wont 
Ee evtdeswnnnseencees 18.00 
Pinish, Kiln Dried and aeets 
1x6” 1x8” 1x12” 
DD winwasiatinkdemmaaae $41.50 $42.75 $47.00 
Common Boards, and Shiplap 
1x6” ne” he’ UM 
NN ae ere eee Tee $17.50 $16.50 $16.50 $20.50 
EG Se eee 11.25 13.25 10.50 13.75 


Be Dissacxt veeirecans 8.25 8.25 8.25 


14° 16’ s«18’ 20” 
a”. P 0 50 $18.50 $19.25 $19.25 ....  .... 
6”.. 15.50 15.75 17.50 17.75 18.00 $21.50 $23.75 
8”.. 16.50 16.50 18.00 18.50 18.25 21.25 23.00 
10”.. 17.00 17.50 18.00 18.50 18.50 21.25 23.75 
12”.. 17.25 17.50 18.75 19.25 19.25 22.25 23.00 
2x4”, 8’, $16.25; 10’, $16.25; 2x6”, 10’, $15.25 


22x24’ 26-32’ 


Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
SS aa $10.75 $9.50 $12.50 $12.75 $ 9.25 
lb Ghestxe veeks 8.25 10.00 ware oe geet 
No. 1 Common Timbers 
SuS to 4x18" to OO, Grteeed, oc cececvcvcscesne $19.50 
Gee Oe PONE” 80 GE, CEs cccccerccesesecese 18.75 
5x5 to 12x12” to 40’, surfaced. .......cecseeee - 19.50 
Fir Lath P 
Wa, 2, UTR, GEFs oc ccccecescccsesecesecevecne $ 2.50 
B&better, Flat Grain Car Siding, 9 or 18’ 
gg she habeas bebateGssonee CeKennees $36.00 
icine eteris ¥adewe re ON 36.00 





WEST COAST LOGS 


[Special telegram to AMERICAN LuMBERMAN] 
Portland, Ore., Aug. 16.—Log market quota- 
tions: 
ny yellow: No. 1, $21.50; No. 2, $16.50; No 


Fir, red: Ungraded, $14@15. 

Cedar: $14@16. 

Hemlock: $11@12, ungraded. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., Aug. 13.—Log market: 


Fir: No. 1, $24; No. 2, $18; No. 3, $12. j 
Cedar: Rafts of shingle logs only, $16; 


lumber logs, $28. 
Hemlock: No. 2, $12@13; No. 8, $10@11. 
Spruce: $1 higher than fir. 


AreU sT 
———— 


WI 
[Speci 
Portla 
prices fo 


Finish— 
1x12” 
1x4—1 


Prices 
spruce bo 
and stan 
taining 1 
than 50 | 


4 /4 


10, ‘4 


1x 6 
1x1¢ 
1x1 
Pec! 


tons 
tee 


av 
ba 
So 











1927 


luth 


& 20° 
561.00 
46.00 
34.00 
62.00 
45.00 
29.00 


6” 
22.00 
36.00 


ices 
ale, 
ast 
> as 


~ 
~ 


co 


. 00 
12” 


"00 


12” 


id 


0 


0 
0) 





avevst 20, 1927 
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~ WEST COAST SPRUCE 


[Special telegram to American LumBERMAN] 


Portland, Ore., Aug. 16.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory me - 
MRE” oc c0.c'o 0% $71.00 Rk oe Fh .00 
a aS f BU sc ae wees - 30.00 
_—— = Sp eiaee: 31.00 
Bevel siding— irr are 32.00 
x4” . 28.00 IS 5 isdvecet i cece all 4.00 
16 x6” . 30.00 Green box Imbr. 17.00 





ENGELMANN SPRUCE 


Prices f.0.b. Chicago on kiln dried Engelmann white 
spruce boards, S4S, D&M, shiplap, drop siding, ceiling 
and standard patterns in lengths 6- and 16-foot, con- 
taining not more than 10 percent of shorts nor more 
than 50 percent of 16-foot: 


D&better No. 1 No. 2 No. 3 

4/4 5/4 6&8/4 4/4* 4/4* 4/4* 
ee waned $56 $82 $82 $53.00 $42.00 $33.00 
lS 61 82 82 54.00 41.50 35.00 
PP nceue 65 82 82 54.00 39.50 35.00 
a 60066 80 85 85 55.00 41.50 35.00 
a ssese 91 95 85 58.50 47.00 35.50 


*For 5/, 6/ or 8/4 in No. 1, add $10 to price of 
4/4 in same width; in No. 2, add $6, in No. 3, 
add $5. 

Random Widths, 6- to 16-foot lengths— 

No. 4, 4/4, $31.50; 5/4, $36.50; 6/4, $38.50; 8/4, 

9 
$49.0. 5 4/4, $25.50; other thicknesses, $29.50. 


For all rough stock, add $2.50. 
Spruce lath, 4-foot, No. 1, $8.45; No. 2, $6.95. 


CYPRESS 


St. Louis, Mo., Aug. 15.—-Current quotations 
f.o.b. St. Louis. 


GULF COAST RED CYPRESS— 





New Grades 
Factory No.1 

Tank Selects Shop Box 
SP oe cone aol $116.75 $68.75 $51.75 $81.75 
ME Fevceceuvéer 121.7 78.75 68.75 33.75 
Pe  sttheasaceeee 123.75 81.75 66.75 33.75 
ie weeecceesnes 131.75 88.75 73.75 31.75 
errr 136.75 93.75 78.75 owes 
| Srrercerr ct 136.75 93.75 78.75 aa 
rr 141.75 98.75 93.75 one 
ek ei BE once sic cvtanevrrsedavers ye $24.75 
Common Rough— 

No. 1 No. 2 No. 3 
ee. ee EP ree $54.75 $43.75 $32.75 
DE. sic wceeed Cane cade e nen 61.75 50.75 34.75 
Add $2 for specified lengths on common grades. 


Finish, 81S or S28s— 
Heart A B c Db 


1x4—10” ....$103.75 $ 98.75 $ 98.75 $ 83.75 $ 73.75 
a. swneee 110.75 106.75 101.75 91.75 80.75 
i 120.75 115.75 110.75 102.75 Perr 
Me = ekewde 125.75 120.75 115.75 106.75 
Bungalow Bevel Siding— 
B C&btr. 
+ catiahehernhneeewe See $45 $43 
ST: (25 dhmek be weeeeeneawws 64 55 53 
PP rere eee eee 70 61 59 
Bevel Siding— 
A B c D 
RE —eliietelaccienletniiured $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— 
No.1 No.1 No. 2 
FAS Select Shop com com 
') Spero. $72 $58 $36 $33 $28 
aR” i ne @aciecs 75 60 . 46 35 29 
We sesovree 75 61 48 35 29 
eee eS 82 66 53 37 31 
er 100 73 63 
Boards— 

No.1lcom. No.2com. 1” random 
mar Svddeskevenwee $42.50 $33.00 ele 
ee ¢icvenwness 42.50 34.00 
Ee 43.50 35.00 
DE -oentnetadn wee 53.00 36.00 aniece 
Pe, SO cess ces eh as $28.00 
KILN DRIED TUPELO FLOORING— 

4 B&better Select No. 1 
ek” §=ivepaveoner ee $61.50 $51.50 $43.50 





POPLAR 


Cincinnati, Ohio, Aug. 16.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


Soft Texture— 4/4 5/4&6/4 8/4 
Cre, $100@110 $110@120 $110@120 
Saps & select. 72@ 77 82@ 88 82@ 88 

70 70@ 75 


No. 1 com.... 50@ 55 65 
No. 2 com. A. 38@ 40 48@ 45 45@ 48 
30 30@ 32 32@ 34 


No. 2 com. B. 28 


Valley— 
at $ 95@100 $100@105 a +> Sat 
Saps & selects 66@ 70 70@ 75 80@ 85 
No. 1 com.... 48@ 50 55 58 58@ 62 
No. 2 com, A. 37@ 39 41 43 43@ 45 
No. 2 com. B. 27@ 29 29@ 31 30@ 32 





HARDWOOD INSTITUTE PAST SALES REPORT 


Memp Tenn., Aug. 15.—Chicago/Cleveland average hardwood prices obtained during week 

















ended Aug. 9, as reported to Hardwood Manufacturers’ Institute: 
Chgo. Clev. Chgo. Clev. Chge. Clev. Chgo. Clev. Chgo. Clev. 
RED GUM SAP GUM RED OAK ASH SOFT ELM 
Ng soot en Plain—Contd. 7 Quartered ‘ Plain No. 2 com 
uartere y : F As 4-4 33.75 
FA my (on ee 4-4 108.00 4-4 83.00 .... | 8-4 36.50 
4-4 128.00 5-4 51.25 Plain 5-4 87.50 117.00 Log Run 
5-4 ot, onc | Ree eee FAs scan Vania 6-4 97-00 see's 4-4 57.75 
FAS ‘ me om, 5-4 204.75 147.25 | No 1 com. & «el. COTTONWOOD 
4-4 107.50 jeoo a meee 6-4 oe . Sean 4-4 53.50 .... | 18/17” box boards 
5-4 112.50 ret 4-4 23.00 : 8-4 114.75 143.50 5-4 «61.50 ra 4-4 82.00 
6-4 109.25 kes No. 1 com. & sel. 6-4 64.25 NGS Ty 
8-4 113.50 BLACK GUM 4-4 59.25 67.25 8-4 70.50 4-4 59.00 
No. 1 com. & <el Quartered 5-4 64.75 ne : CHESTNUT 
4-4 59.00 6-6 67.50 9... SOFT MAPLE “ 
5-4 «64.75 4-4 50.25 8-4 85.00 FAs Plain 
6-4 64.50 No. 1 com. & sel Ne, 3.0m. 12-4 94.75 FA 
8-4 87.50 vat 41.00 4-4 45.00 46.50 | No. 1 com. & sel. = sets whe 
x or « eee 49 
FA 2-4 (44.80 RED AND WHITE 13-4 78.75 6-4. 11775 
4-4 102.25 TUPELO OAK HARD MAPLE ae | +. - | 124.50 
5-4 110.25 FAs Sound wormy FA No. 1 com. & sel 
6-4 104.00 4-4 48.50 wet 4-4 36.50 ; 4-4 re 84.00 4-4 ve 55.00 
8-4 108.75 No. 1 com. & sel POPLAR 5-4... 186.75 5-4 70.75 
No | com, & sol. we'd 39.75 Plein 6-4 se 136.75 3 - 12.15 
- 56.5 ‘0. m. - cae 75 cs sss . 
6-4 65. - oese i » ose 42.25 
— ana os WHITE OAK 18/17” boxhoards No. 2 co No. 2 common and sound 
Quartered 4-4 94.25 4-4 = 26.00 Coemy 
SAP GUM FAS FAs Log Ru 4-4 37.00 
a Quartered we'd 127.00 161.50 4-4 87.50 115.50 6-4 45.00 5-4 41.50 
‘o. 1 com. -ol, 5- ere .25 ® 2 00 
4-4 65.00... | 4d 82.50 6-40 Ltt 114-35 WF 1 > sore) Gee) ee 
5- 25 lain - ooo «188.95 HICKORY 
6-4 69.50 FAS Sap FAS 4-4 78.25 
8-4 74.25 4-4 = 88.50 = 111.25 4-4 71.00 90.50 8-4 121.25 SYCAMORE 
No. 1 com. & sel 5-4 106.75 184.50 5-4 81.00 96.75 | 12-4 159.75 Quartered 
4-4 52.50 6-4 113.00 131.25 6-4 «s+» 96.75 | No. 1 com. & sel. AS 
5-4 54.00 8-4 124.50 130.00 | Saps & sel. 8-4 82.50 ie! 5-8 45.50 cece 
6-4 57.25 No. 1 com. & se’ 4-4 64.50 déee 
8-4 63.00 4-4 61.00 73.25 | No. 1 com. & sel. SOFT ELM pag DMOneLtA 
Plain 5-4 72.75 76.50 4-4 wees = 70.00 | FA ae 
13/17” Boxboards 6-4 .... 81.75 | No. 1 com. 4-4 54.00 - | a tee 
4-4 69.50 8-4 69.25 83.75 4-4 54.25 65.25 5-4 65.50 ree & sel. 
13” & war. No. 2 com. No. 2 com. 8-4 71.50 , . 47.00 
4-4 68.00 pine 4-4 46.25 53.00 4-4 31.00 47.25 | No. 1 com. & sel. BIRCH 
FAs No. 3, flooring grade No. 2 A com. 4-4 44.00 eves FAS 
4-4 61.50 a 6 sks 4-4 41.50 46.25 5-4 50.50 . 4-4 ese 105.00 
5-4 64.75 No. 3 com. No. 2 B com, 6-4 54.25 ; No. | com. & sel. 
6-4 79.00 4-4 20.00 4-4 27.50 27.00 8-4 57.00 4-4 ae - oe 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as re- 
ported to the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars 


flooring mill basis, during the week ended 
Aug. 13: 

Maple Clear No.1 Factory 
SEE cccthconddbuswwans $74.27 $67.75 $44.37 
SEER civeyvviceteoenceee ty 62.16 tere 





OAK FLOORING 


Following are average carlot prices, Memphis base, 
obtained for oak flooring during the week ended Aug. 


6, as reported by the Oak Flooring Manufacturers’ ' 


Association: 
18x14” 48x24” Hx1 Kh” %x2” 
Cle, th: WR iicccda® tones $114.59 $98.83 
Se ee eee 89.07 entire 
ee 0. WE Pies ee. casas 80.05 ‘eke re 
Cle. pin. WEbess ccc $ 81.00 86.23 $63.00 69.50 
Cis, GER. FOB ccccccs 72.02 83.09 60.74 64.97 
Sek. OU. Webosccces 68.13 75.50 54.11 52.52 
Sel. gin. COE. 200500 66.11 74.04 52.23 61.74 
No. 1 common..... 50.77 52.88 39.70 34.50 
No. 2 common...... 19.40 25.45 10.75 10.75 
Yxl¥e” Yx2"” fexle” fex2” 
Cle. eb... GBbs.o. taxi cones ace: eeee $114.50 
Che, Be WEE. occas $81.97 $78.16 anes 82.00 
Ce. Bek. COB. sc0vces 77.50 74.00 70.19 
Sel. Om. WHE. . 02 sco 66.75 70.59 joce San 
Sek. DR. Cawiesnte vc000 68.52 $55.50 57.39 
PG, 2 COMMMIR i cciccs veces 52.73 42.69 


eines canted 


eeeee 


BLACK WALNUT 


Cincinnati, Ohio, Aug. 16.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 


FAS: 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
si sglects 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
>. 1, 4/4, $95; 5/4, $105@110; 6/4, $115@ 


No. 
120; 8/4, $130. 
No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 


POPLAR BEVEL SIDING 


Louisville, Ky., Aug. 15.—Poplar bevel siding 
is in fair demand, there having been a fairly 
steady movement, at firm prices. Mills are 
operating at about normal capacity for the 








season. Quotations at Louisville read: 

FAS elec 0.1 0. 2 
OE PEE $50.00 $38.00 $28.00 $22.00 
ON rrr 50.00 36.00 26.00 20.00 
CO eee 50.00 35.00 22.00 18.00 





PHILADELPHIA PRICES 


Philadelphia, Pa., Aug. 15.—Wholesale prices 
secured from authoritative sources exclusively 
for the American Lumberman are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”. .$44.00 Ses 66 as $49.00 
3x6” and 6x6”.. 42.00 ne SS 58.00 
3x8”, 4x8” and Ps} a 56.00 

a civn eels aw 43.00 og Se 68.00 
DG Siewsewae 50.00 Drs % ono 65.00 


Lengths 22 to 24 feet, add $2. 
Each 2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%3,-inch Face 
(Rail Delivery) 


eee, Deh, Gs bas cle 8% 6 00 es t0o-wks $86.00 
el eee eee eee 74.00 
Sa NE) ms Ak os odes 6 88) <'n6 % oe mae 54.00 
eee © ON ES sy 5 6.6 w 0 0c 6.0 ob 0:00:00 on 44.00 
Bee. 2 STEELS 5. liao. 6.4/0e eae ea wih 25.00 
eS Cs Saws sb bln cas eeedowss 19.00 


Air Dried No. 2 Common Roofers 


1x6”, %x5%....$26.00 1x10", %x 9%. .$27.50 
1x8”’ %x7i4_.1.°27.50 1x12", %x11%4__°28'00 


Shortleaf Dimensions, S48, 44-inch Scant, 10- 
oot 


to 16-f 
BN iba eae $28.00 eS oe ea $29.00 
Ss. imo ase 45 27.00 Se sv ao eiaee 30.50 
GN 5 ie sities 28.00 
North Carolina Pine Flooring 

No. 2&btr. No.3 No. 4 
eee Se gba ee $74.00 $63.00 seid 
De SE son acvisawes 52.00 41.00 $25.00 

Kiln Dried North Carolina Roofers 

as 6. 
rs 2 ie 
1x10”, 
1x12” 





13-inch thick, $1 more. 
Red Cedar Bevel Siding 


ek a | ee errr re ee $42.00 
ae Or, WE 6au.c0 060 sdbe ees aneecaveu ers 62.00 
SA a SD Gees nae vanles te wewke ewan ee 69.00 

Maple Flooring f.o.b. Philadelphia 

i etre ES io aa aia da arse hceo 86k Sere eee $80.50 
EEE irk. 5 sg eg: athe ss a ne hacen el 70.00 
ee eee Vsiws Pao 47.00 
ae 5 Te Be Bo 5's hc oc cnveress 64.00 

Western White Pine, Dressed 

Cc D No. 2 No. 3 

1x 4” et ge ee $ 72.50 $62.50 $45.25 $39.75 

one Vewteness 87.50 77.50 43.25 40.25 

SS eee 77.50 67.50 45.25 40.25 

4 “ 77.50 67.50 42.25 39.25 

MEET dvs oko niin 87.50 77.50 42.25 39.25 

 —g 102.50 92.50 44.25 40.25 
13” and up..... 107.50 97.50 TP i } 

Lath, 4-foot No. 1 
0 ee $6.75 c.i.f.—$7.25 delivered 
DED snteeaccds 5.50 c.i.f.— 6.00 delivered 
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Installed in ANY 
Dry Kiln Building 


[* matters not whether it be brick, tile or frame. 

Your old dry kiln can be brought up-to-date at 
small cost by installing UNIVERSAL VACUUM 
DRY KILN EQUIPMENT. 


UNIVERSAL VACUUM drying is faster. Circu- 
lation is controlled and cost of operation materially 
lowered. The very minimum of equipment is re- 
quired and, superintended by our engineer, your 
present buildings can be converted and put into 
highly satisfactory operation with the minimum of 
labor and delay. There is no further expense. 


May we outline to you some practical accom- 
plishments and outstanding concerns? 


UNIVERSAL VACUUM DRYER COMPANY 


5097 Gateway Station, 





UNIVERSAL 





Kansas City, Mo. 


Stop Waste! 


‘*Fancy’’ drying methods are meat 
for old man ‘‘Waste’’. But he plays 
hardest those ‘‘timid’’ brethern who 
have been scared out by the overhead 
and the gold fittings of the psuedo 
scientific installation. We may lack 
caste but Universal Dryers are built for 
just such hard-headed buyers. 


$ 





Vacuum DIRYER 





















Birch 


Basswood 
Elm 
Norway 
White Pine 
Hemlock 


Quality 


NORTHERN 
HARDWOODS 


from Quality Timber 
Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN HARDWOODs 


Following are prices of northern hardwood, f, 9 b 
Wausau, Wis.: co 


FAS Sel. No. 1 No. 
Asu— ‘ y 2 Nos 


4/4 ....$ 95.00 $ 80.00 $ 62.00 $ 40.00 ¢ 20.00 
5/4 .... 105.00 90.00 70.00 42.00 9.99 
6/4 .... 115.00 100.00 75.00 42.00 21.00 
8/4 .... 120.00 105.00 80.00 47.00 
Basswoop— 
4/4 .... 75.00 65.00 50.00 34.00 25.9 
5/4 .... 78.00 68.00 53.00 34.00 26.09 
6/4 .... 80.00 70.00 55.00 36.00 26.00 
8/4 .... 95.00 85.00 70.00 38.00 26.00 
10/4 .... 100.00 90.00 75.00 50.00 i 
12/4 .... 110.00 100.00 85.00 60.00 pie: 
Key stock, 4/4, $80; 5/4, $85 or on grade; FA 
$95; No. 1, $75. s, 
1x4-inch No, 1 face clr. & btr. $65; 1x5-inch, $39, 


Bircu— 


4/4 .... 100.00 80.00 50.00 82.00 21.00 

5/4 .... 105.00 85.00 56.00 36.00 22.00 

6/4 .... 110.00 90.00 60.00 40.00 22.00 

8/4 .... 115.00 95.00 75.00 47.00 28.00 
10/4 .... 125.00 105.00 90.00 55.00 wa 
12/4 .... 130.00 110.00 95.00 60.00 ° 

3/4 .... 88.00 70.00 45.00 28.00 

6/8 .... 85.00 68.00 38.00 


For 10-inch & wdr., add $35; 8-inch & wdr., add 
$20; for 5-inch & wdr., 8-foot & lIgr., add $2. 


Price of 4 & 6-foot lengths, $32. For sel. red, add 
$25. 


Rough birch, 1x4-inch, two face clear, $85; one and 
two face clear, $70; 1x5-inch, two face clear, $100; 
one and two face clear, $80; run of pile, $68. 


Sort Erm— 
GFE .cace WSO 60.00 47.00 25.00 21.00 
6/4 .... 75.00 65.00 50.00 30.00. 22.00 
6/4 .... 85.00 75.00 60.00 30.00 22.00 
8/4 .... 90.00 80.00 65.00 35.00 28.00 
10/4 .... 95.00 85.00 75.00 40.00 oeee 
12/4 .... 100,00 90.00 80.00 45.00 
Rock Erm— 
4/4 .... 70.00 ieee 45.00 25.00 18.00 
5/4 .... 80.00 bine 50.00 30.00 19.00 
6/4 .... 80.00 sae 55.00 80.00 20.00 
8/4 .... 85.00 wediee 60.00 35.00 *25.00 
10/4 .... 100.00 — 80.00 50.00 anne 
12/4 .... 110.00 er 90.00 55.00 80.00 
Sort Marre— 
4/4 .... 70.00 60.00 43.00 27.00 21.00 
BE ascce TH 65.00 45.00 35.00 22.00 
OF rece CES 80.00 49.00 32.00 ° 22.00 
8/4 ...-. 95.00 85.00 62.00 88.00 22.00 
Rep Oax— 
4/4 .... 100.00 80.00 65.00 43.00 19.00 
6/4 .... 105.00 85.00 70.00 45.00 20.00 
6/4 .:.. 110.00 90.00 75.00 49.00 20.00 
8/4 .... 115.00 95.00 80.00 52.00 20.00 


“Bridge plank. 
Harp Mapie RouGH FLoorinc Stocx— 
No.1 No.2 No. 8 


com, com. com. 
OG seswcci con ceedetenes $44@45 $32@34 $22@24 
GLE ccccsccccccccceeece 45@47 34@36 24@26 


Harp Mapte— 
Sel. No. 1&Sel. 
FAS 6”&wider 6”&wider No.2 No.8 


O/B cccces 70.00 60.00 $ 45.00 $32.00 $18.00 
B/4 wcvcee . 80.00 . 70.00 55.00 35.00 19.00 
C/E ccscee 90.00 80.00 65.00 385.00 21.00 
B/E ceccce 95.00 85.00 70.00 38.00 20.00 
10/4 cece 110.00 100.00 85.00 50.00 30.00 
13/4 .cccee 120.00 110.00 85.00 55.00 30,00 
14/4 ..ce0e 135.00 125.00 110.00 60.00 35.00 
16/4 ...eee 165.00 150.00 135.00 60.00 35.00 


Add for straight FAS, $5; 8-inch and wider, $10; 
10-inch and wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 14 and 
16 foot, and the following percentages of 12-inch and 
wider, 4/4, 10 percent; 5/, 6/ and 8/4, 20 percent; 
10/ to 16/4, 30 percent. 


Brecu— . 
FAS Sel. No. 1&Sel. No.2 No.8 
5/8 No. 2 com. & better..... -e++ $33.00 $16.00 
Se vachows $55.00 $40.00 $35.00 25.00 19.00 
OC, ae’ 60.00 50.00 40.00 30.00 22.00 
eer 70.00 60.00 50.00 85.00 22.00 
Peer 80.00 mee 60.00 40.00 25,00 
Enp Driep VHITE MarPte— 
FAS and 
Nos.1&2 Nos.1&2 
OO  cowctvigeeaseereeenebeeks $110.00 $ 85.00 
DED. atbsataneeinakenderesouns 115.00 90.00 
DE Gas ceeehereheetéeeaaneetee 120.00 95.00 
De obecenctncuncnececcencesees 130.00 105.00 





SOUTHERN PINE TIES 


New York, Aug. 15.—Following are quota- 
tions on southern pine ties, f.0.b.— New York: 














All 8’ 6”— ‘ Sap Heart 
ES Ee Oe re ee re Rete $1.35 $1.70 
7x8” EE AOE LIES ES 1.25 1.60 


ME” aivectevotaucchs coeteceudeuas 1,15 1.30 








White 
Red | 


— 


For | 


MI 
stead 
a sul 
try 
Rails 
more 
show 


BI 
trad 
quit 
trad 
the 


B 
fact 
ers 
rece 
to ¢ 
ver 
qui 
pre 
Da: 
but 
kee 








+» add 
d, add 


ne and 
$100; 


21.00 
22.00 
22.00 
28.00 


18.00 
20.00 
“25.00 
80.00 
21.00 


22.00 
22.00 


19.00 
20.00 
20.00 
20.00 
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CROSS TIES 


St. Louis, Mo., Aug. 15.—Cross tie quota- 


tions f.o.b St. Louis: Untreated 
White Southern 
Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face... .$1.50 $1.25 
No. 4, 7x8”, 8’, 8inch face.... 1.40 1.10 
No. 3, 6x8”, 8’, 8-inch face.... 1.25 1.00 
No. 2, 6x7”, 8’, 7-inch face.... 1.15 85 
No. 1, 6x6”, 8’, 6-inch face.... 1.05 -75 


Red oak ties, 10 cents less and heart cypress ties 
15 cents less than white oak; tupelo and gum cross 
ties, 15 cents less than white oak; sap cypress, 20 
cents less than white oak. 


Switch Bridge 

Ties Plank 

i MMI i dln emits Sawaal eel $44.00 $45.00 
TNE shige des eked insane sia 40.00 38.00 





For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


MINNEAPOLIS, MINN., Aug. 16.—With prices 
steady and northern pine manufacturers booking 
a substantial volume of business each week, the indus- 
try is going into the fall with excellent prospects. 
Railroads and box manufacturers are expected to do 
more buying soon. General industrial demand is 
showing a slight improvement. 

PUFFALO, N. Y., Aug. 17.—The northern pine 
trade is slow and the inquiries are-not coming in 
quite as well as they were a few weeks ago. Better 
trade is looked for next month. Prices remain about 


the same. ‘ 
EASTERN SPRUCE 


POSTON, MASS., Aug. 16.—Eastern spruce manu- 
facturers are eagerly seeking orders for frames, buy- 
ers are indifferent, and prices somewhat wobbly. The 
recognized base quotation of $40 is being shaded $1 
to $2, and sales of frames at more than $39 have been 
very few the last week or so. Provincial random is 
quiet at fairly even prices and no change from the 
present light buying is looked for until after Labor 
Day. There is very little call for boards at present 
but offerings of dry lumber are so light that prices 
keep about steady. 


HARDWOODS 


CHICAGO, Aug. 17.—Northern hardwood demand 
has been somewhat brisker during the last week, and 
inquiries are more numerous. The flooring factories 
are taking good quantities of maple, prices on which 
have advanced. Low grade hardwoods are selling 
readily in all thicknesses. The furniture interests are 
beginning to come into the market for Nos. 1 and 2 
common grades. Interior finish plants are taking se- 
lect and better birch in larger quantities than for 
some time, and automobile body factories exhibit more 
interest in thick maple and birch. Prices are on a 
firm basis. 








NEW ORLEANS, LA., Aug. 15.—Some improve- 
ment of call for first and second sap gum is reported, 
but otherwise the call was rated little changed and 
disappointingly quiet, with the price basis still un- 
satisfactory. Larger inquiry from the furniture trade 
was noted in some quarters, with the added comment 
that little or no additional business resulted. There 
is still a tendency, it appears, to hunt for bargains. 


ST. LOUIS, MO., Aug. 15.—There is a better tone 
to the southern hardwood market, as volume from 
automobile body concerns and furniture factories is 
assuming greater proportions. The yard demand, how- 
ever, continues quiet. There is a fair demand for 
low grade crating stock by industrial concerns and 
box factories. Oak flooring also is fair. Thick elm 
and maple are in fairly good demand and red gum 
is fair, but sap gum is extremely quiet. The list 
shows a slightly stronger tone. 


CINCINNATI, OHIO, Aug. 16. 
still generally dull, there being only fair 
sized orders current for immediate needs. Demand 
from automobile manufacturers is light. It is felt 
that a firmer price situation will develop when busi- 
hess opens up. 


Business in hard- 
woods is 


BUFFALO, N. Y., Aug. 17.—The hardwood trade 
is slow, although some wholesalers report a fair de- 
mand from the middle West. A little improvement is 
said to have taken place in the buying by automobile 
body plants, but as a rule, industrial concerns are 
waiting for a while before placing orders. The trade 
is on about a normal scale for this month and im- 
provement within a short time is expected. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 17.—The demand for fir from 
country yards is in greater volume than orders from 


‘Knowrt the 





World Over” 








New York, 350 Madison Ave. 





We Have No Flooded Lumber 


There are millions of feet of water-soaked lumber in the 
Southern Hardwood District, but we are glad to inform 
our trade that all our plants in the overflow district are 
well protected by private levees — hence, our stocks are 
absolutely free from flood waters. 


Send us your inquiries and orders for 


OAK—ASH—GUM—ELM—COTTONW OOD—CYPRESS 


Turner-Farber-Love Company 


MEMPHIS, TENN. 


BRANCH OFFICES: 
New Orleans, Hibernia Bank Bldg. 
Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 


Chicago, 612 North Michigan Ave. 

















This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 
swampy logging roads. The strong, durable construction. of this trailer 
enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR 
CATALOG 
TODAY 


Lumbermen everywhere recognize Hemming logging 
trailers and wagons as the best equipment obtainable. 
Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 








city retailers. Dimension is moving more freely than 
the upper grades. Consumers generally have low 
stocks, having pursued the policy of hand-to-mouth 
buying for a considerable time, so it is expected that 
there will be a more active call within the next few 
weeks. Six-inch drop siding and ceiling are scarce 
and prices have advanced on these items. Engelmann 
spruce prices are well maintained, as the mills are 
getting a good volume of business from the middle 
West. Local trade, however, is quiet. 


SEATTLE, WASH. Aug. 13.—The outlook for fir 
lumber continues to improve. A report from south- 
ern California notes that the general condition there 
is apparently unchanged, but states a belief that lum- 
ber prices will improve—mentioning that thirty-five 
carriers are now tied up as a result of unsatisfactory 
business. Intercoastal trade is quiet. Offshore 
business, notably with Japan, is fairly steady. The 
rail movement in many quarters is brisk, and is im- 
parting life and encouragement to the industry as a 
whole. 


NEW YORK, Aug. 15.—The fir situation has al- 
tered little in the last six weeks, large consignments 
coming in and being unloaded and delivered with dis- 


patch, keeping the harbor quite clear at all times. 
Prices hold strong and some large sales have been 
reported. Retailers generally buy most conservatively. 

BALTIMORE, MD., Aug. 15.—Fir demand con- 
tinues to lag. Buyers are providing for immediate 
wants only as they still count on a reduction in 
freight rates which shall enable them to get lumber 
on a lower basis. Competition is still keen. 





KANSAS CITY, MO., Aug. 16.—A slightly better 
demand for fir has been noted in the last week, with 
orders mostly coming from the country yards for well 
mixed cars. City yards have been buying only slowly, 
mostly flooring and wide boards. Some long dimen- 
sion has been wanted. Prices are unchanged. 


LOS ANGELES, CAL., Aug. 13.—Improvement in 
the fir situation is now taking place in southern Cali- 
fornia. Retailers, as well as wholesalers, be- 
lieve that the fall season will be one of the best in 
several years. Prices are getting firmer. 


CYPRESS 


NEW ORLEANS, LA., Aug. 15.—Local observers 
report cypress bookings for the week the best since 
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uts Yard Handling Costs / 


N and around yards — in close, cramped 
quarters—in soft or rough going — there 
is no more economical method of haul- 


ing lumber than the Trackson-Fordson. : 


With a single operator it does the work of 
six to eight horses and with greater certain- 
ty of getting the job done. Its cost is so low 
that you can buy and operate three of them 
for less than ‘the cost of one large tractor. 
Just the right size for the average logging 
job — a fleet of these Trackson-Fordsons 


will cut your costs in half. 


Mail the attached coupon to us NOW and 
by return mail we shall send you full infor- 


mation. Send it back today. 


Trackson Comp 


—™ MAKERS OF FULL -CRAWLERS — 
MILWAUKEE.WI6. Vz 


$10 CLINTON ST. 


Trackson Company 
510 Clinton Street, Milwaukee, Wis. 


Gentlemen :—Send me as soon as possible specific infor- 
mation (illustrated) telling me how I can use Trackson- 


O) Winter Logging O Summer Logging 


Name 


These 
6 Advantages Are 
Combined in no Other 
Crawler 


1. All-steel construction— 
no cast iron parts. 


2. Fewest working parts— 
lowest upkeep cost. 


3. Patented non-clogging 
track of specially hard- 
ened alloy steel. 


4. Greater track area, bet- 
ter traction less ground 
pressure. 


5. Oil reservoir type dirt- 
proof bearings. 


6. Simple steering—no 
complicated clutches. 




















r 

| 

| 

| 

| Fordson for logging work. 
| 

| 

i Address. 














June. Sales were mainly on mixed car orders and no 
price changes are reported. Inquiry continues rather 
brisk and the outlook is for maintenance of the im- 
proved volume through this week at least. 


CHICAGO, Aug. 17.—There is a little more activity 
among cypress consumers, but it is still a hand-to- 
mouth buying proposition. Retailers and planing mills 
are placing some orders right along and making in- 
quiries for fall needs. Prices are steady and mill 
stocks are in good supply. 


ST. LOUIS, MO., Aug. 15.—Activity in yellow 
cypress is a trifle above normal for this season. Most 
orders are from industrial concerns and for low grade 
stock. No. 2 common cypress continues in good de- 
mand and is scarce. A few cars of finish are moving 
to city yards, presumably because prices are expected 
to strengthen. Trading in red cypress is seasonable, 
industrial users showing the most interest. The yard 
trade is quiet. No fluctuation is noted in the list. 


HEMLOCK 


NEW YORK, Aug. 15.—Hemlock demand is slightly 
improved over early summer, but is nothing to boast 


of. Prices hold firm. Wholesale stocks are ample but 
none of the yards carry much surplus stock. 


BOSTON, MASS., Aug. 16.—The hemlock trade is 
on a normally quiet summer basis. Dealers are taking 
some western lumber, mostly transits, for current and 
very early requirements, but there is a general dispo- 
sition to avoid making any future commitments. 
Wholesalers describe prices as steady although there 
are occasional reports of concessions on special transit 
lots from the Coast. 


WESTERN PINES 


CHICAGO, Aug. 17.—Retailers and industrial con- 
sumers are placing orders for western pines to cover 
immediate requirements. Idaho and Pondosa pine 
prices remain unchanged. Mill stocks are pretty well 
rounded out under the influence of good drying 
weather. California white pine prices have eased off 
about $1 within the last week, due to slow demand. 


SAN FRANCISCO, CALIF., Aug. 15.—There is a 
sustained demand for commons and lower grades, 
with upper grades plentiful, though prices on upper 
and factory grades have been decreased. Rail ship- 


ments are low with export showing some improve. 
ment. Retail business is slightly less than normal, 

NEW YORK, Aug. 15.—Prices of Idaho and Pon. 
dosa items have continued at July levels. Wholesalers 
gave no indications when changes might be expected, 
All were hopeful of better business in early September 
and admitted that business now is slow. 


BUFFALO, N. Y., Aug. 17.—Buying of California 
pines is largely confined to immediate needs and only 
small lots are being taken. At most yards the de. 
mand is called seasonal. No great increase in offer. 
ings from the mills has lately taken place, and some 
items of shop lumber are scarce. 





KANSAS CITY, MO., Aug. 16.—Demand for west. 
ern pines from the yard trade has improved a little 
in the last ten days. Industrial users are buying 
moderately to keep stock assorted. There has been 
no change in prices here. 


LOS ANGELES, CAL., Aug. 18—The California 
white and sugar pine market is improving, according 
to mill representatives. Shop and the lower grades 
are becoming more active and a shortage is now in evi- 
dence. Retail trade is especially good. 


REDWOOD 


CHICAGO, Aug. 17.—Redwood demand and in- 
quiries are increasing from both retailers and indus- 
trial consumers. A and B grades of siding are rather 
scarce and firm in price. The clear grades, however, 
are in fairly good supply. 


SAN FRANCISCO, CALIF., Aug. 15.—There has 
been a general decrease in demand for redwood 
throughout the eastern and western territories, with 
export business holding up. The demand is mostly 
for commons. Retail business is normal. 





LOS ANGELES, CAL., Aug. 13.—Very little 
change has been shown by redwoods. Prices continue 
firm. Mills report that lower grade stocks continue 
badly broken, with the clear market fairly active. A 
good retail season is expected, according to retailers, 


SOUTHERN PINE 


CHICAGO, Aug. 17.—The usual mid-August lull 
seems to have hit the southern pine market, but there 
is every indication that the demand will show a ma- 
terial increase during the early part of September. 
Retailers are buying a few mixed cars for prompt 
needs, and industrial consumers are in the market 
for boards and small timbers. Some of the larger 
mills have advanced prices 50 cents on 1x12-inch, 6 
to 18- and 6 to 20-foot No. 3 boards, 


NEW ORLEANS, LA., Aug. 15.—Mill reports 
show decided gain in bookings for the week, with a 
slight increase of shipments and a decline of produc- 
tion. Bookings led by a good margin, with shipments 
second but well ahead of the production. The mill 
showing of gain in orders is much more pronounced 
than that indicated in local reports, which tell of a 
moderate gain in sales and somewhat stronger inquiry, 
with prices about as they were. 


ST. LOUIS, MO., Aug. 15.—A slight improvement 
is noted in demand for southern pine, owing to 
increased interest by the yard trade in the South- 
west, chiefly Texas and Oklahoma. Orders run mainly 
to mixed cars. City yards are not showing much 
inclination to buy, and industrial demand shows no 


material betterment. There is no change in the price 
list. 


KANSAS CITY, MO., Aug. 16.—While some 
southern pine companies reported business a little 
slower last week, these reports came largely from 
mills that had come up from low prices. Other com- 
panies reported an improved demand and a better line 
of inquiry. The low prices which had been resorted 
to earlier in the month have mostly been withdrawn 
and the market is more nearly on a settled price basis 
than it has been for some time. While mixed cars 
still are the rule, the assortments do not appear to be 
so wide. 


BOSTON, MASS., Aug. 16.—Southern pine dis- 
tributers say trade is no quieter than it often is in 
August. Retailers have permitted yard stocks to run 
low and it is certain that considerable replenishing 
must be done after Labor Day when buyers are back 
from vacations. Prices are inclined to be easy. Cur- 
rent range of quotations on 1x4-inch yellow pine floor- 
ing: B&better rift, $71@83.50; C rift, $55@75; 
B&better flat, $46@50. B&better partition, }4-inch, is 
currently quoted $46@51.50. 


SHINGLES AND LATH 


SEATTLE, WASH., Aug. 13.—Red cedar shingles 
are holding the price advances of last week, and 
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transactions are steady to firm. Extra clears have 
registered unexpected strength. Activity seems to be 
due to fall buying. 


MINNEAPOLIS, MINN., Aug. 16.—Lath trade is 
ood. Demand for balsam is heavy, but stocks are vir- 
tually all covered by contract. Green pine lath are 
moving freely. Northern pine lath trade is satisfac- 
tory. Shingles are showing strength. Wholesalers 
report that demand for red cedars is improving. Mills 
have withdrawn some of their low quotations. Clears 
are up to about $2.40, and stars to $2.10. 


KANSAS CITY, MO., Aug. 16.—Shingle demand 
is improving a little, with an increased inquiry from 
country yards for small cars. Prices remain around 
$2.10 for clears, and $1.90 for stars, but the demand 
is mostly for regular clears or Rite-Grade stock. The 
demand for lath is a little better, orders coming in 
for southern and western pine and redwood. Some 
fir lath are taken in mixed cars with siding. Siding 
demand is slow. 


NEW YORK, Aug. 15.—Eastern spruce lath prices 
were reported slightly stronger, but with little dimuni- 
tion in stocks that have been more than ample for 
weeks. West Coast shingles are in fair demand, part 
cargoes keeping the supplies abundant and retailers 
loath to buy more than their own present demand jus- 
tifies. 


NEW ORLEANS, LA., Aug. 15.—It is still too 
early in the season for genuine revival of cypress 
shingle demand, say local observers, but some slight 
gain in bookings was noted for the week. Cypress 
lath sales also showed moderate improvement in cor- 
respondence with the brisker mixed car call. Prices 
on both items stand unchanged. 


CLAPBOARDS 


BOSTON, MASS., Aug. 16.—Clapboard trade is on 
a quiet summer basis. Retail yards sell fair quanti- 
ties to builders and make slight replacements only as 
stock is actually needed. Offerings of eastern spruce 
and native white pine clapboards are very light and 
prices are firmly held. Plenty of clapboards from the 
Coast are on offer at eastern storage points at reason- 
ably steady prices, which are somewhat more attrac- 
tive than the quotations on native stock. 


BOXBOARDS 


BOSTON, MASS., Aug. 16.—The boxboard market 
is dull and featureless. Important consumers now 
generally have enough on order to carry them through 
to autumn. Much of the current light business is 
small lot buying by the less important box and shook 
mills. Quite a little lumber is now taken for canning 
factories and boxes for farm products, however, and 
this class of business will show some increase during 
the next few weeks. Prices keep about steady. Round 
edge white pine boxboards, inch, are $27@29. 





ABBOTT LOW MILLS, president of the 
First National Bank of Portland, Ore., and 
prominently identified with several other large 
business interests, died at his home in that 
city Thursday, Aug. 11, from heart trouble, 
at the age of 69. He is survived by the widow, 
three sons, Lewis H. Mills, of the Tidewater 
Timber Co.; Thomas and Abbott Low Mills, 
and a daughter, Mrs. Rogers MacVeagh, all 
of Portland. Mr. Mills was born in Brooklyn, 
N. Y., Jan. 13, 1858, He was a graduate of the 
Brooklyn Polytechnic and after having been 
associated with minor business ventures grad- 
uated from Harvard in 1877. He went west 
and for a time operated a ranch in Oregon 
before entering the banking business at Col- 
fax, Wash., in partnership with James A. Per- 
kins in 1885. In 1890 he disposed of his Col- 
fax interests and moved to Portland where he 
joined C. F. Adams in the Security Savings 
& Trust Co. In 1899 he was elected vice presi- 
dent of the First National Bank and in 1903 
was honored with the chief executive office 
which he held till the time of his death. Mr. 
Mills was active in civic matters and was 
chairman of the committee which established 
ie sane Open Air school for children in Port- 
and. 


LOUIS HELLER, JR., president of Heller 
Construction Co., and superintendent of Heller 
Bros. Co., retail lumber dealer, planing mill 
operator, and contractor, of Youngstown, Ohio, 
was killed on Thursday evening, Aug. 11, when 
an automobile in which he was riding with 
Frank B. Smith, of Youngstown, overturned on 
the Milton Road near that city. Mr. Heller 
was injured about the head when pinned be- 
neath the car and died on the way to a hos- 
pital after being picked up by a passing auto- 
mobilist. His companion escaped with minor 
injuries. Mr. Heller was 47 years old and held 
a high position in the esteem of his fellow 
citizens of Youngstown. He had built up a 
flourishing business and as a hobby raised 
dahlias, winning many prizes with his fine 
blooms. A widow survives him together with 
his parents, a brother and a sister. 


FREDERICK MAYNARD STEARNS, presi- 
dent of the A. T. Stearns Lumber Co., of Bos- 
ton, Mass., and a director of the Commercial 
National Security Bank of Boston, died at his 
home, 37 Circuit road, Brookline, Mass., on 
Sunday, Aus. 14, after illness of several weeks 
caused by heart trouble. Mr. Stearns was born 
in Dorchester, Mass., on Nov. 23, 1854, the son 
of Alfred T. Stearns, founder of the A. T. 
Stearns Lumber Co., and Salome Maynard. 
He was a direct descendant of Isaac Stearns, 
who came to America in 1630 and settled near 
Boston. Mr. Stearns was an active supporter 
of the Church of the Redeemer of Chestnut 
Hill, a member of the D. K. E. fraternity, a 
Mason, and his clubs included the Exchange 
Club of Boston, the Longwood Cricket Club of 
Brookline, and the Boston Athletic Club. 


HENRY DOERR, 73 years old, business man 
of Minneapolis, Minn., for more than half a 
century and one of the founders of the Salzer 
Lumber Co., which operates a line of yards 
in the Northwest, died at his lake home in 
that city on Wednesday, August 10. He was 
born at Milwaukee, Wis., on Sept. 15, 1853, 
and continued actively in business until a 
short time ago. His interests extended to such 
fields as manufacturing, drugs, banking, farm 
machinery, street railways as well as lumber- 
ing. At the time of his death he was treas- 


urer of the Salzer Lumber Co., and was well 
known in the lumber industry. Surviving are 
Mrs. Doerr, two sons, George V. Doerr and 
Henry Doerr, Jr., a sister, Mrs. Frederic Heil, 
of La Crosse, Wis., and nine grandchildren. 


FRANK O. EHRLICH, aged 60, died Aug. 8, 
at his home in Seattle, Wash. He was born 
in Buffalo, N. Y. He located in Seattle in 1890, 
from 1894 to 1901 operated a shingle mill at 
Ehrlich, Wash., and in 1903 sold his mill prop- 
erties and timber holdings and organized the 
Ehrlich-Tarrison Co., a hardwood concern of 
Seattle. He was a thirty-second degree Mason, 
a noble of the Mystic Shrine, member Seattle 
Lodge of Elks and I. 0. O. F. He is survived 
by his widow and three daughters, a brother 
and two sisters. 


ISAAC GEORGE, grandson of the late U. §S, 
Senator Isaac Stephenson, of Marinette, Wis., 
was killed in an automobile accident at Mar- 
inette on Sunday, Aug. 14. Mr. George, who 
was only 30 years old, was the heir to a large 
portion of the great fortune accumulated by 
his grandfather in the lumber business. 


Timber Land Sales 


Toronto, Ont., Aug. 15.—The Oliver Lumber Co., 
Toronto, has purchased the hardwood lumber and 
the contracts of the Mount Royal Lumber Co., (Ltd.), 
Montreal. A. W. Barnhill has been appointed Que- 
bec representative for the Oliver Lumber Co. 





PIKEVILLE, Ky., Aug. 16.—A hardwood timber deal 
of interest was closed on Thursday of last week by 
A. B. and James Ratliff of the Ratliff Lumber Co. 
who purchased the old Potter timber tract on the 
headwaters of Long Fork consisting of about 4,000 
—, It was stated that two mills would be in- 
stalled. 


Hattiessurc, Miss., Aug. 16.—The C. J. Willett 
Lumber Co., which recently purchased the Foxworth 
timber, consisting of both pine and hardwood, ad- 
jacent to Seminary, has recently completed a small 
mill and placed it in operation, and has also pur- 
chased the sawmill of the C Watson Lumber Co., 
at Seminary, and will place it in operation. 


Cotumsia, S. C., Aug. 15.—D. A. Sprinkle, hard- 
wood lumberman of Orangeburg, S. C., has purchased 
the timber on a 8,100-acre tract near Elloree, S. C., 
on the Santee River, for a consideration of $127,500. 
Mr. Sprinkle principally handles hardwood lumber at 
his mill in Orangeburg and owns considerable timber 
rights. The purchase was made from W. B. Watson, 
L. E. Rabb and J. H. Beall, of Lenoir, N. C 


Kauispect, Mont., Aug. 15.—The Anaconda Copper 
Mining Co., lumber department, of Bonner, Mont., has 
completed a purchase of timber from the Clearwater State 
forest, Blackfoot valley, it has been announced by 
State Forester Rutledge Parker, at an average price 
of $3.00 a thousand feet, making a total amount of 
= The timber includes yellow pine, fir and 
arch. 


Toronto, Ont., Aug. 15.—The Pentland Lumber Co., 
(Ltd.), Renfrew, Ont., was recently granted a char- 
ter, and 15 square*miles of standing timber has been 
purchased at Kiosk, on the Amable du Fond River, 
from G. M. French, (Ltd.) On the limit, most of 
which is in Algonquin Park, there are birch, hem- 
lock, spruce and pine. The officers of the new com- 
pany are Sidney Pottinger, president; Earl Parsons, 
vice-president; and H. E. Ryan, secretary. | 








Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 
55 cents a line for two consecutive weeks. 
75 cents a line for three consecutive weeks. 
Rr wae ao ate leek ae 
w or one 

line. Count in signature. 
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Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than ednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 





























Claude Cockran’s companion, 
Cora, complains cheaply con- 
structed cottage costly contraption. 
Cora contends countless changes, 
costing considerable cold cash, 
compulsory. 


E. H. Fountain, Wells, N. Y. 


Try for a Prize by sending in yours. 
See Particulars on page 65. 





WANTED SAW MILL MEN 
Mill foreman, band saw filer, sawyer, shipping 
clerk, office man, and other good mill men inter- 


ested in a permanent location with opportunity to 
purchase stock in the company by making few 
hundred dollars down payment, balance in small 
payments. Mill location in Mississippi. Fine 
schools, churches, roads and mild climate. Give 
full details in first letter. State salary expected 
and amount you could invest. 
Address “‘B, 124," care American Lumberman. 





Experienced millman that knows the millwork 
business from A to Z, estimating billing into mill, 
cost finding, also selling. Must know how to oper- 
ate machinery so as to get the most work out of 
his men; must be capable of taking full charge 
of mill manufacturing all kinds of frames and in- 
terior trim. 
Address “A, 122,”. care American Lumberman. 


LIVE WIRE WANTED IN OFFICE 
of wholesale sash and door jobbing house. Must 
have thorough knowledge of business and be able 
to handle entire order department. Excellent op- 
portunity for right man. State age, religion and 
experience. Replies treated strictly confidential. 
Address “C, 109,’’ care American Lumberman. 


MILLWORK DETAILER AND BILLER 
Wanted by a Nebraska wholesale sash, door and 
millwork house; a man capable of billing millwork 
off plans and making working drawings. Give age, 
reference, experience and salary wanted. 

Address “B. 106,” care American Lumberman, 


WANTED 
Salesman and assistant manager for retail yard in 
southern Wisconsin; must have had several years’ 
experience and be able to get the business under 
strong competition. 
Address “B, 119,’’ care American Lumberman. 


WANTED 
A first-class carpenter with some money to join 
me in a house building business here in the Muscle 
Shoals district. 
THOMAS T. ALLEN, Sheffield, Ala. 


WANTED MANAGER FOR YARD 
In small town in central Michigan. Experienced 
and a trade getter. 
Address “B. 110,’ care American Lumberman. 


WANTED YARD MANAGER 
Wages $150.00. No dumbbell, no cigarettes. 
Address “B. 108," care American Lumberman. 
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GENERAL OFFICE MAN 
To take complete charge of general office work 
and accounting for company operating five retail 
yards. Must be a practical lumberman, a good 
bookkeeper and understand accounting and office 
work. Good salary and *~*ure to right man. Po- 
sition in western South Dakato town of 2,500 
population. In first letter give full particulars, 
references, state salary asked and how soon you 
ome. 
bay ay “CG, 139,” care American Lumberman. 


LARGE OHIO WHOLESALER 
Handling West Coast Woods, Western Pines and 
Yellow Pine, and maintaining buying offices in 
Portland, Oregon, Spokane, Washington, and Birm- 
ingham, Alabama, has an opening for an Assistant 
Sales Manager. Prefer man with experience in 
woods outlined above. Splendid opportunity for 
man. 
sea “R. 35,” care American Lumberman. 


WE HAVE THE ad ee 
1 roposition in Chicago. e nee e 
yee tn in lumber and millwork. Must be able 
ad blueprints. 
7 LIBERTY SUPPLY & LUMBER CO., 
94th and Stony Island Ave., Chicago, IIl. 
Phone Saginaw 4100. 


WANTED: 
One good window and door frame maker and lay- 
out man. State experience and wages expected. 
Wanted: One good cabinet maker, state experience 
wages expeeted. 
sy SG 106,” care American Lumberman. 


WANTED ARCHITECTURAL DRAFTSMAN 
And salesman, capable of taking accurate lists 
from plans. Ideal location in Central Wisconsin 
city of 35,000. References required. 

Address “C. 131,” care American Lumberman. 


3ASH AND DOOR SALESMAN AND ESTIMATOR 
wanted. Must be experienced. State fully your 
past experience, where now employed, age, nation- 
ality, salary expected, etc. in first letter. 

Address “C. 107," care American Lumberman. 


WANTED MANAGER 
For Retail Yard handling lumber, millwork and 
builders’ supplies in live town of four thousand in 
eastern North Carolina. Good living conditions 
and good salary to right man, or will sell interest, 
Address “A, 108,” care American Lumberman. 


WANTED YARD MANAGER AND SALESMAN 
Or Bookkeeper, to invest cash in established Denver 
retail yard. State definitely amount cash, experi- 
ence, age, salary, date can report. 

Address P. O. Box 266, Denver, Colo. 


WANTED COMBINATION MAN 
As salesman estimator, oe Sas biller. Cost 
Book A graduate. For Sept. ist. 
= THOMASVILLE VARIETY WORKS 
Thomasville, Ga. 





























WANTED BOOKKEEPER AND COLLECTOR 
No dumbbell. no cigarettes. Wages $150.00. 
Address “B. 109,” care American Lumberman. — 








WANTED BY A LARGE FIRM 
Long established, an experienced salesman to sell 
white pine, spruce and hemlock. Also West Coast 
Fir and Hemlock and the product of a Northern 
New England Mill furnishing mixed softwoods and 
hardwood flooring. Also large Canadian spruce 
band sawmill. 

Require man familiar with Western Massachu- 
setts. New Hampshire. Vermont and part of Con- 
necticut, Will pay competent salesman all he can 
show he can earn, reserving small profit for the 
manufacturer. No replies considered from parties 
who have been unable to make good under pre- 
vious employers. Apply to BOX 5297, Boston, 
Mass. 





WANTED 
RETAIL LUMBER SALESMAN 
Financially strong and well rated. Toledo Lumber 
and Builders Supply Company has an opening ih 
their sales organization for an experienced and 
trustworthy retail salesman. Must be capable of 
taking off and figuring a complete bill of material. 
Applicant to receive consideration must state age, 
nationality and length and kind of experience. 
Compensation commensurate. 
Address “C. 102,” care American Lumberman. 


w N 
On a commission basis to sell N. C. Pine, yellow 
pine and cypress lumber. Prefer experienced sales- 
men with established trade located anywhere in 
Va., W. Va., Md., Pa., N. J., N. Y., Conn., and Mass. 
Address CLYDE EBY, New Bern, N. C. 





Clever Cupid caught Clarence Car- 
ter constructing cypress cottages. 
Cupid: “Clarence, construct cun- 
ning cedar canoes! Cedar Canoes 
catch cute chickens."’ Clarence: 
“Cedar canoes catch cute chick- 
ens? Cut comedy! Cypress cot- 
tages can catch considerably cuter 
chickens.” 


E. T. Darling, Sheboygan, Wis. 
Try for a Prize by sending in yours. 
See Particulars on page 65. 





WANTED HIGH-CLASS SALESMAN 
Familiar with southern, western and northern 
woods, one with practical knowledge of grades 
and established trade preferred by large, well 
known manufacturer, for New York and Eastern 
Pennsylvania. Salary and commission or straight 
salary. Position open September 15th to October 
lst. If possible enclose photograph with applica- 
tion. 

Address “W. 18,” care American Lumberman. 





SALESMEN WANTED 
Young men with millwork experience to sell lum- 
ber dealers in Northern Illinois, Indiana, and 
Southern Michigan. Good chance for hustlers. 
Our employes know of this ad. 
Address “C. 140," care American Lumberman. 





FOR ILLINOIS 
One who has the knowledge of oak, gum, and 
yellow pine trim to work central and southern 
Illinois. Salary and bonus basis. State age, ex- 
perience, salary expected. 
Address “S. 21,” care American Lumberman. 








Careless carpenters cause contrac- 
tors considerable cussing, cause 
confusion, cash customers crave 
contract cancelations, curbing con- 
struction. 


A. W. Mason, Safety Harbor, Fla. 


Try for a Prize by sending in yours. 
See Particulars on page 65. 





WANTED POSITION AS 


Salesmanager or superintendent, experienced in 
manufacturing, inspecting and selling (through 
Mail and on Road), Southern hardwood and pine, 
middle aged and married. Would consider road 
job or assistant salesmanager for large company. 
At present employed as salesmanager by Hardwood 
manufacturer but can furnish legitimate reason for 
wanting change. 


Address “C. 127," care American Lumberman. 





20 YEARS EXPERIENCE 
Lumber-Millwork-Building game in all branches 
on west coast—middle west—eastern states. Spe- 
cialized on selling. Forty years old, married, no 
family. “Sleep only at nights.”” Will go any place 
this or foreign country. Invite offers road or office. 
Wire or write E. W. HURST, 932 7th St., San 
Diego, Calif. 





POSITION WANTED 
Man thoroughly acquainted with all the details of 
manufacturing Hardwood and Hemlock lumber 
from stump to customer. Have had twenty-five 
years experience with northern mills and can 
furnish best of references. Will take small amount 
of stock if desirable. 
Address “C. 106," care American Lumberman. 


PRACTICAL LUMBERMAN 
Open for position Wholesale, Retail or Manufac- 
ing, twenty years’ experience, ten years travel- 
ing Florida, Georgia, North and South Carolina, 
Pennsylvania, New York, Ohio, New Jersey. Know 
the grades Yellow Pine, Cypress & Southern Hard- 
woods. Some experience West coast lumber. Can 
handle any kind of a position in the game. Will 
go anywhere. Make offer first letter. 

Address “C. 141,” care American Lumberman. 


POSITION WANTED 
By married man 28, business school graduate, 2 
years with small yard as assistant to manager, 2 
years, large yard order dept. stock and special 
millwork, 1 year as salesman and collector. East- 
ern or Central States preferred. 
Address “C, 104,” care American Lumberman, 


ASSISTANT OR GENERAL OFFICE MAN 
Young man, single, age 23, college graduate, hav- 
ing had experience past four summers in retail 
yard and mill, capable and willing to learn. Clean 
habits. Very best of reference. Go any place with 
good future available now. 

Address “‘A. 104,” care American Lumberman. 


ESTIMATOR, SALESMAN, SUPERINTENDENT 
Now employed, desires to make a change. Twen- 
ty-five years’ experience in stock and odd millwork 
as salesman, sales manager, estimator and super- 
intendent, Thorough knowledge of the millwork 
business. Can report in a reasonable time. 

Address “A, 128," care American Lumberman. 

















RIENCED RETAIL LUMBERMAN. 
With executive ability open for connection as de- 
partmental head with growing line yard concern 
operating yards in Kans., Oklahoma or Nebraska, 
Especially qualified for working out General Office 


detail, audits and systems. Prefer States men- 
tioned but will consider other locations. Married 
good habits and excellent references. Salary $3000, 

Address “C. 116,” care American Lumberman - 





CED LUMBER AND MILLWORK MAN 


EXPERIEN 
Seeks position, Colorado, New Mexico preferred 


territory. Sales traveling or local with building 
materials, yard manager or assistant, or sawmill 
operation. Salesmanship training, experienced in 
eel a = — ey — millwork, esti- 
a sts, detailing, plan servic 
office or yard man. othe on 
Address “A. 123,” care American Lumberman. 





WANTED—POSITION AS 
purchasing agent for line yard by January first, 
Employed. Eight years experience selling lumber 
and buying. Desire quit road work. Age 29. Mar- 
ried, no children. Go anywhere at reasonable sal- 
ary. Would also consider similar position with 
manufacturing company. 
Address “‘C, 108,” care American Lumberman. 


POSITION WANTED 
Accountant wants to connect with large new pine 
or hardwood operation in the South. Fair salary 
with chance for advancement. Satisfactory service 
guaranteed. 


Address “C, 118,” care American Lumberman. 











POSITION WANTED 
Accountant would like opportunity with large new 
Mexican or Central American operation. Compe- 
—— as Secretary or Comptroller. Contador titu- 
lado. 
Address “C. 119,’ care American Lumberman. 


SASH & DOOR MAN 
30 years experience—Manufacturing—Selling—List- 
ing from plans—Detailing and Billing—Good organ- 
izer—energetic and truthworthy—Capable of tak- 
ing full charge. 
Address “C. 125,” care American Lumberman. 








PRACTICAL PLANING MILL FOREMAN 
Desires charge of a mill on high class millwork. 
Address “C, 126,” care American Lumberman. 





ACCOUNTANT-BOOKKEEPER 
Capable of taking full charge manufaeturing or 
a >. ey years’ experience in 
es in Appalachian region. ; 
future desired. . srwre sik 


Address “A. 114,” care American Lumberman. 


SUPERINTENDENT EXPERIENCED. 
Detailing, billing, factory supervision, and estimat- 
ing on custom, millwork. Now employed. Would 
consider an opportunity to change. 

Address “C, 121,” care American Lumberman. 


SALES TERRITORY WANTED: 
In Kansas, Nebraska or Oklahoma by experienced 
retail lumberman in any building material line 
sold to dealers. Salary and commission basis. 
Address “C. 117,” care American Lumberman. 


Al BAND SAW FILER WANTS POSITION 
Can furnish very best of references, service guar- 
anteed. Have filed some of the largest mills in 


the South. 
L. W. BONE, Mangham, La. 
WANTED A POSITION AS 


lumber salesman, salary and commission preferred. 
Southwestern New York and Northwestern Penna. 
territory desired. 


Address “C. 110,’ care American Lumberman. 


HARDWOOD LUMBER SALESMAN 
wishes to represent large mill. Have wide acquain- 
tance with buyers in New York State, Ohio and 
Pennsylvania. Salaried basis only. A-1 references. 
Address “C, 120,” care American Lumberman. 


i LIVE ENERGETIC YARD MANAGER 
Wil! make change. Experienced in city business 
and keen competition. Very capable, excellent ref- 
erence. Investigation solicited, 

Address “C. 128,” care American Lumberman. 























Customers choosing Celotex con- 
struction, cease complaining con- 
cerning climatic changes. 


E. H. Luett, Davenport, Iowa. 
Try for a Prize by sending in yours. 
See Particulars on page 65. 





POSITION WANTED 
By Northern Hardwood Inspector to grade on chain 
or inspect lumber in yard. Best references, 
Address ‘“‘C. 136," care American Lumberman. 


POSITION WANTED 
Man of 50 desires position of responsibility and 
trust—-good accountant. Familiar with all branches 
of the retail trade. Chicago preferred. 
Address “C. 133,”’ care American Lumberman. 


MANAGER MILLWORK MFG. & JOBBING PLANT 
Experienced all departments. Wants position. 
Well known to trade, best of references, can come 
at once. Will consider any good opening. What 
have you? 

Address “B. 117,” care American Lumberman. 


YARD FOREMAN OR INSPECTOR 
of Southern and Northern hardwoods wants posi- 
tion where he can advance. Intelligent, industrious 
and experienced. 
D. G. GLADISH, 5220 Wayne Ave., Chicago. 


HIGH CLASS ACCOUNTANT AND AUDITOR 
Who has specialized on accounting and income tax 
returns for lumber manufacturers is open for a 
position. A-1 references. Address “ACCOUNT- 
ANT,” Box 2054, De Soto Sta., Memphis, Tenn. 


EXPERIENCED AUDITOR-ACCOUNTANT 
And general office bookkeeper. Available at once. 
Fifteen years’ wholesale and retail experience. 

Address “W. 16,.”" care American Lumberman. 


WANTED POSITION AS 
Retail Yard Manager. 23 years’ experience as re- 
tail yard manager. Wishes to make change. Can 
come at once. FRED H. GREEN, Hartford, Wis. 


WANTED A POSITION AS 
Locomotive engineer or construction man. Can 
give good reference. K BALDRIDGE, P. O. 
Box 71, Clearfield, Ky. 
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